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Standards tor 


the New Year 


In This New Year I Will— 


I 


Know my business better. People coming to my 
place of business, money going into my cash 
register, and merchandise leaving my stock do not 
always assure success. Success and survival come 
to the fittest. Intelligent planning and execution 
assure fitness, 

II 


Know my merchandise better. This is an age 
of specialists, and to succeed in my business, I 
must specialize. I shall make my word authorita- 
tive by knowing whereof I speak. My recom- 
mendation will always ring true in every sale and 
my goods must substantiate my word. 


III 


Know my customers better. Neither my busi- 
ness knowledge nor my merchandise will avail 
anything permanently if they do not meet the 
needs and tastes of the public in use. Intelligent 
personal contacts and friendly, sympathetic in- 
terest will be part of my service. 


IV 


Let my customers know my business better. 
Mine will be the people’s place of business, for I 
will strive to gain and hold the confidence of the 
people by confiding in them. Straightforward- 
ness will mark all my publicity. 


V 


Make better that which is good. Time and tide 
wait for nobody. What is good for today, may be 
obsolete for tomorrow. “Better! Better! Bet- 
ter!” will be injected into every phase of my busi- 
ness this year. Good must become better, and 
better, best. Only by improving can I hope to 
survive. 





Vi 
Drop or improve that which is a loss. Success 
comes by elimination as well as by expansion. If 
by change I can not eliminate losses, | am forced 
to place unfair handicaps on profitable lines. 


Vil 


Eliminate waste in my business. Unprofitable 
merchandise, useless effort, unused space, needless 
help or outlay, and similar factors join hand in 
hand with careless waste and thoughtless ex- 
travagance. I will strive to make .all activities 
related to my place of business count definitely 
for permanent success. 


VIII 


Have a friendlier attitude toward persons work- 
ing for me and with me. A successful one-man 
business exists only in theory. Everybody from 
the highest to the lowest must willingly put his 
shoulder to the wheel and push enthusiastically. 
I am dependent upon those with me and they 
are dependent upon’ me. 


IX 


Co-operate more with others engaged in my 
line of work both at home and at a distance so far 
as practicable. Others’ success adds to my success. 
I am hindered by the failure of others. I will be 
no less an understanding co-worker than a 
shrewd rival. 

X 


Profit more from my trade publication. I will 
take the advertisers in its pages into partnership 
with me...I will adopt and adapt when practicable 
the plan® of others to my own community. I 
will counsel with the experts found in and back 
of these pages and share my experiences with 
others. 
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CYPRESS 


Gives Years 
of Satisfactory Service 


It’s the one wood that every dealer can 
recommend to his customers with absolute 
assurance that it will stand the test of time 
and the elements. 

The next time a builder asks you for long 
wearing siding or durable outside trim, sell 
him Cypress. 

Take advantage of our L.C. L. and mixed 
car service in ordering just the lumber you 
need. 


Remember, we are Cypress Specialists. 


GREGERTSEN BROTHERS Co. 
332 South Michigan Ave., - - CHICAGO 
Yards and Planing Mills: CAIRO, ILL. 











Lamella Roof for Texas Steel Casting Co., Houston, Texas, 


THE TRUSSLESS ROOF CO. 
1007 S. Harvard Blvd_, Los Angeles. Calif. 
LAMELLA CONSTRUCTIONS, Inc. 
$01 Norris Bidg., Atlanta, Ga. 


“LAMELLA” 


(PATENTED ) 


Trussless ARCH ROOFS 
Clear Floor Space—No Columns—No Trusses 


Not an inch of waste space under a Lamella constructed roof. Clear arched 
spans up to 150 feet. Unobstructed floors, no columns,—no trusses. Built of short 
length lumber they can be quickly erected without the use of cranes or skilled 
labor. The best and most inexpensive construction for mill or shed. 


For full information write 


LAMELLA ROOF SYNDICATE, Inc. 
45 WEST 45th STREET, NEW YORK 


801 Kirby Bidg., Houston, Texas 
MISSOURI LAMELLA ROOF CO. 
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LAMELLA TRUSSLESS ROOF CO. 








904 Bank of Commerce Bidg., St. Louis, Mo. 











Right to Suit Your Most 





Cut-to-Length, and Dadoed Door 
Jambs. 
ately and carefully made as the 
product of the best sash-and-door 
plants. 
ture, 
wire for sample and quotations. 





Sumter Lumber Co.,, Inc. 


Let These Mill-made Door Jambs 
Add To Your Profits This New Year! 





Made Right, Priced 


Add to your speciation and profits \ 
by stocking “Nearwhite” Mill-made, . 


Discriminating Trade 


These jambs are as accur- 


Due to volume manufac- 
rices are attractive. Write or 


Made of 


Nec : 


These Jambs 
are accurately 
mdde;carefully 
finished. 





Part of a shipment of “Light 


Electric Mills, Miss. 


and White” molding in our 
modern mill at Elrod. 


Prompt Delivery, 


from Pioneer 


for careful manufacture. 
and White” 


matched ceiling, flooring, 
growing more popular. 


order. 
Convenient Mixed Car Service. 


Pioneer Lumber Co. 


Elrod, Ala. 


Careful Manufacture 


From this mill, you can obtain not 
only a superior quality lumber in 
the usual items, but also prompt, 
intelligent service on items calling 
“ Light 
Finish, Trim, and 
Flooring have stood the tests of 
time and wide use; and our end- 
drop- 
siding, and 6” common are steadily 
Write for 
full information and give us a trial 
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Value of “Good Will” Is Emphasized 


S THE BATTLESHIP Utah bearing the President-elect 
A comes “rolling up from Rio” it may be both interesting and 

profitable for American business men, whether manufactur- 
ers, bankers, retail merchants or in whatever line of industry or 
trade engaged, to consider some of the significant aspects of the 
remarkable pilgrimage now nearing its end. 

From the outset the popular imagination has been captured no 
less by the uniqueness of the journey than by its possibilities for 
the better understanding of our southern neighbors and their 
problems, made possible by personal and sympathetic contact. In 
short, the mind of our people instantly grasped, and reacted to, the 
essential words “good will” that occurred over and over again 
whenever the proposed journey was written or spoken of. It was 
to be a mission of good will, of better understanding, of a wider 
and deeper appreciation of those mutual qualities that make for 
neighborliness and friendship. 

And so it has proved to be. One hardly knows whether to admire 
more the spontaneous and enthusiastic response of the officials and 
peoples of the South American countries to the gesture of friend- 
ship, or the tact and understanding with which the President-elect 
has carried his self-imposed mission through to a _ successful 
consummation. 

Regardless of the improved political and economic relationships 
between our country and the South American peoples which may 
naturally be expected to follow as a result of better mutual under- 
standing, the world has been given a new appraisal and interpreta- 
tion of what is comprehended in the term “good will.” If in their 
intercourse with one another nations find the cultivation of “good 
will” so imperative, how much more pressing is the need for 
individuals to build up their reserves of good will—the only asset 
that disaster can not sweep away? 

It is said of Charles Lamb that when urged by a mutual 
acquaintance to make friendly advances to a neighbor, he replied: 
“No, I don’t want to know him, because if I knew him I might like 
him, and I don’t want to like him!” Too often we do not want to 
really know our competitors; aloofness leads to misunderstandings, 
and two dealers who ought to like and respect each other find 
themselves at daggers’ points, each determined to get the better of 
the other fellow even though he has to sacrifice his own profits 
to accomplish that end. 

In such a situation, an application of the “good will’ remedy is 
indicated. Indeed, it might be an excellent idea, if you have not 
already made up your list of New Year’s resolutions, to add one to 
the effect that as soon as possible you will start on a little “good 
will journey” of your own among your competitors, especially to 
the one that you don’t like any too well, and whom you suspect of 
practicing occasional skullduggery upon you. If you should happen 
to meet him coming to make you a similar sort of visit, the efficacy 
of the “good will remedy” will be doubled. 

Anyway, Mr. Hoover has set a splendid example in his mission 
of good will. Lumbermen might do a lot worse than to make the 
words “good will” their slogan for 1929, and so far as possible make 
its connotations effective in all their business and individual 
relationships. 





Wood Preservation and Conservation 


NLIGHTENED self-interest dictates that wood shall be given 
( ; preservative treatment when it is to be exposed to the 
action of agencies of decay. Wood is no more susceptible to 
the action of the elements than are many other substances, and 
ic is as readily protected and preserved as any. It is now prac- 
ticable to protect wood from the attacks of insects and disease, 
and to some extent from fire, without depriving it of any of the 
qualities that adapt it to a multitude of uses. Preservative 
treatment not only adds to the economy of wood in uses where 
it is not now commonly treated, but it permits the use of wood 
for some purposes for which it is not economical unless treated. 
Wood preservation has not received as much consideration from 
retail distributers and from the public generally as it should. Wood 
has been used without treatment for sills and posts where true 
economy, now at least, requires treatment. Steel subjected to the 
same influences will rust out as quickly as wood, and cement and 





clay products when subjected to alternate freezing and thawing 
deteriorate and ultimately fail. There is hardly a building materia] 
known that does not require special treatment or protection from 
the action of the elements. Wood is not peculiar in this respect, 
ard it has been due to negligent use of wood that its susceptibility 
to decay has been over-emphasized. 

True conservation of wood does not require the substitution of 
something else for it. Proper use is all that is required, and if the 
country is to have wood in the varieties and amounts needed the 
demand must be sustained and it must be based upon a proper 
understanding of the basic facts about this material. The whole 
reforestation program is conceived with a view to perpetuating the 
supply of wood because the demand for it is to be perpetuateg 
on a scale comparable with that of the past. For most of its 
customary uses wood in its natural form will continue to be the 
preferred material. For some uses it requires special treatment, 
not to make it fit for a use that it otherwise would be unfit for, 
but to make it more economical in a use for which it already jg 
well fitted. 

Treated posts already are available to the retail distributers of 
the country and have proved themselves economical in use. Labor 
is an increasingly important item in construction, and the cost of 
replacement is a combinaticn of material and labor in which labor 
may be the major item. This means that the user of posts, for 
example, can better afford to pay a little more for them treated 
because they will hardly need to be replaced during his lifetime. 
It is well known that no house is better than its foundation, and 
that it is of the utmost importance that its sills be protected from 
decay. The time has come when house sills should be given 
preservative treatment. All mortised joints and all sills in barns 
and other major structures also should be preservatively treated. 

It is unlikely that treated wood will be used in construction to 
the extent that true economy requires until treated timbers and 
lumber are carried in the retail yards. Some difficulties stand in 
the way of supplying treated wood, but methods must be found for 
cvercoming them. Perhaps something in the way of standardized 
construction in a community will make the supplying of treated 
sills practicable. Manufacturers of timbers who do not have their 
own treating plants may find it necessary to have a percentage of 
their output treated for shipment with untreated stock, though that 
also involves difficulties. But these and other difficulties will be 
overcome. The American Wood Preservers’ Association and the 
National Lumber Manufacturers’ Association realize the importance 
of securing a more general distribution of treated lumber and it may 
be confidently asserted that ways will be found to make such 
lumber more readily available to the general public. 





Turning Back the City-ward Tide 


NCREASE in city population inevitably brings congestion, 
J which brings with it a train of evils. Rents increase until 
they are beyond the means of many persons and living con- 
ditions move down to a lower standard. Distances between work 
and home increase until costs in transportation and in time going 
to and from work impose hardship and loss upon workers. Con- 
gestion of transport facilities themselves and of the streets and 
roads finally reaches a point where living and working conditions 
are intolerable. Evidently, New York City, in the opinion of that 
city’s regional planning authorities, has reached a degree of con- 
gestion that makes advisable a checking of the movement of 
population to the city. They say that “neither new transit lines, 
highways, bridges nor tunnels can remedy the present situation. 
Nothing but a redistribution of population, industry and commerce 
will suffice to straighten out the tangle which has resulted from 
the manner in which 10,000,000 persons with their industry and 
commerce have massed in New York City and the metropolitan 
district.” 

The situation described by the New York authorities is typical, 
and though few if any other cities may have reached a stage at which 
they can no longer care properly for their inhabitants, it is a well 
known fact that cities of even moderate size have their slums and 
neighborhoods of low living standards. In all of them persons of 
ample means are seeking homes remote from the crowded sections. 
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a 
air than is accessible in crowded centers is being realized. During 


recent years there has been a tremendous suburban development 
in all sections of the country. More families are living part or all 
the year in the country, despite the fact that their business and 
professional interests are urban. 

Unquestionably, there are numerous villages and small towns 
that might support industries employing hundreds of men each, 
that now are almost purely agricultural. Many executives have 
come to see the economy of establishing their plants in smaller 
communities. Indeed, there are reasons to believe that the time 
may come when farm work and factory work may be done by one 
group of workers. Already farms and mines in some localities 
compete for workers, as do sawmills and farms elsewhere. In 
many communities a percentage of the workers shifts from mill to 
farm and from farm to mill with the seasons of rush or idleness in 
the one or the other. 

Whether anything like a revolution, an actual turning back of 
the cityward tide, takes place or not, there will continue to be an 


increase in suburban development. More dwellings of moderate 
cost will be built and occupied by city workers. This development 
will afford opportunities for lumbermen to contribute to the upbuild- 
ing of their communities. They can provide attractive plans and 
supply materials for the construction of comfortable homes for 
families seeking relief from the noise, dirt, waste and congestion 
of the cities. In aiding such a development lumbermen will be 
profiting from a trend already in evidence, at the same time that 
they may add to the wealth and attractiveness of their own 
communities. The growth in population and wealth increases the 
community’s taxable resources, makes possible better schools and 
better civic facilities generally. It is therefore worth the time and 
effort of any lumberman to survey his community with a view to 
discovering opportunities that appeal to newcomers. Nothing con- 
tributes more to a community’s attractiveness than beautiful new 
homes and old homes made beautiful by remodeling, and nobody 
can contribute more than the lumberman to secure this attractive- 
ness for his own community. 





1928 Ends With Firm Basis for Prosperous 1929 


HROUGHOUT THE lumber industry there is evi- 
© dence of better control of stocks than in any 
former year. This is as true of retail distributers 
as of manufacturers and wholesale distributers. Con- 
servative buying has marked the policy of dealers for 
more than a year and the fact that there has been no con- 
spicuous piling up of stocks at mills is evidence that 
lumber producers have succeeded in adapting their 
manufacturing schedules to the revolution in buying 
practice that now has become established. As a result 
of better control of production, there has come about 
something more of stabilization in values; and if prices 
have not been all that could be desired, the wide fluctua- 
tions of former years have been less noticeable. 


Building in general has been fairly well maintained 
during the current year, and while new construction of 
the smaller dwelling sort, which consumes a larger per- 
centage of lumber than some other kinds, has not held 
to the high level of recent years, demand has been good. 
An important contribution to the prosperity of the lum- 
ber trade has been made by remodeling programs, which 
have only fairly got under way and promise a perma- 
nent resource to the enterprising salesmanship of lum- 
ber dealers. In fact, greater enterprise among retailers 
is constantly opening up new avenues of trade, and 
better salesmanship may be counted on in future as 
an instrumentality for pushing lumber into new uses 
while maintaining a firmer hold upon the old. 


Standardization has made some gains during the year 
and has consolidated those already made. The industry 
is now thoroughly and wholeheartedly committed to the 
idea of standardization, and each step taken marks an 
advance toward complete acceptance of uniformity in 
sizes, and, so far as practicable, in grades. Directly 
related to standardization of sizes is grade-marking, 
which is but a means of identifying standards of quality 
determined in accordance with accepted principles. 
While grade-marking has not yet attained the full ac- 
ceptance that has been accorded standardization of 
Sizes, it is well on the way toward that goal. Trade- 
marking is a step still further than standardization and 
grade-marking; its purpose is to identify the producer 
with his product, rewarding skill in production with 
cumulated prestige and carrying a guaranty of quality 
from maker to user. 


Improvement is constantly being made in methods of 
utilization, particularly in the conversion of logs into 
lumber and other wood products. There is a steady 
advance toward further refinement at the saw and 





planing mill, with gains to both producers and users of 
wooden articles. Economies are effected in manufac- 
ture; shipment of manufacturing wastes is avoided, and 
advantage is taken of mass production to an increasing 
degree. Kiln-drying is more generally practiced at mills, 
moisture content is being definitely established and the 
cost of transport is being proportionately lessened. 
Important developments in the recovery of byproducts 
have taken place and the way is pointed to alliances 
between related industries that give promise of more 
nearly complete utilization of the forests. 


During the last twelve months encouraging progress 
has been made toward placing the lumber industry on a 
permanent basis of sustained yield through the prac- 
tice of forestry. Legislatures, both Federal and State, 
as well as the public generally, have come to a better 
appreciation of the country’s timber needs and of the 
necessity of supplying them by conserving the present 
forests and making new growth practicable by protect- 
ing both mature stands of timber and cut-over lands 
from fire, relieving them from burdensome taxes and 
supporting other measures and policies that encourage 
timber growing by private owners. 


Lumbermen as a class may be said to be more thor- 
oughly converted and committed to advertising and 
publicity than at any former period. Not only are 
methods of advertising and methods of merchandising 
being studied, but the foundation is being laid by re- 
search for more intelligent merchandising of lumber. 
Practically the entire industry is giving time and effort 
to the study of wood, its qualities, its characteristics 
and its uses. With an increase in knowledge and appre- 
ciation of their product have come to lumbermen a de- 
sire and a determination to carry that knowledge and 
appreciation along to the public. 


Briefly, the lumber industry may be said to have 
made during 1928 substantial progress along the way 
toward sound methods of production, exploitation, dis- 
tribution and utilization. If the full foundation has 
not been completed for assuring a permanently profit- 
able industry, at least the facts have been ascertained 
and the channels marked out for sound development. 
It is believed that at no former time in the industry’s 
history has a year begun more auspiciously than that 
just opening. The industry is in possession of the 
knowledge and the machinery for making prosperity 
during 1929, and with the proper application of that 
knowledge in combination with the machinery already 
set up a profitable twelve months is assured. 
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Plans for Common Sense Silo 

We have an inquiry from two customers 
for crib silos, “Common Sense” silos they call 
them, constructed something similar to crib 
elevators, using 2x4s spiked together flat. We 
do not have any construction details or de- 
scriptions of this sort of construction, but 
if it could be obtained immediately they 
could, we feel certain, be induced to use this 
type instead of the cement stave people get- 
ting the business. If you have any descrip- 
tions, construction details or information that 
you could send us promptly covering this, it 
would be greatly appreciated. Not only in 
these two instances but it would lead directly 
to the use of lumber for other silos, we feel 
quite sure. They are also wanting informa- 
tion as to capacities of various sizes of silos. 
—INQuIRY No. 2,195. 

[This inquiry comes from a lumber concern 
in Nebraska. The description given fits the 
Common Sense silo pretty well. It is built of 
2x4s nailed flat, so as to make an octagon- 
shaped silo. The silos themselves are perfect- 
ly rigid. An advantage of this form of con- 
struction is that height can be added to it at 
any time required. The Common Sense silo 
is made air-tight in several ways. Waterproof 
pastes of asphalt or similar materials can be 
put between each two layers of 2x4s as they are 
put down, or the silo may be lined with ordi- 
nary rubber roofing. It is claimed that this 
roofing is pressed against the wood so firmly 
by the silage that it can hardly be detached 
later. A more expensive but more efficient 
way is to cover the outside with tar paper and 
nail on flooring or siding, thus giving a finished 
appearance to the silo. The lumber for these 
silos is usually supplied ready-cut at the right 
angles and lengths. 

The accompanying illustrations showing in 


detail the methods of laying out the pattern 
for the cribbing for a crib silo and the con- 
struction of the silo itself, including the roof, 
are reproductions of drawings supplied by the 
division of agricultural engineering of the Uni- 
versity of Minnesota. They give practically all 
the information that is needed by a lumberman 
for guidance in cutting the material, and for 
that reason should be preserved for reference. 
—Epiror. } 


Culls in Timber Sale Contract 


We have a customer from whom we have 
purchased a block of 4/4 oak lumber, and 
since we have begun receiving this stock, 
there has arisen a dispute between our cus- 
tomer and the party from whom he purchased 
the timber. 

We bought the stock No. 2 common and 
better and it appears from the contract as per 
copy quoted below that the owner of the 
timber thinks he should be paid for all stock 
that will grade 3-A common and better and 
our customer takes the stand that he is only 
to take the No. 2 common and better with the 
culls thrown out and is not due to pay the 
owner of the timber anything according to 
the contract for lumber below a grade of 
No. 2 common. 

We certainly would appreciate any infor- 
mation you may give us that would help 
clarify the situation: 


“Copy of contract. This contract between 
A and B: B agrees to pay in hand $100 on a 
certain boundary of timber on the land be- 
tween C and D on E river. I am to pay A 
50 cents per. hundred after sawed with the 
culls thrown out and the culls to be B’s for 
cost of cutting and sawing. This is to be 
cut and sawed within two years from date. 
A excepts one house pattern of timber in 
boundary. Signed A, B.” 





You understand the point in question is, 
what is considered culls, and your opinion jn 
this matter will be greaty appreciateq— 
INQUIRY No. 2,239. 


[This inquiry comes from a Virginia lumber 
company. So far as has been discovered thus 
far, the word “culls” does not appear in the 
grading rules of the National Hardwood Lum- 
ber Association. It is ordinarily understood 
that “culls” are pieces that fal! below the 
regular grades in quality and_ therefore 
are deemed worthless and are commonly 
thrown out. There is a provision in the 
grading rules of the National Hardwood 
Lumber Association as follows: ‘Lumber of 
standard widths and lengths but poorer jn 
quality than the lowest grade described under 
these rules shall be tallied and reported as 
below grade.” 


The lowest standard grade described in the 
rules, for plain red and white oak, is No. 3 
common. It would appear, therefore, that ac- 
cording to these grading rules everything above 
the material deemed below grade would be in- 
cluded in No. 3 and better. Of course, it may 
be unfair to infer that all the lumber “below 
grade” is worthless (especially in view of the 
fact that the rules provide that it shall be tal- 
lied and reported), and that therefore it js 
the same as culls. But so far as the grading 
rules are concerned there appears to be no 
means of determining the value of material 
that falls below grade. 


It is possible that some of the readers of the 
AMERICAN LUMBERMAN can supply additional 
interesting and helpful information along this 
line. Responses are invited from readers who 
are able to do so. The name of the inquirer 
will be given on request.—EpirTor. ] 
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Inquiries Coming for Large Blocks of Southern Pine 


Demand for southern pine was seasonably slow in the 
week ended Dec. 21, although average bookings per unit 
were very little less than those of the three preceding 
weeks. Files of unfilled orders have become somewhat 
thicker in the last couple of weeks, as many of the buyers 
do not wish to receive new stock until after inventories. 
Reports say that very little lumber is being put in transit, 
as the realization on straight cars is unsatisfactory to the 
shippers. On the usual run of mixed cars, quotations are 
firmly held, as the mills are in very strong statistical posi- 
tion. Stocks of 101 identical plants on Dec. 1 were 21.3 
percent lower than on Jan. 1, and there is every indication 
that year-end shutdowns will prevent any accumulation 
during the winter. On the other hand, retail yards have 
low stocks, and most of them feel that the market will be 
no weaker and will probably strengthen, so that they are 
putting out inquiries for large blocks of lumber. Undoubt- 
edly lumber can be bought at lower prices than prevailed 
a month or six weeks ago, but the total being offered at 
concessions is comparatively small, and it is believed that 
with a few large placements for spring delivery the market 
will resume its upward trend. Special cutting is still in 
best demand, good orders coming from both the interior 
and export markets, so that longleaf mills are better sup- 
plied with orders than are the shortleaf. The mills are 
optimistic, but are strongly disinclined to manufacture 
ahead of actual business. 


Carolina Pine and Georgia Roofer Mills Curtail 


North Carolina pine mills have been finding business 
slow in the last few weeks, and prices have been a little 
weaker. They have not given way to any great extent, 
however, as the mills are not troubled with a surplus, their 
shipments during the first fifty weeks of the year having 
exceeded the cut by 4 percent, while many of them are 
now shutting down for annual overhauling. Some of the 
large buyers, especially the industrial users of low grades, 
have been placing orders for forward shipment, indicating 
their belief that quotations will be no lower, and may pos- 
sibly strengthen. Retailers have not been taking much, 
but shed stock prices have been firmly maintained, and 
there is every indication that the current weakness in yard 
stock will soon be overcome. 

The slowing up of demand for Georgia roofers has brought 
price concessions from the smaller mills, with sales reported 
as low as $18.50 for 6-inch, while a number of producers 
have accepted business at $19.50. The amount of bookings 
at these figures is relatively small, as larger producers are 
unwilling to accept them, preferring to curtail their output 
until spring buying begins. 


Coast Market Firm; Heavier Buying Is Predicted 


In the West Coast market there has not been much 
buying activity during/ the holiday period, but manufactur- 
ers are expecting an early resumption of good business. 
In the first fifty weeks of the year, shipments were even 
with the production, whereas those for the same period of 
last year were 4 percent less. Orders to date this year 
have exceeded the production by 2 percent, whereas last 
year they were 3 percent less than production. Despite 
recent accumulation, stocks of 103 mills were 13.6 percent 
less on Dec. 8 than they were on May 1. Domestic buyers 
generally have more confidence in the firmness of prices, 
and it is understood that many retailers in the middle 
West have been negotiating for the placement of large 
orders for shipment during the spring. Important indus- 


trial buyers in that section are also feeling out the market, 
in the belief that conditions favor. them more now than 
they will later. The railroads, especially, have large re- 
quirements. In the domestic cargo markets, business is 
rather slow over the year end, but apparently the meas- 
ures taken to avoid accumulation of a surplus in these 
consuming territories have been successful, and it is 
claimed that on the Atlantic coast and in California there 
is less unsold lumber than there was at this time last 
years, with quotations firm. Prospects for foreign trade 
are ‘good, with Japan, China and Australia having large 
needs, the United Kingdom a steady buyer, and the South 
American markets constantly increasing their purchases 
of West Coast lumber. 


Eastern Spruce Firm; Demand Quiet and Supplies Low 


Business in eastern spruce is quiet, but some buyers 
have been showing interest in purchases for spring ship- 
ment. There is not much dimension being cut at this 
season by the larger mills, and quotations, are firmly main- 
tained on a basis of $42, but there is a possibility that this 
figure is shaded a little on forward business. Random 
dimension from the Canadian mills is in light supply, and 
sells mostly for $33, and sometimes at $34. Supplies of 
dry boards are low, and prices are quite firm. 


Northern Pine and Hemlock Stocks Low; Prices Firm 


Production of northern pine mills has recently been only 
about one-quarter of what it was during early fall, and 
both shipments and orders have been much in excess of it. 
As shipments during the first fifty weeks of the year have 
been equal to the cut, a shortage of stocks is to be expected 
before full operations are resumed in spring. Quotations 
are firm at the advances made a few weeks ago, and it is be- 
lieved they will develop further strength. Stocks of competitive 
western pines have been greatly reduced this year, and 
manufacturers of these are taking a firmer stand on prices, 
to the benefit of northern pine. 

Demand for northern hemlock is rather well maintained 
for so late in the year. Production to date this year has 
been only 67 percent of the past average, and shipments 
have absorbed 95 percent of it. Dry stocks are reported 
scarce at northern mills, with prices firm at $3 off the 
Broughton list. A good stocking-up demand is expected 
soon after the turn of the year, based on recent inquiry. 


Hardwood Mills Foresee Larger Sales at Higher Prices 


As total shipments of hardwoods, southern and northern, 
have exceeded the production by 6 percent so far this year, 
stocks are at a low point. Consumption had been steadily 
increasing, in industrial lines, during the last few months 
of the year, but there has been a strong tendency to hold 
down purchases until after inventory. The resulting slow- 
ness of demand has not prevented the statistical strength 
of the market from making itself felt, and prices have con- 
tinued their recovery, with further advances expected early 
in the new year. 

In the South, rains have closed down many logging 
camps, and some mills have had to discontinue operations 
because of log shortage. Shipping has been interfered with, 
and drying is very slow. It is therefore probable that ma- 
terial in shipping condition will soon bring higher prices. 
Building trades buying is seasonably slow, but there is an 
active demand from automobile plants, an improving de- 
mand from furniture factories, and large bookings are being 
made for export shipment. Northern production is low, 
and some good orders have recently been booked. Stocks 
of northern mills are being steadily reduced. 


Lumber Statistics Appear on Pages 54, 55 and 63; Market Prices and Reports on Pages 71 to 75 
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The National Campaign for Lumber 


Going Into High for the New Y ear—Begin Nation-W ide Drive for 
Trade- and (Grade-Marking—New Airplane 


Wasuincton, D. C., Dec. 24.—Readers of 
the AMERICAN LUMBERMAN will readily recall 
the popularity of the airplane hangar bulletin 
published by the National Lumber Manufac- 
turers’ Association. With airports springing 
up here and there throughout the country, this 
bulletin was run off the press at the psycho- 
logical moment and gained wide popularity 
from the outset. It was a somewhat hurried 
publication, embodying data that were readily 
available. A complete revision of this bulletin 
will soon be ready for distribution, and should 
prove even more popular. It will be much 
more comprehensive and stronger in every re- 
spect. 

Primarily, it is designed to aid airport au- 
thorities, manufacturers, aviation companies 
and others who are interested in determining 
the best type of construction for their own 
requirements. Among other things, it will con- 
tain the latest regulations of the Aeronautical 
Division of the Department of Commerce for 
rating airports on “general equipment and fa- 
cilities.” 

Other features will be a table showing the 
latest sizes of airplanes, an analysis of modern 
hangar requirements, and new plans for han- 
gars of requisite size of class A, B and C air- 
ports, including details of trusses and hard- 
ware. A general discussion on aviation and 
airports included in the text is based on the 
most recent developments in this fascinating 
field and is designed to make the new “Air- 
plane Hangar Construction” of real value to 
airport authorities everywhere. 

*x* * * 


LUMBER DEALERS CO-OPERATE 


National Manufacturers’ Association Finds 
Retailers Appreciate Service Offered 


Wasurnocton, D. C., Dec. 24.—The National 
Lumber Manufacturers’ Association is gratified 
over the measure of co-operation which retail 
lumbermen’s associations are giving in the pro- 
motion of the Ideal Farm Home Contest and 
“The Transformation,” modernizing film fos- 
tered by the American Farm Bureau with the 
support of the National association. 

These two features of the National trade 
extension campaign are designed to increase 
retail lumber sales, and many letters of appre- 
ciation are coming in from the secretaries of 
retail associations. The secretaries are keep- 
ing their membership informed by circular let- 
ters, personal letters and through the use of 
space in association bulletins. 

For example, Roy S. Brown, secretary of 
the Western Retail Lumbermen’s Association, 
has sent circular letters to all members calling 
their attention to the Ideal Farm Home Con- 
test, the modernizing film and the series of 
six suggested local lumber ads and mats pro- 
vided by the National association, with this 
snappy reminder: “The manufacturers not only 
give you these selling aids, but will help you 
to employ them successfully in your com- 
munity.” 

The following was received from Paul S. 
Collier, secretary of the Northeastern Retail 
Lumbermen’s Association: “All of these fea- 
tures to which you refer are very timely and 
of great value to progressive retailers. We 
have already called the attention of our mem- 
bers to these several features, with the excep- 
tion of the series of six local lumber ads. We 
will .be glad to do this in a forthcoming bulle- 
tin. The retailer who does not take advantage 
of the selling helps which your campaign is 
providing is passing up a good bet.” 

W. H. Badeaux, secretary of the Northwest- 


ern Lumbermen’s Association, has sent to the 
entire membership of that organization a bulle- 
tin calling particular attention to “The Trans- 
formation” and urging that it be booked by 
local retailers. Mr. Badeaux likewise has sent 
out 2,500 copies of the rules governing the 
Ideal Farm Home Contest, and 2,500 reprints 
of the story of the modernizing film published 
by the AMERICAN LUMBERMAN. 

In a recent bulletin the Lumbermen’s Asso- 
ciation of Texas listed a number of publica- 
tions issued by the National association which 
are suitable for the retailer’s library, and added 
in part: “Have you talked to your county 
agent as to showing ‘The Transformation,’ 
which costs you nothing but transportation 
charges on the film to vour city? This film 
shows home life and what leads to happy 
home life on the farm at a minimum cost to 
your customers.” 

Many other associations of retailers are co- 
operating along similar lines. All of which 
explains why the National association has 
found it necessary to provide for additional 
prints of the film to be distributed through the 
motion picture bureau of the Young Men’s 
Christian Association. 

In fact, virtually every retail lumber dealers’ 
association which will hold its annual conven- 
tion during the next three months has booked 
a showing of “The Transformation” as a pro- 


gram feature. 
x * * 


TRUSSLESS ROOF SPECIFIED 


Wood to Be Used Extensively in Santa 
Monica Airport 


Santa Monica, CAauir., Dec. 24.—Earl E. 
Bowe, of the western division, National Lum- 
ber Manufacturers’ Association, is chiefly re- 
sponsible for the decision of the authorities 
of the Santa Monica municipal airport to spec- 
ify the Lamella trussless roof, wood roof 
sheathing, stone tile walls, concrete floor and 
wood doors for the airplane hangars that will 
grace this field. 

The original plans for these hangars called 
for sheet metal directly over the trussless roof. 
Instead, the old reliable wood sheathing will 
be used, to be covered, in turn, with asphalted 
roofing. The hangars will cost approximately 
$18,000 each and will cover an area 100 by 135 
feet. 

x* * * 


SAY WOOD STREET SIGNS BEST 


Experiments Disclose Superiority of Wood 
Over Enameled Metal for Purpose 


Totepo, Ou10, Dec. 26.—The city authorities 
here have recently placed an order for 600 new 
wood street Signs to be installed in the down- 
town section of the city and in outlying sec- 
tions where traffic lights are in use. In reach- 
ing a decision to use wood for these signs the 
Toledo authorities acted on the results of a 
series of street sign experiments conducted in 
Boston by Adolph J. Post, Assistant Engineer 
of the Public Works Department, and George 
H. McCaffrey, former secretary of the Good 
Government Association. The recommenda- 
tions of the two Boston investigators were 
published by the ‘Municipal Administration 
Service of the City of New York. 

Commenting upon their recommendation of 
wood as the ideal material for street markers, 
Messrs. Post and McCaffrey say: 

“In order to permit the use of letters and 
numbers of the size found most satisfactory, 


Hangar Bulletin 


signs should measure 10 inches in width and 
be normally 40 inches long. With such dj. 
mensions the weight of evidence seems to favor 
wood over enameled metal as the best ma- 
terial. An unsupported metal sign plate of this 
size would be in danger of cracking, would be 
subject to discoloration, rusty edges, chipping 
and crazing frequently found on enameled 
signs which have been exposed to the weather. 

“The fact that the durability of a painted 
wood sign is comparable or superior to that of 
an enameled metal sign may be astonishing to 
some. Such observations as have been made 
tend to indicate that wood has an almost in- 
definite life if the surface is protected, while 
enameled metal signs seem to deteriorate badly 
in from five to twenty-five years. The Save 
the Surface campaign has cited examples of 
wooden signs whose paint protected letters 
have been legible for nearly one hundred 
years.” 


* * * 


BEGIN NATION-WIDE DRIVE 


On Definite Program to Grade-Mark and 
Trade-Mark All Products 


WasHincton, D. C., Dec. 24.—About the 
middle of January a nationwide drive on lum- 
ber manufacturers will be inaugurated to ob- 
tain definite agreements to produce grade- 
marked and trade-marked lumber in advance 
of the 1929 advertising campaign, which will 
feature these quality stocks, backed by a finan- 
cial guaranty. 

Manufacturers will readily understand that 
in order to articulate the forthcoming adver- 
tising with the distribution of grade-marked 
and trade-marked lumber it will be necessary 
to know what percentage of production will be 
so marked on a given date. Statements re- 
ceived from mills that are now marking their 
lumber and from those which intend to do 
so indicate that 8,200,000,000 feet of the 10,- 
500,000,000 feet annually produced by TX sub- 
scribers will be marked, but definite dates 
when this percentage of the product will be 
marked are not yet fixed. 

John M. Gibbs, manager of the trade exten- 
sion department; Arthur T. Upson, manager 
of the eastern division; Walter F. Shaw, man- 
ager of the central division, and A. C. Horner, 
manager of the western division, will go into 
the field for a personal canvass of mills, seek- 
ing definite agreements from the lumber man- 
ufacturers. 

This field activity follows the decision of the 
trade extension committee at its recent meet- 
ing in Chicago to advertise American Stand- 
ard Lumber, grade-marked, nationally trade- 
marked and financially guaranteed. 

Mr. Gibbs plans to leave Washington Jan. 
15. He will go direct to San Francisco, where 
he will join Mr. Horner and visit mills in Cali- 
fornia, Oregon, Washington and the Inland 
Empire. Mr. Upson will canvass the mills in 
the South and Southeast and Mr. Shaw those 
in the middle West and Southwest. 

The work of solicitation will not be confined 
to mills which are subscribers to the trade ex- 
tension campaign. Approximately 100 mills 
which have not subscribed will be visited. The 
latter mills will be licensed to use the Na- 
tional trade mark in connection with their re- 
gional association marks upon payment of the 
same fee as subscribers. . 

In preparing advertising copy the National 
association will see that it is so worded as not 
to affect adversely unmarked stocks of lumber 
now on hand in retail yards throughout the 
country. Advertisements will be so worded as 
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to promote strongly the interests of grade- 
marked and trade-marked lumber, while, at the 
game time, not leaving in the mind of the reader 
the inference that unmarked lumber is classed 
as undesirable. In other words, all possible 
care will be taken to protect current stocks of 
jumber that has not been grade-marked and 
trade-marked. | ; ; ; : 

It is recognized, in this connection, that it 
will not always be necessary or feasible to 
mark all lumber. In other words, the marking 
is for the help of those factors of lumber 
trade and consumption that feel the need of 
identified lumber and will benefit by it. 

Mr. Gibbs and the division managers in their 
campaign for definite grade-marking and trade- 
marking agreements will use a revised edition 
of the pamphlet “Questions and Answers on 
Grade and Trade Marking” prepared last win- 
ter by Wilson Compton, secretary-manager of 
the National association. 

Advertising Plans for 1929 


The general scheme of advertising approved 
by the TX committee for 1929 covers five dif- 
ferent groups of publications—general consu- 
mer magazines, home magazines, farm publi- 
cations, professional and building trade maga- 
zines, and industrial magazines. While all pub- 
lications for these five groups have not yet 
been chosen, those certain to be included in the 
first group, for example, are The Saturday 
Evening Post, Literary Digest, Time and Na- 
tion’s Business. The second group by the same 
token will include House Beautiful, Better 
Homes and Gardens and two or three other 
like publications, and so on. 

In addition to the foregoing general adver- 
tising, the advertising of the joint box bureau 
will be carried in substantially the same list 
of about a dozen publications as in 1928. 

Of the sum finally allocated for space, about 
two-thirds will go into national consumer 
magazines of wide circulation. This is in line 
with the recommendation of the J. Walter 
Thompson Co. to limit the number of publi- 
cations, but give the advertising large space 
and maintain a steady volume. With a relatively 
small advertising fund—measured by amounts 
spent by industries in national promotion cam- 
paigns—tlre adopted policy is to make a deep 
and lasting impression by the advertising un- 
dertaken on behalf of lumber in 1929. 

Home magazines will receive the next larg- 
est portion of the advertising fund. 

Returns from the fall advertising campaign 
on Dec. 15 aggregated 24,788 inquiries. Of this 
large total, 23,805 resulted from advertising in 
farm publications. Advertising in the general 
consumer publications and trade and technical 
Magazines aggregated 983 specific inquiries re- 
lating to the lumber consultant service. 

es 0 


OPPORTUNITY FOR WOOD 


Chair Manufacturer Says Should Advertise 
Beauty and Style 


SHesoycan, Micu., Dec. 26.—Roy Miller, 
manager of the American Chair Co., informed 
W. E. Griffee of the Chicago division of the 
N. L. M. A. that during the coming year his 
company expects to use a great deal more oak 
than was consumed in 1928, with a correspond- 
ing decrease in the use of birch. In discussing 
competition from steel furniture, Mr. Miller 
said that so far it had not made itself felt at 
all in his business. He cited the case of the 
old fashioned metal bed, which has almost en- 
tirely gone out of style now to be replaced by 
wood. beds. 

Mr. Miller feels that the furniture which 
must be made to meet the absolutely necessary 
requirements of buyers will continue to be of 
wood construction and that the amount pur- 
chased in steel now is too small to warrant an 
advertising campaign on the merits of wood as 
compared with steel furniture. He feels cer- 
tain, however, that there is a fine opportunity 
to advertise wood furniture for its beauty, 
newness, novelty and other features which will 
induce the consumer to buy new furniture be- 
fore the old furniture is worn out. 


Furthermore, Mr. Miller practices what he 
preaches. During the thirty years of his mar- 
ried life he has refurnished his home com- 
pletely at least six times. This is because he 
enjoys having new furniture of the latest style, 
better design and more comfortable than the 
old. This attitude is not at all common, how- 
ever, and Mr. Miller thinks that furniture 
manufacturers—and hardwood lumber manu- 
facturers as well—can well afford to advertise 
their furniture from that point of view so 
that more people may be interested in the new 
styles and buy new furniture just as they do 
new automobiles, and before the old furniture 


is worn out. 
a * ¥ 


WILL MODERNIZE HER HOME 


Minnesota Woman, Interested by TX Ad, 
Seeks Advice 


Anoka, Mrinn., Dec. 26.—This Minnesota 
community is to have a home modernizing ex- 
ample. A Mrs. Leister called upon Edward J. 
Fisher, manager of the Northwestern district 
office of the National Lumber Manufacturers 
Association, and presented a slip clipped from 
one of the advertisements published in “Time.” 
A daughter of Mrs. Leister who resides in 
Washington, D. C., sent the coupon to her 
mother. 

Mrs. Leister said she was very much inter- 
ested in modernizing completely an old frame 
structure which was the family’s former home. 
While discussing the extent of the proposed 
modernizing, Mrs. Leister was quite emphatic 
in her declaration that she desired for the ex- 
terior either shingle side walls or heavy col- 
onial siding. 

Mr. Fisher furnished her several issues of 
Home Modernizing booklets showing old and 
new homes completed. She was also interested 
in a California Pine booklet showing interior 
views. Mr. Fisher referred Mrs. Leister to 
the Home Modernizing Bureau and assured her 
she would receive wonderful co-operation in 


her plans. 
* * ? 


FAVORS LUMBER FOR CARS 


Railroad Officials Find Use of Wood Quite 
Satisfactory 


Detroit, Micu., Dec. 26—As soon as the 
Pere Marquette Railway Co. officials receive 
the new lumber patterns to be published by the 
American Railway Association that railroad 
will revise its specifications to include them. 
W. E. Griffee of the Central division, who is 
making a railroad survey, was so advised by 
William Jacobs, mechanical engineer of the 
Pere Marquette. 

Mr. Griffee found that the Pere Marquette 
is very favorable to lumber for car construc- 
tion. All its box cars are lumber sheathed and 
gondola cars are of composite construction 
with even the doors made of wood. However, 
the next gondolas will probably have steel 
doors. 

Lumber is purchased from the mills already 
seasoned and machined and is quite generally 
satisfactory. The mechanical and purchasing 
departments of the railroad work together to 
anticipate requirements far enough in advance 
so that rush orders are not necessary. This 
policy and the careful storage of lumber have 
combined to keep the moisture content of lum- 
ber used for car maintenance down to where 
it should be. 

While in Detroit Mr. Griffee interviewed sev- 
eral other railroad officials. He found that 
some were not familiar with the new lumber 
patterns approved by the A. R. A. One offi- 
cial interviewed indicated that his road prob- 
ably would continue to use the present specifi- 
cations on the ground that the committee which 
prepared the new proposed finished sizes acted 
more from the purchasing point of view than 
from technical considerations. 

Virtually all railroad officials interviewed 


seemed satisfied with the lumber they are re- 
ceiving. One official stated that he purchases 
various materials and has the least trouble 
with lumber. ae 


FINDS PROFITABLE SIDELINE 


Maine Box Concern Makes Christmas Tree 
Holders 


Boston, Mass., Dec. 24.—As an example of 
hcw the New England woodworking industry 
is seeking to expand through the development 
of new products, the New England division of 
the National Association of Wooden Box 
Manufacturers has called attention to the de- 
velopment by the Wing & Engel Box Co., of 
Pangor, Me., after considerable research, of a 
unique Christmas tree holder. The company 
is manufacturing the holder as a side line but it 
has met with such a warm reception that over- 
time work has been necessary in recent weeks 
to fill orders. One of the largest single orders 
received by the Bangor concern came from 
Denver, Col., although the larger part of the 
production of these unique holders ombases for 
Christmas trees has, of course, been so!d in the 
New England and New York markets. 


« * ’ 


WILL REVISE BUILDING CODE 


Local Lumbermen Members of Committee 
In Iowa City 


Mason City, Iowa, Dec. 26.—This thriving 
Iowa community of 25,000 population is con- 
sidering a complete revision of its present 
building code, according to Bert J. Westover 
of the Central division, National Lumber 
Manufacturers’ Association, who came here 
for an interview with the city authorities and 
members of the building code committee. 

P. F. Hopkins, city manager, informed Mr. 
Westover that a liberal building code would 
be most beneficial to the city. E. H. Crofoot, 
manager of the city water department and 
building commissioner, expressed the same 
view, with which Mr. Westover wholly agreed, 
augmenting the ideas of the city officials with 
further arguments of his own, and promising 
full co-operation. , 

B. A. Webster of the Webster-Potter Lum- 
ber Co., and Louis Moore of the Moore & 
Moore Lumber Co., are members of the build- 
ing code committee, and Mr. Moore is likewise 
a member of the civil service board. Mr. 
Moore is of the opinion that the new code 
should. require fireproof first floors inside the 
fire limits of the city and suggested the wisdom 
of including such a recommendation in the 
proposed revision. 


10,000 Freight Cars on Order 


Orders for over 10,000 freight cars are 
scheduled to be placed early in the new year 
by three of the large trunk line railroads. The 
Illinois Central plans to go into the market for 
2,725 cars, consisting of 1,000 box for automo- 
bile and furniture traffic, 1,500 coal, 200 flats 
and 25 caboose. The Chicago & North West- 
ern will buy 2,900 cars, while the Louisville & 
Nashville will want 2,500 freight cars. 


Lumber Interests Merged 


[Special telegram to AmertcaAN LUMBERMAN] 

PorTLAND, ORrE., Dec. 24.—Consolidation of 
the Stoddard Lumber Co. and the Grande 
Ronde Lumber Co. was effected at a meeting 
of the companies at Baker, Ore., on Saturday 
evening. Properties valued at $1,000,000 are 
included in the merger. The new concern is 
to be known as the Stoddard Lumber Co., with 
headquarters at Baker. Joseph Stoddard wag 
elected president; Elmer Stoddard, vice presi- 
dent; Howard Stoddard, treasurer, and Guy 
Hill, secretary. The holdings include timber 
in Union and Baker counties and mills at 
Pondosa and Baker. 
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Selling Ready-to-Use, Made-of-W ood Conven- 


iences for the Modern Home 


Throughout the world of merchandising the he doubtless always will be called a lumberman fact that the normal person before buying 
trend is toward buying, selling and supplying because lumber is a conspicuous and important wishes to see in the most nearly complete 
articles of every description complete and ready part of his stock, but he is in fact headquar- form practicable the things he expects to buy 
for use. In the old days the housewife made ters for not only building materials and sup- and use. The buyer of a suit of clothes wants 
not only her own bread, but the yeast or barm plies but also for information and advice about to know how they will look when made up. 
to make it rise. Then somebody began to sup- building. In the stock he carries and in the The buyer of a motor car wants to see it ex- 
ply the yeast, and that was the first step toward service he renders he has moved in the direc- actly as it will appear when he is behind the 
supplying the bread ready baked. Now, most tion that the entire merchandising world has wheel. The prospective home owner can yis- 
city folks and many farmers buy baker’s bread, moved—toward supplying completed articles ualize his future home better if he sees a pic- 
and even cakes and other pastry. When the ready for use. ture of it, a layout of the floor plan, and a 
first automobiles were built, buyers of cars had There may be many explanations of this photograph of the interior fixtures. In addi- 
to purchase numerous accessories for attaching trend. Opinions may differ regarding the cause tion to the appeals already mentioned is the 


to them in order to get their full use and en- of it. Probably, it may be explained by the matter of time: the ready to wear suit, the 
joyment. Now all the better cars 


and many of the lower priced 


r 





models are furnished with every- 
thing, including lock, stop light, 











complete car, the complete house 
and the ready-built interior fix. 
tures can be seen, bought and 
used at once. 














spare tires-and even cigar lighter In the manner suggested the 
and luggage trunk. customs and practices of the { 
When the first ready made various trades and industries re- > 
men’s suits were offered they act upon one another. The man- 
were a “sight,” compared with ner of selling automobiles and 
the tailor made, and they were furniture exerts an_ influence mu 
called “hand me downs,” as if upon the manner of selling she 
they had been passed down from houses. The man who expects nis 
father to son, and as a conse- to enter a clothing store and the 
quence the self respecting man | wear out a new suit and walk res 
hesitated to admit that he wore | into a motor sales store and ride ' 
that kind of clothing. But now- out in his own new car feels that ha 
adays ready to wear clothing has lf he ought to be able to buy a i 
become a serious rival to the home in much the same way that = 
best of the custom made, even he buys his clothes and his car. po 
with almost as high prices. Nearly everything that is used in ; 
Only a few years back the the household is put up in a - 
most enterprising of lumbermen package with directions on the : 
concentrated their efforts upon’ wrapper, so that it is pretty near b 
selling boards and other building “fool proof,” and about all that te 
materials. But steadily they remains for the user to do is to te 
have added ready made articles, |, touch a button or two in order " 
semi-manufactured parts of to complete the housekeeping . 
houses, gradually working up to duties. This means that the house 
the present practice of selling the itself on the interior shall be 
complete house. Of course, the Display of “Peerless” furniture in sales room of Built-in Fixture Co., built and equipped to reduce the r 
dealer is still a lumberman and Berkeley, Calif. labor of housekeeping to a mini- 
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Cam baciness, convenience and beauty all in this breakfast nook by the 
Concealo Fixture Co.. of Oakland, Calif. 


This simple and attractive breakfast set installed in show room of 
enterprising retailer helps to make sales 
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A kitchen corner of “Qualitybilt” furniture 


mum. It means that the house or apartment 
shall be in large measure permanently fur- 
nished and equipped with built-in fixtures so 
that even a tenant may find his new place of 
residence ready for occupancy. 

This revolution in buying methods of course 
has its counterpart in selling methods. The 
up-to-date lumberman has, on exhibition at 
least, the built-in fixtures and labor-saving 
conveniences that constitute such an important 
part of the modern home. He can show the 
prospective home owner and the present home 
owner who wishes to remodel his home the 
built-in accessories that give the latest touch 
to the new home and bring the old home up- 
todate. These built-in conveniences not only 


afford a desirable profit in themselves; they 
are effective as sales helps in promoting home 





“Dinofold” breakfast table and benches 


Endicott Co., Andrews, Ind. 


built by 
Loetscher Manufacturing Co., Dubuque, Iowa 





open and 
closed—one of the “Kitchen Maid” Line; Wasmuth- 














Farley & 


building and home remodeling; they make the 
lumber store attractive and contribute more 
than almost anything else to furnish the dis- 
play room; they offer opportunities to show the 
built-in equipment practically installed so that 
the salesman can demonstrate its utility effec- 
tively. 

Methods of merchandising goods, commodi- 
ties and services of every description have been 
so greatly improved that competition for the 
consumers’ dollar and for his patronage is 
sharp, not only between producers and distrib- 
uters of similar commodities but between goods 
that have no resemblance to one another either 
in character or in use. It is not putting the 
matter too emphatically to say that the dia- 
mond merchant competes with the grocer; the 
tailor competes with the realtor; the automobile 




















A corner china cabinet in show 
room of John Brennan & Co., 
Cicero, Ill. 





Simple Elegance is well exemplified in this dining room installation 
produced by Curtis Companies Service Bureau, Clinton, lowa 


competes with the home; and the movie com- 
petes with the church. The only way to meet 
this form of competition is to adapt merchan- 
dising and selling methods to prevailing con- 
ditions; to move with the current, instead of 
ignoring or attempting to stem it. The mer- 
chant who joins the procession of progress 
gets the benefit of the buying attitude created 
by the multitude of sales efforts, while the 
merchant who stays out of the current is 
merely forgotten and left in the lurch. It is 
believed that there is hardly a line of goods 
more appropriately carried by the lumberman 
and that will contribute more to dressing up 
his store and bringing his merchandising meth- 
ods up to the minute than such built-in spe- 
cialties of wood as are showh accompanying 
this article. 














Bath room dresser, of Premier Standardised Wood 
work, to be built in wall or set out, made by EI 


El Paso, Tex. 


Paso Sash & Door Co., 
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The Realm Takes a Turn in Holiday Cookery 


Reveries of New Year’s Feasts, Past, 


Present and to Come, Suggest the 


Triumphs of the Masters of Business Cuisine 


This department has caught the spirit of the culinary holidays. 
During November and December we have been dreaming over 
Thanksgiving and Christmas menus in the magazines, and we find 
that our favorite literature on this subject is dinner combinations 
made up of the best recipes of famous hostesses. For it seems to 
us that a dinner of the choice dishes of these experts should make 
a man regret that he has but one digestion to offer up on the 
altar of gluttony. 

One evening, in the cud-chewing mood that settles upon a person 
after he has become the environs of a successful holiday dinner, we 
began to think about making up a New Year’s menu. Think of the 
lumber retailing bill of fare and the recipes which famous business 
chefs have worked out for preparing sales and for serving profits. 
If we could gather all these hot formulas, the improvement in busi- 
ness cookery ought to be notable. Of course there is that special 
knack which can’t be reduced to print. A famous sales chef in de- 
seribing his Salade a la Marchand might say, “Season to taste with 
personal sales promotion;” which would mean much to him and 
little to the beginner. But something must be left to experience. 

The time was too short to gather these prescriptions in the usual 
way. Then, too, some of the experts might be too modest to write 
out their formulas; so another plan had to be followed. Elbert Hub- 
bard once remarked that Shakespeare doubtless would have written 
some of the Hubbard sayings if he’d only thought of them. We ap- 
proach this business in the same modest spirit. The distinguished 
retailers whose names appear below will know nothing of this proj- 
ect until they see it here; but we insist they .might have written 
them if they’d thought of it. In any event we have our New Year’s 
bill of fare, and we’ll start off in the usual impressive manner of 
kitchen authors. 


Menu Pour le Jour de An 
I 


Potace D’ApDverTISER. (George A. Jewett, the well-known gene- 
alogist and retailer of Des Moines, suffers a few interpretations.) 


A feast, like a family, should be well begun; for a good beginning 
is a promise of what may be expected from later generations and 
later courses. A proper soup is a promissory note to the diner, and 
it is due notice to his digestion to prepare itself. At the first spoon- 
ful, his teeth should stand at attention. At 
the second, his esophagus should start flex- 
ing its muscle, and at the third, his stomach 
should clear the dancing floor and signal 
to the orchestra. The party is on. 

A weak, watery, underdone and skimpy 
soup is a discouragement to the inner man; 
for how can digestive excitement be worked 
up unless this opening overture does justice 
to the service and the savors that are to 
follow? But on the other hand it should 
not be over spiced with extravagant prom- 
ises; for such things sear the appetite, after 
which even excellent food may seem to be 
plain and beneath its advance notices. 

There are all sorts of excellent recipes for publicity potage, and 
the wise chef prepares the kinds which he knows from experience 
his guests like. Following is a favorite. Take ample and regular 
newspaper stock. Irregular and small amounts are usually the 
mark of a careless cook who may be expected to send in pallid and 
unseasoned fish and a roast scorched on one side and raw on the 
other. Season with a subtle salt of past performances executed to 
the satisfaction of the guest. Add a generous flavor of sales per- 
sonality, such as indications of long years of successful business. 
A picture of the chef is an aid in establishing this flavor, and it 
marks the potage as distinctly his own. Make it suit the time of 
year with a few important and seasonable offerings. But too many 
of these, especially if improperly blended, will dull the appetite. 





Finally thicken with a suitable tie-up to national advertising and 
serve hot. This is important; for cold advertising is worse than no 
advertising at all. 
II 
Hors D’Oruvres. (Charles E. Kiefner, of Perryville, Mo., is dis. 
covered in an unguarded moment, and his extra-mercantile achieve. 
ments are noted.) 


A successful retailing dinner should not 
concentrate too exclusively upon the heavy 
dishes. A dinner is more than meat, and 
so is a retail business. Making money is 
the Piece de Resistance, no doubt, but a too 
serious devotion to that dish may result in 
a bilious attack or in mental scurvy. A 
proper dinner calls for relishes that may not 
directly fatten the pocket book, but that 
do balance the diet and add to the zest 
of living. 

Every business chef should diversify his 
offerings in this way, and he practically al- 
ways has a chance to do so. Community life 
is somewhat professionalized in these days; but there are important 
tasks which call for amateur service, backed by genuine community 
spirit. What would become of a community if no one was willing 
to do his turn on the city council or serve on the school board? 
These relishes are pleasant in themselves, they get necessary com- 
munity work done and in the long run they win public respect and 
confidence. No doubt they sharpen the appetite of the guests for 
the other offerings. A business chef who develops skill in pre- 
paring these offerings is likely to find his services in demand. 

_ (Note: Mr. Kiefner has served his district in Congress and was 
re-elected to that office last November. This is incidental to his 
being a good retail lumberman.) 

III 


Du Poisson. (R. L. Dunlop, of Mentor, Ohio, used to maintain 
that he had the best yard in Iowa City by a dam site. Notice that 
“dam” is spelled with three letters and refers to an obstruction in 
the Iowa River.) 


Now the dinner is in progress. Appetite 
has been wooed and amplified; and while 
it is consolidating its position we must see 
that the stage is completely set. To begin 
prematurely to bring on the massed cal- 
ories would be like erecting the frame of 
the house before the foundation is com- 
pleted. In composing our dinner we need 
at this point a bland and nourishing dish 
that will set the administrative juices of 
business digestion to flowing and that will 
be a test case, as it were. For if the gastric 
process can not manage this offering, it 
would be cruel to send down massive pro- 
teins and carbohydrates. 

The fish family is varied. It includes red fish, white fish, blue 
fish; weak fish, poor fish, flounder; snapper, croaker, sheepshead; 
crab, oyster, stingaree and so on. Each must be dealt with, after 
its kind. 

For the preparation of this offering, it is well to assemble all the 
retailers in the district at regular and frequent intervals. When 
all are assembled, take the materials to be prepared and parboil in a 
solution of frank discussion. This should remove the idea that there 
is nutriment in cutting prices for purposes of spite. Add some prac- 
tical local information about costs. Sprinkle with uniform service 
and baste with a full measure of information about customer 
credits. Bake in an ethical oven and serve each one present such 
a helping as he needs. 
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IV 


Meat CourRSE. (This may be anything from the traditional Dinde 
Rotie, if you are prepared to give the turkey raiser a mortgage on 
the main shed, to Boeuf au MiSel a la Jiggs. We might find a 
recipe in any, one of a thousand places, but 
we choose to go down into Indiana where 
Walter Crim expends his boundless genial 
energy in making his lumber yard a gen- 
uine public-service station.) 


Take a lumber yard, young or old. Un- 
derstand what it is all about. 

This understanding includes physical 
equipment, its. kind, size and efficiency in 
relation to the nature and volume of the 
trade. It includes the kind and amount of 
stock and the buying policies which replace 
this stock when it is sold; a knowledge of 
costs, of credits, of customer needs and 
especially of customer slants of mind. It 
also includes a knowledge of community standards of building 
and habits of paying. Don’t ask us just how to do all this, for 
there’s the rub. The recipe is, “Understand what it is all about.” 

But cost accounting is one ingredient. Remodeling the plant’ 
when experience shows that the saving in labor and stock and the 
increased efficiency of selling will justify the investment, is a sec- 
ond. Keeping the delivery system, both machines and policies, up 
to a sound standard is a third. Personal acquaintance with cus- 
tomers is a fourth. Knowledge of turnover and of the market is a 
fifth and so on. Sometimes a passion for profits is the main 
dynamo; sometimes it is an interest in working out the puzzle of 
serving customers efficiently. But whatever it is that makes a 
man want to succeed will keep him hard at the job of understand- 
ing what the yard and its attributes are all about. 

V 

DRESSING A LA FInANCIERE. (O. H. Greene, Syracuse, N. Y., strolled 
into the retail lumber field from a department store and brought 
with him some savory ideas about helping 
customers pay for things.) 

A dinner is never as nourishing as it 
might be unless there’s something to stim- 
ulate the reciprocal powers of the guests’ 
digestions. Sometimes it can be left out 
if the diners are mighty trencher men, and 
sometimes it has to be left out because the 
chef doesn’t have the resources to fix it up. 

There are customers who have earning 
power enough to pay out on what we have 
to offer but do not have this earning power 
consolidated enough to make it effective. 
A loan plan of some sort, fitted to earn- 
ing power, will boost volume and profits 
if rightly organized. This is a big proviso; for wrong materials or 
wrong preparation may result in bankruptitis or other forms of 
ptomaine. Never prepare this service along with the main dish. 
It is a separate undertaking. Be sure of an adequate financial sup- 
ply, for under-financed loans are highly indigestible. Be sure, also, 
that the guest to whom it is served knows and appreciates what he 
is getting and is able to make proper use of it. Add legal security 
and sound moral risk in equal parts; time it exactly, baste with a 
knowledge of local real estate values and garnish with guaranteed 
and trade-marked house quality. When properly done, or when 
properly left undone if that is indicated, it 
about doubles the value of the dinner. 

VI 

Drs LecuMEs. (John Dower, of Minnesota 
and Washington, pauses in his career of 
salesmanship long enough to permit a hasty 
glance into his tool kit.) 

While not many retailers are vegetarians 
in the sense that they offer nothing but 
the products of the garden of salesmanship, 
still no well balanced diet is complete with- 
out generous helpings. 

Salesmanship is common sense and imag- 
ination. If you can put yourself into the 
other fellow’s place and can see which 
of your goods and services would be useful in that situation, you 
have a basis for persuading him to let you work with him. For 
instance, there is the matter of short lengths. Shorts are as good 
as long pieces for some purposes; and for some others they are bet- 
ter. But the public would have gone on forever using long lengths, 




















boosting the price and making the shorts candidates for the kind- 
ling pile, if dealers hadn’t applied common sense and imagination 
and persuasion to correct the situation. 

The basis of creative salesmanship is the capacity to imagine 
your goods and your customer’s needs brought together to your mu- 
tual profit; plus the will and ability to make him see it as you do. 
You can’t tell him to stop buying other goods so he will have money 
to buy yours; but you can fit your goods to his needs so attractively 
and plausibly that he picks your offerings out of the crowd. Many 
a man lives in a rented house because nobody took the trouble to tell 
him a plausible story of the advantages of home ownership. 

There’s a wide variety in the kitchen garden of salesmanship, but 
all the offerings should be prepared with common sense, imagina- 
tion, ingenuity and lots of sticking to the job. 

VII 


SALADE D’AssociATION. (Hawley W. Wilbur, of Milwaukee, glances 
up and notes with approval that he has a neighbor.) 
Nobody gets far, traveling on his own. 
Nobody is that smart or that full of 
inventions. The merchant who gets there 
has to stick to a pretty straight and narrow 
path, and he needs an occasional boost 
from a good natured fellow traveler. If 
there were but one dealer in the world he’d 
be free from some of the troubles that 
bother him now; but in that event he 
wouldn’t lose as many troubles as. he’d pick 
up. And the worst of it would be that he’d 
. have to think out all the answers without 
help. But there are thousands of dealers 
instead of one. They sometimes get into 
each other’s way and step on each other’s 
pet corns. But where there’s a crowd, a 
man doesn’t have to shout very loudly for help; provided the 
crowd is organized -in a sensible way. 
Honest and thorough association organization is pretty important 
on any business table. 





VIII 


BoUCHEES A LA PANHANDLE. ‘(J. E. Hill, of Amarillo, bends over 
his cookie sheet.) 


A dealer who has worked for some years 
in his own business organization and then 
is drafted to do his bit as an association 
executive, gets asked for a good many reci- 
pes for boosting business and for getting 
out of trouble. It’s an interesting situation; 
for while some of the puzzles are new and 
some are old and the remedies are not al- 
ways easy to fix up, it seems generally true 
that somebody or other has met or is meet- 
ing just such a situation as the inquirer is 
asking about. The job is to find what has 
been or is being done and to pass the good 
word along. There’s value in these work- 
able recipes; and it seems useful for an 
association official to watch for such troubles and to call attention 
to the principles which fit. Often enough they’re not new troubles 
at all. They just have new names. So the association executive 
finds himself every little while hunting up the recipes for business 
cookies like Father Used to make. 


Ix 


CREME A LA GLACE AU Rex. (Elder Berry, of the U. 8S. A., feels 
good and says his nickel’s worth.) 

“I just been telling the postmaster that 
I had to put my chains on to pull through 
this dinner; but here I am, happy and 
innocent as a cat full of canary. The ink- 
slinger of this department can’t say I didn’t 
warn him. I t3ld the boy he’d leave out a 
lot of business provender the customers 
would be looking for in a New Year’s blow- 
out; and he said he knew it, and then did 
it. But I ain’t one to complain when the 
drouth is broken, even if it don’t rain cats 
and dogs. I’ll make out generally with just 
a light shower of kittens and pups, with a 
few angle worms for good measure. 

“Me, I’ve got a favorite dish to top off with. It’s a big plate of 
net profits, being deposited by none other than the old Elder him- 
self in some solvent bank. If there’s any ice cream that beats it— 
boy, lead me there and give me a coupla spoons.” 





























40 


AMERICAN LUMBERMAN 


December 29, 199 





Expands Business With 
Built-in Features 


PHILADELPHIA, Pa., Dec. 24.—It is now an 
accepted fact in the retail lumber business that 
twenty years ago competition was merely a 
struggle between men in the same line of busi- 
ness, while competition today is a fight, not 
against the man who is selling the same prod- 
uct, but against a massed industry selling a 
product which should be sold by the retailer, 
or which is a substitute for the materials he is 
selling. Success today in its retail lumber 
business may be achieved only by taking into 
consideration that progress is made by branch- 
ing out and taking in the wood products which 
can be turned into profit, and exercising 
methods of merchandising that will make them 
sell. 

Hall Bros. & Wood, an established lumber 
and millwork concern of Philadelphia, have 
adopted the methods of expansion so prevalent 
in other industries. To this end, the company 
has inaugurated a unique display room show- 
ing the modern “efficiency apartment,” com- 
pletely furnished with built-in kitchen cabinets, 


— 
be 





Folding breakfast set in display room of Hall 

Bros. & Wood. This set is attached to the 

door and folds up compactly against it, com- 
pletely out of the way, when not in use 


breakfast nooks, ironing boards—everything, in 
fact, that goes to make the “efficiency apart- 
ment” efficient. 

The idea in itself is not unusual, but the ex- 
ecution of it in bright, cheery colors and 
alluring layout invites inspection and catches 
the attention of the prospective buyer, whether 
contractor, home-owner or newly-wed. Cer- 
tainly the idea of presenting wood products in 
a colorful display is a profitable one, declares 
F, F. Jones, secretary and treasurer of the con- 
cern, and has landed them several large con- 
tracts. Further than this, he continues, it has 
attracted numerous buyers who would not be 
apt to come to an ordinary lumber yard for 
their needs. 

Chief among the advantages of such an ex- 
hibit is the fact that a practical working 
arrangement, presented in a perfect harmony of 
color, gives an excellent opportunity to show 
how lumber looks in its finished state, and goes 
far to convince a prospective buyer who might 
refuse to see the possibilities for beauty and 
grace in bare, unadorned millwork. 

The Hall Bros. & Wood display rooms con- 
tain five different types of complete built-in 
kitchen cabinet units, ranging from the small, 
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compact unit, covering 
in all only six feet of 
floor space, for the tiny 
apartment, to the large 
roomy one for spa- 
cious apartment or resi- 
dence; several different 
types of built-in folding 
breakfast nook sets, 
ironing boards etc. The 
perfection of the layout 
sells itself, and the on- 
ly thing left for Hall Bros. & Wood to do is 
take the order. 

The question frequently entering the mind 
of a retailer, “How shall I proceed to estab- 
lish a show room?” is answered by Mr. Jones. 

“In order to have a most attractive show 
room, and to bring out the qualities of the 
built-in furniture as well as fine millwork, it 
is only necessary to accept the co-operation ex- 
tended by the manufacturer. 

“An excellent example of manufacturer co- 
operation lies in kitchen units, which occupy a 
prominent place in our display rooms. These 
units are the last word in efficiency, attractive- 
ness and practicability, and the market is ready 
and waiting for them, if they are only offered 
in the proper way. When these units were 
offered to us for eastern distribution we accepted 
gladly, and have been well repaid by the en- 
thusiasm with which they were accepted and 
the gratifying flood of orders which we are 
receiving. We have already installed them in 
Freihoffer’s new apartment building at Thirty- 
Sixth and Spring Garden streets, and in the 
new Warwick Hotel in West Philadelphia. 

“More and more contractors are coming in 
daily to see our layout, and are sold immedi- 
ately upon the idea. 

The Inwall breakfast nook, a TrimPak prod- 
uct distributed by Rayner & Parker, also plays 
a leading part in the display. The breakfast 
nook, Hall Bros. & Wood have found, is a 
modern, space-saving necessity in homes, 

With the demonstration of the breakfast 
nooks, a salesman cheerfully points out their 
advantages, emphasizing the fact that the nooks 
fit into the most compact of floor plans and are 
ideal, both for houses and apartments. 

Hall Bros. & Wood 
have successfully ex- 
perimented with the 
theory that in this new 
era of merchandising 
the lumber dealer, the 
same as the dealer in 
any other commodity, 
must be equipped to 
serve the up-to-the 
minute needs of his 
customers. They know 
that it is not mere mul- 
tiplication of words to 
say that nowadays 
nothing but modernized 
improvements are con- 
sidered by builders. 
The home, as well as 
the place of business, 
must have the newest 
and best in the way of 
labor, space and time 
saving devices and con- 
veniences. The retail 
lumber dealer, if he is 
to retain a commanding 
position as a merchant 
of homes, and of all 
materials and fixtures 
that go into the home, 
must be on the alert for 
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Front view of the modern lumber store of Hall Bros. & Wood 
Philadelphia, Pa. 


new and practical items to add to his stock in 
trade. 

Mr. Jones said that there is an encouraging 
future for the retailer who has an attractive 
display room where a prospective home builder 
can see the various pieces of furniture, folding 
ironing boards, telephone nooks, built-in spe- 
cialties etc. that he wants for his home. Built- 
in medicine cabinets, china closets, bathroom 
seats and numerous similar accessories for the 
home have progressed beyond the experimental 
or novelty stage and are now permanent, prac- 
tical home fixtures whose status as such has 
been fixed by popular demand. 

The history of Hall Bros. & Wood is as in- 
teresting and unusual as its policy. Estab- 
lished in 1868 by H. H. Hall, the firm worked 
its way up from a place as a “general practi- 
tioner” in lumber to that of one of the fore- 
most specialty dealers of lumber and ‘millwork 
in this vicinity, with its own planing mill and 
a large siding on the Pennsylvania railroad, 
Expansion of business last year made necessary 
the erection of a new building, which now 
houses its offices and display rooms and the 
various specialties in which the firm deals. 

Mr. Hall, now ninety-three years old, in- 
cidentally is the oldest active lumberman in 
Philadelphia. He comes to the offices regu- 
larly and takes an exceptional interest in the 
routine activities of the company. Despite his 
years, Mr. Hall’s mind is still active and alert. 

The company, incorporated in 1921, has as its 
officers: H. H. Hall, president; Edwin B. New- 
comes, vice-president ; Frederick F. Jones, sec- 
retary and treasurer. The board of directors 
includes John A. Yohn, H. G. Ridgely and 
F. P. Hall. 























This exhibit in display room of Hall Bros. & Wood shows how mod- 

ern kitchen units may be assembled to fit any requirements, large 

or small, this aggregation of units comprising a complete equipment 
for a modern kitchen where ample storage space is desired 
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‘What Is in the Minds of the Dealers? 


| 











(Continued from last week’s issue) 


ILLINOIS 


1, Co-operative buying between the dealers 
in the small towns. 

9, Contracting by the smaller yards in order 
to get away from the commission now expected 
and exacted by contractors and carpenters. 

3 How to figure delivery costs to rural 
customers and to what extent shall there be 
free delivery: in country districts. 


INDIANA 


How to increase sales. 
Correct cost accounting. 

Best methods for collections. 
Financing the home builder. 
Instalment selling. 
Advisability of consolidations. 


IOWA 


1. Financing new buildings and remodeling 
old buildings. Trade would be good today if 
funds were available. 

2, How to reduce expenses of operation of 
retail yards when the volume goes down to the 
minimum. 

3. How to show the retailer that he is mak- 
ing tha mistake of his life when he is making 
free deliveries of material into the country. 


MASSACHUSETTS 


1. We feel that the steel and iron people 
have been able to receive too good a hearing 
from the general public and the architects. 
We would be the last to advise anything in the 
nature of making office buildings, college build- 


PP r 


oy 


ings or any kind of a building in which people © 


live and move to be dangerous fire traps, but 
it seems as if we had gone from one extreme 
to the other. Some of the old type buildings 
were, to be sure, fire traps, but a great many 
of the modern buildings, particularly at the 
periods of the year when it does not seem 
necessary to carry heat in the building, are 
cold, clammy, unhomelike and they are particu- 
larly noisy and resounding, which can not be 
considered an asset. We feel as woodworkers 
that a building can be in its basic structure 
fireproof and still carry a considerable amount 
of wood trim without particularly injuring it 
and even a wood top floor over a fireproof sub- 
floor can be considered, which would warm the 
rooms and halls and increase the dryness of 
the building and eliminate the echo and re- 
sounding that occurs with the omission of 
wood. While fire must always be considered, 
health, appearance, moise and dampness also 
should ‘be considered. 

The writer was recently in a dormitory, 
which in contrast with the one in which he 
used to live, struck him more like a prison 
with its cold walls, its hard, cold, resounding 
floors, its rigid metal and concrete rooms, halls 
and assembly room. The day the writer was 
In it the heat was off and if a boy happened 
to have a cold, the invitation for something 
worse than a cold appeared to be present. We 
trust that these suggestions are pf some worth. 


MICHIGAN 


1, Proper advertising for retail yards to put 
their merchandise before their trade ahead of 
mail order houses, 


In this, its last issue for 1928, the American LumBERMAN completes the presentation of 
views of representative retail lumber dealers throughout the country on the subjects of great- 
est importance to the dealers and on which they would like to have discussions at the annual 
conventions, which begin in January and will continue until well into spring. These suggestions, 
as presented in this and the four immediately preceding issues, give a rather complete bird’s- 
€ eye view of the problems that are giving the dealers some concern and no doubt will form ® 


the basis of many convention discussions. 


2. Proper accounting methods for retail 


yards to curb price cutting. 


3. What a retail lumber yard should and 
should not carry for sale. 


NEW JERSEY 


1, Credit control—methods and terms. 


2. Second mortgages—should the dealer take 
them in part payment for his materials fur- 
nished and if so, on what terms? 

3. Dealer co-operation—methods to attain it. 


4. In view of the continuous rise in the cost 
of doing business, how can the cost be held at 
present percentage or be reduced? 

5, Where is the limit on advertising and 
district delivery? 

6. As a great many contractors and opera- 
tors are medium or poor credit risks, how do 
the wholesalers who sell direct get their pay- 
ments or are their losses extremely heavy? 


y 


7. When a mixed car of finish lumber is 
transferred in transit and the items are re- 
loaded in a hit-and-miss order, taking twice 
the time to unload, how can the dealer be re- 
imbursed for his labor? 


NEW YORK 


1. One of the important topics that might 
well be considered by the trade is how to pro- 
tect the small retailer against the encroach- 
ments of the “department store plan” of the 
larger lumber dealers who monopolize so 
largely the builder by not ofily agreeing to 
furnish EVERYTHING needed for the house 
from the cellar up, including not only the lum- 
ber, but hardware, plaster, cellar wall, as well, 
and then agree to finance the job besides. This 
does not affect the business of the large dealer 
as seriously as it must the smaller retailer in 
building. material, but both are interested. 


TEXAS 


1. Retail dealer co-operation. 
2. Retail dealer operating costs information. 
3. Adjusting conditions in towns where 


there are too many yards to ever hope for 
normal volume, 


WYOMING 


1. The important thing for ourselves as well 
as all dealers in the Rocky Mountain district, 
is the matter of wood shingles. It has been 
my belief for a number of years that there 
should be manufactured a shingle similar to 
the regular 5/2 clears, about the same grade 
and lengths, except that the thickness at the 
butts should be not less than one-half. inch, or 
what would be termed a 4/2. This because 
of the ammount of hail that the territory tribu- 
tary to the mountains is subject to during the 
life of an ordinary shingle. It seems to me 
in my experience of about thirty years that 
there has been a tendency to establish a shingle 
such as the extra *A* 6/2 atid the clears 5/2, 
and then the mills begin to cut the grade speci- 
fications and allowances for thickness, etc., until 
those grades become inadequate for the pur- 
pose intended. I believe this has been one of 
the causes of the public, in a measure, being 
driven from the use of wooden. shingles. 

2. Another thing would be the matter of 
producing a paint or stain that would hold or 
set the red cedar color in red cedar shingles 
to stich an extent that the water in cisterns 














used from these shingles would not be colored 
as they are at present. 

These are things, which I believe, if put into 
effect, with prices consistent with the change 
in thickness and weight, would eventually lead 
the public back to the use of wood shingtes 
in a great many cases where they have been 


driven away. 
W ASHINGTON 


_.1, The feasibility of the department store 
idea for retail lumber yards. This means the 
addition of a paint and hardware department 
carrying specialty lines. 

2. The advisability of developing and doing 
a considerable volume of business and handling 
the accounts with mionthly payments, or the 
instalment plan of purchasing. 


3. The advisability of a retail lumber yard 
maintaining a complete estimating and plan 
service department and the taking by retail 
lumbermen of complete contracts for remodel- 
ing work, reshingling, reflooring and building. 


WISCONSIN 


_ 1, Computing costs to ascertain proper sell- 
ing price. 


2. Salesmanship—perhaps, on the whole, the 


weakest point among retail lumbermen. 
3. Display—room or window—does it pay? 


Opens New Wholesale Offices 


CINCINNATI, Onto, Dec. 24——The W. C. 
Smith Lumber Co. opened offices this week at 
suite 1431, Union Trust Building, to handle a 
general line of southern pine and Pacific coast 
woods at wholesale. The president and treas- 
urer of the firm is W. C. Smith, who for sev- 
eral years has been vice president of the Fagan 
Lumber Co., this city. He had six years mill 
experience with the Gilchrist-Fordney mills at 
Laurel, Miss., and afterward represented Henry 
G. Brabstone & Co., of Birmingham, Ala., for 
some eight years in the Cincinnati territory. 
Raymond Ruzicka, a banker of Oakley, is vice 
president of the new company. The capital 
stock it $30,000, all paid in. 





Canadian Personnel Changes 


Toronto, OnT., Dec. 24.—The A. E. Gordon 
Lumber Co., Toronto, has made a number of 
changes in its staff. E. Sutcliffe will repre- 
sent it in western Ontario. Mr. Sutcliffe has 
been for six years manager of the Kaminis- 
tiquia Lumber Co., Fort Williams, Ont. E. W. 
Gordon will represent it in Toronto and sub- 
urbs, and eastern Ontario as far as Kingston. 
Mr. Gordon has had several years’ experience 
as inspector in Ontario, northern Quebec and 
British Columbia. James J. McGinn, formerly 
employed by the A. E. Gordon Lumber Co. as 
an inspector in northern Ontario, will represent 
it east of Kingston, including Ottawa, Arnprior 
and Quebec Province, with headquarters in 
Montreal. Mr. McGinn has had long experi- 
ence as a lumber buyer and inspector in New 
Brunswick and Quebec. For the last year he 
has been city salesman for John B. Smith & 
Sons, Toronto. Allan K. Bannerman will rep- 
resent it in British Columbia, with headquar- 
ters in Vancouver. Mr. Bannerman is well 
known in British Columbia, as manager of the 
Associated Mills. 
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Retailers’ Idea Exchange 
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EMPLOYEES FIND “LEADS” 


Numerous Prospects for New Business Are 
Uncovered by Contest 





Denver, Coto., Dec. 24.—Many lumber deal- 
ers have held contests among their employees, 
other than salesmen, for uncovering prospects. 
Suppose that the stenographer, for example, 
hears of some neighbor who is seriously con- 
sidering the construction of a garage or put- 
ting a new roof on his house. If she does, 


PROSPECT CARD 


Owner — Renter 
(Last Nawe) (First Name or Initials) (Strthe out one) 
Address 
Location of job 
Description ef job 


Did you talk with prospect? 
if not, who toid 

you about job? 

if no one, why do you 

think this party a prospect? 


What else can you 
tell us about prospect? 





Your Name Group No. 
Assigned to Yard eee 
Amount of sales $ Report back 


POINTS AWARDED IN MONTH AS INDICATED 


JAM. FEB. MAR. APR. MAY WOME WAY AUG. SEP. OCT. HOV. DEC. TOTAL 


Reduced reproduction of prospect card used in 
employees’ business finding contest. Aciual size 
of card is 4 by 6 inches 


and if she will turn in the neighbor’s name to 
the sales department, it is quite possible that 
a sale can be accomplished. 

The McPhee & McGinnity Co., of this city, 
has been conducting such a contest, and to a 
large degree has been able to solve one problem 
that usually arises in connection with such 
plans—that of keeping out the mere “hearsay” 
prospects. 

Consider the rules of the contest, and the 
type of prospect cards used. The crux lies in 
the following three questions on the prospect 
card turned in by the employee: 


1. Did you talk with prospect? 

2. If not, who told you about the job? 

3. If no one, why do you think this party 
a prospect? 

Obviously an affirmative answer to the first 
question indicates that the prospect is a live 
one. If the first two answers are unsatisfac- 
tory, it is-seldom that the prospect is worth 
much consideration on the part of the sales 
force. And for that reason a prospect based 
upon a mere assumption on the part of the 
employee is given credit of but one point, 
whereas an affirmative answer to the first ques- 
tion entitles the employee to five points in the 
contest. An affirmative answer to No. 2 gives 
the employee four points. 


Contrary to the rules of contests held by 
many lumber companies, the McPhee & Mc- 
Ginnity Co. gave no credit for sales made by 
the contestants. In fact it was the desire of 
the company that the contestants should not 
endeavor to make sales for, as A. R. Findley, 
treasurer of the firm, explained, a stenographer 
would hardly be able to discuss roofing, insu- 
lating or any of the other specialties intelli- 
gently with a prospect. It was the desire of 
the management that the prospects be turned 
over to the sales department, the manager of 
which would assign to the case a salesman 
experienced in the type of material that the 
prospect was contemplating using, as indicated 
by the information on the prospect card. 

Credit was given, however, when the pros- 
pect became a customer. Ten additional points 
were given in case a sale of any kind resulted. 
Ten more credits were granted if the sale 
equalled or exceeded $100, and an additional 
ten points if the sales equalled or exceeded 
$1,000. 

No money awards were granted the winners 
nor the winning team. The non-selling force, 
of about 200 employees, was divided into four 
teams, the leaders of which took turns in 
choosing employees from the different depart- 
ments of the business so that the final enroll- 
ment of each team was about as strong as the 
enrollment of the other three. After eight 
months of the contest, a banquet was given 
the participants, in which the two leading teams 
had the better of the menu. This banquet was 
held on the evening of Nov. 6. 

As will be seen from consulting the prospect 
card, the information contained on it was a 





good criterion of the “hotness” of the pros- 
pect. As fast as the cards were turned in to 
the sales manager they were carefully analyzed 
and passed over to salesmen to handle. Byt 
before they were handed out the information 
contained on them was transferred to other 
cards of heavier material but of the same size 
and typographical make-up. These cards were 
filed. Then to prevent the salesmen ditching 
the prospect cards or otherwise carrying around 
a bunch of inactive cards, a report was re- 
quired. If the prospect wished to delay a 
month or so and mentioned a specific date for 
the second interview, it was indicated on the 
card and returned to the office where it was 
filed in a “tickler” under the advance date. 
When that date arrived the card was taken 
out and given to the salesman again. 

From the standpoint of sales, the results 
have been better than anticipated. The em- 
ployees responded excellently and, as an indica- 
tion of how evenly matched the four teams 
were, one team held the banner for three 
months, then a second team held it for four 
months and a third team took it the last few 
weeks of the contest. The plan is to be con- 
tinued, with a few modifications in the rules, 


Building New Plant 


Cuartotte, N. C., Dec. 24.—The Cathey 
Lumber Co., this city, is erecting a modern 
plant, having outgrown its present quarters at 
308 East Fifth Street. The new business lo- 
cation is on West Palmer Street and will rep- 
resent an expenditure of more than $100,000. 
The structure will be ready for occupancy 











from a concern in Chicago. 


This Week’s 


Says “Thank You” With Stickers 


Jacob Klett & Sons, Fort Wayne, Ind., for a number of years have 
attached to all receipted bills “Thank You” stickers, which they find 
have been helpful in creating good will for the concern. These stick- 
ers, two of which are reproduced here, are purchased in quantities 


Timely Tip 





last year compiled a mailing 
list of contractors and car- 
penters to whom at frequent 
intervals it sends literature, 
pamphlets and multigraphed 
letters describing different 
products handled. Practi- 
cally all of this material is 
supplied by the concerns 
that manufacture the prod- 
ucts stocked and sold by 
Jacob Klett & Sons. This 
serves to keep that firm and 





This company during the = 
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A | HANK YOU. 

Hea? We appreciate your business 
and we hope you are pleased. 


HANK YOU 
Welcome to our service. 
If pleased tell your friends. 








its products before the con- 


intended. 





tractors and carpenters and in turn enables them to discuss intelli- 
gently with builders the materials best suited for the purpose 
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early in 1929. It will be a 2-story building, 
with basement, the latter to be used as a ware- 
house. The Cathey company was organized 
eleven years ago. John R. Cathey is presi- 
dent, J. W. Barber, vice president, W. Sin- 
clair Stewart, secretary, and A. K. McCleod, 
treasurer. 


SATISFY TRADE WITH SERVICE 





Quality, Neatness and Attention to Details 
Win Success 





Denver, Coro., Dec. 24.—One of the newest 
additions to the retail lumber business of Den- 
ver is the Western Builders Supply & Invest- 
ment Co., which has made excellent progress 
since being established several. months ago. 
The concern is operated by J. L. Norton and 
John P. Peterson, who purchased the old 
Heffner Lumber Co. Since taking over the 
Heffner lumber yard, the new owners have 
made many improvements and today it is one 
of the finest lumber plants of its kind in the 
State. To begin with a new office building 
was erected on the corner. This is a one- 
story building and not only houses the offices 
of the company but is also used as a sales 
room. It ds equipped with counters, show cases 
and shelves that attractively display the stock 
of paint in which the concern specializes. 

In the yard a large and well arranged lum- 
ber shed makes it possible for a large percen- 
tage of the lumber handled to be housed un- 
der roof. As may be noted in the accom- 
panying photograph, the side of the building 
facing the street is open at all times, making 
it possible for people passing to see into the 
shed and view the lumber stored therein. This 
and other buildings in the yard are painted a 
bright orange color, which never fails to at- 
tract attention. This color scheme gives the 
business some good publicity. 

Lumber, millwork, paints and all materials 
are sold for big jobs and little, for new con- 
struction or repairs. The policy is to give 
just as much attention to small orders as to 
large ones, the aim of the proprietors being to 
make satisfied customers of all who buy lum- 
ber from them. That this policy is popular 
and profitable is evidenced by the rapid growth 
of the business. 

Messrs. Norton and Peterson say that they 
have received many favorable comments on 
the neat and orderly appearance of their yard; 
especially has the bungalow type office building 
with its attractive oak block flooring received 


GROWTH OF A LUMBER YARD 


A Successful Business the Result of Buying 
Army Camp Site 








LouIsviILLE, Ky., Dec. 24.—A successful re- 
tail lumber business, the establishment of 
which was indirectly the result of the World 
War, is that of T. B. Miller & Sons, at Camp 
Taylor, Louisville. This business was orig- 
inally organized to feature drainage ditch and 
steam or gasoline shovel work in Kentucky 
and surrounding States, having been incorpo- 
rated in 1911 by T. B. Miller and his three 
sons, Howard L., Carl T., and Wallace W. 
As a sideline the concern was fairly active in 
subdivision and home-building work. When 
the hundreds of frame 


other building was erected for the office and 
the scales, and a couple of camp warehouses 
were converted into storage rooms for build- 
ing materials. Now the company has a com- 
plete line of building lumber of all kinds, coal, 
and a general line of building supplies. 

From a few straggling, makeshift homes, 
Camp Taylor has become the site of thousands 
of homes, many of which are being enlarged 
and improved. It is a working district where 
many of the men built garages and lived in 
them until they could erect their homes. 
There has been a steady demand for lumber 
and building materials, and the Miller yard 
has grown with the community. 

An interesting feature of this lumber yard 
is a special show window that has been built 





barrack buildings, 
warehouses, latrines 
etc., at Camp Taylor 
were sold after the 
war, a large part of 
the property, including 
the buildings, was pur- 
chased by T. B. Miller 
& Sons, who saw the 
possibilities of remod- 
eling some of the 
buildings into small 
homes, using the old 
lumber for rough work 
in other homes and in 
the resale of the land 
and also the salvaged 
lumber. Twenty - four 
acres of land and build- 
ings in one block were 
purchased, and build- 
ings that were not suit- 
able for remodeling were wrecked. A great 
yard full of used lumber was piled up, part 
of which was sold to persons who had bought 
other acreage and could use the lumber. Part 
was used in the company’s own building opera- 
tions. While this old lumber was used again 
for rough purposes, this necessitated buying 
much new finishing lumber and flooring. As 
a result of this company’s operations, thou- 
sands of small home builders flocked into this 
great area of cheap home sites. 

When the camp was sold in 1921, Henry L. 
Miller, no relative, and not even known by the 
T. B. Miller organizaton, purchased the Gov- 
ernment coal yard and spur track, built pockets 
and began operating a coal business. This 
later was purchased by T. B. Miller & Sons. 























Office and yard of the Western Builders Supply & Investnient Co. at Denver, Colo. 


a lot of praise. They believe that it is atten- 
tion to small details as well as large ones that 
spells success in the lumber and building ma- 
terial business. 

peaking of the policy of using orange col- 
ored paint on all their buildings, they stress 
the fact that the color should not be allowed 
to fade or become dirty looking. If that is 
permitted, the drawing power ceases and it 
Stamps a business as being in a run-down con- 
dition. They believe firmly that the yard must 

kept neat and attractive and the buildings 
as bright and spotless as possible. 


This is a valuable piece of property, 1,000 
feet long, 70 feet wide, extending along the 
Southern Railway, with a spur track 450 feet 
long for unloading coal, lumber and building 
materials. A switch ran up onto a trestle of 
concrete and frame construction, which pre- 
viously had been used in dumping coal by 
gravity. A large lumber shed was built over 
this trestle, which makes unloading of cars 
easy, as well as unloading coal. As the busi- 
ness increased, new lumber sheds were added, 
and a planing mill installed, which is used 
principally in making up special millwork, An- 











T. B. Miller & Sons at Camp Taylor, Louisville, Ky., have installed 
a special show window to display the various lines carried 


in front of the office and scale house, this 
being long and narrow and high enough to 
display the lines carried. In this show room 
are displayed sash and doors, roofing, paints, 
lime and cement in sacks, sheathing material, 
finishing material etc. 


HELPS EDIT LOCAL PAPER 





This Dealer Gets Some Good Advertising 
in Unique Way 


Otto E.. Skold, of the Independent Lumber 
& Coal Co., Lincoln, Neb., has been getting 
some satisfactory advertising at a reasonable 
price through cooperating with a printer 
friend. This printer wished to establish him- 
self in the neighborhood community in which 
the Independent Lumber & Coal Co. yard is 
located and in which practically every type of 
business is represented. This printer was not 
certain that his job printing alone would pro- 
vide enough business to make it profitable, 
and discussing his plans with Mr. Skold the 
latter suggested the establishment of a com- 
munity newspaper which would be limited to 
just the news of “the neighborhood and carry 
advertisements of the neighborhood business 
concerns. As this printer had no reportorial 
force, he was a little concerned as to how to 
secure the news for his paper each week. Mr. 
Skold agreed to help by giving him interest- 
ing news and subjects for at least one column 
on the front page each week, compensation to 
be in the nature of a reduction from the regu- 
lar rates for his company’s advertising. This 
plan was agreed upon and the paper has been 
running for six months, being published 
weekly, and has made quite a success. 

In a letter to the AMERICAN LUMBERMAN, 
telling of this plan, Mr. Skold says: “We 
write our news column in a fairly personal 
manner so that it appeals directly to the peo- 
ple. We find that this column actually sells 
merchandise for us besides creating good will 
and developing an intimate contact with our 
neighbors and friends. We find it especially 
effective at this time of the year for boosting 
our coal business and also for creating a de- 














44 


AMERICAN LUMBERMAN 


December 29, 1998 





mand for storm doors and storm windows, 
roofing and insulation boards.” 


Mr. Skold modestly remarks that although 
he is a graduate of the State university, his 
contributions are not always grammatically 
correct and sometimes not in the best literary 
style, but “this is perhaps just as well, for as 
the column now goes it receives frequent com- 
pliments.” 

A copy of the publication, “The Community 
Booster,” sent to the AMERICAN LUMBERMAN, 
is devoted largely to the Christmas season and 
on the front page, under the heading “Inde- 
pendent News,” is a breezy, friendly, conver- 
sational type of article that contains helpful 
suggestions and mentions several buildings for 
which the Independent company recently has 
supplied materials. Some of these items that 
have both a news and advertising value are as 
follows: 

Now then, speaking of building; it seems 
to be going right along in spite of snow and 
cold weather. Go over and take a look at 
the new roof on the C. L. Rein and Judge 
Roberts home at 30th and Vine Street. This 
was put on by R. Murray and is certainly a 
fine example of his work. 

The University of Nebraska out at the 
Agricultural College needed some posts and 
fencing to fence in a large space for sheep 
and so of course they called on us for good 
genuine white pine boards and cedar posts. 
They knew of course that they were assured 
of getting the best from here. 

R. W. Binning, whose residence is at 1145 
Idylwilde Drive, and which we furnished a 
few years ago, found our material to be 
very satisfactory and so when he wanted to 
build his garage why he just naturally came 
to us for his lumber. We fulfilled his needs. 

We are to have a new neighbor, George 
L. Faughn, who is going to move to 1130 


North 29th Street. We know because he pur- 

chased some material to add on to the 

garage, to use for a chicken house. 
@Saeeeaeaeaeaeaaas 


Gift Plan Helps Collections 


With the idea of stimulating cash sales and 
also of helping collections, the Spear Lumber 
Co., of Douglas, Wyo., during December has 
been giving away with each purchase amounting 
to $1, or for each dollar paid on account, a 
numbered ticket good for one chance on a fine 
radio receiving set, which has been on exhibi- 
tion and the subject of many envious glances 
from radio fans. F. W. Bartling, manager of 
the Spear company, says that the scheme has 
been working very well, resulting in increased 
volume of cash sales as well as getting in a 
number of small, old accounts that other meth- 
ods have failed to touch. 


Profit m Making Wagon Boxes 


“One thing that we have found to be a 
great help for us, and which we believe is 
not practiced in many yards, is that of making 
wagon boxes of rough boards,” writes J. B. 
Spelts, manager Niobrara Lumber Co., Nio- 
brara, Neb. 

“We formerly tried to compete with ready- 
made wagon boxes by making a real good box 
from C select white pine lumber, oak cross- 
pieces, etc., but found that we could not possibly 
compete with the factory-made box and make 
even a very small profit. 

“So we started making 24-inch boxes, using 
12-inch No. 2 Pondosa pine or No. 3 Idaho 
in the rough for the sides and bottoms, and 
fir 2x6 for cross-pieces. We use the pieces 
sawed from a 12-foot board when making the 
floor and saw it into 2-inch cleats. There is 
no waste lumber. 


aii 
“We sell this box for $16.50 built Teady to 
go. This gives us straight yard prices for 
the material and allows the carpenter - $359 
for making the box. Last year we sold ap- 
proximately twenty-five of these boxes where 
before we had sold material for only about 
three or four a season. 
_ “These boxes are used here mostly for husk- 
ing corn and odd jobs. They can not be used 
successfully for hauling small grain and should 
not be sold for such use. There is a great 
field for this type of wagon box and we 
believe that any lumber yard that would build 
one for a sample would sell many of them. We 
hope that other lumbermen may find this sug- 
gestion of interest and benefit.” 


Purchases Established Business 


BAXTER Sprincs, Kan., Dec. 24.—The lumber 
and hardware business of the Ozark Electric 
& Manufacturing Co., at Lanagan and Pine- 
ville, Mo., have been purchased by the Hulett- 
Meek Lumber Co., of this city. This company, 
with general offices here, operates yards at 
Lockwood, Mo.; Quapaw, Okla.; Green Forest, 
Ark., and also operates the Hulett Lumber & 
Hardware Co. at Treece, Kan. 


ONE OF THE MANY signs observed in down- 
town Kansas City, Mo., during “Lumber 
Week,” calling attention to the importance of 
the lumber industry, was one appearing in 
connection with a window display by the Ex- 
change Sawmills Sales Co. (consisting of a 
miniature sawmill and lumber yard) which 
read: “The Home of Wood Is Backed by an 
Industry Centuries Old, Employing a Million 
Men and Billions of Capital. Wood—Use It 
—Nature Renews It.” 








THE YARDMAN SPEAKS 








(Declaring that he has “one of the best employers that ever 
lived” and that after having had charge of the yard for several 
years it is “now as though it was my own,” Edwin O. Gord, 
manager of the S. Hanson Lumber Co. yard at Callender, 
Iowa, has written for this department an interesting letter tell- 


A number of years ago I took 
charge of this yard and am still on 
the job. Two years ago both the hard- 
ware stores in our town burned to the 
ground, which left us in a rather bad 
way. I saw trade going away from our 
town. I told my employer about it 
and also made an estimate as to what 
it would cost to change my office and 
rearrange it so as to carry a line of 
hardware. This change would cost 
about $300. He said, “Go ahead.” I 
did, and am pleased to say that this 
has been a big help during the last 
year. We carry a full line of hard- 
ware—not a large stock on the shelves, 
but just what our trade demands. I 
place orders every week—one time 
from one jobber and the next time 
from another. They give me prompt 
service and in this way I do not have 
to carry a heavy line of slow sellers. T 
did not ask for an increase in wages 
but added extra work to my other 
work. I keep open on Wednesday and 
Saturday nights and also go over to 
the yard and get what customers may 
want in an emergency after hours. 


EDITOR. ) 


I saw my chance a few years ago to 
increase our business by covering old 
roofs, and I have my town pretty well 
fixed up now on roofs. Also make 
special efforts in connection with re- 
pair work. My first job last spring 
was to have a house raised and a cel- 
lar dug under it and I sold for this 
remodeling job cement, lumber, a new 
furnace, nails and hardware, screens, 
new oak floors, and finished up by 
painting the house. 

Just recently I sold a repair bill on 
a garage and the sidewalks around 
the place. I also recently took a con- 
tract to put a cistern in the church, in- 
stall a sink, and put on eave spouting. 

This last summer our school board 
was in the market for plumbing in one 
building. I took the contract for the 
work and the materials complete. We 
have our money and the school board 
is satisfied, the job costing $1,050. 

I also sold our county authorities 
the first two cars of Long-Bell cre- 
osoted timbers that have been used in 
the county. In connection with this 
work also sold them 1,600 pounds of 


ing something of how he has brought business to the yard. 
Other yard managers or yard employees are invited to write 
letters to the AMERICAN LUMBERMAN telling how they have 
helped build up trade and bring new business to their yards— 


spikes, then sold them a barrel of cre- 
osote oil. 

I have sold jobs that have hung on 
a nail for three to five years just be- 
cause I keep a close record of all jobs 
that I know are or will be wanted. 

Today I sold two roof jobs and last 
Saturday night sold a garage for $165. 
Last night after supper I sold twenty- 
two storm windows at a good profit. 

I mix in all community doings, take 
in lodge and church, and make it a 
point to be friendly with everybody. 

There is something in life besides 
money. I do not try to see how 
cheaply I can sell, but do try to give 
my trade the best for the least money. 
I have been a subscriber to the 
AMERICAN LUMBERMAN ever since I 
have been in the lumber game. I 
might string this letter out and write 
about a number of other things, but 
there are other tasks that I must now 
look after. 

After writing this letter I sat down 
to figure a small job for our town, 
which will run into $700, and feel sure 
I will secure the order. 
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Merchandising Redwood and Longleaf Pine 


Great Southern Lumber Company Hol ds Salesmen’s Meeting to Launch New 
Program—First Shipment Redwood Logs Reaches Bogalusa 


BocaLusa, LaA., Dec. 24.—A notable event in 
the history of the Great Southern Lumber Co., 
was the meeting of its entire sales force, held 
here and at D’Lo, ‘Miss., for three days begin- 
ning Dec. 15. Upon arrival in Bogalusa on 
the morning of the 15th, the salesmen imme- 
diately proceeded to the general offices of the 
company and were supplied with pencils and 
scratch pads. From the office they went directly 
to the plant, where a trip was made through the 
sawmill and various other departments, each 
salesman making note of the things in which 
he was particularly interested, for the purpose 
of bringing them up for discussion at the busi- 
ness session. 

At 1 p. m. the business session was opened at 
the Pine Tree Inn, A. C. Long, jr., general 
sales manager, extending a welcome to Bogalusa 
and then turning the meeting over to O. H. 
Campbell, assistant sales manager in charge of 
pine sales. Various subjects were discussed in 
detail according to a 


ing lumber towns. What a contrast and what 
a calamity in just sixteen years. Here was a 
problem to be solved, but the Goodyears were 
willing to spend money to see that no such 
fate lay in store for Bogalusa. They at first 
had the cut-over lands cleared of the stumps 
and tried to colonize the lands, spending large 
sums to bring families here to farm it, but 
owing to conditions money could not be made 
by those that came and this was a failure. 
Mr. Goodyear said to me: “What else can we 
do?” and finally came down here. We had 
heard of the work which Henry Hardtner, of 
Urania, was doing in reforestation, and we 
inspected his lands. We were convinced here 
was the solution to our problem and in 1921 
started what is today the greatest reforesta- 
tion project in the world. Meantime, we 
found that between the time our standing 
timber was cut out and the new timber would 
be ready for the mill, there would be a lapse 
of ten or twelve years. What should we do 


to fill in these years and keep Bogalusa going? 


been in Bogalusa, and have been connected 
with the Gocdyears for forty-four years. My 
life is filled with lumber and everything con- 
nected with it but my future, the success of 
my personal future, depends on you gentle- 
men, 

In 1930 we will celebrate in March, the 
twenty-fifth anniversary of the city of Boga- 
lusa. What a fine thing it would be if in 1929 
we made a wonderful showing all around, and 
on the twenty-fifth anniversary of our city 
be able to tell our owners that we had made 
a success of the redwood business. 

It just takes faith and courage. I feel that 
you have both, and ayn confident of your 
success. 


Visit Reforested Areas 


Sunday morning the salesmen were taken for 

a trip through the reforested pine areas. In 
the midst of the reforested pine trees the cars 
were stopped and J. K. Johnson, chief forester, 
made a brief talk on reforestation as carried 
out by the Great 





fixed program, and a 
check-up as compared 
with the sales meeting 
held in Buffalo in July 
indicated distinct prog- 
ress along certain 
lines. Subjects receiv- 
ing most attention 
were “The Writing 
Up of Orders”; “The 
Handling of Tele- 
grams and Corre- 
spondence With the 
General Office”; 
“Shipping Promises”; 
“Execution of Or- 
ders”; “Grades,” and 
“Claims.” The sales- 
men unanimously 
agreed that there had 
been a noticeable im- 
provement since the 
Buffalo meeting. At 6 
o'clock the meeting 
adjourned for dinner. 
_ Immediately follow- 
ing the dinner, C. W. 
Goodyear, vice presi- 
dent and treasurer, 
made a short talk on 
the perpetuity of the 
Great Southern Lum- 
ber Co. by reason of the manufacture of red- 
wood at Bogalusa, which will start on Jan. 4, 
after which he introduced W. H. Sullivan, vice 
president and general manager, who made an 
inspiring talk to the salesmen, in which he said: 

I have come here tonight filled with cour- 
age, for I have never seen such a fine lot 
of young men together in one organization 
before; there is not a single grey hair to be 
seen and what a wonderful future you have 
before you. You have the greatest oppor- 
tunity to go forth and make an everlasting 
name for yourselves and for Bogalusa and 
you are backed to the limit by the stockhold- 
ers of the Great Southern Lumber Co., who 
instead of turning over all this money in 
dividends and looking after themselves have 
had your interest and future at heart and 
have invested the money in the redwood busi- 
ness to perpetuate the lumber business in 
this country, to perpetuate Bogalusa and to 
give you a permanent place to live in and 
to work in. 

Several years ago I drove through western 
Louisiana and southern Arkansas; and in the 
course of the trip passed through sixteen 
abandoned towns; saw fine school houses that 
cost $60,000 to build abandoned; one town 
that formerly had thirty-eight stores in it 
had only one. Sixteen years before I had 





s0ne over the same territory and saw thriv- 





Great Southern Lumber Co. salesmen, inspecting plant at Bogalusa, are photographed along- 
side train bringing in first shipment of redwood logs from California 


The Goodyears were willing to spend more 
money to accomplish this end and went west 
to look into the redwood, in which our neigh- 
bors were interested, but lacked the money 
to go into it in a big way. We had it and 
today it is invested in this project in order 
that Bogalusa might live, in order that the 
Great Southern Lumber Co. might continue to 
live and that you men could continue as a 
part of this organization. 

The success of this venture depends more 
upon you salesmen than upon any other de- 
partment, Some of you have been with the 
organization for over twenty years, some of 
you have just come in, but I am sure all 
working together will make this undertaking 
a success and save for us and perpetuate a 
city which today boasts of 3,500 school chil- 
dren. What a picture these beautiful chil- 
dren make, growing up with these trees which 
we have planted. In the years to come they 
will take our places in distributing Bogalusa 
Brand lumber to the world. It is therefore 
up to us to make a success of the redwood 
business. 

Let’s all start 1929 with the resolve we are 
going to be the best manufacturers of lumber 
and the best salesmen in the whole United 
States. It can be done and you men can do 
it, and with the backing of the great. Good- 
year family, feel confident that this is going 
to be our greatest effort, and we will meet 
with success. For twenty-three years I have 


Southern Lumber Co. 
since the program was 

inaugurated in 1921. 
oo Mr. Johnson assured 
the salesmen that the 
reforestation plans had 
reached the point now 
where in connection 
with the redwood op- 
eration Bogalusa was 
insured of an indefi- 
nite supply of pine 
timber. 

Sunday afternoon 
was devoted to the 
salesmen’s golf tour- 
nament, with M. I. 
Wuescher, auditor, 
acting as chairman. 
The trophy, a beauti- 
ful silver tray with 
six cocktail cups, con- 
tributed by C. W. 
Goodyear, and which 
is played for annually, 
was won by J. C. 
Campbell, with a gross 
score of 83. Mr. 
Campbell represents 
the company at Jack- 
son, Miss. 

Monday morning, 
Dec. 17, the scene changed to D’Lo, Miss., the 
Finkbine Lumber Co.’s redwood operation. The 
Great Southern Lumber Co. is sales agent for 
the Finkbine company, selling its pine lumber 
from the Wiggins plant and redwood and pine 
from D’Lo. At D’Lo, C. E. Klumb, assistant 
sales manager in charge of redwood sales, took 
charge of the meeting. A trip was made 
through the sawmill and lumber yards, with the 
salesmen taking notes on the redwood opera- 
tions. A careful inspection was made of the 
manufactured lumber and its preparation for 
shipment. 

At 1 p.m. Mr..Long opened the meeting 
and introduced Mr. Klumb. He in turn ad- 
vised the salesmen what was expected of them 
in the way of redwood sales, after which Max 
E. Cook, farmstead engineer of the California 
Redwood Association, San Francisco, addressed 
the salesmen on “Promotion of Redwood Sales.” 
Earle Williams, special redwood representative 
of the Great Southern Lumber Co., followed 
with a talk on some of the problems connected 
with the manufacture and sale of redwood. 

General Discussion 

A general discussion, participated in by all! 
the salesmen, then followed, points in the pre- 
ceding addresses being discussed. The predomi- 
nating feature of ‘the entire meeting was the 
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enthusiastic way in which the salesmen ex- 
pressed themselves regarding the sale of red- 
wood. Every salesman felt that the mill at 
Bogalusa being able to furnish redwood in 
mixed cars with longleaf yellow pine, as well 
as in straight cars, would be a decided advan- 
tage and no doubt was held as to their ability 
to sell the full production of the Southern Red- 
wood Corporation when it begins the manufac- 
ture of redwood at Bogalusa on Jan. 4. 

In adjourning the meeting, C. W. Goodyear 
thanked the salesmen for their loyal support 
during the last twelve months and expressed 
entire confidence in their continued support for 
the enlarged program during the new year. 
The following salesmen were in attendance: W. 
E. Barnett, New York City; R. M. Beard, 
Wilkes-Barre, Pa.; C. Todd Clark, St. Louis, 
Mo.; G. W. Dulany, Decatur, Ill.; W. B. Fol- 
lansbee and Lee J. Wilson, New Orleans, La.; 
C. L. Gorton, Marion, Ohio; H. O. Lawrence, 
Bluefield, W. Va.; E. B. Lemmons, Chatta- 
nooga, Tenn.; W. D. Parlour, Louisville, Ky.; 
G. A. Poteet, Indianapolis, Ind.; M. L. Wil- 
liams, Memphis, Tenn.; John Eldridge and J. 
C. Campbell, Jackson, Miss.; Hugh W. Thomas, 
Cincinnati, Ohio; G. A. Schramm, Buffalo, N. 
Y.; V. P. Childress, Birmingham, Ala.; R. S. 
Crow, Chicago, Ill.; A. R. Logan, Norfolk, 
Va., and Damon Wheeler, Mt. Vernon, III. 

Forty-two percent of the forest fires in New 
York State during the present year were 
caused by smokers. The next large percentage 
of fires was caused by burning brush, grass 
and rubbish, which accounted for 19 percent 
of the fires. 


Educational Feature of Group Meetings 


Moral Suasion Puts Price-Cutter on Right Track, Says Elder 


“I'll be doggoned,” said the dealer from two 
towns away as he stared at an item in the local 
naper. 

“You'll probably be a lot worse than that,” 
said the Elder as he reached for the old cob. 
“But you interest me.” 

“D’you mean to say,” said the visitor, “that 
you tell the public when this bunch of price 
fixers gets together in conclave?” 

“Says which?” asked the Elder. 

“It says here,” continued the visitor, “that 
the local district of lumber dealers meets next 
Monday night for dinner and to discuss stock 
checking. I suppose that means how to send 
out 800 feet of shiplap and make the customer 
think he’s got the thousand he paid for. Do 
you ever have any visitors? Say, for instance, 
the State’s attorney?” 

“Now, now,” said the Elder, “don’t let your 
naturally pure mind get all nasty. The State’s 
attorney is welcome, but I’m afraid he might 
be bored. You'd get more edification out of 
it than he would. Why not try it once?” 

“Not me,” said the dealer from two towns 
away, “I aim to rum my own yard. At least 
I’m not going to let a lot of old hens think 
they’re my unofficial board of directors, just 
because they'd like to act that way.” 

“Wrong so far,” said the Elder. 

“Well, seriously,” said the visitor, “I don’t 
think you fellows do anything so bad. When 
a man wants to crook a customer he doesn’t 
call a mass meeting. But what’s it all about? 
How do you expect to make all these fancy 
ethics stick? I never could see how, and so I 
don’t come. You haven’t any authority over 
the boys. As near as I can make out, the 
meeting sort of dreams along ahout what would 
be nice if only everybody would do it. Then 
everybody goes home and begins cutting under 
in the hope that he can gobble a couple of bills 


Bay State Forestry Agencies Unite 


Boston, Mass., Dec. 24.—To secure co-ordi- 
nation of numerous activities in behalf of for- 
estry within the State was the aim of a meet- 
ing he!d in the State House here Dec. 7. This 
meeting was held under the auspices of the 
Massachusetts Forestry Association and with 
the aid of the State division of forestry. There 
were present more than 100 members of Massa- 
chusetts town forest committees and others 
interested in forestry. The welcoming address 
was made by Harvey N. Shepard, president of 
the State association, and the purposes of the 
conference were set forth by Harris A. Rey- 
nolds, secretary of that organization. 

In stating the problem of reforestation as it 
confronts the State, Harold O. Cook, chief for- 
ester of the State division of forestry, said 
that its solution requires that three major 
agencies, the State, the towns and the private 
owners, work together. Mr. Cook then out- 
lined the provisions of the State law and said 
that under its provisions all of his assistants 
are available at any time to advise regarding 
planting, improvement cuttings, fire protection, 
or protection against insects and diseases. He 
urged that all town forests be located on maps 
used in the fire towers so that observers may 
know their locations and warn town forest 
wardens of fires that threaten them. 

A. C. Cline, assistant director of Harvard 
forest, displayed lantern slides showing wooded 
lands in various stages of growth before and 
after weed trees had been cut. He said that it 
is impracticable to grow hard and softwood 
stands of high quality without first removing 


before the rest of the flock wakes up and flops 
down off the ethical roost.” 

“Now listen,” said the Elder, “while I talk 
to you more in anger than in sorrow. The 
worst thing about you bums who jump at con- 
clusions is that you jump just near enough the 
truth to splash mud on it. Sure the group has 
no power over its members except moral sua- 
sion, and when this suasion gets its war paint 
on it usually proves to be two other fellows. 
I get uneasy when a group tries to put the 
screws on a wayward brother. Maybe it has 
to be done sometimes; but I notice a lot of 
shocking casualties that result from the attempt 
at forcible education. Either the pupil an- 
nounces he no longer gives a big, big D, and 
he builds a fire under the teacher, or else he 
dissimulates his real state, like a deacon who 
does a little boot-legging on the side. 


“IT mind once a fellow named Walker who 
had the deep conviction that he could fade any 
price made by any competitor. I believe he 
was getting at that time about $27 or $28 for 
his dimension. That was quite a while back. 
Being young and impulsive and always sure I 
was right, I was for taking Walker out behind 
the main shed and softening him up with a 
wagon tongue. But old Pete Gray smiled at 
me from behind his long experience with so- 
called human nature and suggested that we see 
Walker. He also suggested tactfully that I 
work hard at the job of keeping my mouth 
shut. 

“So we did, and I did. Pete made a mas- 
terly approach to this sore question and in a 
beautifully innocent way got Walker to talk- 
ing about the correct manner of setting prices. 
Old Pete knew costs, but you wouldn’t have 
guessed it. Walker suggested items, and they 
talked them over until Walker wobbled around 
to about the right figure. He thought he was 





— ts 
weed trees, such as gray birch, red maple 
when they were small. : 

T. Fisher, director of Harvard forest 
cited an example illustrating the methods and 
profit in developing poor farms by means of 
forestry. 

Other speakers at the luncheon held at the 
City Club at noon were Charles Lathrop Pack 
president American Tree Association; 0, yf 
Butler, secretary American Forestry Associa. 
tion, and C. R. Tillotson, representing the 
United States forester. 

During the meeting the fact was brought out 
that eighty towns in the State have forests 
covering 10,564 acres and that on these forests 
nearly 2,000,000 trees have been planted. 


Makes Addition to Shingle Mill 


Wuites, WaAsH., Dec. 22.—The Royal Shin- 
gle Co. here has lately completed improvements 
and additions to its plant that will enable this 
company to give quicker service in furnishing 
“Fitite” Colonial shakes. Dale Craft, head of 
the Royal Shingle Co., is the inventor of this 
novel, but practical, thick red cedar shake 
which simulates the old-time hand-split cedar 
shake made by the pioneers to cover their 
homes. 
weathertight after upward of 50 years’ use. 

These shakes are being made in varioys 
lengths and thicknesses, up to 24 inches long 
and 1 inch thick. All the shakes are smooth 
on the under side, and for about one-fourth of 
the length on the upper side, thus insuring a 
tight fit—hence the name “Fitite.” 








doing it all, himself. 
They agreed on _ the 
margin of net profit. 


added up and found 
that dimension ought to 
sell. for $36.40. Old 
Pete stared in round- 
eyed horror. ‘D’you 
know,’ he said, “I ain’t been gettin’ but $34! 
My gosh! Every time I sell a thousand feet I 
give away $2.40 of my own profit!’ I heard 
Walker talking about it afterwards. ‘Old Pete,’ 
he says, ‘is a good fellow, but he ain’t so dad- 
burned smart. I had to figure up his costs for 
him the other day.’ j 
“I ain’t sure that Walker quit skinning 
prices entirely. But if a man really knows 
what he’s doing, that’s about all you can do 
for him. He’s got to decide the rest for him- 
self. Generally he’ll quit kicking himself i 
the face if he gets wise to the fact that it's 
his own number twelve boot, and not his 
neighbor’s, that bounces off his beak periodically. 
So it’s my idea that a group does best by it- 
self when it sticks pretty close to learning the 
working facts of the lumber business and deals 
gingerly with the musts and oughts of con- 
duct. Maybe these can be administered in se- 
vere cases on competent advice, just as a doc- 
tor sometimes prescribes strychnine. But most 
of us ain’t good enough toxicologists to risk it. 
“No, sir. You can come to our meetings 
without being afraid of meeting moral sua- 
sion with its war paint on. But I’ve got 4 
plugged nickel that says this ain’t the real rea- 
son you stay away.” 
“T’ll bite.” said the dealer from two towns 
away. “What is the real reason?” 
“Educational passivity,” said the Elder, 
“which is the full-dress name for you know 
what. It’s like that other thing; four out of 
five have it.” 











Many of these pioneer roofs are still . 
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Unbroken Business History 


Aucusta, Me., Dec. 24.—Many interesting 
stories have been written regarding the lumber 
industry of Maine, the pioneer lumber State 
of the Union. Here is another story of a 
pioneer spruce and pine lumber manufacturer 
which harks back to the latter part of the 
eighteenth century, and which was made the 
feature of an advertisement sponsored by the 
First National Granite Bank of Augusta, being 
No. 2 of a series on “Progressive Augusta.” 

Something like 132 


are any smarter than those who have retired— 
but for the following reasons: We are still 
cutting choice spruce, pine and cedar on land 
never cut on until today; we are equipped with 
trucks and make prompt deliveries to any 
point where our product can be sold profitably. 
We do not sell our spruce in competition with 
fir, as regards price, as we are not obliged 
to do. that, for we find sufficient business 
where the consumer calls for spruce to keep 


of 132 Years 


“We have always found the lumber business 
full of problems, some hard to solve, but the 
solution is always possible after some study. 
We have always found the lumber business 
intensely interesting and facinating; at times 
as speculatively uncertain as Wall Street, and 
then the only thing to do is to go ahead and 
play the game; don’t stop. 

“T recall with much pleasure two weeks 
spent in Washington, D. C., with J. E. Defe- 
baugh, when we were 
all assisting Congress- 





years ago a_ small 
water-power mill was 
built by James 
Sturgis at the mouth 
of a creek which 
emptied into the Ken- 
nebec River on the 
site of the present 
city of Augusta, capi- 
tal of the State and 
county seat of Kenne- 
bec County. Through 
the long years that 


ae Ke eT ge a 





have passed since 
1796, the descendants 


man Dingley in get- 
ting the lumber items 
straightened out in 
the Dingley bill. Of 
all those who have 
been in our company 
before me I am the 
sole survivor, but I 
expect to remain in 
the business many 
years yet.” 

The officers of the 
Augusta Lumber Co. 
are: Blaine S. Viles, 





of James Sturgis have 
been engaged in the 
manufacture of 
spruce and pine lum- 
ber, although the small water-power mill was 
replaced in 1861 by a larger plant erected by 
the Augusta Lumber Co., which can trace its 
lineage back to James Sturgis. ; 
From his fifty-four years’ connection with 
the business, Smith S. Randall, general man- 
ager of the Augusta Lumber Co., recalls nu- 
merous incidents of the ’70s and later years. 
“It was in 1874,” Mr. Randall relates, in a 
letter to the AMERICAN LUMBERMAN, “that 
my uncle came to the little school- 
house in Vassalboro and got me to 
go to one of his woods’ operations 
to do the clerking and scaling. 
Then I came to the mill, and I 
hope to stay another 50-year 
term, and I assure you that I 
will enjoy every minute of it, but 





Mill of Augusta Lumber Co., Augusta, Me., as it appeared from 1880 to 1912 


our mill busily engaged at profitable prices. 

“We still make spruce and pine clapboards 
the old way—saw around the 4-foot cut, mak- 
ing every clapboard a perfect rift. Many of 
the readers of the AMERICAN LUMBERMAN will 
recall the ‘Wing’ clapboard made in Michigan 
a generation ago, which was a perfect clap- 
board. We are able to continue the produc- 
tion of this item in a small way, and find a 
ready sale for what we make. 





What Industry in Augusta 


is 132 Years Old? 


president; Walter S. 
Wyman, treasurer, 
and Smith S. Ran- 
dall, general manager. 

The photograph reproduced on this page 
shows the Augusta Lumber Co.’s mill as it 
appeared from 1880 to 1912. In the latter 
year the plant was destroyed by fire and the 
present mill built and equipped with the well 
known sawmill machinery manufactured by 
Clark Bros. Co., of Olean, N. Y. The other 
illustration is a reproduction of the compli- 
mentary advertisement inserted in the local 
newspaper by the First National Granite Bank 
of Augusta as a mark of esteem 
for an industry founded 132 years 
ago and still going strong. 


Installs Treating Plant 


Syracuse, N. Y., Dec. 24.—The 
latest type of experimental timber 








after the next fifty years I shall 
expect a vacation.” 

“Up to a dozen years ago, or 
say about the date of the opening 
of the Panama Canal,” Mr. Ran- 
dall said, “our product was for- 
warded to southern New England 
and New York markets by sailing 
vessels, but as the western fir came 
in at prices below our costs of 
spruce we no longer had access to 
those markets that we had helped 
to supply for generations. As the 
same conditions affected all mills 
in Maine alike, all the saw mill 
operators on the Kennebec and 
Penobscot rivers, with the single 
exception of our concern, wound 
up their business and dismantled 
the mills. 

“When I was young in the lum- 
ber business Bangor was a world 
market for the production of lum- 
ber, and it was very common to 
see forty to fifty vessels at that 
port loading for all parts of the 
world. Gradually, one by one the 
mills ceased operations, reluctant 
it seemed to acknowledge the new 
conditions, the last one going out 
two years ago, dismantling the 
mill after sawing up all its booms, 
and today there is no mill left at 
or near Bangor. 

“On the Penobscot and Kenne- 
bec rivers we have the only mill 
Sawing spruce, and we consider 
that our continued existence is as- 
sured for all time—not that we 


EW enterprises in all America 

have survived the vicissitudes df 

a hundred years. In fact the greater 

number die before they reach the age 
of ten. 


But here in Augusta is an industry 
with an unbroken business history of 
132 years, 


From a. small ‘water-power mill: 
built in 1796 at the mouth of 7-mile 
brook in Riverside, to its present 
modern plant in this city, the Augus- 
ta Lumber Company can t its 
lineage straight back to its founder, 
James Sturgis, whose_ descendants 
have played, to this day, an import- 
ant partin the development of the 
business. 


The mill at Augusta was built in 
1861. Although it has twice been 
destroyed by fire, out of the ashes, 
each time, has come new resolution 
and a larger and better structure, 


During its business career the Au- 
gusta Lumber Company has sold to 
the markets of the world. 


Seventy-five years ago, in the days 
of sailing vessels, it was a common 
sight to see several schooners at the 
wharf, loading cargoes for England, 
France or Italy, 


To Astoria, Oregon, went a boat- 
load of doors and window frames to 
help build the first dwellings of that 
Pacific Coast City, 


Tt is a rather interesting fact that 
‘many of the big circus companies 
‘such as Barnum, Ringling and Sel!s 
Fiote have bought spruce seats from 
the Augusta Lumber .. Company 
through ah unbroken period of 40 
years. 


During ali the rapidly changing 
economic cycles, from ships of the sea 
to ships of the air, the Augusta Lum- 
ber Company has ably adjusted itself 
to the needs of the day. 


During a season’s run the will 
turns out about 6,000,000 feet of long 
lumber, 3,000,000 a 5,000,000 
shingles. During the sawing season 
which runs from April to November 
about 100 men are employed. In the 
winter months many of these same 
men go into the woods to cut the lum- 
ber for next year’s saw. 


Summer wages amount to a total of 
$75,000 which stay$ for the most 
part in Augusta for the necessities of 
life. 

The reputation.of Augusta and the 
whole State of Maine is enriched by 
the wholesome traditions, long life 
and integrity of the Augusta Lumber 
Company 


First National Granite Bank 


Augusta, Maine 
MEMBER FEDERAL BESERVE SYSTEM 





Advertisement inserted by local bank as a compliment to the Augusta 
Lumber Co., which has an unbroken business history of 132 years 


treating plant will be added to the 
dry kiln and sawmill equipment at 
the New York State College of 
Forestry, Syracuse University, an- 
nounces Dean Franklin Moon, 
who said: 

From an obscure beginning the 
wood preserving industry of the 
United States has now attained 
an important and_ recognized 
standing. In 1927, with 187 treat- 
ing plants in operation in the 
country, more than 345,000,000 
cubic feet of wood was treated 
with preservatives. The in- 
creased length of life which can 
be expected from this material 
represents an annual saving of 
$175,000,000 to $180,000,000. This 
is practical conservation and rep- 
resents good forestry practice. 

Some years ago the New York 
State College of Forestry, recog- 
nizing the importance of wood 
preservation and the _ national 
service it performs in helping to 
conserve the forest resources, es- 
tablished in the curriculum a lec- 
ture course on this subject. In 
1925 this course was revised and 
extended and a specialist engaged 
in the department of forest utili- 
zation to devote practically all of 
his time to instruction and ex- 
perimental work in the field of 
wood preservation. 

With this new equipment it will 
be possible to demonstrate to the 
students in a practical way the 
methods of preserving wood 
against the attack of insects, 
fungi and other’ deteriorating 
agencies. Assistant Prof. George 
P. Kramer, who has had several 
years of practical experience in 
timber preservation and who is a 
member of the American Wood 
Preservers’ Association, is in 
charge of the course. 
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Selling Versus Manufacturing of Lumber 


I recently have attended quite a number of 
meetings of lumber manufacturers, during 
which the time was taken up with talks on 
sales, trade extension, advertising, moisture 
content, grades and standard thicknesses. They 
evidently have expert men for all of these 
positions, which are very essential, and the men 
| have had the pleasure of hearing seem to 
know their business; but as interesting and 
helpful as all of this is, I feel that the manu- 
facturing end of the business has been neg- 
lected. Good manufacturing is the keynote to 
a successful sales organization. 

Is not a well manufactured article a constant 
advertisement? It creates trade extension. 
However, no matter how fine a texture or 
grade of wood you have, if it is mismanufac- 
tured the grade is reduced and the effect of all 
the so-called trade extension is killed. 

I note that the associations do not employ 
experts to tell the lumbermen about the tools 
that produce the grades; in fact, it seems that 
they are satisfied with the way their product 
is being manufactured. Once a concern reaches 
this conclusion, the cost of selling will be 
heavy. Selling in large quantities at a profit is 
based on the quality of the article. Never was 
there a truer saying than, “Quality is remem- 
bered longi after price is forgotten.” I believe 
we should advertise heavily. The harder the 
times and the keener the competition, the heav- 
ier and more persistently the lumbermen should 
advertise. But above all things, they should 
think first of quality. Lumbermen have 
allowed a great deal of their trade to slip away 
through poor merchandising and through the 


*Southeastern representative of E. C. At- 
kins & Co., Indianapolis, Ind. 
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Chart graduated up to 30 inches long, showing gain and loss with saws ranging from 18-gage to 8-gage 


An Extended Dry Kiln Service for Lumbermen 


SEATTLE, WaAsH., Dec. 22.—The recent unit- 
ing of several of the best known lumber dry 
kiln concerns into a new national corporation 
known as the General Dry Kiln Co. is of in- 
terest to lumber manufacturers and the wood 
working industry, especially since the season- 
ing of lumber has become more of a science 
than in the past. 

The General Dry Kiln Co. has acquired all 
the stock and the patents of the Welch Dry 
Kiln Co., of New Orleans, and of the North- 
west Blower Kiln Co., of Portland and Seattle. 
In addition, the new company will handle the 
sale of kilns and dry kiln equipment of the 
North Coast Dry Kiln Co., of Seattle. This 
concern has large plant facilities which will be 
used by the General Dry Kiln Co. as a source 
of supply for trucks, doors, and all other dry 
kiln equipment. 

The General Dry Kiln Co. is now in position 
to furnish the lumber and woodworking indus- 
tries kiln design and service facilities in every 
section of the United States and Canada and 
it brings under one head the extensive kiln 
engineering talent and kiln patents of the three 


[By D. R. Forsyth,* Darien, Ga.] 








D. R. Forsyth showing part of a band saw at 
a degree of heat at which it loses its tension, 
causing the saw to make bad lwmber 


continual knocking of substitute materials. I 
would like to suggest seven things that are de- 
sirable and how these can be secured: 

1. Straight lumber—Carriage track offsets 
band mill and saws. 

2. Well edged lumber—Competent foremen 
and edgermen and use of Colman-edger feed 
rolls. 

3. Well graded lumber—Nicely 
carefully graded and inspected. 


kiln dried, 





companies. It will be of great benefit to the 
lumber industry to have such facilities con- 
solidated, for the lumberman will know that 
his drying problems will get the best possible 
analysis, and there will be available a national 
kiln operating service which will show him 
how to get proper results and maximum return 
on his investment in the seasoning plant. 

The transition of the dry kiln industry from 
the crude kilns of years ago to the modern kiln 
of today has clearly demonstrated the need of 
proper engineering analysis of the problems of 
kiln drying, and the assembling of the engi- 
neering facilities of these companies will make 
possible the development of the best possible 
kiln installations to meet the individual needs 
of the different mills and woodworking indus- 
tries. 

The Welch Dry Kiln Co., of New Orleans, 
has concentrated its efforts for the last seven 
years in the central southern States and is a 
pioneer in improving kiln drying in that sec- 
tion. Its patents are built on a principle of 


forced recirculation by means of steam jets, 
blowers and patented recirculating duct sys- 





a 


4. Smoothly trimmed lumber—Have 
fitted to produce this result, 


5. Properly cured lumber—Judgment of the 
manager and kiln operator. 


Saws 


6. Well advertised lumber—Grade-marked 
trade-marked and advertised in the lumber 
journals. 

7. Meetings of mill managers monthly— 
Each manufacturer offer a prize of $50 for 
the best idea developed in his plant, this to be 
paid at the end of the year and the award 
made by a committee from the association of 
which the manufacturer is a member. 


Now the lumbermen will say, “We know 
how to manufacture and we know our manu- 
facturing costs. Now what we want to know 
is how to sell the lumber at a profit.” My 
answer is, just make quality lumber. We saw 
manufacturers can be of great assistance to the 
lumbermen in solving their manufacturing 
problems if they will just call on us. We can 
tell you if you have a 40,000 tooth on your saw 
trying to cut 60,000; can diagnose the proper 
tension; can tell what can be saved on saw 
kerf; and at what degree of heat the saw loses 
its tension. The proper tooth can be made for 
the timber which you are cutting. We can tell 
the horsepower of roller bearings or babbit 
bearings on band mills and how to figure 
strain; also how to solve your edger troubles 
and trimming problems. 

Our company has been untiring in its efforts 
to gain this knowledge and has tried to make 
a complete audit of the tools that produce the 
various grades of lumber. 

If any lumbermen are interested, we shall be 
glad to hear from them, as we are interested 
in the manufacture of good lumber as well as 
in the tools that produce it. 


tems. Recently the Federal court held its pro- 
gressive kiln patent to be valid and infringed 
by the installation sold to the Gilchrist-Ford- 
ney Co., of Laurel, Miss. It has concentrated 
attention on drying both hardwoods and soft- 
woods, 

The Northwest Blower Kiln Co. has con- 
centrated its attention on the West Coast for 
the last ten years. Its patents and design also 
are based on forced recirculation by means of 
fans. It has been considered a pioneer in im- 
proving drying on the West Coast, and is said 
to have the greatest number of forced recir- 
culating fan kilns in the country, installed for 
drying both softwoods and hardwoods. 

The North Coast Dry Kiln Co. has been op- 
erating on the West Coast for twenty-five 
years, and in the last few years has concen- 
trated on forced circulation by means of inter- 
nal fans. Its large plant facilities and engi- 
neering organization will be used exclusively 
by the General Dry Kiln Co., and all the prod- 
ucts of the plant will be sold by the same 
company. 

The personnel of the General Dry Kiln Co. 
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‘; made up largely of men scientifically trained, 
all of whom have spent years both in the study 
and operation of dry kilns. 


H. B. Oakleaf, president of the new company 
and manager of the western division, ts a 
graduate forester and was with the Forest 
Service aS a major in the United States Air 
Service in charge of wood products during tne 
war. He was one of the original partners 
forming the Northwest Blower Kiln Co. in 
1919. 

John B. Welch, vice president, and general 
manager of the eastern division, received lis 
training at the Massachusetts Institute of 
Technology. He has had long experience in 
consulting engineering work and kiln opera- 
tion for both hardwoods and softwoods and 
invented the Welch patented recirculating 
duct system, During the war he was in charge 
of the remodeling of the twenty-three kilns 
of the Winchester Arms Co., at New Haven, 
Conn., and was later head of the laboratories 
of that company. 

DeVere Dierks, secretary and treasurer of 
the Dierks Lumber & Coal Co., of Kansas City, 
is treasurer of the new company. 

Fred H. Dierks, vice president of the Dierks 
Lumber & Coal Co., Kansas City, is secretary. 

Both DeVere ‘and Fred Dierks were at the 
Massachusetts Institute of Technology with 
Mr. Welch. They are well known as pro- 


gressive lumbermen interested in improved 
kiln drying for the six large sawmills of the 
Dierks Lumber & Coal Co. 

Herbert Fryer, vice president, in charge of 
sales and engineering of the western division, 
is also a Massachusetts Institute of Technol- 
ogy man, and has had extensive engineering 
experience. He has been with the Northwest 
Blower Kiln Co. since 1922. 

M. I. Mueller, consulting engineer for the 
new company, is a graduate forester, and dur- 
ing the war was with: the Forest Service in 
charge of airplane kilns in Washington. He 
is the founder of the Northwest Blower Kiln 
Co., and inventor of that kiln. 

Vv. C. Galbraith, president and manager of 
the North Coast Dry Kiln Co., is well known 
to the lumber’ industry, having operated this 
company for the last twenty-five years, and 
his extensive experience in dry kiln engineer- 
ing and manufacture is recognized in the dry 
kiln business. 

Dwight W. Sleeper, a Massachusetts Insti- 
tute of Technology man, is in charge of the 
general selling for the Welch Dry Kiln Co. in 
the South. 

H. F. Jefferson, graduate engineer of the 
University of London, has had extensive train- 
ing in forestry work and general factory en- 
gineering. He has been in charge of Office en- 
gineering for the Northwest Blower Kiln Co. 

Cc. E. Greider has also had a forestry educa- 


tion, was a captain in the United States Air 
Service and assistant in charge of lumber and 
research of the Forest Service, specializing in 
kiln degrade during the war. He has been in 
charge of southern sales for the Northwest 
Blower Kiln Co. 

Robert Risser and Ralph W. Shepherd have 
had extensive experience in operation of hard- 
wood and softwood kilns. They are on the 
inspection and field service operating staff of 
the Welch Dry Kiln Co. 

There are many others, of course, connected 
with the organizaton, both in the line of en- 
gineering and -dry kiln research and inspec- 
tion, all of the’ men having had extensive ex- 
perience in this field. 


The new company with this organization will 
seek to keep up with the current improvements 
in kiln design and operation and hopes from 
time to time to be able to offer to the trade 
improvements in kiln drying, as a result of its 
investigations and data gathered from experi- 
ence and research. It is recognized that the 
problems of the wood drying industry require 
extensive analysis, research and service, and 
the new company proposes to equip itself to 
take care of these factors and co-operate with 
the lumbermen and with the woodworking in-* 
dustry in the solving of their dry kiln prob- 
lems. 


Builds of Wood in Style of Colonial Days 


PHILADELPHIA, Pa., Dec. 24.—Among the 
wooded hills where George Washington and 
his troops endured the hardships of a terrible 
winter 150 years ago, and on the adjacent 
broad acres where 
the true spirit of ye 


the old wooden pegs used in the closets of Rev- 
olutionary mansions are reproduced and the 
house is joined’ with sturdy oaken spikes. 
Random width oak flooring has been used with 


plan and build for themselves will be re- 
created. These will be erected enduring in 
construction, the very best lumber available 
to be used in both the exterior and the in- 
terior. 

There will be old 
colonial plank floors, 





olden times still lin- 
gers, a colonial vil- 
lage has been faith- 
fully recreated, even 
to the use of 90 per- 
cent wood in each 
home. 

The colonial village, 
founded by J. How- 


ard Mecke, jr. 
prominent architect, 
was planned only 


after months of the 
most painstaking re- 
search among the his- 
torical documents re- 
lating to Valley Forge 
and other localities 
nearby which have 
been immortalized by 
the deeds of our 
forefathers. The 
homes are exact rep- 
icas of famous dwell- 
ings which were con- 
structed almost en- 
tirely of wood. These 
include Mount Ver- 
non, and a score or 
more of historical homesteads in the Valley 
Forge section, where the operation is located. 

One of the houses in the village, shown in 
the photograph, was sold last month for $32,- 
500. This residence, a fair sample of the build- 
ings in Valley Forge Park, is 90 percent 
frame, the siding being c!apboards, which 
have a very pleasing effect due to the fact 
that they have been beaded on the lower edge. 
The house contains a spacious living room 
with open fireplace, an old wood mantle, some 
150 years old and not a reproduction, and in 
the dining room there is an 8-foot fireplace 
with oak beam from which is suspended a 
crane with kettle. There are also a good sized 
kitchen and laundry. On the second floor 
there are four bedrooms and two tile bath- 
rooms. A 2-car heated garage adjoins the 
house on the east. There is a finished room in 
the basement with another fireplace and wide 
plank floors. 

Lumbermen will be interested to know that 





hand forged hard- 
ware, real antique 
wood mantels and 
large white log- 
burning fireplaces. 
Specially designed 
pewter electrical fix- 
tures will enhance 
the authentic period 
effect of the interiors. 
These homesteads 
have four, five or six 
bedrooms, as well as 
two or three baths. 
Mr. Mecke also 
plans to build several 
more homes with 
colored tile bath- 
rooms, and finished 
rooms in the  base- 
ment with wide plank 
floors and fireplaces. 
The colonial vil- 
lage, according to 
Mr. Mecke, makes its 
strongest appeal to 
those who realize that 








One of the residences built of wood, in Valley Forge Park near Philadelphia, fashioned through- 
out in Colonial style with white pine exteriors and plank floors of oak 


these wood pegs, the flooring being 7%-inch 
in thickness, not only on the first and second 
floors but also in the kitchen. The oak floor- 
ing is one of the most beautiful features of 
the house. Over 10,000 people have visited the 
house and, according to the owner, unusual in- 
terest was shown by everyone in the wooden 
plugs. 

Mr. Mecke very readily gave the AMERICAN 
LUMBERMAN correspondent this interesting 
data and announced that the entire tract will 
be built of wood, in true colonial style or the 
closely related Georgian type of architecture. 
There are already a number of replicas of 
early American mansions, with their pleasing 


clapboard finish painted in white, trimmed 
with green. 
Absolute fidelity to period detail will be 


pleasingly blended with the luxurious appoint- 
ments of a truly modern home, stated Mr. 
Mecke. And just such homesteads as the 
country gentlemen of colonial times would 


the finer things of life 
are to be found in 
the beauty, ease and 
quiet of such an 
exquisite spot—and where one is very sure, in- 
deed, of his neighbors. In these wonderful 
homes, bearing the dignity of majestic oak 
and pine, the folks who want to live in the 
country and yet keep in touch with the city, 
find a Utopian location. Golf, horseback rid- 
ing, swimming, fox hunting and gunning are 
but a few of the sports that surround the 
village. There are community tennis courts 
and playgrounds. Matchless transportation 
brings this colonial village in Valley Forge 
Park, closer to the center of Philadelphia than 
many sections within the city limits. 

The idea of the colonial operation was con- 
ceived by Mr. Mecke, who owned several hun- 
dred acres of land near historic Valley Forge. 
He resolved that the houses would be recre- 
ated just as if one went visiting in 1778. And 
how well he has succeeded may be determined 
as one enters these homes right up to the flag- 
stone path, over the colonial veranda and 
through a sturdy oak door. 








50 


AMERICAN LUMBERMAN 


December 29, 1998 





ee 


Award Prizes in Wood Essay Contest 


SPRINGFIELD, OreE., Dec. 22.—Prizes for win- 
ners of the essay contest “Why Lane County 
Homes Should Be Built of Wood” were 
awarded to pupils of the Springfield schools 
last Tuesday night. This contest was spon- 
sored by the 4-L Employees Wood Promotion 
Committee of Springfield. High school stu- 
dents and grammar grade pupils were eligible 
to enter the contest and 400 of them turned 
in essays. 

Prizes were awarded in six divisions, there 

being four prizes and one honorable mention 
in each division. First prize $3, second $2, 
third $1, and fourth 50 cents. In addition to 
the division prizes there was one grand prize 
of $3. Contest judges were—Mrs. L. K. Page, 
Secretary Springfield Civic Club; H. E. 
Maxey, editor of the Springfield News, and 
W. P. Tyson. Half of the prize money was 
donated by the Booth-Kelly Lumber Co. and 
the other half by the Springfield local 70, of 
the 4-L. 
; Miss Laudelle Williams, a member of the 
junior class of the Springfield High School, 
was winner of the grand prize and she also 
won first prize in the first division. Her prize 
winning essay is as follows: 

Lumbering is the only pioneer industry we 
have. We can hardly turn a page in the early 
chapters of our histories that we cannot see a 
picture of wood in some form or other. The 
stout walls of logs held the early settlers 
where they shared their joys and sorrows with 
each other. 

We still have nearly half as much timber as 
when the pilgrims chopped their first tree. The 
United States Forest Service tells us that al- 
most a quarter of the entire land area of the 
country is still forest; actually more land for 
growing trees than the amount people have 
cleared for homes and industries. 

A large portion of this timber is in Lane 
County, as it has more standing timber than 
any other county in the whole United States. 

Lumbering is the only industry that will 


never be exhausted. You can dig out a mine 
and all you have left is the empty hole, while 
if we cut a tree, another will spring up and 
take its place for we have Forest Service men 
who are constantly planting new trees. 


The forest industry is practically Lane 
County’s support, for 63 percent of all the in- 
dustries of Lane County is lumbering. It is 
also a great support to the rest of the United 
States. About one-tenth of our population in 
the United States is depending on the lumber- 
ing industry and 63 percent of all the money 
invested in Lane County is in lumbering. In 
cur own schools about 70 percent of the money 
is from lumber. From the amount of people 
that are dependent upon the lumber industry, 
we can readily see that the majority of Lane 
County’s men are employed in lumbering. 
About 1,200,000 persons all over the United 
States are on pay rolls and are depending al- 
most entirely on this industry. 


We have just learned that lumbering is the 
chief industry in Lane County and is practi- 
cally where we get all of our money from, why 
shouldn’t we have enough faith in lumber to 
build our homes of wood? If we don’t buy 
and use wood why should others? Lumbering 
is a prosperous industry and it is our duty to 
buy our share. The truth is, there is a charm 
and a dignity about a well built wood house 
that can not be imitated. Wood is perhaps 
difficult to explain but it is something that 
is living and has a soul that is found in no 
other material. 

Perhaps the first thing we think about in 
building a home is comfort. Wood is a natural 
insulator against heat and cold which assures 
us great comfort the year around. A wood 
house is much easier to heat than is a house 
of other material, and will not hold dampness 
like one of brick. 

We also know that a house of wood is 
much less expensive in beginning and end be- 
cause you can repaint and rebuild a wood 
house for less than you could brick or cement. 

Beauty is another thing we all want. The 
more completely wood is used, the more you 
will be impressed by its traditional beauty. 


Enter a home where you are welcomed by a 
wood staircase, a fire-place trimmed of woog 
and you will sense the very atmosphere of 
hospitality. One beauty in wood is, it can pe 
carved and shaped into many different styles 
and varieties, while other materials have only 
their one shape. 

Wooden homes have already proved their 
durability and will last forever with a goog 
cement foundation. We have no severe 
weather in Lane County that requires stronger 
houses than wood. Furthermore, in case of 
fire a wooden structure will hold its shape 
much longer than will a house of other ma- 
terial. Many of our fires are started on the 
inside and in nearly any house we find wooden 
trimmings. 

As for shingles, cedar shingles are the old- 
est building materials, having been in ¢con- 
Stant use for nearly three hundred years, 
while the composition shingles can not be 
proved by years. 

For the many reasons we have just dis- 
cussed, and as we are depending almost en- 
tirely on lumbering, we should have enough 
faith in lumber to build our Lane County 
homes of wood. 


Before the awarding of prizes R. W. Martin, 
of the Booth-Kelly Lumber Co., in an interest- 
ing and impressive talk brought out the impor- 
tance, the romance and the dignity of the lum- 
bering industry of the, United States. 


Mrs. L. K. Page, chairman of the judging 
committee, told of the conscientious efforts on 
the part of this committee in grading the 400 
essays. She said that the reading of these es- 
says had greatly impressed the committee as 
to the superiority of wood for homes; that the 
home she is planning to build in the near fu- 
ture will be of wood and that it is her sincere 
hone that all homes will be homes of wood. 

The St. Paul & Tacoma Lumber Co., of Ta- 
coma, donated the use of a picture machine 
and films showing views of the lumbering in- 
dustry in the Pacific Northwest. 


Gleanings From the West Coast 


Better Merchandising Needed 


ABERDEEN-HoguIAM, WaAsH., Dec. 22.—E. 
C. Miller, of the E. C. Miller Cedar Lumber 
Co., returned last week from a trip of three 
months and a half throughout the East and 
Middle West. Mr. Miller was accompanied by 
Mrs. Miller and C. Stuart Polson, of the 
Eureka Cedar Lumber & Shingle Co., and to- 
gether they motored through the Atlantic 
Coast States, and visited dealers who are users 
of West Coast lumber and shingles. 

In an interview, Mr. Miller stated’ that one 
of the objects of his trip was to ascertain how 
competitors of the lumber manufacturer mer- 
chandise their product, and to study their 
methods. He found that the makers of com- 
position building material made from wood or 
other materials, are putting men into the field 
to show retail dealers how it is to be used, 
and to prove that it can be sold advantage- 
ously. He found that substitutes are being 
sold that have not the value of lumber for the 
purposes for which they are being used. The 
material is higher priced, and costs more to 
put in place. Mr. Miller stated that he had 
observed that the less the manufacturer spends 
for merchandising his product, and helping 
the dealer sell it, the less price he will get for 
it. He stated that the species of lumber, or 
substitutes for lumber that were selling for 
the highest prices, and were in best demand, 
were those that were advertised, and in which 
the manufacturer retained his interest, to see 
that they were properly merchandised all along 
the line to the ultimate consumer. The manu- 
facturer must be interested in the sale of his 
product after it is in the yard of the retailer. 

Mr. Miller said that, if he were asked what 


would be most helpful to the lumber industry 
here, it would be to increase the price on fir, 
spruce and hemlock $3 a thousand, and take 
at least $1 a thousand and put it into sales 
effort and advertising assistance to the dealer. 
In his opinion, the lumber manufacturer is 
one of the most competent business men so far 
as manufacturing is concerned, and when he 
becomes aware that manufacturing and selling 
are entirely different and separate businesses, 
and devotes more attention to the selling field, 
he will do just as good a job of selling as he 
has done of manufacturing. 

‘Mr. Miller stated he considered that the 
lumber business throughout the East and mid- 
dle West was in fairly good condition, and 
that the dealers are optimistic in regard to 
the coming year. 

Mr. Miller returned by way of California, 
and his son Harold, who had been in Califor- 
nia since November, returned with him. 


Urges Tariff on Shingles 


ABERDEEN-Hogu1AM, WasH., Dec. 22.—W. 
A. Morrow, manager of the East Hoquiam 
Shingle Co. in Hoquiam, manufacturer of the 
well established “Unexcelled” brand of shin- 
gles, in an address before the Hoquiam Cham- 
ber of Commerce stated that he considered the 
shingle industry as the “goat” industry since 
shingles were placed on the free list in 1913. 
In his opinion the American workman has lost 
at least ninety million dollars and manufac- 
turers more than twelve million and the gov- 
ernment nearly thirteen million in tariff rev- 
enues. Mr. Morrow stated that British Co- 
lumbia mills using 60 to 70 percent Oriental 





labor market as many shingles in the United 
States as Washington and Oregon mills, al- 
though in 1913 they produced less than 15 per- 
cent of the shingle output. 


Wood Menu Card Greets Foresters 


SEATTLE, WaSH., Dec. 22.—The close rela- 
tionship between foresters and lumbermen, 
forms the theme of a message on one hundred 
seventy-five 3-p!y Douglas fir plywood panels 
provided by the West Coast Lumbermen’s As- 
sociation as menu cards for the annual dinner 
of the Society of American Foresters, to be 
held in New York City on Dec. 29. The mes- 
sage is signed by Col. W. B. Greeley, formerly 
United States Forester, now secretary-manager 
of the West Coast association. 

The panels are 5/16 of an inch thick, 5 
inches wide and 9 inches long. On one side is 
the message from West Coast lumbermen, on 
the reverse side a menu for the dinner. The 
message on the panels reads: 


This souvenir, from the heart of an old- 
growth Douglas fir, carries a fragrant and 
colorful message from the West to the East; 
and practically, I trust it brings to you, as | 
has brought to me, the conviction that modern 
industry is the genie who through forest util- 
ization such as this may yet make forestry of 
the most practical kind one of the every day 
values in American life. 

Much of the material used in the making 
of veneers in our West Coast woods is of the 
kind which a few years ago would have been 
wasted entirely, and today would have little 
practical value but for the application of sci- 
ence to industry’s problems. 

May we hope on this auspicious occasion 
that the bonds between forestry and practical 
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= 
wood utilization will become more closely 
pound, as the days pass, until one becomes 
indistinguishable from the other. 


Sees Future in By-product Industries 


Moscow, IpAHO, Dec. 22.—Chemistry and 
economics will play a big part in the forestry 
of the future, said W. D. Humiston, assistant 
general manager of the Potlatch Lumber Co., 
Potlatch, Idaho, speaking to the Associated 
Foresters, the organization of students in the 
University of Idaho school of forestry. Mr. 
Humiston cautioned the student foresters not 
to center all their attention on “boards and 
lumber.” 

In considering the part chemistry is to play 
in forestry Mr. Humiston cited studies being 
made in various parts of the United States 
looking toward the closer utilization of cellu- 
lose, the essential constituent of trees and 
other plant bodies. He spoke of the work of 
the DuPont company, which has 1,200 prod- 
ucts, most of which are based upon cellulose. 
This company has a staff of 1,200 chemists and 
spends annually $2,500,000 on research. 

Mr. Humiston spoke of experiments being 
made with cellophane, a cellulose product, by 
the United States bureau of plant industry. 
Cellophane, he said, has been used as a pre- 
servative coating for sweet potatoes, the pota- 


toes being dipped in a solution of the material, 
which on hardening forms a thin, transparent 
coating. Mr. Humiston suggested the possi- 
bility of using this method of treatment for 
Northwest apples, to take the place of the 
present paper wrappers. 


During his talk Mr. Humiston passed 


around a number of samples of “synthetic 
lumber.” 
made from wood which will withstand boiling. 
Some of the synthetic lumber is made from 
sugar cane bagasse, some from corn stalks, and 
some from sawmill waste. 


He displayed a paper wash cloth 


Mr. Humiston spoke on utilization of tama- 
rack, one of the heaviest woods in forests of 


this section. This wood is so heavy that freight 
on it is almost prohibitive. 
be extracted a valuable carbohydrate galactan. 
After this material, which forms most of the 
excess weight, has been extracted the remain- 


But from it can 


ing wood chips can be made into synthetic 
lumber. Used this way, it is believed that 


tamarack will show a surprising profit instead 


of the present unsatisfactory income. 

Mr. Humiston recently made a trip east to 
study work that is being done in the closer 
utilization of cellulose and the research under 
way. He quoted Dr. Gerald L. Wendt, head 
of the department of chemistry and physics, 
Pennsylvania State college, as saying that the 


Shingles Supersede Stucco 


PorTLAND, OrE., Dec. 22.—Ralph S. Wilson, 
of this city, is well known as a designer and 
builder of beautiful homes. He believes in the 
use of wood products, not just because they are 











How the house looked shortly after the stucco 
had been applied 


cheaper, but because they are, in this opinion, 
more satisfactory. A recent letter from him, 
with which he enclosed views of one of his 
homes, reads as follows: 

The house shown in accompanying photo- 
graphs was built during the summer of 1925. 
It was thought that stucco exterior walls 
would be more suitable for this modified Eng- 
lish type of home. The particular stucco used 
comes onto the job ready mixed in cans, and 
by following directions given on each can one 
is supposed to get a first class job. This stucco 
is highly advertised and I was assured that 
it would stand up under all climatic condi- 
tions, The exterior walls of the house were 
built up in the usual manner, sheathed with 
shiplap, then paper and stripped and lathed 
With wooden lath; then of course the stucco 
was applied. Every precaution was taken to 
insure a first class job. The material was ap- 
Plied by an experienced plasterer and stucco 
man on a day labor basis. The finished re- 
sults were very satisfactory from the stand- 
point of appearance. 

The following year small cracks appeared, 
and the interior walls began to show mois- 
ture, The cracks widened as the stucco per- 
mitted the lath to absorb the moisture and 


gradually grew worse, until this spring it was 
apparent that something would have to be 
done. At some points the stucco had loosened 
so much that a sharp rap with a hammer 
would cause a large patch to break loose, dis- 
closing the lath. All the loose stucco was re- 
moved, and shingles were applied as shown 
in one of the accompanying illustrations, 

The shingles used were the Bratlie Bros. 
Mill Co.’s 18-inch perfection grade red cedar, 
applied in a double course, using 6d galvanized 

















Because of an unsatisfactory job of stuccoing 

on this Portland, (Ore.), home the owner de- 

cided to cover the cracks and holes with red 

cedar shingles. The arrow in the right center 

of the picture points to one place where the 
stucco cracked off 





woods of Idaho and nearby forest regions 
were altogether too valuable to use merely 


for lumber or fuel. Mr. Humiston feels that 


there is a great future in the various by-prod- 


uct industries, the utilization of more or less 


purified and modified cellulose and of chemical 
derivatives, distillates and extractives of wood. 


(SABER EEBBABEEAEAS 


Eastern Concerns Consolidate 

New Rocue te, N. Y., Dec. 24.—Announce- 
ment has been made than on Jan. 1, 1929, the 
Thomson Lumber Co. (Inc.) and the Plunkett- 
Webster Lumber Co. (Inc.) will be merged and 
the business of both companies continued unde1 
the name of Plunkett-Webster Lumber Co. 
(Inc.). To provide for this consolidation, the 
latter company is increasing its authorized cap- 
ital to $500,000. Inasmuch as officers and stock- 
holders of both companies have been the same, 
this consolidation will involve no change in 
methods or sources of lumber supply, but the 
new company will have considerably larger 
financial resources than either of the companies 
had separately. The Thomson Lumber Co. 
always has specialized in Canadian spruce and 
western pine, while the Plunkett-Webster Lum- 
ber Co. has devoted its attention largely to 
hardwoods. The company will cortinue to em- 
ploy a separate sales force for the hardwood 
and spruce business. 
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The home re-covered with western red cedar 
shingles made by the Bratlie Bros. Mill Co., of 
Ridgefield, Wash. 


finish nails. 
weather. 

It was found necessary to apply a heavier 
trim around wall openings to receive the addi- 
tional thickness of the shingles. 

The cost of labor and materials to complete 
the job was around $200. The originl cost of 
the stucco applied was approximately $500. 
Should I have applied shingles in the first 
place rather than stucco, the cost would not 
have exceeded $160. 

We feel that the appearance of the house 
has been greatly improved with the use of 
shingles, as well as being weather tight, and 
for any house, that I may build in the future 
shingles shall certainly be considered. 

Coming, as this letter does, from a man 
whose first interest is in getting an attractive, 
substantial structure, rather than a low-priced 
house, this is a splendid endorsement of red 
cedar shingles as a side-wall covering. 


The exposure is 15 inches to the 
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Production Estimates Substantially Correct 


Kansas City, Mo., Dec. 24.—In a letter ad- 
dressed to E. L. Carpenter, of Shevlin, Car- 
penter & Clarke Co., Minneapolis, Minn., presi- 
dent of the National Lumber Manufacturers’ 
Association, Charles S. Keith, president of the 
Central Coal & Coke Co., calls attention to the 
report on lumber production for 1927, just be- 
ing released by the bureau of the census, and 
compares this report with the car loadings esti- 
mate and with the report on southern pine pro- 
duction prepared by F. V. Dunham, which 
demonstrate that the formula that has been 
used by Mr. Keith in making up estimates of 
lumber production, is substantially correct. In 
preparing its statistical report, the bureau of 
the census does not take into consideration the 
production of any mill that cuts 50,000 feet 
per annum or less, while figures on carloading, 
of course, include production from all mills. 


In his letter to Mr. Carpenter, Mr. Keith 
Says: 

I am enclosing a’‘statement disclosing com- 
parison of production of lumber for 1927 in 
the United States for all woods as determined 
under our formula which we have been using 
and the Government biennial census report 
which has been received just this morning, 
and which will not be released for publication 
until Dec. 26. The bureau of the census re- 


port says that they do not take into consid- 
eration the production by any mill of 50,000 
feet per annum or less, while the carloadings 
figures naturally include all. 

You will note that our figures indicate pro- 
duction 2.05 percent more in 1927 than the 
bureau of the census report. In making a 
comparison of carloadings and national pro- 
duction of lumber, no allowance was made in 


a carloadings survey for duplication of carload- 


ings, but such allowances were made in check- 
ing southern pine production. The comparison 
for 1927 of southern pine was, as you will 
note, close, the carloadings calculations in- 
dicating .82 percent more production in south- 
ern pine than the bureau of the census report. 

The statement, second attached, shows the 
Forest Service estimate on lumber production 
for 1926 and the bureau of the census figures 
for 1927 in comparison with our estimates cal- 
culated from carloadings, as well as.a com- 
parison of the two years’ totals. The second 
part of this enclosure also gives comparison 
of the Forest Service 1926 report on southern 
pine and the bureau of the census report for 
1927 with the carloadings figures and also the 
Dunham survey data developed in 1923-24. 

Our present figures for 1928 indicate that 
production for the United States this year 
will be 32,000,000,000 feet. It looks as if the 
formula which we have been using in prac- 
tically correct. 


Comparison of Bureau of the Census Lumber 
Production rt for 1927 with Carlo: 
and Vessel Clearings for the Same Year 
All Footage Figures in Thousand Feet 


1927 
Total Lumber 
Production 
Caricoadings. estimate .....cccecees 35,237,917 
SS aaa ee eee 34,529,450 
LL . 
EOPOROR sv csccnvivesescevesssen 708,467 
Note: Carloadings estimate was 2.05 pet. 


cent over census bureau figures. 
Comparison of Yellow Pine Production Pig. 
ures of Bureau of the Census for 1927 with 
Carloadings and Vessel Clearings, and FP, y, 
Dunham’s Survey Data 
All Pootage Figures in Thousand Feet 





1927 
Yellow Pine 
. Production 
I nae ahs Gin wie eee a 10,891,172 
Carloadings estimate ........ Pare 10,414,000 
Ee re 477,172 


Note: Carloadings estimate was 4.38 percent 
under census bureau figures. 





1927 
Yellow Pine 
Production 
SPO. GURTUNBRO «bis csccciavdsiones 11,358,000 
GD UE ha bina oa + ead eeawawes 10,891,172 
OE TTC Te Ce ee 466,828 
Note: Dunham estimate was 4.29 percent 


over census bureau figures. 


THe Propuction Ficures, Givinc. Comparisons BETWEEN THE BuREAU oF CENSUS REPORT, CARLOADINGS AND VESSEL CLEARINGS ETC., ENCLOSED 


Comparison of Bureau of the Census Lumber Production Reports on 
Total Lumber Production of All Woods in 1926 and 1927 With Esti- 


With Mr. Keitrn’s Letter, FoLtow: 


mates Made from Carloadings and Vessel Clearings for the Same Years 


All Footage Figures in Thousand Feet 





Comparison of Yellow Pine Production Reports by Bureau of the 
Census, Estimates Made from Carloadings etc., and F. V. Dunham's 


Survey Data 


All Footage Figures in Thousand Feet 





Carloadings Dunham 
Carload- ’ Census Bureau Estimate Survey 
Census Bureau ings, etc., Yellow pine production, 1926 i ae aati 11,751,647 12,414,000 13,043,000 
Reporton Estimate of Per- Yellow pine production, 1927...... 10,891,172 10,414,000 11,358,000 
~ti > i Difference cent —_ 
a a same 2.96 Total for two years ............ 22,642,819 22,828,000 24,401,000 
Total lumber production, 1926 36,935,930 potas eng ~ 8467 2 05 Carloadings estimate over census 
Total lumber production, 1927 34,529,450 35,237,917 708,467 : eS eee ee eee 82% 
—— a pee a49 F Dunham survey over census bureau 
Total for two years........ 71,465,380 73,188,127 1,722,747 2.41 EE pr one acnutes Litenae 7.76% 
Decline in 1927 compared Yellow pine production decline 1927 
ee SE “Savecnakaaweee ns 2,405,480 2,712,293 306,813 12.75 Wes SONG WE SOO ok xed ooncness 1,060,475 2,000,000 1,685,000 


News and Activities of Lumbermen’s Clubs 


Annual Meeting Jacksonville Club 


JACKSONVILLE, FLA., Dec. 24.—The Jackson- 
ville Lumbermen’s Club was the scene, last 
Thursday night, of one of the best attended 
and most enthusiastic meetings held by that 
organization, the purpose being the annual get- 
to-gether and election of officers. A most de- 
lightful dinner was served to about seventy- 
five members and guests, and President J. Ben 
Wand presided and he brought out the very 
best talent among those present for the story 
telling and impromptu speeches. 


The business meeting was held immediately 
after the dinner. The report of Secretary- 
treasurer E. L. Chiasson, Terrell-Chiasson 
Lumber Co. (Inc.), showed that the club has 
more than held its own during the last year 
and that the affairs of the organization have 
been brought to date in every respect. Also, 
a good cash balance is on hand for the in- 
coming secretary-treasurer. Resident members 
in good standing as of Dec. 20 numbered 83; 
the non-resident membership 19. 

The full list of candidates as submitted by 
the nominating committee was elected, as fol- 
lows: 

President-—-W. L. 
Lumber Co. (Inc.). 


Terrell, Terrell-Chiasson 
Vice president- 

& Russell Co. 
Secretary-treasurer—Fred G. Pumpelly, 

Lumber & Material Men’s Credit Association. 


M. N. McCullough, Eppinger 


Board of directors—H. L. Bessent, Fretwell- 
Bessent Lumber Co,; P. N. Coleman, American 
Cross Arm Co.; A. 
Coe.3 


D. Holley, Coney Lumber 


W. T. Dow, Hirsch Lumber Co.; F. R. 


Ickes, W. A. Evans Co.; B. F. McCormick, Mc- 
Cormick Lumber Co.; J. Ben Wand. 

Howard I. Spellacy, of Davey Tree Nur- 
series, was introduced as speaker of the eve- 
ning and after giving several real good stories 
in native dialect, he rendered a most interest- 
ing talk on trees, their handling and treat- 
ment throughout the world. 


A motion by P. N. Coleman that a subscrip- 
tion be taken up among the members as a 
Christmas present for the employees of the 
club, and that the sum be not less than $100, 
was seconded and unanimously carried. It was 
further decided to make the presentation of 
the checks at a luncheon on Christmas eve. 


Salt Lake Club Elects 


Sart Lake Crry, Utan, Dec. 22.—The an- 
nual gathering of the Salt Lake Lumbermen’s 
Club was held at the Newhouse Hotel Wednes- 
day and Thursday of this week. On Thursday 
night there was a dinner-dance at which mem- 
bers of the Ogden Lumbermen’s Club and 
members of Hoo-Hoo clubs were specially in- 
vited guests. Howard Jones, of the Morrison 
& Merrill Co., Salt Lake City, retiring presi- 
dent of the Salt Lake club, presided. On 
Thursday the annual meeting of the club was 
held, the principal business being the election 
of officers. The following were chosen: 

President—Charles H. Ketchum, Ketchum 
Builders’ Supply Co. 

Vice president—E. D. 
Builders Supply Co.. 


Secretary—J. J. Stewart, Jr., 
Lumber Co. 


Ramsey, Ketchum 


Northwestern 


A Club Notable for Friendliness 


Tacoma, WaAsH., Dec. 22.—The Tacoma 
Lumbermen’s Club is a notable club in many 
respects. It has gained national prominence 
as the sponsor of the city as “Tacoma—Lumber 
Capital of America,” which has brought the 
large lumbering and logging activities of the 
district most prominently to the minds of the 
lumbermen of America. Composed of busy 
lumbermen in all branches of the industry, still 
its attendance record is one of which the 
members are very proud. Further, it is the 
official body -which, in public affairs, speaks 
for the lumbermen of the district as a whole. 
But the capsheaf in the laurels of achievement 
comes to the Tacoma Lumbermen’s’ Club for 
the unparalleled hospitality exhibited when, 
once a year the club is host to lumbermen from 
all over the Northwest. Friendliness, fine food, 
and fun are mixed in proper proportions which 
brings back the recipient of the club’s hos- 
pitality to attend these annual affairs year after 
year. And the ninth annual banquet and en- 
tertainment held on the evening of Dec. 19, 
this year, held up to the high mark set m 
previous years and made some new records. 

Washington’s lumberman governor, Roland 
Hartley, was present. He came not because 
he was governor and to preside as the head 
of a great State, but as a lumberman—glad to 
spend a pleasant evening among his kind. And 
alongside him, at the speakers’ table, was Prest- 
dent John D. Tennant and Col. W. B. Greeley, 
of the West Coast Lumbermen’s Association; 
Maj. E. G. Griggs, the genial president of the 
St. Paul & Tacoma Lumber Co.; E. W- 
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Demarest, retiring president of the club; Karl 
Kellogg, president-elect of the club, and other 
notables. But speech making was not indulged 
in, Several made a few remarks expressing 
their pleasure in attending the gathering, and 
the Governor, after likewise expressing his 
gratification at being present, added “you fel- 
lows help Col. Greeley and he will make you 
some money,” and returned to his repast. 
After the sumptuous banquet, served in the 
Crystal room of the beautiful Hotel Winthrop, 
had ended, the diners ascended to the roof 
garden where an entertainment program was 
given for their enjoyment. Talented singers, 
accompanied by an adequate orchestra, featured 
songs that appealed to the audience; graceful 
dancers, exponents of the poetry of motion, 
twirled and kicked, while interspersed between 
these acts was a clever dialogue in which the 
names of prominent lumbermen were used 
which caused the audience to convulse with 


glee. 


A friendlier, more sociable, more democratic 
crowd would be hard to find. And it would 
be difficult to locate a bunch of folks who en- 
joyed themselves more, or who were more 
appreciative of the efforts made to entertain 
them. Late into the night they were still ex- 
pressing their thanks to Ted Wright, of the 
Pacific Mutual Door Co., who engineered the 
affair, and to his assistants, for one of the 
most pleasant evenings they had ever spent. 

And when a guest lumberman asked of an- 
other, “What is it that seems always to guar- 
antee the success of a lumbermen’s social 
affair in Tacoma,” after a few minutes reflec- 
tive pause the answer came back, “Friendliness 
—that’s it. You can just feel it, though it is 
also visibly expressed in the ready smile, the 
hearty handshake, and the friendly words of 
welcome. And yet, I don’t know whether it is 
the Tacoma Lumbermen’s Club that makes the 
friendliness, or whether its the friendlmess of 
the lumbermen that ‘makes’ the Tacoma Lum- 


bermen’s Club. But I do know, if I am not 
confined to a sick bed, that when the invita- 
tions are taken at the door at the tenth annual 
dinner of the Tacoma Lumbermen’s Club, mine 
will be included among them.” “And mine 
also,” said the first speaker, with a satisfied 
smile that showed his question had been 
properly answered. 


Hoo-Hoo Cheer Orphan Children 


St. Louis, Moa., Dec. 24.—The lives of 147 
poor children were made much happier Satur- 
day ~by the St. Louis Hoo-Hoo Club, whose 
members were hosts at a turkey dinner and 
Christmas tree at the American Annex Hotel. . 
The children came from the Goodwill Indus- 
tries of St. Louis, St. Mary’s Orphanage in 
Normandy, and the Episcopal Orphans’ Home. 
The dinner was followed by an impromptu pro- 
gram of recitations and songs by the children, 
and then Santa Claus gave them toys and 
candy. 


Outlook Good in the Hardwood Field 


Mills Expect Early Advances 


MEMPHIS, TENN., ‘Dec. 24.—Little change has 
been noted in the southern hardwood market. 
There are a few orders coming in from vari- 
ous consuming groups. Orders being accepted 
are at good prices, and some items have ad- 
vanced, with further advances expected. Pro- 
duction of hardwoods continues low. There is 
already a shortage of many items, and others 
are expected to be scarce within a short time. 
Some items in sap gum and elm are now 
exceedingly hard to buy. 

The automobile plants continue to buy at a 
rapid rate, for many feel prices will soon ad- 
vance. There is also some nice business being 
placed by furniture manufacturers, who are 
also expecting prices to advance. Demand from 
the building trades is not good. Flooring oak 
is slow, but mills having a supply are holding 
their prices. Export demand continues good, 
and orders now on file will mean heavy export 
shipments throughout the first three months of 
the new year, probably longer. 

Weather conditions have not been favorable 
to logging and few logs are available. Some 
mills are down for tthe holiday season and for 
— and will not be cutting again for thirty 

ays. 


Expect Good Trade at Firm Prices 


Louisvitte, Ky., Dec. 24.—Business has 
slowed up somewhat. Demand for automotive 
woods has continued very fair, and there has 
been a fairly steady movement to interior trim 
houses. A let-up in demand will not weaken 
the market, as some stocks are short and many 
southern mills are out of logs, conditions for 
logging not having been of the best. It is 
believed that, after Christmas, business will pick 
up far more rapidly than it generally does, as 
many consumers are using a lot of lumber and 
buying steadily. Prices are unchanged. Gum 
has been stronger; oak, a trifle firmer; walnut, 
steady; poplar, a little better. Automotive 
woods are strong. Prices at Louisville are as 
follows: Walnut, FAS, $240; selects, $160; No. 
1, $95; No. 2, $45. Appalachian red oak, $95 
for FAS, and $56 for common. Southern red 
oak, $68 and $48. Southern white oak, $80 
and $50. Plain sap gum, $58, and $40@42; 
quartered sap, $60 to $45. Plain red gum, $95 
and $50; quartered red, $100 and $55. Cotton- 
wood, $52 and $37. Ash, $80 and $50. Quar- 
tered white oak, FAS, $137.50; common, $82.50. 
Poplar, FAS, $90@97.50 saps; and _ selects, 
$70@75 ; common, $50@55. 

Jess Thompson, manager Louisville district 
office of the Southern Hardwood Traffic Asso- 
ciation, says that the local division will hold 
its meeting about the middle of January, or 
shortly before the meeting of the parent body 


at Memphis. J. H. Townshend, of the Memphis 
office, will be here for the meeting; also J. 
Van Norman, attorney, and perhaps some 
others. 

Mr. Rhodes, of the Rhodes-Howe Hardwood 
Co., of Helena, Ark., was in Louisville Dec. 
18 and attended the dinner of the Louisville 
Hardwood Club. He has been over much of 
the country of late, and reports that he has 
found the lumber trade optimistic, while stocks 
in the South are lower than normal and logs 
are scarce. He contended that all Helena mills 
except two would be cut out of logs by Feb. 
1, and would remain down until spring. Re- 
ports of members were very optimistic, several 
reporting good sales, and indications of good 
business. 


Flooring Again Shows Weakness 


Boston, Mass., Dec. 24.—Hardwood flooring 
is now very quiet. Many northeastern retailers 
bought rather freely on the recent break in 
prices. The larger flooring producers are dis- 
posed to maintain quotations on the higher 
basis recently announced, but some of the oak 
flooring people are again offering concessions. 
The first grade of plain white oak flooring is 
thus quoted $85@85.50, but good mills sold 
at $81@82. Second grade, quoted $75@76.50, 
can be had at $72@$73. Third grade is offered 
at $60@64.50. 

Maple flooring is dull and prices vary widely. 
Low for first grade northern is $80, while 
some choice western stock is quoted up to $86, 
with actual business done around $82@83. The 
usual price for first grade birch flooring is 
$78, and some choice northern stock is quoted 
at $80. 


News of Buffalo Trade 


BurFato, N. Y., Dec. 24.—This city will be 
eliminated from the restrictions of tthe pro- 
posed tenement code for New York State, ac- 
cording to word from the tenement commis- 
sion, which called off a hearing that was to 
be held here last week on the subject. Harold 
Riegelman, counsel to the commission, advised 
local real estate men that, because of the many 
protests received from Buffalo, it had been de- 
cided to recanvass the territorial application of 
the bill. He further stated that the matter 
would be officially decided at a commission 
meeting in New York City early in January. 
Lumbermen, real estate men and builders have 
made vigorous opposition to the proposal to 
include Buffalo in the law, which is directed 
especially at New York City. 

Montgomery Bros. & Co. received about 
3,000,000 feet of hemlock by lake during the 
last navigation season. One of the cargoes is 


For Current Market Prices on Hardwoods See Pages 72 to 73 


reported to have been the largest ever received 
here. 

An exhibit of flooring is being held by T. 
Sullivan & Co. at the store of the Architects 
& Builders Exhibits (Inc.), 1 Niagara Square. 
It is illustrated with some interesting photo- 
graphs. 


Rains Hinder Logging Operations 

BROOKHAVEN, Miss., Dec, 24.—The hard- 
wood market is feeling the lull always expe- 
rienced at this season. Orders last week were 
in excess of production, but a lot of business 
is booked against partly dry stock. December 
shipments have not been as heavy as produc- 
tion, for a number of buyers wish delivery 
delayed. Heavy rains last week interfered badly 
with shipments. The rains have also hindered 
logging. Mill shutdowns will not be quite as 
long this year as heretofore. The export mar- 
ket appears to be holding up quite well, and a 
number of excellent orders have come to hand. 
As the Mexican Government has suggested to 
railroads of that country that they can charge 
freight on hardwoods as “precious woods,” on 
which the rate is excessive, a large number of 
orders for delivery to Mexico have been can- 
celed, the new rate acting as a prohibiting im- 
port duty. There is no surplus of ash and 
inquiry is very good. Beech stocks are low, 
only green being available, and inquiry is quite 
good. Cypress stocks are low, and inquiry and 
orders are light. Plain and quartered black 
gum stocks are low, and business inactive. 
Plain sap gum stocks are rather low, and run 
heavy to No. 2, while inquiry is heavy, and a 
number of nice orders are being received. No. 
2, 4/4 plain sap gum is oversold for sixty days, 
against green stocks. Hickory stocks are very 
low, but inquiry and orders are light. Oak 
items are in good demand, but stocks are very 
low, though some odd sizes and grades are on 
hand that are a little hard to sell. Poplar con- 
tinues to sell in excellent volume in practically 
all grades, and prices are advancing right 
along. This week 4/4 saps and selects sold at 
$55, mill, 4/4 2-A at $32, and 6/4 2-B at $22. 
Sycamore and tupelo are sold out and inquiry 
is excellent. 


Mills Have Good Order Files 


Etxins, W. Va., Dec. 24.—Although there 
is the usual holiday lull in the buying of hard- 
wood some producers report that they have 
orders ahead. With supplies plentiful, prices 
remain virtually unchanged. There is a fairly 
well sustained demand for maple and lower 
grades of oak. Basswood is in good demand. 
There is also a well sustained demand for mine 
timber in certain sections, and some producers 
are shipping a good deal. 
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National Production, Shipments and Orders 


Wasuincton, D. C., Dec. 24.—The following statistics for the periods ended Dec. 





15 1928, and Dec. 


17, 1927, were compiled by the 























National Lumber Manufacturers’ Association: 
COKE WEEK No. Mill Reports uction Shipments Orders 
Softwoods: 1928 1927 1928 1927 1928 1927 1928 1997 
Southern Pine Association.................+. 145 105 994, 65,690,000 64,978,000 60,141,000 72,301,000 60,120,000 
West Coast Lumbermen’s Association........ 193 117 181,646,000 116,319,000 140,081,000 84,116,000 158,848,000 7 185,000 
Western Pine Manufacturers’ Association. ... 32 34 26,990,000 14,607,000 24,249, 18,249,000 28,955,000 9,393,000 
California White & Sugar Pine Mfrs.’ Assn... 14 18 12,452,000 10,567,000 13,251,000 13,737,000 14,138,000 iy’ 246,000 
California Redwood Association.............. 14 16 7,170,000 7,874,000 4,992,000 7,536,000 5,894,000 6,714 000 
North Carolina Pine Association............. 77 31 11,541,000 6,475,000 10,347,000 5,804,000 8,381,000 10 170,000 
Northern Pine Manufacturers’ Association... 9 — 3,031,000 5,335,000 4,940, 4,642,000 4,413,000 919.009 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 41 16 4,512,000 1,996,000 3,090,000 1,460,000 2,893, "807,000 
dee lee ee 
er ae eee 525 346 316,336,000 228,863,000 265,928,000 195,685,000 295,823,000 207,554,000 
Hardwoods: , 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 63+ 16 8,501,000 2,892,000 8,279,000 2,704,000 8,927,000 4,237,000 
Hardwood Manufacturers’ Institute.......... 306+ 113t 46,894,000 15,132,000 44,798,000 13,461,000 44,159,000 14,992; 009 
= -_ et 
HE ee ee 3697; 55,395,000 18,024,000 53,077,000 16,165,000 53,086,000 19,229,000 
FIFTY WEEKS 
Softwoods: 
Southern Pine Association............cscee0. 6571 8, 3,347,177,000  3,751,495,000 3,279,042,000  3,739,235,000 3,288,854 009 
West Coast Lumbermen’s Association........ 6923 6,755,437,000 4,710,412,000  6,776,624,000 4,529,934,000 6,884,584, 4,574,530,000 
Western Pine Manufacturers’ Association.... 1597 1,439,707 1,451,185,000  1,545,496,000 1,501,172,000  1,569,237,000  1,492,670,099 
California White & Sugar Pine Mfrs.’ Assn... 1183 1,323,523,000 1,155,375,000 1,343,550,000 1,250,877,000 3887,000  1,191,898,000 
California Redwood Association.............. 771 ¥0'70,000 390,650,000 372,090,000 411,262,000 s000 419,560,000 
North Carolina Pine Association............. 2867 439,514,000 358,663,000 457,387,000 357,376,000 2'76,000 309,589,000 
Northern Pine Manufacturers’ Association... 441 439,389,000 432,230,000 441 393, 603,000 413,122,000 374,760,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 1999 251,311,000 157,532,000 222,059,000 182,086, 000 460,000 161,683,000 
COE CC Oe CPT eo 22354 14,499,255,000 12,003,224,000 14,909,783,00011,905,352,000 14,927,408,000 11,813,544,000 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 1999 425,312,000 229,138,000 405,763,000 219,136,000 398,260,000 207,071,000 
Hardwood Manufacturers’ Institute.......... 15553 2,113,724,000 1,230,472,000  2,273,326,000 1,258,614,000 2,328,452,000 1,281, 104,000 
Total hardwoods .................eeeeee. 17552. 5 
ale of uoadusiion 2,539,036,000 1,459,610,000 2,679,089,000 1,477,750,000 2,726,712,000 1,488,175,000 
. . | ~ 
Carolina Pine Costs | Southern Pine Monthly Stock Report 
NorFo_k, Va., Dec. 24.—The North Carolina | New Orveans, Dec. 24.—The statistical statement of the Southern Pine Association for 


Pine Association reports that in October the 
total cost of rough lumber, exclusive of stump- 
age, was $18.23 for mills doing their own log- 
ging, the range for these being from $13.34 to 
$25.54—the statement being based on 17 reports 
from 14 members representing 19 mills. Aver- 
age total cost of logs, exclusive of stumpage, 
was $8.12, made up of $5.98 for logging ex- 
pense and $2.14 for log transportation; total 
cost of manufacturing was $5.61, made up of 
$3.37 for sawmill, 52 cents for dry kilns and 
$1.72 for yarding and shipping; total overhead 
averaged $3.64, made up of $1.14 for insurance 
and taxes, 83 cents for depreciation and $1.67 
for general overhead, and selling expense 
amounted to 86 cents. 


North Carolina Pine 


Norrotk, Va., Dec. 24——The North Caro- 
lina Pine Association makes the following 
analysis of figures from seventy-seven mills 
for the week ended Dec. 15: Per- 


Percent Percent cent 
Normal Actual Ship- 





Production— Feet Output Output ments 
Normal* ....16,074,000 eae eee owe 
Actual ..... 11,451,000 72 ene 

Shipments ....10,347,000 65 90 owe 

OS reer 8,381,000 53 73 81 

Unfilled 
GPGGRS cccces 75,396,000 


tAS compared with aeseniion week there is 
an increase in orders of 6 percent, the same 
number of mills reporting. 


*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 


Hemlock and Hardwood 


Osuxosu, Wis., Dec. 24.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Dec. 15: 





Hardwoods Hemlock 
Units of 35,000 feet 
daily capacity ...... 71 94 
Productive capacity 15,019,000 19,716,000 
Actual cut log scale... 8,819,000 3,985,000 
Percent of capacity.. 58 20 
DP. canctesee and 7,952,000 3,694,000 
Percent of actual cut 95 99 
Orders received ....... 15,163, oe 3,478,000 
Percent of actual cut 14 


3 98 
Orders on hand end week 60,519,000 13,679,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


Production is based on mill log scale, and 
lumber cut overruns this by 20 percent. 





November is on the unit of production basis, such unit representing a monthly output averaging 


i,500,000 to 2,000,000 feet between Nov. 1, 1924, 
November Report, 116 Mills (16734 Units) 
Percent 
3-year 
Average Percent 
or Pro- 
Feet Relativet duction 
Stocks Nov. 1. 678,479,799 wl dete wate 
eee. GUE exten 277,333,557 89.39 
955,813,356 euhe ites 
Nov. shpmts.. 289,291,734 93.25 104.31 
Stocks Dec. 1. 666,521,622 85.34 er 
Ce” ~cissws 274,871,270 88.60 99.11 


*Prorated from reports of 114 mills. Orders 
computed on basis of average carload shipped 
in November, 21,352 feet. 


yAverage stocks on hand at end of month 
during 3-year period amounted to 2.5173 times 
the 3-year average monthly production, and 
the footage so obtained is known as relative 
stocks. 


Stocks on hand decreased 1.76 percent, or 
11,958,177 feet, during October. 


Of the above 116 mills, 12 did not report on 
running time, and the other 104 were divided 
into two groups, of 94 single-shift and 10 
double-shift mills. 


Of the 94 single-shift mills (270 hours a 
month standard), 81 lost 3,559 hours, repre- 
senting a capacity of 38,511,000 feet, but this 
loss was offset by overtime operation at 1 
mill, its gain being 6 hours, representing a 
capacity of 46,000 feet—net lost time being 
3,553 hours, representing a capacity of 38,- 
465,000 feet. Exactly standard time was re- 
ported by 12 mills. 


Of the 10 double-shift mills (540 hours a 
month standard), 9 lost 545 hours, represent- 
ing a capacity of 7,963,000 feet, but this loss 
was offset by overtime operation at 1 mill, its 
gain being 2 hours, representing a capacity 
of 18,000 feet—net lost time being 543 hours, 
representing a capacity of 7,945,000 feet. Ex- 
actly standard time was reported by no mills 
of this group. 

Taking both groups reporting (104 mills), 
lost time at 102 was 4,104 hours, represent- 
ing a capacity of 46,474,000 feet, offset by 
overtime operation at 2 mills, their gain being 
8 hours, representing a capacity of 64,000 
feet—so that net lost time was 4,096 hours, 
representing a capacity of 46,410,000 feet. 

Causes for the loss of 4,104 hours are sum- 
marized as _ follows: Repairs, 377 hours; 
breakdowns, 402 hours; log shortage, 560 
hours; holidays, 165 hours; other causes or 
causes not reported, 2,600 hours. 


and Oct. 31, 1927: 


Reports of Same 109 Mills (16134 Units) 

A statement of 109 identical mills, whose 
3-year average production was 300,203,548 feet, 
and whose 3-year relative stocks amounted to 
755,702,391 feet, compares operations in No- 
vember, 1928, with those in November, 1927: 








1928 1927 
Stocks Nov. 1...... 643,972,065 790,195,617 
Be, GS cavecncwas 266,394,349 293,208,043 
910,366,414 1,083,403,660 
Nov. shipments . 277,686,840 294,297,681 
Stocks Dec. 1...... 632,679,574 789,105,979 


Three-Year Report of 101 Same Mills 
(154 Units) Eleven Months 
Comparative figures for production and ship- 
ments reported by 101 identical mills, whose 
3-year average production was 286,598,237 feet, 
and whose relative stocks amounted to 721,- 
453,742 feet during the first eleven months of 

1928, 1927 and 1926, are as follows: 


1928 1927 1926 


Cut . 2,997,238,519 3,089,926,432 3,155,708,979 
Ship. . 3,163,740,257 3,056,802,822 3,183,620,348 
Shipments as percentages of production— 
105.56 98.93 100.88 
Stocks— 
Nov. 1 626,374,125 769,019,187 651,426,172 
Dec. 1 614,741,856 767,487,181 675,932,236 


Stocks on hand Dec, 
less than those of Jan. 1 1928; 19.90 percent 
less than those of Dec. 1, 1927, and 9.05 per- 
cent less than those of Dec. 1, 1926. 
November Exports Through Southern Ports 

Exports through southern ports for the third 
quarter of 1928, October and November, were 
as follows: 


1 were 21.31 percent 


Southern July 1 to 
Pine— November October’ Sept. 30 
Lumber .45,370,79% 51,410,842 146,589,867 
Timbers ..11,169,936 9,284,094 34,030,588 
Other 
woods ..13,618,573 14,785,554 45,119,532 
_ ae 





70,159,300 75,480,490 225,739,987 


Percentages of Kinds of Exports 
Percentages of kinds making up the export 
totals were as follows: 


Southern July 1 to 
Pine November October Sept. 30 
Lumber ...... 64.7 68.1 64.9 
Timbers ..... 15.9 12.3 15.1 

Other woods 19.4 19.6 20.0 
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WasuincTon, D. C., Dec. 26.—The Depart- 
ment of Commerce announces that, according 
todata collected at the biennial census of manu- 
factures taken in 1928, in co-operation with the 
Forest Service, the production of lumber, lath, 
and shingles in the United States in 1927 was 
as follows: Lumber, 34,529,450,000 feet, board 
measure, a decrease of 6.5 percent as compared 
with 36,935,930,000 feet in 1926; lath, 2,372,- 
333,000, a decrease of 23.1 percent as compared 
with 3,083,130,000 in 1926; shingles, 6,443,868,- 
000, an increase of 7.2 percent as compared 


Production of Lumber, Lath and Shingles: 1927 


with 6,008,346,000 in 1926, 

_ Of the forty-six States reporting the produc- 
tion of lumber for 1927, thirty-one show de- 
creases, and fifteen increases, as compared with 
the output for 1926, the greatest amount of 
decrease being indicated for Louisiana. Ten 
States show a production of more than 1,000,- 
000,000 feet for 1927. 

Seven kinds of wood contributed more than 
1,000,000,000 feet each to the total cut for each 
of the two years. The dominating woods, as 
for previous years, are yellow pine and Douglas 


Table 3.—Production of Lath for Principal States: 1927 and 1926 


1926 








fir, which contributed 31.5 percent and 24.5 
percent, respectively, of the total production 
for 1927, as against 31.8 percent and 23.8 per- 
cent, respectively, of that for 1926. All of the 
seven .woods of chief importance show de- 
creases for 1927 as compared with 1926, the 
largest decrease being shown for Douglas fir. 

Summary statistics in regard to wage earn- 
ers, wages, cost of materials, and horsepower 
will be published later. . 

The figures for 1927, as here presented, are 
preliminary and subject to correction. 


Percent of 


Number of increase of 


Lumber cut 











Number of Quantity Number of uantity ate mills (M. ft.b.m.) of decrease 
State mills (thousands) mills Pe ansenean Ok1 uae 1927 1926 927 1926 (— 
Washington .......-.cceces 100 q 109 901,976 O - OMA oe eee eee cece ee eeee 74 82 169,943 149,929 13.3 
ME vc rts ese sede cect vs 43 273,066 54 388,733 ENDO sis sioiewricne cess eevreee 369 399 =3.992,852 4,454,735 —10.4 
BER, i innncedannens 43 186,167 58 273,346 Se ne fn ee a 634 277,722 = 318,797 —12.9 
Melemees .....2.cccnches 26 144°453 + 197° 968 EE hp ako s'e een nciownt 16 11 6,81 5.426 25.6 
EE sc cviewe ence hked 30 131,281 60 224560 South Carolina .............-. 370 497 $17,016 920,825 —11.3 
EC i. cintyaavnewethe 46 117,756 60 164,615 Bere EMR oo seep essere ens 48 49 46, 49,281 —4.8 
a Scapaenel aiid eihaes 27 108,337 23 109'935 ES, ae 3 0.0% cuir e he wee meee 566 688 595,297 683,323 —12/9 
RR eas cel 28 101,217 37 132,389 tg Coes cree esereeevesernes = a aie < | 1 $66,333 37 
OE ES ee g 2 50! gs 8 JUAN cece eee eee eee eee eee ’ . . — +s 
we Me = —— = <n Vermont 22220002 252 308 0'880 111.638 —18.6 
ted Gtates@ «.6.cs : 33 942 ‘ 2.1: APBIMA oe eee eee eee ee ee ences 6388 919 535,616 676,663 —20.8 
United 8 716 2,372,333 94 3,083,130 Washington EPR RES 400 480 %825,862 7,546,239 —2.9 
est es ee ee 7 7 | -—, 
Table 4.—Production of Shingles for Principal States: 1927 and 1926 Wisconsin ...... 0.2.2.0 e eee eeee is 328 319°507 tty 03 
1927 1926 WN as Shc edidre one S aS oon 88 42 12,863 19,392 —33.7 
ii —e et ee ee Oe, United states ............ 13,755 15,241 34,529,450 36,935,930 —6.5 
7 i 9 5 5 
} naa fer anveeenkene = oe Bis i oes Ta7 *Combined to avoid disclosing production of individual establishments. 
RE «5 a's, Gig o4d'p bing tne 29 122,314 29 168,194 
I 5k oui a wiles ace NbN 19 72,169 17 82,977 Table 2.—Production of Lumber, for Principal Kinds of Wood: 1927 and 1926 
Wisconsin ........... ee 20 54,096 18 50,745 (Not including mills cutting less than 50,000 feet) 
re eae o 49 50,854 67 57,587 
All other States........... 127 144,038 182 203,955 1926 
; —_ —aiaerrs — a Quantity Percent Quantity Percent 
United States ........ 398 6,443,868 476 6,008,346 M feetb.m_ distribution M feet b, m. distribution 
‘ aeae of wood— 
Table 1.—Production of Lumber by States: 1927 and 1926 er sts arosenyenke rts 136,820 0.4 164,397 0.4 
- alsa 15,939 * 18,485 a 
(Not including mills cutting less than 50,000 feet) Sieaiaiendl 145,921 A 153.164 4 
Percent of Rr 54,1 A 174,731 5 
Number of Lumber cut increase of BD. sewn 326,788 A) 365,159 1.0 
mills (M, ft. b. m.) of decrease Cedar 305,964 a) 367,578 1.0 
State 1927 1926 1927 1926 (—) Chestnut 263,771 8 297,540 8 
AIBDAMB .ncccccccccscccccsses 647 1.634 2,171,687 2,105,122 3.2 Cottonwood ......... 103.215 > 121,974 3 
EE in oareccas pees cemee'h 26 23 169,085 115,232 46.7 Cypress ....-...e seen 609 ,682 1.8 752,499 2.0 
CO Se ee eee ae 460 567 1,229,481 1,441,018 —14.7 Dougias fr ....cesass 8,443,053 24.5 8,806,535 23.8 
California and Nevada*.. .... 154 180 2,070.811 2,187,959 —5.4 BEIM woo cccccececcscces 160,536 5 182,356 5 
CE ences Ce SERRE ES We Hie K's 116 128 67,321 75,278 —10.6 EE. wes c¢ vee ees 2,070,812 6.0 2,158,652 5.8 
ES Peer ee ere 144 132 55,94 47,367 18.1 PEE oecceen resend 51,584 a 85,589 on 
a cad acd alk Ae wale 45 36 16,824 9,433 78.4 EMPGR scescevccccaces 88,377 8 254,457 +7 
SE fake aint nde aaa Wa wa bee 83 194 907,128 920,585 —1.5 Lodgepole pine ...:... 13,255 * 29,110 a 
DL: Gu deageae caeapen ee haan’ 1,133 1,087 1,201,008 1,145.489 4.8 | ee pe ee 74, 2.2 829,020 2.2 
ES cao. alia ah ewes ee 145 145 923,986 947.471 —2.5 Ss +tanneetonce¥ rete 2,013,053 5.8 2,190,504 5.9 
SN te kde sire qa wean one eee 0 63 28,66 38,357 —25.3 | ay eee 01,112 3.2 1,133,347 3.1 
I i aceite gy Ae OL alc, one gltarediig ty 256 246 148,492 139,472 6.5 EY oss. nko wee nas 59,605 1.6 487,715 1.3 
nn Meme. .soo<sse000 26 24 14,012 14,002 0.1 See aa 529,294 1.5 647,191 1.8 
6 ada aaa oe weeds 375 431 197,618 216,759 —8.§ > eee 282,217 8 306,465 8 
RN ois bac 5 naw aie te eee alee 237 316 2,385,724 2,889.530 —17.4 PPO ree 29.487 a $2,153 on 
iho a) arah be ach deol ann aid 400 508 263,818 340,893 —22.6 EN Sara a 5 0nd wai 267,192 38 256,276 a f 
I i aa wy dna i alread 256 262 67,541 68,444 —1.3 | 62,111 2 52,087 ok 
IEEE Oe 175 176 8,298 86,168 2.5 Western yellow pine.. 2,798,754 8.1 3,172.975 8.6 
NS irs cake wig pie nord ou 143 159 578,254 663,344 —12.8 WRG GFP wcccccsvecs 279,737 8 349,984 9 
A Saancdec sch tndeieey cupiclohinte® 123 155 396,891 471,090 —15.8 White pine .......... 244,661 3.9 1,366,051 3.7 
a a rcs al aes vb est ta 837 1,175 2,556,612 2,894,994 —11.7 Yellow pine ........ 10,891,172 31.5 11,751,647 31.8 
as. Oc Me gia pris Saptara aow atl 356 273 189,136 178 568 5.9 Yellow poplar ....... 34,604 1.0 321,579 9 
MN sh sin vuree “Bac cakewen 126 122 396,267 378.698 4-6 SE OE ok. sas 162,576 5 106,710 3 
New Hampshire ......-...--: 312 215,912 243,007 —11. een ——_— 
New Jereur ee eee +1 31 5,044 6,953 —27.5 OOS Sis ev sis wwe 34,529,450 100.0 36,935,930 100.0 
wow I ie a cian alu alata 73 67 172,517 Le te 2 mt Saipibacmeni 
; 2 2 2,50: 70,963 —16.6 
oly PEE poet eae Reerne ny Lr 1.087 135nas? 970/965 8.7 *Less than one-tenth of one percent. 
Pai nambwna<ahis aura date! ae 411 127,880 141,499 —9.6 tIncludes all western firs except Douglas fir. 





Maple Flooring Stocks 


_The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for November, 1928 and 1927, based on 
reports of the same twenty-one member mills: 


Nov. Nov. Percent 
1928 1927 decrease 
Production ..... 8,721,000 7,685,000 13.5 
Shipments ..... 6,230,000 6,650,000 6.3 
peas 6,537,000 5,688,000 *14.9 


End Month— 
Orders unfilled.. 7,157,000 6,9 *2 
MOE vie dig’ ete oka 21,960,000 26,118,000 15 
*Increase, 


Average Value, 25/32x214”, First, Second and 
Third Maple f.o.b, Michigan and Wisconsin 


6 
9 


November November Percent 
Pri 192 27 increase 
ee $67.15 $65.39 ey 


The following are percentages of sold stock 
ec. 1: 


Maple-Beech 
Fi Birch § Maple Maple, 214” 
F ee 3 46 123 
Second <1 1" '"*""' 33 35 35 
It tetene 29 29 36 


shied 38 57 








National Statistics Telegram 


Omitted 
The National Lumber Manu- 


facturers’ Association statistical 
report for the week ended Dec. 
22 has had to be omitted from 
this issue of the AMERICAN LuM- 
BERMAN. This report is received 
by wire each week, but on ac- 
count of the Christmas holiday, 
reports from some of the regional 
associations were delayed and it 
was not possible for the wire re- 
port to be compiled in time for 


this issue. 











California Redwood 


San Francisco, Cauir., Dec. 22.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Dec. 15: 








Redwood White- 

No. of Percent of wood 

Mills Feet production Feet 

Production .... 14 7,170,000 100 1,773,000 
Shipments .... 14 4,992,000 69 1,288,000 

Orders— 

Received .... 14 5,894,000 82 1,261,000 
On hand 12 24,734,000 3,981,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California* 1,888,000 1,329,000 
Southern California* 1,008,000 453,000 
er ee 59,000 59,000 
SN, | 5k b:4. Ee ae 2:4.¥'o,00% 1,002,000 1,878,000 
PU ec i wimiers eee 6 bmn 1,035,000 2,175,000 

8 i irk ol Be ed 4,992,000 5,894,000 


*North and south of line running through 

San Luis Obispo and Bakersfield. 
+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Statistics—Continued on page 63 
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Associations Plans and Activities 


Jan. 9, 1929—Indiana Hardwood Lumbermen’s As- 
sociation, Claypool Hotel, Indianapolis, Ind. 
Annual. 

Jan. 9-11, 1929—-Ontario Retail Luinber Dealers’ 
Association, King Edward Hotel, Toronto, Ont. 
Annual. 

Jan. 10, 1929—Philadelphia Wholesale Lumber 
Dealers’ Association, Manufacturers’ Club, 
Philadelphia, Pa. Annual, 

Jan. 10-11, 1929—New Jersey 
Dealers’ Association, Hotel 
City, N. J. Annual, 

Jan. 10-12, 1929—Mountain States Lumber Dealers’ 
Association, Cosmopolitan Hotel, Denver, Colo. 


Jan, 11, 1929-—New Hampshire Lumbermen’s As- 
sociation, Hotel Carpenter, Manchester, N,. H. 


Material 
Atlantic 


Mason 
Chelsea, 


Annual. 
Jan. 13, 1929—Roofer Manufacturers’ Club, Colum- 
bus, Ga. Annual. 


Jan. 15-17, 1929—Northwestern Lumbermen’s Asso- 
ciation, Municipal Auditorium, Minneapolis, 
Minn. Annual. 

Jan, 15-17, 1929—Pennsylvania Lumbermen’s As- 
sociation, Benjamin Franklin Hotel, Philadel- 
phia, Pa. Annual. 

Jan. 16-17, 1929—Retail Lumber Dealers’ Associa- 
tion of Indiana, Claypool Hotel, Indianapolis, 
Ind. Annual. 

Jan. 17, 1929—-East Texas Mill Managers’ Asso- 
ciation, Shreveport, La. 

Jan. 17-18, 1929—Carolina Retail Lumber Dealers’ 
Association, Charlotte, N. C. Annual. 


Jan. 18, 1929—California White & Sugar Pine 
Manufacturers’ Association, San Francisco, 
Calif. Annual, 

Jan. 18-19, 1929—Virginia Lumber & Building 


Supply Dealers’ Association, Virginian Hotel, 
Lynchburg, Va. Annual. 

Jan. 22, 1929—Northern Pine Manufacturers’ Asso- 
ciation, Radisson Hotel, Minneapolis, Minn. 
Annual, 

Jan. 22, 1929—Empire State Association of Whole- 
sale Lumber & Sash & Door Salesmen, Hotel 
Pennsylvania, New York City. Annual. 

Jan, 22-23, 1929—Northern White Cedar Associa- 
tion, Minneapolis, Minn. Annual, 


Jan, 22-24, 1929—American Wood Preservers’ As- 
sostation, Brown Hotel, Louisville, Ky. An- 
nual, 

Jan. 22-24, 1929—Northeastern Retail Lumbermen’s 
Association, Hotel Pennsylvania, New York 
City. Annual. 

Jan. 23-25, 1929—Southwestern Lumbermen’s Asso- 
ciation, Missouri Theatre, Kansas City, Mo. 
Annual. 

Jan. 24-25, 1929—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, Wheeling, W. 
Va. Annual. . 

Jan. 25, 1929—West Coast Lumbermen’s Asso- 
ciation, Olympic Hotel, Seattle, Wash. Annual. 

Jan. 28-30, 1929—Ohio Association of Retail Lum- 
ber Dealers, Neil House, Columbus, Ohio, 
Annual. 

Jan. 28-30, 1929—Union Association of Lumber & 
Sash & Door Salesmen, Deshler-Wallick Hotel, 
Columbus, Ohio. Annual. 

Jan, 28-31, 1929—Western Retail Lumbermen’s As- 
sociation (Canada), Hotel Vancouver, Van- 
couver, B, C. Annual. 

Jan, 29, 1929—Southern Hardwood Traffic Associa- 
tion, Hotel Peabody, Memphis, Tenn. Annual. 

Jan, 29-30, 1929—Western Red Cedar Association, 
Spokane, Wash. Annual, 

Jan, 29-31, 1929—Southeastern Iowa Retail Lum- 
bermen’s Association, Hotel Maytag, Newton, 
Iowa. Annual. 

Jan. 29-31, 1929—Canadian Lumbermen’s Associa- 
tion, Windsor Hotel, Montreal, Que. Annual. 

Jan. 30-31, 1929—National Lumber Exporters’ As- 
sociation, St. Charles Hotel, New Orleans, La. 
Annual. 

Feb. 5-6, 1929—Kentucky Retail Lumber Dealers’ 
Association, Brown Hotel, Louisville, Ky. An- 
nual. 

Feb. 5-7, 1929—Southwestern Iowa Retail Lumber- 
men’s Association, Chieftain Hotel, Council 
Bluffs, lowa. Annual, 

Feb. 6-8, 1929—Retail Lumber Dealers’ Association 
of Western Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual. 

Feb. 6-8, 1929—Michigan Retail Lumber Dealers’ 
Association, Pantlind Hotel, Grand Rapids, 
Mich. Annual, 


Feb. 6-8, 1929—Michigan Association of the Tra 
eling Lumber & Sash & Door Salesmen, Pan. 
lind Hotel, Grand Rapids, Mich. Annual” 

Feb. 6-8, 1929—Tennessee Retail Lumber ¢ Mill 
work Dealers’ Assvuciation, Whittle Springs 
Hotel, Knoxville, Tenn. Annual. bs 


Feb, 13-14, 1929—North Dakota Retail Lumber 
men’s Association, Fargo, N. D. Annual, r 


Feb. 13-15, 1929—Nebraska Lumber Merchanty 
Association, Rome Hotel, Omaha, Neb, Annual, 

Feb, 13-15, 1929—-Illinois Lumber & Material Dea). 
ers’ Association, Edgewater Beach Hotel, chj. 
cago. Annual. 

Feb. 19, 1929—-Eastern Iowa Retail Lumbermen’s 
Association, LaFayette Hotel, Clinton, Ia, 
Feb. 19, 1929—-Northern Wholesale Hardwood Lum. 
ber Association, Milwaukee, Wis. Annual, 
Feb, 19-21, 1929—Wisconsin Retail Lumbermen’s 
Association, Milwaukee Auditorium, Milwaukee, 

Wis. Annual. 

Feb, 20-21, 1929—National Association of Commis. 
sion Lumber Salesmen, Congress Hotel, Chi- 
cago. Annual. 

Feb, 21-23, 1929—-Western Retail Lumbermen’s Ag. 
sociation (U. S.), Butte, Mont. Annual. 
Feb. 27, 1929—Northern Indiana & Southern Michi- 
gan Retail Lumber Dealers’ Association, 

Oliver Hotel, South Bend, Ind. Annual, 


Feb. 27-28, 1929—Iowa Lumber & Material Dealers’ 
Association, Hotel Fort Des Moines, Deg 
Moines, Iowa. Annual. 

March 6-7, 1929—South Dakota Retail Lumber- 

* men’s Association, Sioux Falls Auditorium, 
Sioux Falls, S. D. Annual. 


March 14-15, 1929—New Jersey Lumbermen’s Agso- 
ciation, Traymore Hotel, Atlantic City, N, J. 
Annual, 

March 22, 1929—Eastern Millwork Bureau, New 
York City. Annual. 

April 10-11, 1929—National-American Wholesale 
Lumber Association, Mayflower Hotel, Wash- 
ington, D. C. Annual. 

April 23-265, 1929—National Association of Railroad 
Tie Producers, Arlington Hotel, Hot Springs, 
Ark. Annual. 





Carolina Retail Dealers 


Cuartotte, N. C., Dec. 24.—In a bulletin 
sent out by Secretary V. W. Wheeler, of the 
Carolina Retail Lumber Dealers’ Association, 
this city, a tentative idea of the program to be 
carried out at the sixth annual convention to 
be held on Jan. 17 and 18, 1929, in Charlotte, 
is given the members in the form of a news 
letter, Dealers are asked to be prepared to 
bring up some of the problems they wish 
solved so that by interchange of ideas a cross- 
section of the views of the various dealers will 
be obtained. There will be plenty of suitable 
entertainment, including a dance and a banquet 
on the evening of Jan. 17. The local group that 
puts on the best stunt at the banquet will be 
awarded a beautiful, gold lined, engraved silver 
loving cup. 


New Jersey Material Dealers 


Newark, N. J., Dec. 24.—A number of inter- 
esting topics have been prepared for discussion 
at the twenty-fifth annual meeting of the New 
Jersey Mason Material Dealers’ Association 
which will be held Jan. 10 and 11, 1929, at the 
Hotel Chelsea in Atlantic City. These topics 
include making money, lien laws, matters of 
policy, yard efficiency and creative marketing. 
A special program of entertainment is being 
provided for the men, as well as for the ladies 
in attendance. 


Plans of Virginia Dealers 


ROANOKE, VA., Dec. 24.—M. Harris Mitchell, 
secretary-manager of the Virginia Lumber & 
Building Supply Dealers’ Association, this city, 
is sending out announcements to the members, 
advising them of the tentative plans made for 
the third annual convention to be held Jan. 18 
and 19, 1929, at the Virginian Hotel in Lynch- 
burg. The program committee consisting of 
Henry V. Bell, Richmond, chairman; L. C. 
Smith, Rosslyn; D. W. Raper, Norfolk, and 
John H. Rosenberger, Winchester, are hard at 
work on the convention program which they 
intend to be the best yet brought up for the 
delegates attending. A feature of the program 
will be an open forum for the interchange of 


ideas. This will be held on Saturday and the 
delegates are urged to make a memo now on 
subjects they would like to have brought before 
the forum. 

There will be a series of exhibits made by 
the manufacturers and distributers which 
should be of interest to all the delegates. 


ewauanseJmsaaae 


Eastern Iowa Retailers 


Curnton, Iowa, Dec. 24.—Announcement has 
been made here that the Eastern Iowa Retail 
Lumbermen’s Association will hold its annual 
convention in this city on Feb. 19, 1929, with 
headquarters at the Lafayette Hotel. 


Empire State Salesmen 


Burrato, N. Y., Dec. 24.—Harold Kelleran, 
secretary of the Empire State Association of 
Wholesale Lumber & Sash & Door Salesmen, 
this city, announces that the annual meeting of 
the organization will be held at noon on Jan. 
22, 1929, at the Hotel Pennsylvania, New York 
City. It will be followed by a luncheon for 
the members. Plans are being made for the 
delegates to go from Buffalo in special cars. 


Traffic Association Sets Date 


Mempuis, TENN., Dec. 24.—The sixteenth 
annual meeting of the Southern Hardwood 
Traffic Association will be held at the Hotel 
Peabody, Memphis, on Jan. 29, 1929, according 
to the decision of the board of directors at a 
recent meeting. The annual will be a one-day 
affair. The morning will be given over to 
committee meetings and a luncheon will be 
served at 12:15 o'clock in the ballroom of the 
hotel. A business meeting will follow the 
luncheon when an address will be made by 
a prominent railroad executive or other speaker 
of importance on some traffic matter of interest 
to the industry. The annual board of directors’ 
meeting will follow the business meeting. 

Adjournment will be in time for members 
of the National Lumber Exporters’ Association 
to leave for New Orleans where their annual 
convention will be held on Wednesday and 
Thursday, Jan. 30 and 31. 


Mountain States Program Features 


Denver, CoLo., Dec. 24.—A feature of the 
program for the twenty-sixth annual convention 
of the Mountain States Lumber Dealers’ Asso- 
ciation, which is to be held here at the Cosmo- 
politan hotel, Jan. 10, 11 and 12, is an all-day 
institute conducted by the Colorado University 
bureau of business and Government research 
staff. A broad resume will be given of the 
fundamental principles of merchandising and 
business management as these apply to the oper- 
ation of a retail lumber yard. 

This first day’s program will be made up 
as follows: ‘Advertising, Selling and Pub- 
lic Relations,” an address by L. V. Aspinwall; 
“Accounting, Expense Control and Business 
Management. How to Establish Selling 
Prices on Fast-turning and _ Slow-turning 
Items,” by M. B. Daniels; 12:30 p. m., lunch- 
eon meeting; “Co-operation and Community 
Building,” by Elmore Petersen; “Business 
Policies That Build Business,” by Edison H. 
Cramer; “Survey of Present Day Trends in 
the Lumber Business,” by Don C. Dowers. 

Friday morning the business of the con- 
vention will get under way with registra- 
tion, the president’s address, treasurer’s re- 
port and the secretary’s report. These will be 
followed by a summary of the institute—one 
hour with two or three speakers filling in. 

“Transformation Picture and Plan for Home 
Modernizing,” will be given by W. F. Shaw. 
The morning’s session will end with the ap- 
pointment of committees. 

The afternoon program will be opened by 
M. B. Daniels, of the University of Colorado, 
who will give the results of the survey made 
by the Colorado University bureau of busi- 
ness research of operating expenses of retail 
lumber yards in the Rocky Mountain region 
during 1927. 

Discussions of subjects of interest to re- 
tail lumbermen will follow: “When Is It 
Logical to Attempt Consolidation? What Pro- 
cedure?” led by I. F. Downer, Hallack & 
Howard Lumber Co., Denver; “Financing 
Plans—Experience in Other Districts in In- 
stalment Financing in the Building Busi- 
ness,” opened by T. J. Vincent, secretary of 
the association; “Should the Lumberman De- 
pend on Contractors to Bring the Business” 
opened by K. L. Baldridge; “Developing the 
Idea of Style in ‘Keeping the Home Up-to- 
Date’,” opened by C. W. Richardson, McPhee 
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& McGinnity Co., Denver, and president of 
the association. 


“Real profit in re-roofing. Dealers lose 
much in re-roofing business to traveling roof- 
ers and mail order houses. Why?’ This 


will be discussed at the opening of the Satur- 
day program by A. W. Bigum. Other talks 
and their subjects on the final day’s program 
will be: “Selling Home Complete,’ Don Mc- 
Neal; “Piece prices on lumber. How prices 
are justified. Should they be higher than by 
the thousand? When to apply them,” by R. 
T, MacCracken. The program will close with 
an open forum. 


Northern Cedar Association 
MinneaPotis, Minn., Dec. 24.—Announce- 
ment is made by N. E. Boucher, secretary of 
the Northern White Cedar Association, this 
city, that the thirty-third annual meeting of the 
organization will be held Jan. 22 and 23, 1929, 
at Minneapolis. 


South Dakota Association 


Sioux Fats, S. D., Dec. 24.—Plans are be- 
ing made for the annual convention of the 
South Dakota Retail Lumbermen’s Association 
which will be held here on March 6 and 7, 
1929, at the Sioux Falls Auditorium. 


(SABA Aaa: 


Massachusetts Foresters Elect 


Boston, Mass., Dec. 24.—The thirty-first 
annual meeting of the Massachusetts Forestry 
Association was held in the rooms of the 
Twentieth Century Club, last week, and officers 
elected for the ensuing year. Lumber dealers 
and timberland owners are active in the affairs 
of the association and they are well represented 
in the new slate of officers, elected as follows: 

President—Harvey N. Shepard, Boston. 

Vice presidents—Charles L. Ayling, Center- 
ville; Kelton B. Miller, Pittsfield; Walter C. 
Baylies, Taunton; Dudley L. Pickman, Beverly; 
Charles H. Keith, Greenfield; Joseph A. Skin- 
ner, South Hadley; Nathan D. Bill, Spring- 
field; Mrs. Fred H. Tucker, Newton; Augustus 
Hemenway, Canton; William S. Kyle, Ply- 
mouth; Mary Lee Ware, Boston; John E. 
Thayer, Lancaster. 

Secretary—Harris A. Reynolds, Belmont. 

Treasurer—Ernest B. Dane, Brookline. 

Executive committee—John S. Ames, North 
Easton; Harry F. Gould, Watertown. 

Trustee of permanent fund—James Nowell, 
Winchester. 

Auditor—H. Wadsworth Hight, Winchester. 


Northeastern Retailers’ Plans 


Rocuester, N. Y., Dec. 24.—The committee 
for the 1929 annual convention of the North- 
eastern Retail Lumbermen’s Association is hard 
at work and is preparing a program that will 
be up to the usual standard put on by the 
Northeastern organization. This ' committee 
consists of Howard Conklin, chairman, J. C. 
Venter, James A. Floyd, Herbert Brown, 
George A. Bahr, H. B. Coho and Secretary- 
manager Paul S. Collier. The convention will 
be held in New York City, Jan. 22, 23, and 24, 
1929, with headquarters at the Hotel Pennsyl- 
vania, 

Professors Busse and Borden, of New York 
University, have been secured to make ad- 
dresses and will give demonstrations of scien- 
tific salesmanship, a field in which they are 
well versed. Stanley E. Gilbert, of Utica, will 
talk on the “Utica Second Mortgage Co.” 
Harry Colman, of Chicago, and William Lucas, 
of New York City, have been invited to discuss 
cost accounting and retail profits. Otto Hart- 
wig, a leading authority on the use of paint, 
will tell the convention delegates the reasons 
for discoloration etc. Frank Carnahan, of 
Washington, D. C., will lead the discussion on 
transportation. Dealer co-operation will be pre- 
sented by J. P. Williams, of Orlando, Fla., and 
William B. Greeley, secretary-manager of the 

est Coast Lumbermen’s Association, will dis- 
cuss the relation between manufacturers and 
wholesalers, Ben Woodhead, Beaumont, Tex., 
President of the National-American Wholesale 


umber Association, will be present to make an 
address, 


An elaborate entertainment program is being 


arranged, including a theatre party to view 
Ziegfeld’s new show “Whoopee.” 
rumored that Paul Bunyan will be on the job. 


It is even 


A special committee consisting of Stan Cox, 


Tom Jenkins and Bob Mahlstedt are arranging 
a special program for the ladies. 


Ontario District Elects 


Toronto, Ont., Dec. 24.—The annual meet- 
ing of the Stratford district of the Ontario 
Retail Lumber Dealers’ Association was held 
at the Mansion House, Stratford, on Dec. 17. 
Earl Pounder, Stratford, presided, and there 
was a good attendance. Officers for the year 
1929 were elected as follows: 

Chairman—J. J. Cluff, Seaforth. 

Vice chairman—E. Kablfleisch, Stratford. 

Secretary-treasurer—H, Schlemmer, Tavis- 
tock. 

The remainder of the meeting was given 
over to a discussion and exchange of experi- 
ences in connection with matters of mutual 
interest, including exchange of credit infor- 
mation, eliminating bad debts, charging for 
truck deliveries, price cutting, the mechanics’ 
lien act, the cost of machine and bench work 























This is @ picture of an elm tree growing 
through a barn which is on an alley in Mil- 
waukee, Wis. No one knows how the barn 
happened to be built around the tree 40 years 
ago. The tree has grown normally despite tts 
setting and has lifted the roof of the barn 
as it grew. The city of Milwaukee has pur- 
chased the property and the barn was 
torn down to make way for a playground and 
the trunk of the tree will have sunlight for 
the first time in the 40 years 





etc. All of the members present reported hav- 
ing done a fairly good year’s business, and 
made a moderate profit. They also reported 
unanimously that there had been considerably 
less price cutting, and prices had been fairly 
stable throughout the year. 


Massachusetts Wholesalers’ Annual 


Boston, Mass., Dec. 24.—At the annual 
meeting and banquet of the Massachusetts 
Wholesale Lumber Association (Inc.), held last 
Thursday evening at the University Club, offi- 
cers wére elected as follows: 

President—Karl D. Scates, of the Woodstock 
Lumber Co., Boston. 


Vice president—Francis G. Boggs, of the 
Swain & Boggs Lumber Co., Boston. 
Secretary—Frederick J. Caulkins, Boston 


(re-elected. ) 


Ohio District in Annual 

CINCINNATI, OHIO, Dec. 24.—Officers of 
district No. 1, Ohio Association of Retail Lum- 
ber Dealers, were re-elected at the annual 
meeting, held last Wednesday night at the 
Hotel Metropole. They are: Edgar Cummings, 
president of the Pearson Lumber Co., chairman; 
Joseph A. Bauer, manager of the J. B. Doppes 
Sons Lumber Co., treasurer. A general dis- 
cussion was held on the subject of inventories 
which was led by R. C. Kuhlman, secretary 
of district No. 1. Announcement was made 
that Thomas J. McFarlan, president of the 
Dexter Lumber Co., had been appointed chair- 
man for Hamilton County retailers of the 
special committee to drum up a crowd for 
the West Indian cruise which is to follow the 
annual convention at Columbus Jan 29-30. 
About forty Cincinnati retailers will attend the 
convention and eight to ten of these will par- 
ticipate in the three-weeks’ cruise. The ship 
sails from New York Jan. 30. 


Floridans in Christmas Party 


Ortanpno, Fra., Dec. 24—A year ago the 
dealers of the Orlando and Lakeland districts 
of the Florida Lumber & Millwork Associa- 
tion established the custom of a Christmas 
tree frolic, the 1927 event being at Kissimmee, 
where Igou, of the Kissimmee Lumber Co., 
was host. On Dec. 19 the second edition came 
off the press at Loughman, with Walter C. 
Lee, of the Everglade Cypress Co., and his 
“buddie” in the handling of the bill mill, 
“Nancy” Hankins, doing the honors. 

The tree was part of a dinner party served 
by the ladies of the town in the building of 
the women’s club. W. F. Sneed and Joe 
McCormick, directors respectively of the Lake- 
land and Orlando districts, were in charge, 
with “Bill” being the boss of ceremonies by 
reason of the fact that the occasion was in 
his district. Mr. Sneed gathered further pres- 
tige in the agreement to make the Christmas 
tree party an annual event at Loughman. 

Chairman Sneed had Walter Lee give a 
word of welcome, and Earl Harper replied 
to it. Then was presented Joe M’Cormick for 
the handling of the real serious subjects. The 
tree was loaded with kid stuff, with now and 
then a package that had to be opened around 
the corner. Big Ed Leach, of Orlando, who 
began his great Santa Claus act in 1927, was 
billed again and got by with it. There were 
about fifty present, with the leading represen- 
tation from Lakeland and Orlando, Lakeland 
taking the attendance prize by a nose. No- 
body was serious and everything went. 


To Pay Goodwill Visits 

New York, Dec. 24.—Robert A. Mahlstedt, 
newly elected president of the Building Mate- 
rial Men’s Association of Westchester County, 
will emulate Herbert Hoover by paying a 
“goodwill visit” to every member of the organi- 
zation. Mr. Mahlstedt says it is his desire to 
know the exact location of every yard in West- 
chester County and to meet personally the 
executives of the companies, as well as the 
yard forces and others who work for them. 

It will be like a series of meetings, the pur- 
pose of the Westchester president being to get 
the yards in closer touch with each other and 
he believes a man who knows about them him- 
self will be better able to accomplish such a 
result. Mr. Mahlstedt is president of the J. A. 
Mahlstedt Lumber & Coal Co., with headquar- 
ters in New Rochelle and several other branch 
establishments all within the limits of West- 
chester. 

In retiring from the presidency, James A. 
Floyd of Yonkers reviewed his four years in 
office, emphasizing the great amount of work 
accomplished by F. Herbert Brown, the secre- 
taty, not only in organizing regional meetings 
and conducting their meetings, but in looking 
after the affairs of the salemen’s organization 
in addition to his duties for the association. 

The twenty-sixth annual meeting was held 
in the Farragut Inn, Hastings-on-Hudson, and 
was attended by representatives of twenty 
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A reputation for the prompt 
payment of losses, coupled 
with unquestioned ability to 
discharge its obligations, 
makes this Exchange a most 
desirable Fire Insurance car- 
rier for Lumbermen—and yet 
the cost is as low as is con- 
sistent with sound indemnity. 


‘LUMBER * 
UNDERWRITERS 


A.B.BANKS &CO.,MGRS. 





LITTLE ROCK ARKANSAS 











Nothing Personal 


There was an old dealer whose place was 
a shack ; — 
Some customers once, but they never 
came back. 
Then one day an “Allied"’ man hoofed to 
his door,— 
And now that old dealer-man owns the 
whole moor. 
His trade has "bout put him on top of 
the pack ; 
His yard is a landmark where peuple 
do track. 
He made the change certain by using 
good Ads. 
And now he banks lucre by scads, scads 
and scads. 


Moral :—In advertising be a jump 
ahead of the other fellow; 
use “Allied’’ combination 
color printing and com- 
fort-fitting Aprons. 


Allied Cloth Specialties, Inc. 


Desk BAL GREENVILLE, OHIO 








firms. In addition to Mr. Mahlstedt, the offi- 
cers elected are: 

Vice president—F. Bert Guest, of the New 
Rochelle Coal & Lumber Co. 

Treasurer—Maurice J. Fitzgerald, the Yon- 
kers Builders Supply Co. 

Secretary—F. Herbert Brown. 

Directors—James A. Floyd, Yonkers; Wil- 
liam A, Cornell, Pleasantville; Frank M. Car- 
penter, New Rochelle; Thomas A. Dain, Peeks- 
kill; Walter Hartwell, New Rochelle. Honor- 
ary members—Charles H. Tibbits, A. F. Hitch- 
cock and Tracy Cowen. 


Holds Annual Christmas Party 


PirtspurGH, Pa., Dec. 24.—The Pittsburgh 
Wholesale Lumber Dealers’ Association held 
its annual Christmas celebration last Thursday 
at the William Penn Hotel, with about forty 
present, including principals and members of 
firms represented in the association. Following 
luncheon, a program of entertainment was pre- 
sented by a pianist, several vocalists and a 
humorist. 

Owing to the illness of the president of the 
association, B. W. Cross, of the B. W. Cross 
Lumber Co., the chairman of the entertainment 
committee, John B. Montgomery, of J. B. 
Montgomery & Co., presided. The affair was 
regarded by all as one of the most successful 
of its kind ever held by the association. 


Eight Hours a Day 


Robert G. Kay, well known lumberman of 
Philadelphia, in a letter dated Nov. 30, 1926, 
to the editor of the AMERICAN LUMBERMAN 
said: 

You asked for a slogan for 1927. If I had 
my way, I would paste a sign on every saw- 
mill on the Pacific coast and say “We oper- 
ate only eight hours a day.” This would 
reduce the output and prevent surplus lumber 
being thrown on the market, to the detriment 
of practically every manufacturer of all kinds 
of lumber throughout the United States. 


In a letter to the AMERICAN LUMBERMAN, 
received this week, Mr. Kay refers to his former 


letter and says: “Think this will hold good 
today.” 


———— 


e 
Finds Rates Unreasonable 

[Special telegram to AMERICAN LuMBERMay] 
Wasuincton, D. C., Dec. 27.—Division 5 of 
the Interstate Commerce Commission has 
made a decision in Docket 18979, finding yn. 
reasonable the rates on cedar poles and wooden 
piling in single carloads from Tacoma, Wash 
to points in California, Nevada and Arizong 
and points in New Mexico west to El Pago 
Tex., and Belen, N. M. For the future this 
traffic will take the contemporaneous rate on fir 
lumber in -single carloads. Reparation is 
awarded the Cascade Timber Co., the amount 

to be determined in accordance with Rule V. 


Oakland Club in Christmas Jinks 


OAKLAND, Catir., Dec. 22.—Last Monday 
night, at the Athens Athletic Club here, Hoo- 
Hoo Club No. 39 held its annual Christmas 
Jinks. There was a record-breaking crowd jn 
attendance from points all over this section of 
California. The boys enjoyed a good turkey 
dinner and the long program of entertainment, 
The only speech made was that by William H. 
Parker, city commissioner of Oakland, who 
teld of the city’s efforts to keep the streets in 
proper condition for the delivery of lumber 
and building materials. On the program were 
Alma Michelini, soprano; Maxine Magnus, 
classical dancer; Elsa Naess, violinist; Alice 
Cummings, pianist; I. Kennedy, _balladist: 
Clarence Coleman, alias “Prof. Herman 
Schnitzel” of radio fame; Thomas Tomlinson, 
the lumberman jazz pianist; Mitch Landis, an- 
other lumberman noted for his singing; and a 
group of carolers from Hayward. 

President H. S. Morton, of Hill & Morton 
(Tnc.), was in charge of the meeting. C, I. 
Gilbert, Eureka Mill & Lumber Co., handled 
the raffles. Rod Hendrickson, past member of 
the Supreme Nine, was Santa Claus. 

For the first time the members of No. 39 
wore their badges, a 4-inch button in white 
with lettering displaying the emblem of the 
order, the name of the club, and the member's 
name and business connection. B. E. Bryan, 
Strable Hardwood Co., and C. I. Speer, Zenith 
Mill & Lumber Co., donated a fine rack in 
which the badges are to be kept. 





NEWS AND 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 


= 
VIEWS OF 




















WARREN AXE & TOOL CO. 


WARREN, PA. 
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A former lumber 
sends us the following from 
Taos, New Mexico, where he 
recently removed from Kansas: 
“Regarding the supply of na- 
tive timber I may say it is 
ample for all the population 
that New Mexico will ever sup- 
port. The mountains are cov- 
ered with pine, which is some- 
what difficult of access, but the 
sawmills are always located in 
the mountains. Mill run lum- 


ber at the mills brings $20 per | 


thousand feet. There would be 
but little money in the lumber 
business in this country, even 
on the railroad, as nearly all 
the buildings are adobe, and 
probably will be for some time 
to come. The Atchison, Topeka 
& Sante Fe road is now nearly 
across the Raton range of 
mountains and it will probably 
reach Las Vegas by March, as 
the work of grading will be 
prosecuted all winter. It is 
now more than probable that 
the road will cross the Rio 
Grande at Albuquerque.” 


dealer | 











New Ross, Lunnenburg| 8,000,000 feet annually; with a 
County, N. S., has manufac-| gang it will be from 12,000,000 
tured and sold 700,000 shingles | to 14,000,000 feet. 
during the past season. The eee ; 
shingles were hauled by ox} Dean Brothers of Samish, 
teams over 20 miles to market.| W. T., have recently built a 

eee ; sawmill, sawed the lumber and 


, ’ : built an 80-ton vessel to. carry 
_ Hannah, Lay & Co.'s plan-| 1. product of their mill. 
ing mill at Grand Traverse, o*«s 
Mich., has turned out 8,000,000 
feet of dressed lumber during 
the last season. 
e . o 


The N. Ludington Co.’s mill | 
at Marinette, Wis., has cut 
over 17,000,000 feet of lumber years ago or so he has steadily 
already this season and will} advanced in wealth and influ- 
continue cutting until closed by | ence, until now he is among 
the ice. the foremost. Of an original 
| turn of mind, rather eccentric, 
Young & Williams’ new plan-| he has marked out and fol- 
ing mill at Beaumont, Texas,| jowed a course of life at once 
started up last week. | rugged and bold in its more 

eee | prominent features. Had he 

Robert Merryman has built| enjoyed early advantages of 
a new mill at Marinette, Wis.,| education, he would have ob- 
which, without a gang saw as/| tained a high position among 
at present arranged, has a| his fellow men in the State— 
capacity of from 6,000,000 to | Marinette correspondence. 


Among the pioneer lumber- 
men at Marinette is the Hon. 
| Ike Stevenson. His residence 
dates back to the beginning of 
things at this place. Starting 
without capital and _ thirty 
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A Prayer for New Year’s Day 


Lord, make me richer this new year 
Than I have ever been before. 
| hope to all men I appear 
A little richer than of yore. 
But, Lord, I hope you understand : 
| do not mean in gold or land 
Or anything a mortal spends— 
But, heaven, make me rich in friends. 


Lord, make me fairer than I was, 
More comely both of form and face. 
I would be beautiful because 
I know I need some greater grace. 
But give me beauty in my mind, 
And may my features look more kind, 
And in my figure may men see 
The strength that faith has given me. 


This is my prayer for New Year’s then. 
’Tis not for things that men may buy, 
But things that you have given men, 
The needs of fellows such as I. 
I'll keep my rags if I may wear 
Your glory, and shall never care. 
I'll keep my wrinkles and my gray, 
If but my heart grows young today. 


Between Trains 


KenosHA, Wis.—We often wonder if there 
is the same fraternity among steelmen, and 
womenswearmen, and other men, that there is 
among lumbermen? Almost without excep- 
tion, wherever this department finds itself, it 
fnds a lumberman at the depot when the 
train pulls in, or alongside it at the banquet 
table, or in the front pew, or in some other ac- 
customed place, just because we lumbermen 
stick together like Christmas toys don’t. 

Tonight the Kiwanis Club was the particu- 
lar host for the Chamber of Commerce at a 
dinner to the farmers of the vicinity at the 
beautiful new Jewish Community Center—one 
of those parties like Hugh Corbett used to 
pull off so successfully at Appleton. This one 
was, too, and we expect to see it twice as suc- 
cessful next year. 

But to get back to the lumbermen, it was 
W. J. Bermingham, son of the late beloved 
T. J.. who met us at the dinner and drove us 
to the train, and would have protected us from 
the infuriated farmers, if there ‘had been any. 
As a matter of fact the farmers seemed to 
have a right good time, and treated this page 
of persiflage with much generosity, although 
we never farmed a farm in our life. 

We were raised in a sawmill town, and 
supposed that the sawdust in our hair had al- 
ways been there. In fact we never imagined 
that there were any people in the world who 
didn't have sawdust in their hair; and, if there 
were, we were sorry for them. Well, we may 
not have had any stone sidewalks to walk on 
in boyhood, and neither have we any fallen 
arches now, as far as we know. 

_ About the cleanest, best place to raise a boy 
is in a sawmilling community. Sawdust is the 
cleanest thing in the world, and, if you doubt 
it, ask your jeweler what he uses to clean his 
diamond rings with. A boy who has never 
wiggled his toes in warm, wet sawdust has 
missed something that no amount of ultimate 
success will ever give him. 

If he wants to whittle something in a saw- 
mill town, it is there. If he wants to build 
something, there are boards to be found. So 
the sawmill towns go on building the builders 
and sending them forth to build other and less 
fortunate communities that haven’t any saw- 
mills, or slab docks, or wooden sidewalks, or 
any of the other special blessings that Provi 
dence has heaped on us lumbermen. 

We have always felt a warm spot for Ke- 
nosha, by the way, because Kenosha gave Char- 
lie Hackley to our town, who in turn gave our 


town ten or twenty million dollars and made 
it the educational superior of cities a hundred 
times its size. One of the regrets of our life 
is that Chicago (pop. 4,000,000) hasn’t as good 
schools as Muskegon (pop. 40,000). 


We See b’ the Papers 

This 1929 looks like a Hoo-Hoo year. 

_If we are going to swear off, we might be- 
gin on swearing. 

_Even nicer than a green Christmas is a New 
Year out of the red. 

There is a lot of kidnapping going on right 
among our office boys. 

We wonder what number the telephone girl 
thinks the new year is. 


One thing we ought to turn over more than 
once a year is new leaves. 
_ Well, one thing, the Christmas cigars make 
it easier to quit smoking. 

Nobody ever got a raise out of the boss 
by getting a rise out of him. 


Chicago fans would liked to have found a 
catcher and first baseman in their Sox. 


Mother hung up her Christmas stocking, so 
Father hung up his Wall Street stock. 

Now Mr. Hoover will show us lumbermen 
how much he knows about cabinet-making. 


The only letters in the word “resolutions” 
that really amount to anything are r-e-s-u-l-t-s. 


It’s a good thing that we don’t know until 
after Christmas how we came out this year. 

Life is like a New Year’s mail: right among 
the New Year’s cards you always find a lot 
of bills and statements. 


Mr. Hoover bade Brazil goodby at a race- 
track. And that isn’t all that some men have 
bidden goodby at a racetrack. 


Mr. Hoover will find that even the Christ- 
mas rush doesn’t seem to have discouraged a 
lot of fellows who want to be postmaster. 


Mr. Hoover says that Americans need to 
be linked more closely together. Well, thand- 
cuffs would keep us out of a lot of trouble. 


A Christmas present mailed at Corsicana in 
1922 thas just been received at Denton, Tex. 
For the sake of the theatrical profession, we 
hope it wasn’t fruit. 

George M. Reynolds says that, for the first 
time in years, the farmers are realizing profits. 
They may be getting them, but we are not 
sure that they are realizing them. 


New Year Gifts 


I’m sure if someone saw my hat 

And said, “I’ll give you new for that,” 
I’m sure if someone offered shoes 

In place of old, I’d not refuse. 

My coat is worn around the cuff; 

If someone said, “Quite long enough 
You’ve worn that coat,” and offered new, 
I’d not refuse—yet some men do. 


For now Old Father Time is here 

And offers us a brand New Year. 

Yet some will hang to their old things, 
Although the new the New Year brings— 
Hold tight to hates they should forget, 
Some selfish purpose closer yet, 

When they could throw these things away 
And give themselves a bright new day. 


The New Year comes with garments white ; 
Put off life’s ragged coat tonight. 

The New Year brings new shoes to wear, 
A sky more blue, a path more fair. 

So put aside the things of old— 

For brass the New Year gives you gold, 
For hate gives love and smile for tear, 
Yes, offers you a glad New Year! 



























Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 
BIRCH SOFT ELM 
Try HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 
US — «Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster- Latimer 


MELIEN, Lumber Co. 


WIS. 














Rotary Cut 


Northern Veneers 
and Plywood 


Members 
Maple Floonee 
Manufacturing 
Association 

URNITURE manufacturers and factory 

buyers who insist on having high quality 
veneers shouid send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargos or mixed with our “ Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage | 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten. 516 Lumber Exchange 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINL and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17= 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


























Manufacturers of 17 different species 
of Northern Hardwoods 
17=— 


—SAWS= 


Their Care and Treatment 


By H. W. DURHAM 


This book will serve as a reliable guide for those who wish 
to know the art of saw fitting, or who wish to learn the prop- 
er methods of sharpening and keeping saws in order. 

During twenty-five years the author visited a large num- 
ber of sawmills, investigating the methods used in saw- 
sharpening shops, and much useful information obtained is 
embodied in this work. 

This book is bound in cloth, stamped in gold, and ccn- 
tains 269 pages with index. 


Price, delivered, $1.65 
American Lumberman 
431 So. Dearborn Street, Chicago, Ill. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kenar =” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bidg. 
Providence, R. I., 115 Adelaide Ave, 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bidg. 
Sea‘tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 


































































Air Dried N, C. PINE 


ROOFERS and 2” SIZES 
Resawn 5/4 and 6/4 
Kiln Dried Shed Stock 


Longleaf and Shortleaf 


TIMBERS and PLANKING 
Both Rough and Dressed 
MILLS AT 


Bonlee, N. C. Camden, S. C. 
Beulaville, N. C. Eastover, S. C. 
Columbia, S.C. Holly Hill, S. C. 


P. M. Barger Lumber Co., Inc. 


Manufacturers and Wholesale Dealers 


MOORESVILLE, NORTH CAROLINA 

















































Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





Rosboro, Ark. We Solicit 
a a Your Patronage 






















FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 































ufacturers 


Man 
Short Leaf Pine and Hardwoods 





Approves Purchase of Forest Lands 


At a meeting held here recently the Na- 
tional Forest Reservation Commission ap- 
proved the purchase of a total of 111,230 acres 
of land for the extension of national forests 
in the eastern States, at an aggregate cost of 
$296,977.95. The lands involved are located 
in fourteen purchase units in eleven States. 
Purchases will be made from funds appropri- 
ated by Congress under authority of the Weeks 
law and the Clarke-McNary law, which em- 
power the Federal Government to acquire for- 
est lands to be administered as national forests 
in the eastern States. 

The lands recommended for purchase are as 
follows: 

National Forest Purchase 


Unit Acres Amount 
Alabama, Alabama ........ 640 $ 3,170.00 
Allegheny, Pennsylvania .. 3,444 35,045.75 
Cherokee, Georgia ...... >. 1,635 6,372.00 
Georgia, Georgia.......... 2,857 12,618.75 
Tawas, Michigan ......... 7,227 14,646.43 


Mackinac, Michigan ...... 48,305 73,497.05 





Marquette, Michigan ..... 5,960 9,301.16 
Monongahela, West Virginia 9,299 35,624.25 
Natural Bridge, Virginia.. 374 3,312.00 
Superior, Minnesota ...... 12,271 23,293.21 
White Mountain, New 
rere 1,377 11,054.00 
Cute, AUOMGOR .cccccvsas 11,219 35,350.00 
Savannah, N. C., S. C., and 
Ar eee eee 2,683 15,365.35 
Shenandoah, Virginia 3,939 18,328.00 
I a arid a gies ae tad 111,230 $296,977.95 


The commission also approved the establish- 
ment of six new purchase units. These are 
the Oneida in Forest, Vilas and Oneida coun- 
ties; the Flambeau in Price County and the 
Moquah in Bayfield County, all in Wisconsin; 
the Keweenaw in Iron and Houghton counties, 
Michigan; the St. Croix in Pine and Carlton 
counties, Minnesota, and the Green Mountain 
in Windsor, Windham, Bennington and Rut- 
land counties, Vermont. 


China’s Imports Back to Normal 


Shanghai’s lumber purchases from the 
Pacific coast of the United States and from 
the Philippine Islands are back to normal, ac- 
cording to Frank S. Williams, American trade 
commissioner. This year’s imports into the 
Chinese commercial center are estimated at 
190,000,000 feet, roughly equal to imports in 
1926, and about 90 percent above for last year. 
Stocks of Douglas fir on hand total approxi- 
mately 40,000,000 feet and are considered 
slightly below normal. The outlook for lum- 
ber sales during 1929 is considered good, con- 
tingent on continued activity in local construc- 
tion. 


Cutting of Small Dimension Stock 


The National Committee on Wood Utiliza- 
tion announces that it is working out a plan 
of close wood utilization affecting 40 percent 
of American factories now using wood as a 
primary raw material. Under this plan, it is 
stated, these industrial consumers will be en- 
abled to obtain their supplies of lumber cut 
to exact sizes, ready for use without further 
cutting waste, as contrasted with present prac- 
tices, which involve the cutting of such small 
dimension stock from yard lumber. 

A special sub-committee of thirteen leading 
authorities on lumber manufacture has been 
appointed and will prepare a handbook on the 
manufacture of so-called small dimension stock. 
Harry B. Krausz is chairman of the sub-com- 
mittee. 

In making this announcement, Axel H. 
Oxholm, director of the national committee, 
said that the small dimension stock idea is 
not new, but there seem to have been insur- 
mountable obstacles in the way of carrying 








it out, notably because of the lack of stanq. 
ardization in sizes and the difficulty of Proper 
seasoning. Chiefly through the leadership of 
the Department of Commerce, he added, stand. 
ardization of sizes thas been established in a 
number of the industries using wood as a ray 
material. In such cases the sub-committee 
will follow up and encourage further stand- 
ardization of the component wooden parts of 
the articles manufactured by these industries 

Before the national committee takes up the 
work in the consumers’ field, it will first de. 
velop a satisfactory source of supply, and the 
committee believes this can best be done by 
establishing standard practice for the cutting 
and seasoning of small dimension stock. 

The work seems to be very appropriate for 
this committee, which has for its object a 
closer utilization of wood, as a means of en- 
couraging the growing of new supplies of tim. 
ber. The character of timber has changed 
with the gradual cutting out of old growth 
stands, which produce a large proportion of 
lumber free from knots. The second crop of 
timber is generally of equally good structure: 
but small sizes of lumber free from knots, 
splits, wormholes etc. must now be produced 
by cutting out these defects. That the use of 
such stock, already cut tto size, is of great im- 
portance to industries working on a mass pro- 
duction scale, is an undisputed fact. This fur- 
ther refining of lumber at its source is a 
healthy development and is economically sound 
from every point of view. 

The sub-committee members working out 
this plan are: Harry B. Krausz, chairman, 
Pearl River Valley Lumber Co., Canton, Miss.; 
A. Trieschmann, vice chairman, Crossett Wat- 
zek Gates, Chicago; Ned G. Begle, Berst-For- 
ster-Dixfield Co., New York, N. Y.; George 
F. Cosgrove, Cosgrove Technical Service, 
Owosso, Mich.; A. E. Hall, Allis-Chalmers 
Manufacturing Co., Milwaukee, Wis.; A. L. 
McBean, Edward Hines Hardwood & Hem- 
lock Co., Park Falls, Wis.; W. M. Ritter, 
W. M. Ritter Lumber Co., Washington, D. C.; 
Walker L. Wellford, Chickasaw Wood Prod- 
ucts Co., Memphis, Tenn.; William A. Babbitt, 
National Association Wood Turners, South 
Bend, Ind.; Charles Dregge, Nichols & Cox 
Lumber Co., Grand Rapids, Mich.; R. E. Irwin, 
Potlatch Lumber Co., Potlatch, Idaho; Roy 
F. Morse, Long-Bell Lumber Co., Longview, 
Wash., and Thomas D. Perry, Bigelow, Kent, 
Willard & Co., Boston Mass. 


Porto Rican Lumber Purchases 


J. R. McKey, American trade commissioner, 
San Juan, reports a continued abnormal demand 
for lumber in Porto Rico, particularly the pur- 
chases being made by the Red Cross, keeping 
stocks at a low level. Shipments afloat are 
expected to replenish the low supplies now 
in the hands of local dealers, through whom 
the Red Cross is making all its purchases. 


Export and Import Data 


Exports from the United States in Novem- 
ber aggregated $546,000,000, while imports had 
a total value of $327,000,000, a favorable bal- 
ance of $219,000,000, according to preliminary 
figures issued by the Department of Com- 
merce. In November of last year the value of 
exports was $460,940,000 and imports $344,269,- 
000, giving a balance of $116,691,000 on the ex- 
port side. For the eleven months ending with 
November this year export values aggregated 
$4,655,459,000 and imports $3,752,451,000, a 
favorable balance of $903,008,000. For the 
eleven-month period of 1927 exports reached 
$4,457,735,000 and imports $3,853,509,000, an 
export balance of $604,226,000. 

ONE BILLION wooden pencils are used in the 
United States every year. 
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| OBITUARY 


S D. FOX, one of the oldest and most 
ent of Michigan lumber dealers, died 
provenly on Dec. 3 at a hospital in Bay City, 
} ich, Mr. Fox had been operated on at the 
hospital and was apparently completely re- 
stored to his normal good health. He dropped 
dead in the office of the hospital as he was 
about to leave. Mr. Fox was head of the 
orm of W. D. Fox & Son, of Bay City. He 
was born in Genessee County, Michigan, and 
went to Bay City in 1882 to enter the retail 
jumber business with the West Bay City 
Manufacturing Co. In 1901 he went into busi- 
ness for himself and had been operating a 
yard in Bay City ever since. He was 72 years 
old. He was a Mason and was highly re- 
garded in his city. A son, Curtis, who has 
peen in business with his father for some 
years, will continue operation of the yard. 














MRS. WINIFRED SCANLON, wife of John 
J. Seanlon,. of Chicago, and daughter of 
Thomas Keefe, who was for fifty years in the 
lumber business at Galesburg, Ill. under 
name of Thomas Keefe Lumber Co., died at 
her home, 3939 W. Monroe Street, Chicago, 
on Dec. 9, after a brief illness of pneumonia. 
Besides her husband Mrs. Scanlon leaves five 
children, also two brothers and three sisters. 
One brother, John B. Keefe, is connected with 
the Keefe & Flynn Construction Co., of Sioux 
City and St. Louis. The other, Frank A. 
Keefe, lives in El Paso, Texas. 


CHRIS KRATZ, 64 years old, formerly a 
well known lumberman, of Evansville, Ind., 
died Saturday, Dec. 22, at his home there 
after a long illness. Mr. Kratz was born in 
Evansville. He served in the city council 
there for a number of years, later moving 
to Shawneetown, Ill.. where he served a term 
or two as mayor. While at Shawneetown he 
was engaged in the lumber business and was 
well known in southern Illinois and northern 
Kentucky. He later returned to Evansville 
where he served two terms as county treas- 
urer of Vanderburg County. He is survived 
by three children. : 


EDWARD J. HAMMOND, president of the 
Edward J. Hammond Lumber Co., of Boston, 
Mass.. since 1902, died on Dec. 20 at his home, 
1880 Beacon street, Brookline, Mass., after an 
illness of six weeks. Mr. Hammond was 
born at Winter Harbor, Me., and had spent 
most of his life in Boston as a wholesale 
lumber dealer. He is survived by a widow, 
who was formerly Miss Alice I. Eastman of 
Boston; two sons: Edward C. Hammond, of 
Auburndale, Mass., and Harold W. Hammond, 
of Brookline, Mass., and a sister, Mrs. Caro- 
line Guptill, of Portland, Me. 


C. M. LARSON, head of the Stoughton Lum- 
ber & Supply Co., Stoughton, Wis., and the 
Monroe Lumber & Fuel Co., Monroe, Wis., 
was killed at Wheaton, IIll., the night of 
Dec. 19. He was boarding a train there and 
slipped on some ice, falling under the train. 
Mr. Larson was about 40 years old and was 
active in the Wisconsin Retail Lumbermen’s 
Association and the district lumber and retail 
clubs. He is survived by his wife and two 
sons, 


ANTHONY McHALE, for twenty-five years 
a mill superintendent for the Johnson-Went- 
worth Co., at Cloquet, Minn.. died on Friday, 
Dec. 21, at the age of 67. He was one of the 
pioneers in the lumber industry of the North- 
west, going there from eastern Canada when 
18 years of age. He was formerly employed 
in northern Michigan mills for a while, go- 
ing to Cloquet from Jennings, Mich. 


ARTHUR KIRKLAND, of Kirkland & Son, 
wholesale lumber dealers of Tampa, Fla., died 
suddenly on Dec. 7, at his home in Tampa. 
Mr. Kirkland was born on Jan. 14, 1864, and 
was formerly a resident of Cordele, Ga. He 
was a veteran member of Hoo-Hoo, having 
been initiated Feb. 5, 1896. 


LOUIS A. WEIST, yard superintendent for 


many years for the Morrison & Merrill Co.,. 


of Salt Lake City, Utah, and highly respected 
by his associates, died suddenly at his home 
there last week. He was in his 50th year. 


P. A. JOHNSON, aged 68, retired lumber- 
man, of Shreveport, La., died Thursday night, 
hie” 20, at a sanitarium. He is survived by 
Jax widow and one daughter, Miss Blanche 
sonnson, and three sons: /. ep W. ee One 
. A. Johnson, all of Shreveport. 


‘ LEE OREY, 34 years old, owner and opera- 
hecrgt,* S&w mill at Fulda, Ind., died in a 
ospital at Evansville as a result of injuries 


received j 
brother in the mill. He is survived by one 


HARRY J. 
Harry J. WYLIE, aged 48, president o 


ft 
Wylie (Inc.), a wholesale lumber 








firm, died Dec, 16 at his home in Torrington, 
Conn., after a week’s illness with pleurisy. 


JAMES P. HERRICK, aged 53, owner of 
the Milford Lumber Co., died at his home in 
Milford, Conn., Dec. 18. Death was due to a 
heart attack. 


Hymeneal 


SPANGLER-WILSON, The many friends 
of Frank Spangler, of Toledo, Ohio, will be 
interested in learning of his marriage to Miss 
Artie Marie Wilson, of Memphis, Tenn., which 
took place in Chicago on Saturday, Dec. 22. 
Mr. Spangler is widely known in the hard- 
wood industry of Ohio and the southern 
States. He was for more than twenty years 
in the lumber manufacturing business in To- 
ledo and also had an office in Memphis, Tenn., 
for about five years, operating mills at Ethel 
and Kosciusko, Miss. For the past two years 
he has been in the wholesale lumber business 
at Toledo. The bride is a native of Kentucky, 
and a member of the D, A. R., coming from 
an old Virginia family. She was formerly 
a teacher in the Kentucky schools, but for 
some years had been engaged as secretary 
and treasurer of the South Carolina organiza- 
tion which has been handling the famous 
Edwards case. In that capacity she had made 
a special study of genealogy and the legal 
history of the involved and long-drawn out 
case. She had made her home with her sister 
and brother-in-law, Mr. and Mrs. R. P. Stew- 
art, of Memphis. 


INGRAM-AKEMAN,. At Line Fork, Ky., on 
Dec. 24, Dewey Ingram, a prominent young 
lumberman of that region, was married to 
Miss Hattie Bell Akeman, of Dry Fork, Ky. 
The ceremony was performed by Rev. J. L. 
Holcomb in the presence of a small group of 
friends of the young couple. Following the 
service a wedding supper was served in the 
home of the bride’s parents, after which Mr. 
and Mrs. Ingram left for a southern trip. Mr. 
Ingram has been in the lumber business at 
Line Fork for several years. The bride was 
a teacher at Dry Fork. 


WRIGHT-JUSTICE. George C. Wright, a 
lumberman of Etty, Ky., and Miss Anetta B. 
Justice, daughter of John D. Justice, also in 
the lumber business at Etty, were married 
on Dec. 24 at Etty, Rev. Henry Johnson per- 
forming the ceremony. The young couple are 
spending a brief honeymoon in the south. 





Western Region Car Requirements 


PORTLAND, ORE., Dec. 22.—There will be 
heavier movement of lumber and logs by 
about 15 percent during the three first months 
of 1929 than during the. corresponding’ months 
of 1928, according to figures presented by stat- 
isticians to the regional advisory board cov- 
ering the district of Oregon, with the excep- 
tion of the Klamath section: Washington, 
western Montana and northern Idaho. This 
was revealed at the meeting held here at the 
Multnomah Hotel with a large number of 
transportation men and shippers in attend- 
ance. In addition to lumber and logs twenty- 
five other commodities were considered and 
the car requirements estimated. 

Car requirements for lumber and logs for 
January, February and March, 1929, and the 
actual number of cars loaded during the cor- 
responding months of 1928, follow. 


Cars Cars 

Lumber Logs 

January, 1929 ......ccceeees 5,700 6,000 
Jamuary, 1988 ...cccrccssecs 5,183 5,703 
WePPRONy,. TESS occ cetccnvon 6,500 7,500 
February, 1928 .......-ee-ee% 5,724 7,004 
Marek, 2080 2.0.0. csscccccves 6,500 7,500 
March, 1928 .......ccccececs 4,736 6,172 


W. A. Cooper, manager-secretary of the 
Western Pine Manufacturers’ Association, was 
honored with re-election as chairman of the 
board. 


Tornado Causes Fire Loss 


Beaumont, TeEx., Dec. 24.—Damage_esti- 
mated at $15,000 was caused to the mill of 
Hillyer Deutsch Edwards (Inc.) at Mab, 
La., on Dec. 18 when a tornado struck 
the mill town, lifting roofs and demolishing 
the 210-foot drying shed. The smokestack was 
blown down, entailing a loss of $1,000. Lum- 
ber was blown 400 feet away from the stack 
yards, some of it driven into the ground. O. H. 
Whittington, foreman, said it would, require at 
least two weeks to repair the damage during 
which time the mill will be shut down. 
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Uncle Sam’s mark of approval which indicates the 
trees our workmen can cut. 





High Altitude — Soft Texture 
Arizona White Pine 


Trees Are Cut Under the 
Supervision of a U.S. 
District Forester 


We are permitted to cut only the 
trees which have attained a certain 
size and which the Forester stamps 
with the mark shown above. This 
careful supervision insures our custom- 
ers lumber that is unusually light in 
weight, soft textured, good widths and 
lengths. A trial order will convince 
you of the superior qualities of our 
Arizona White Pine lumber. 





Oe 
Here Are Some Good Value 
Items You Should Try:— 


4/4x 4” to 20” C Select Finish 
19/16x 4” to 12 RL No. 2 Btr. 
Pine Dimension 


11/16 x 4” to 12” 
Com. Shiplap $1S 


4/4x 12” R L No. 4 Common 
Boards $2S 


Mouldings 8000 Series 


Southwest Lumber 
sales Corporation 
ALBUQUERQUE, NEW MEXICO. 


W. G. Ramshaw, Director of Sales 


R L No. 3 





ey asia 
Cody Lambe Gary hie Bp Lumet Ca 
Cady Standard Lumber ‘Ine 


Flogstet Ade ES 
Annual Capacity 300 Million feet 


Arizona White Pine 
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Turnover 
and good profits 


Wholesalers and rétailers 
who are handling Brown’s 
Supercedar will tell you they 
are making a profit on closet 
lining for the first time. 
Super quality. Super pack- 
age. No claims for damage 
or shortage. No depreciation 
in warehouse. 


Write for samples, 
circulars and brices. 


ROW, 
Good © 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 





Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 


CY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 























' Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearbora St., CHICAGO 


















































Business Changes 


ARKANSAS. Marianna—Edward Robertson has 
purchased the half interest of Mrs. Anna Kershaw 
in the Kershaw Lumber Co., wholesale and retail 
dealer in lumber and building materials. 

CALIFORNIA. Napa—Foster Bros. (Inc.), of 
San Francisco, has been authorized by the State 
Corporation Commissioner to issue 1,375 shares of 
its capital stock, par value $100, to the Napa Lum- 
ber Co. in exchange for the business and assets 
of the latter company. 

FLORIDA, Pompano—Pompano Builders’ 
ply Co. succeeded by Pompano Lumber Co. 

MISSISSIPPI. 
ceeded by G. E. 


Sup- 
Magnolia — Lansing Bros.  suc- 
Lansing, jr. ‘ 

NEW JERSEY. Trenton—Robt. W. Kennedy Co. 
succeeded by Updike-Kennedy Co. (Inc.). 

OHIO.  Dalton—Dalton & Supply Co. 
sold to Ira F. Adams of Massillon, 


OREGON. Baker—The Stoddard Lumber Co., 
sawmill and retail lumber, has sold its retail plant 
to A. 8, Shockley, who has withdrawn from the 
company. 

Eugene—Geo. P. Hitchcock 
Consolidated Mills Co. (Inc.). 

Eugene—E, A,-Leonard has purchased the saw- 
mill of Clarence R. Belknap. 

Portland—H. R. McQueen has succeeded J. T. 
McQueen in the management and ownership of the 
Portland Pioneer Roofing Co. 

TEXAS Naples—-Denman 
Hanes Lumber Co. 

WASHINGTON. Bordeaux—The interests of 
Thomas Fordeaux and the estate of Joseph Bor- 
deaux in the Mason County Logging Co., of this 
place, the Phoenix Logging Co., of Potlatch, 
Wash., and the sawmill of the Mumby Mill Co., 
of Malone, Wash., have been sold to Mrs, A. H. 
Anderson and the Simpson Investment Co. 

Colville—Gus Carlson has purchased the saw- 
mill equipment of Reider Carlson. 

Hoquiam—The saw and shingle mill of the Eu- 
reka Cedar Lumber & Shingle Co. has been sold 
to the Polson Shingle Co. and will cperate under 
name of Polson Lumber & Shingle Co. 

Spokane—The John M. Richards Co. has been 
succeeded in the lumber business by the Richards- 
Goettel Lumber Co, 


Incorporations 


Phoenix—B, C. & F. Lumber Co., in- 


Lumber 


(Inc.) absorbed by 


Lumber Co, sold to 


ARIZONA, 
corporated. 

GEORGIA. La Grange—Newman Lumber Co., 
incorporated; capital, $30,000; old concern. 

IDAHO. Priest River—Kaniksu 
creasing capital to $200,000. 

ILLINOIS. Chicago—Quality Lumber Co., incor- 
porated; capital, $100,000. 

INDIANA. Evansville—Krempp Lumber Co., of 
Jasper, Ind., incorporated with capital of $40,000; 
to purchase, plane, buy and sell lumber and deal 
in builders’ supplies of all. kinds; company has 
purchased a planing mill at Jasper. 

Sullivan—W. V. Jennings Lumber Co., incorpo- 
rated; capital, $25,000; old concern. 

MASSACHUSETTS: Wellesley — East Boston 
Lumber Co., ineorporated; capital, $5,000; will do 
business in Boston; address Wm. F. Callahan, 22 
Whittier Rd., Wellesley. 

MISSOURI, St. Louis—J. K. Gruner Lumber Co. 
changing name from J. K. Gruner Co. and increas- 
ing capital from $50,000 to $100,000 and 2,000 
shares no par value. 

NEBRASKA. Belgrade—Belgrade 
incorporated; capital, $60,000. 

NEW YORK. Geneva—Stubbs Lumber Co., in- 
corporated; capital, $50,000. 

New York, Manhattan—Halligan & McLellan, 
incorporated; capital, $150,000: lumber, timber, 
logs; Jewell N. Halligan, 220 Broadway. 

New York, Manhattan—New York-Oregon Tim- 
berland Sales Corporation, incorporated; 5,000 
shares non par value; timberlands: B. M. Stewart, 
25 Broadway. 

New York, Manhattan—Capon Timber Co., incor- 
porated; capital, 1,000 shares $100 par value, and 
150 shares, no par value. Eugene L. Freel, 152 W 
42nd St. 

New York. Richmond—Consumers Lumber Co., 
incorporated; capital, $20,000; deal in lumber and 
building materials; Primrose Cooper, 72 Maryland 
Ave., Rosebank, L, TI. 

New York, Richmond—Cedar Grove Lumber Cor- 
poration, incorporated; capital, $20,000; lumber, 
lime, cement, ete.: Primrose Cooper, 72 Maryland 
Ave., Rosebank, L. I. 


Cedar Co, in- 


Lumber Co., 


OHIO. Campbell—Bernard Lumber Corporation, 
incorporated; capital, 100 shares, no par value; to 
manufacture and deal in all kinds of lumber, 


building supplies and wood products. 
OREGON. Leona—Roy A. Beebe Lumber Co., in- 
corporated; capital, $10,000. 
Marshfield—Mt. Kenna Lumber Co., 
rated; capital, $100,000; sawmill. 
VIRGINIA. Suffolk—Suffolk Excelsior Corpora- 
tion, incorporated; capital, $25,000. 
WASHINGTON. Seattle—Kimball 


incorpo- 


Lumber Co., 


incorporated; capital, $15,000; sawmill, 
Seattle—Hill Mil’) Co., incorporated; capital, $1,- 
200; sawmill. 
SpoKane—Cranston 
capital, $30,000. 
WISCONSIN. yeustas Yo & F. Roettiger, 
30,000; 


Lumber Co., ‘incorporated; 


incorporated; capital, to operate lumber 








and building material yard and contracting busi 
ness; also will have planing mill. = 

WYOMING. 
incorporated; capital, $200,000; headqu 


Cheyenne—Sour Dough Timber Co. 


falo arters, But: 


New Ventures 


ALABAMA. Selma—Sims-Morgan Lumber Co 
will open lumber office here about the first of the 
year; plant at Pine Hill, Ala. 

CALIFORNIA. Berkeley—The Pacific Building 
Material Co, has engaged in business at 1506 
Brighton Ave. under management of Leo J. Alex. 
ander, 

Marysville—Rockholt & Stone recently started a 
planing mill. 

Oakland—Pete and John Leventa, of this city 
and Steve Leventa, of San Leandro, will operate 
in the East Bay district under firm name of [¢- 
venta Bros. Hardwood Floor Co. 

San Francisco—The Golden Gate Floor Co, has 
begun operations at 324 Leavenworth St. under 
management of Frank Davies. 

South Gate—Wm. T. Davies and Wm. Rempel 
have engaged in business at 4416 Tweedy Boule- 
vard under name of Rempel Lumber & Building 
Material Co. 

GEORGIA. Columbus—Henry W. Johnson, lum- 
ber and timber broker, 1127 16th St., will estab- 
lish a plant for the manufacture of kitchen tables, 
lawn and playground novelties, etc. 

INDIANA, Indianapolis—C, Irish Co. recently 
established an auto body manufacturing business, 

KANSAS. Topeka—Shirly Lumber Co. recently 
started a planing mill. 

LOUISIANA. Winnfield—aA planing mill is being 
built by J. E, Hunter, of Chicago, and will be 
under the superintendency of W. E. Smith, for- 
merly of Jena. B. F. Billings, of Atlanta, will 
have charge of the lumber department. 

MISSOURI. Neosho—Neosho Lumber Co. has 
opened a branch of the Compton Lumber Co., of 
Springfield; office and yard buildings erected, 

OREGON. Eugene—Pacific Lumber Co. recently 
began business. 

Portland—The Chemical Wood Products Co. is 
the name under which C. R. Botler has engaged 
in business here. 

PENNSYLVANIA. Philadelphia — The Carolina 
Spruce Co, recently began business. 

Philadelphia (Germantown) — John Cockey re- 
cently began a commission lumber business. 

TEXAS. Dallas—Rue O'Neil recently began a 
commission lumber business. 

Eden—Robert Wilson has started a new lumber 
yard. 


Houston—Monroe Mfg. Co. recently began a 
millwork manufacturing business. 
Stamford — The Penick-Hughes Co. _ recently 


opened a new lumber yard. 


VERMONT. Enosburg Falls—Harry B. Jones re- 
cently began a retail lumber business. . 
BRITISH NORTH AMERICA 

ONTARIO. Toronto—Coast Sawmills (Ltd.) is 
the name of a new organization which will handle 
in eastern Canada the products of Coast Sawmills 
(Ltd.) of Vancouver, B. C. K. M. Brown is manager 
of the Toronto office and permanent quarters will 
be opened in the near future in the Star Building, 
80 King St. W. 


New Mills and Equipment 


ARKANSAS. Russellville—Pierce-Young Lumber 
Co:, of Morrillton, Ark., has purchased a tract 
north of the Missouri Pacific tracks and will erect 
a large planing mill and lumber yard. 

MASSACHUSETTS. Becket—Charles E. Lyman, 
whose sawmill and woodworking factory were de- 
stroyed by flood in November, 1927, has bought 
what is known as the ‘“‘wood yard” of the Boston 
& Albany Railroad and has broken ground for @ 
new factory. 

MISSOURI. St. Louis—The Boeckeler Lumber 
Co, is erecting an addition, 100x126 ft., to its ware- 
house at 1420 N. Sarah St.; cost about $26,000. 


Casualties 


ALABAMA, Good Water—Planing mill and quan- 
tity of lumber belonging to Jeff McCord destroyed 
by fire. 

FLORIDA. Jacksonville—The office and plant of 
the Standard Material Co., manufacturer of ready 
cut houses, located at Commodore's Point Termi- 
nals, totally destroyed by fire; loss about $30,000. 
The plant was owned by P. L. Braunworth, of 
Bloomfield, N. J. 

INDIANA. Elkhart—Elkhart Planing Mill (Inc.) 
destroyed by fire with loss of about $30,000. 


KANSAS. Dodge City—C. C. Isely Lumber Co., 
loss by fire, $4,000. 
MINNESOTA. Newfolden— Bertram Wright 


Lumber Co., loss by fire. 

NEW YORK, North Tonawanda—Box factory “ 
White, Gratwick & Mitchell burned with loss © 
$75,000. ; 

TENNESSEE. Lutrell—The furniture factory o 
H. B. Nicely has been destroyed by fire. i 

UTAH, Salt Lake City—The Salt Lake Mill Co.'s 
Plant destroyed by fire; loss about $15,000. 

WASHINGTON. Conconully—The sawmill a! 
Charles Clifford has been destroyed by fire; will be 
rebuilt, 
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(Statistics—Continued from page 55) 


National Analysis 


WasuincTon, D. C., Dec. 24.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the period ended Dec. 
15—shipments and orders being shown as per- 
centages of production : 














One Week 50 Weeks 

' i A =, | fc A m, 

Ship- Or- Ship- Or- 

Softwoods— ments ders ments ders 
Southern Pine ..... 94 105 108 108 
West Coast ....---- 77 87 100 102 
Western Pine ...... 90 107 107 109 
California Pines ... 106 114 102 99 
California Redwood. 70 82 95 97 
N. Carolina Pine.... 90 73 104 99 
Northern Pine ..... 163 146 100 94 
N. Hem. & Hardwood 68 64 88 81 
All softwoods ... 84 94 103 103 

ardwoods— 

ww. Hem. & Hardwood 97 105 95 94 
Hdw. Mfrs. Inst.... 96 94 108 110 
All hardwoods ... 96 96 106 107 
All woods ....... 86 94 103 104 


For the periods ended Dec. 17, 1927, ship- 
ments and orders made the following per- 
centages of actual production: 


























One Week 50 Weeks 
= aii. 

t "~ i ma) 

Ship- Or-  Ship- Or- 

Softwoods— ments ders ments ders 

Southern Pine ..... 92 92 98 98 

Wast Coast woccscese Fe 84 96 97 

Western Pine ...... 125 133 103 103 

California Pines.... 130 106 108 103 

California Redwood. 96 73 105 107 

North Carolina Pine 90 157 100 86 

Northern Pine ..... 87 55 91 87 

N. Hem. & Hdw.... 73 40 116 103 

All softwoods .... 86 91 99 98 
Hardwoods— 

N. Hem. & Hdw.... 93 147 96 90 

Hdw. Mfrs. Inst.... 89 99 102 104 

All hardwoods ... 90 107 101 102 

Be. WOGES. cevenne 86 92 99 99 


Actual production reported in the periods 
indicated made the following percentages of 
the average production during periods of two 
to five years: 








1928 1927 
1 50 1 50 

Softwoods— Wk. Wks. Wk. Wks 
Southern Pine ....... A 85 90 90 90 
fer xX 85 ee 109 112 
Western Pine ......./ A 147 97 7 83 
Se, DUO occ owes ed A 116 102 os i 
Calif. Redwood ......A 91 86 96 92 
Se, * See © .% 7 87 73 
Northern Pine ......4 A 56 93 102 ; 
N. Hem. & Hdw...... C 24 31 76 és 

All softwoods ...... 85 99 

Hardwoods— 
N. Hem. & Hdw...... C 65 67 96 ae 
Hdw. Mfrs. Inst......C 85 70 80 85 

All hardwoods ...... ~ 81° 69 ~~ 82 

UN, eet achnenins 85 R 


A—Normal based on actual output for pe- 
riods of two to five years. 

C—Normal based on estimated mill capacity. 

X—West Coast normal for 1927 was arbi- 


trary; the 1928 percentage is based on Ca- 
pacity. 





Southern Pine Barometer 


New Orteans, La., Dec. 24.—For the week 
ended Dec. 21, Friday, 133 mills of the total 
capacity of 181% units (a unit representing 
monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927) re- 
port as follows to the Southern Pine Asso- 
ciation : 

Percent Percent 


3-year Actual 


Production— Carst 


Feet Av.Prod. Output 
Average 3 yrs..... 76,950,319 .... sowie 
| ae cope Steen BEBE cca, 
Shipments* . 3,086 65,892,272 85.63 97.71 
Orders— 
Received* ... 2,861 61,088,072 79.39 90.58 
On hand end 
weekt ....10,932 233,420,064 


*Orders were 92.71 percent of shipments, 


tOrders on hand showed a decrease of 2.02 
Percent, or 4,804,200 feet, during the week. 


AMERICAN .LUMBERMAN 
Western Pine Summary 


PorRTLAND, OrE., Dec. 22—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Dec. 15 from 


32 member mills: Per- 
cent 
Percent Ship- 











Production— Cars? Feet ofcut ments 
Normal* - e+ 82,450,000 wear 
po) eee ... 26,990,000 ae 

Shipm’ts (car) 916 23,816,000 sae 
Local Deliv. 433,000 Le oe 
Tot. shipm’ts 24,249,000 89.84 

Orders— 

Cancelled ... 5 130,000 

Booked (car)1,097 28,522,000 

a ae een eee 433,000 

Total orders 28,955,000 92.72 119.41 
On hand end 

.... Qe 3,826 99,476,000 


Bookings for the week by thirty-one iden- 
tical mills were 135.66 percent of those for 
the previous week, showing an increase of 
7,306,000 feet. 


+Car basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 

During the week production was 83 percent 
of normal, shipments 75 percent of normal, 
and orders 89 percent of normal. Average for 
the corresponding week of the preceding four 
years was as follows: Production, 55 per- 
cent; shipments, 70 percent, and orders, 74 
percent of normal. 

Production is so seasonable that during 
winter months actual production amounts to 
less than 50 percent of normal, while during 
peak summer months the production increases 
to well over 100 percent of normal. 


West Coast Analysis 


SEATTLE, WASH., Dec. 22.—The West Coast 
Lumbermen’s Association furnishes the fol- 
lowing supplementary analysis of its operations 
for the weeks ended Dec. 8 and 15: 

Shipments of 103 mills during the 32 weeks, 
May 1 to Dec. 8, exceeded their production 
by 5.2 percent, and orders exceeded the pro- 
duction by 4.3 percent. Stocks of these 103 
mills during the same period decreased 13.6 
percent. These 103 mills are among the larg- 
est in the territory, and manufacture approxi- 
mately 50 percent of its output. 

The trend of production is shown by reports 
of 241 major mills. During the week ended 
Dec. 15 they produced 19.02 percent less than 
their normal weekly operating capacity as 
established by 3-year records, while for the 
first 50 weeks of 1928 ended the same date 
they cut 20.97 percent less than normal oper- 
ating capacity. This group of 241 mills manu- 
factured about 10,000,000,000 feet of lumber 
during 1927, or between one-fourth and one- 
third of the total United States production. 

An analysis of domestic cargo business for 
the week ended Dec. 8 follows: 

















tBasis of car loadings is November average, 
21,352 feet. 











Washingtonand . British 
Oregon Columbia 
90 Mills 15 Mills 
Orders on hand first 
of week— 
eo 69,937,237 $24,650 
Atlantic coast .... 72,798,997 12,700,302 
Miscellaneous 3,380,332 1,609,123 
0 ee ee eee 146,116,566 14,734,075 
Orders received— 
eo RESET. TO fo wei we Deaas 
Atlantic coast .... 21,695,886 3,070,500 
WEIBOOTIRNOOGS 2.55 ose seers 130,000 
EE “ikia owas es 38,013,632 3,200,500 
Cancellations— 
oo) ae 270,200 50,000 
Atlantic coast .... SOG bb sccs Faas 
Shipments— 
ce) ae 22,190,729 73,000 
Atlantic coast .... 17,729,377 2,955,175 
SS kgs Sebeenes ea” aeenanes 
| re 3,028,175 
Orders on hand end 
of week— 
CS Siac wesc 63,794,054 301,650 
Atlantic coast >. 76,269,003 12,815,627 
Miscellaneous 3,380,332 1,739,123 
— Jae 144,443,389 14,856,400 











Hardwoods 
OAK 22a 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 


























Maple, Birch, Beech 


FLOORING 


Made fror. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 








Reciever for WILLIAM HORNER 


Perkins Building, 
Grand ids, Mich. 


Plant: 
Newberry, Mich. 























North Carolina Pine and 
West Virginia Hardwood 




















Dried, Well Manu- CASING, 
gee gy my BASE AND 
Capacity, 250,000 feet MOULDINGS 
a Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA, 





7 


hne€’ Cypress Products 


i 
Longleaf Rift and Fiat 
Flooring 
Rough Shortleaf Band 
Sawn Finish 


Any width or thickness, from our 


ROYAL” mill. 
Roofers 
Timbers 


Boards 
\ Dimension 


PINE PLUME LUMBER © 


MONTGOMERY ALA. 
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are included in the 
Merriam Webster, such 
as aerograph, broadtail, 
credit union, Babaism, 
patrogenesis, etc. New 
mames and places are 
listed such as Cather, 
Saudoore. Stalin, Latvia, 
etc. 


Constantly im- 


proved and kept 
up to date. 











INTERNATIONAL 
DICTIONARY 
Get The Best — The “Supreme Authority” 
in courts, colleges, schools, and among government 
oficials both Federal and State. 


452,000 entries including 408,000 vocabulary terms, 
32, geographical subjects, 12,000 biographical 
entries. Over 6,000 i//ustrations, and 100 valuable 
tables. 
Send for Free, new, richly illustrated pamphlet 
containing sample pages of the New International. 


G. & C. Merriam Company 
Springfield, Mass. 











Radisson Hotel | 
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HEADQUARTERS 
fer LUMBERMEN 








Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 





Telephone Randolph 4893 Collection and Mechanics Liens 








HANS BERG, Guatemala, C. A. 


Cable Address: Hansberg. 
Mahogany, Cedar, Lignum Vitae 


and other tropical woods 
in logs and lumber. 





-_ 

















. Established 1847 
C.B. Richard & Co. “uhm 
29 Broadway, NEW YORK hand al causes of 
Ocean Freight and discount draft, 
Brokers for exports & imports 

Special department handling export lumber shipments | 








MAKE your timber investments pay maximum 
ing Wood- 
lands” by Henry Solon Graves telis how. $2.50, 


returns. “Principles of Hand 


postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Iii. 


News Notes from Ame 


Portland, Ore. 


Dec. 22.—Next week production of logs and 
lumber will be at low ebb in this district, the 
probability being that all logging camps will 
be shut down tight. It is reported that while 
logs are plentiful enough in the Columbia 
River district to meet requirements, there are 
few unsold in the hands of loggers. Some 
mills are said to have bought heavily to in- 
sure a supply in the event something should 
happen to advance quotations. It is under- 
stood that a good many camps will remain 
idle throughout January. 

Business in both fir and pine last week was 
rather quiet, inquiries among manufacturers 
and dealers indicate, but signs of improve- 
ment were seen. Lloyd J. Wentworth, Portland 
manager for the Douglas Fir Exploitation & 
Export Co., said today that the foreign situa- 
tion seems affected much the same as domes- 
tic business by the approach of the holidays, 
but at that, he considered it in pretty good 
shape. Atlantic coast business is not showing 
any activity, it is said. 

With the organization of the central selling 
bureau for Atlantic coast business in Tacoma 
soon after the first of the year, the Portland 
office of Sudden & Christensen will be discon- 
tinued. . J. E. Madison, manager, and Byron 
Long, assistant manager, will be transferred 
to the Tacoma offices. 

S. I. Godman, of the Godman Lumber Co., 
Denver, Col., was here this week, accompanied 
by Mrs. Godman. 


Eugene, Ore. 


Dec, 24.—Information received from indi- 
vidual lumbermen indicates that production 
in the rail shipping section of the William- 
ette Valley will be reduced about 25 percent 
during December and January. With stocks 
down to a point in keeping with the require- 
ments of their operations, and with light or- 
der files, a majority of the mills closed Dec. 
22 for periods ranging from one week to a 
month. 

Great interest is being taken by the citizens 
of Eugene in “The Home,” which is now 
being constructed under the svonsorship of 
the Lane County Lumbermen’s Hoo-Hoo Club. 
The rough construction was recently finished, 
and it was thrown open for public inspection. 
Many people intending to build were very 
much interested in the features of the con- 
struction. The upper story was lathed, as 


well as part of the lower story, so that people . 


could see the rigidity of the construction. 
Placards were placed about the house calling 
attention to the various details of interest. 
Cards with the name of each kind of wood 
were placed wherever that particular kind of 
wood was found. Some of the things pla- 
carded were cedar sills next to concrete, frame 
bolted to fireplace walls, vertical grain for 
frames, vertical grain frieze boards, red cedar 
boxboards and special red cedar battens, ceil- 
ing in living room, special detail of window 
frames, bridging and fire stops, still plate 
straps, electric wiring, ceiling joists 2x8-inch 
and studs 2x6-inch. Also extension telephones 
and range hood and gas vent in kitchen. The 
builders and local lumbermen had representa- 
tives on hand. 

John J. Rodgers, of the Twin Oaks Lumber 
Co., discussed lumber advertising for the mem- 
bers of the Eugene Ad Club at their weekly 
luncheon recently. He gave specific examples 
of lumbermen who had built up their business 
by advertising. Mr. Rodgers also spoke of 
the national campaign under way by lumber- 
men, and of “The Home,” being constructed 
by the Lane County Lumbermen on Fairmont 
Boulevard. 

W. D. Abel, formerly with the Anderson & 
Middleton Lumber Co. of Oregon, Cottage 
Grove, together with P. M. Tidemarsh, of 
Montesano, Wash., have purchased the Phillips 
& Loud sawmill at Swisshome, which has been 
incorporated under the firm name of the West 
Lane Lumber Co. This is a medium sized mill, 
situated on the Coos Bay branch of the South- 
ern Pacific Railroad. Headquarters will be at 
Swisshome, Ore. 


—____ 


Geo. .P. Hitchcock (Inc.) and the Consol. 
idated Mills Co.—a sales organization coin. 
posed of A. M. Matlock’s Veneta Mills, Snell. 
strom Bros, (Inc.), Eugene, and the Penp 
Lumber Co., McGlynn—have mergeg their in. 
terests and are operating under the name of 
Consolidated Mills Co., Eugene, with Geo, Pp 
Hitchcock in charge of office and sales, 


A recent visitor in Eugene was C. E, Cal 
of Chicago, representative of the Red Cedar 
Shingle Bureau. He was tendered a banquet 
by Walters-Bushong Lumber Co., Twin Oaks 
Lumber Co., J. W. Copeland Yards and Booth. 
Kelly Lumber Co., retail lumber and Shingle 
dealers in Eugene. P. C. Stevens, manager 
Shingle & Lumber Sales Corporation, Port- 
land; H. L. Smith, Carlton, Ore., and Ear] H. 
Goddard, Eugene representative of the Red 
Cedar Bureau, were guests. 

W. R. Cootes, Monroe, Ore., is completing 
construction of a 20,000-foot capacity mil] 
which will start operations Jan. 1. Freq 
Ayers, Monroe, is now operating a 10,000-foot 
mill which he has just recently built. 


J. L. Hall, C. A. Praff and Carl Wilson com- 
prise a partnership, operating a new sawmill 
of 30,000-foot capacity at Greenleaf, Ore., on 
the Coos Bay branch of the Southern Pacific 

The Julius Hult sawmill and sheds at 
Lowell, Ore., were destroyed by fire early Sat- 
urday morning, Dec. 22. Mr. Hult signified 
his intention of rebuilding soon. 

J. S. Magladry, president Boehmia Lumber 
Co., Cottage Grove, and president of the Wil- 
liamette Valley Lumbermen’s Association, is 
recovering from a recent operation. 


Milwaukee, Wis. 


Dec. 24.—Buyers have been out of the mar- 
ket here for several days. January is ex- 
pected to open up with an active business. 
There have been a number of good-sized build- 
ing projects announced already for 1929, and 
there is a good amount of building now under 
way, which will continue if the weather holds 
good. Sales of northern hardwoods and hem- 
lock are virtually at a standstill. Northern 
hardwood business during the last three 
months has been in better shape than for the 
last two or three years. Surplus accumula 
tions are being avoided. 


Tacoma, Wash. 


Dec. 22.—Newly elected officials of the Ta- 
coma Lumbermen’s Club had charge of the 
regular weekly meeting, held in Hotel Win- 
throp for the first time. They had been 
selected by the directors, who announced their 
names at the annual banquet of the club held 
this week. Karl B. Kellogg, treasurer of the 
Ship Lumber Co., president, was in the chair, 
the duties of president being turned over to 
him by the retiring president, E. W. Demarest, 
who was voted the thanks of the club. W. 
Yale Henry, president Henry Mill & Timber 
Co., the new vice president, and S. S. Water- 
man, assistant sales manager St. Paul & 
Tacoma Lumber Co., the new secretary treas- 
urer, where introduced in their new capacity. 
The time of the club was devoted to the re- 
ception to the new officers. The meeting was 
followed by a conference of . manufacturers 
on market problems. 

Lumber cargoes loaded at Tacoma during 
November reached a total of 56,649,655 board 
feet, of which 37,028,096 feet was for domes- 
tic ports and 19,621,557 feet for foreign ports. 
The value of the whole is given by C. E. 
James, harbormaster, as $457,941. This was 
the most valuable commodity of those listed 
by the harbormaster, who gives the value of 
the total exports as $7,350,760. Shipping on 
Puget Sound was slowed up this week by 
unusually heavy fog, which cleared by the 
end of the week and allowed vessels to get 
under way. The reduced rates on lumber 
handling and on various services at shipside 
at the Port of Tacoma went into effect this 
week. 

Appointment of E. C. Gibbs, of Tacoma, a8 
traffic manager for the Port of Tacoma, was 
announced Wednesday of this week. Mr. 
Gibbs succeeds E. C. Gribble, who resigned to 
become manager of the Port of Olympia. Mr. 
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Gibbs for several years was agent in this 
district for the Williams Steamship Co., and 
pefore that was with the traffic department 
of the Ford Motor Co., but his boyhood was 


gpent in this city, where his father was in 
the lumber business. 


Philadelphia, Pa. 


Dec. 21—-The Lumbermen’s Exchange of 
Philadelphia is planning a general New Year 
celebration at the Bellevue-Stratford Hotel on 
Monday, Dec. 31. This is an annual affair 
with the exchange, when members and guests 
assemble for luncheon and entertainment. 

John I. Coulbourn, prominent in lumber cir- 
cles and a member of the Philadelphia Whole- 
sale Lumber Dealers’ Association, has been 
named a member of the conference committee 
appointed by the National-American Lumber 
Association and the New Jersey Lumber Deal- 
ers’ Association. The purpose of the commit- 
tee is to consider matters of mutual interest 
to members of both organizations. 

The personnel of the Reading Lumber Co., 
one of the oldest established firms in Read- 
ing, has been considerably changed in recent 
weeks, and the new line-up is as follows: 
President, Abel Griffith; vice president, Dan. 
H. Heffner; secretary-treasurer, Lambert 
Rehr. The board of directors includes John 
Spayd and Edward Bell. All the officials are 
prominent in the lumber trade. Messrs. Grif- 
fith and Heffner are of the Boyertown Plan- 
ning Mill Co., Messrs. Rehr and Spayd are 
of the Reading Lumber Co.; and Mr. Bell is 
manager of the Reading Millwork Co. 

James Grassie and Harry Arnett, of the 
Arnett-Grassie Lumber Co., have moved to 
larger quarters in the West Philadelphia Ti- 
tle & Trust Co. Building at 36th and Walnut 
Streets. The new location is more accessible, 
being but a few blocks from the West Phila- 
delphia railroad station. 

The Beatty Lumber Co. is expanding its 
facilities by building a new warehouse. 

Charles F. Kreamer, white pine wholesaler 
of Philadelphia, a year ago conceived the 
idea of “bungalow siding’? made in imitation 
of building logs used by the first settlers. 
Today, according to Mr. Kreamer, that item 
is proving a popular seller in resort sections. 
This product, for which special machinery 
was installed in one of the mills Mr. Kreamer 
represents, is made of spruce. 

The Wilson & Gardner Co., of Willow Grove, 
reports that although its total sales are a 
little behind 1927, last month was the best 
since the fall of 1927. 

F. A. Dudley, prominent Philadelphia whole- 
saler who has just returned from the South, 
reiterated his confidence in the continued bet- 
terment of the cypress market, both as to 
volume of business and improvement of 
values, 

William Doyle, of the A. J. Levy Lumber 
Co., returned recently from a two weeks’ trip 
through West Virginia and Tennessee, where 
he visited the firm’s various hardwood con- 


rections, 
Jackson, Miss. 


in 24.—The market last week showed the 
a al seasonable decline, and yet prices are 
- markably stable. Sawmills are holding firm 
0 the list, and are not disposed to crowd the 
et with unwanted lumber. Wholesalers 
a territory have reduced their transit 
. Pments to the minimum, and yards that 
— been operating on a hand to mouth basis 
ave found it necessary to pay slight pre- 
miums for the instant deliveries they require. 
a the longleaf mills, special timber cut- 
ng has been in good demand, and prices are 
getting stronger. The heavy sizes are over- 
sold at most of the mills. Smaller sizes are 
showing an advancing tendency. Car material 
has moved in fair volume and at fair prices. 

Demand for certain items of yard and shed 
Stock has been brisk. Four-inch No. 2 floor- 
ing has been quite strong, but 4-inch B&better 
has been rather slow, but price of this item 
has not sagged. 

Ceiling %-inch, No. 2, is quite scarce in this 
Section; stocks of No. 1, also have been re- 








Lumber Centers 


duced to a minimum; Bé&better is still in fair 
supply. 

A number of the large mills have already 
closed down, and intend to remain closed dur- 
ing the Christmas holidays. Most of the 
plants will be closed fifteen to thirty days, 
some longer. 

Large buyers are coming into the market 
for blocks of stock to cover their require- 
ments for the first quarter of the new year. 
Their action indicates a belief that the mar- 
ket will be stronger. 


Pittsburgh, Pa. 


Dec. 24.—Wholesalers report that hard- 
woods are in strong position. Discriminating 
buyers are showing less reluctance to pay the 
prices maintained by the better manufactur- 
ers, and with very few exceptions all species 
and grades of hardwoods are coming in for 
their share of business. Those who specialize 
in West Virginia hardwoods report that the 
unusually good demand for basswood contin- 
ues. They report a little slowing up generally 
on account of the holiday season, as is usual. 

Prices of the preceding week are being well 
maintained in southern pine, both 2-inch No. 
2 and better dimension, and inch air dried No. 
2 common boards and roofers. The upper 
grades of southern pine seem to be in better 
demand. In Idaho white, Pondosa and Cali- 
fornia white and sugar pines, prices seem to 
be holding steady. . 

E. V. and O. H. Babcock, of the Babcock 
Lumber Co., were in New York on Monday of 
last week, attending a special meeting of the 
board of directors of the Oregon Steamship 
Co. E. V. Babcock is chairman of the board 
of directors, and O. H. Babcock is one of the 
vice presidents. 


Brookhaven, Miss. 


Dec. 24.—In the pine market, the slowing 
up of business was very keenly felt last week, 
orders being about 30 percent under produc- 
tion. The shut down of mills will help offset 
the scarcity of orders. Shipments are holding 
up remarkably well. The export market has 
been contributing heavily of orders for long- 
leaf, and heavy timber business is also help- 
ing longleaf mills, but shortleaf mills find it 
hard to maintain shipments. 

Pine flooring is holding its own quite well, 
There are good sales of 3-inch flat grain. 
Stocks of rift are low, and so is production. 
There have been nice sales of 4-inch, but pro- 
duction has been rather heavy, and there will 
be increases in stocks of 4-inch B&better, Nos. 
1 and 2 shortleaf. No. 3 longleaf and short- 
leaf, 3- and 4-inch, are sold right up close, 
with some items oversold. No. 2 drop siding 
is well sold ahead. Stocks of No. 1 are well 
assorted, but orders keep them fairly low. 
B&better stocks are well assorted in both 
longleaf and shortleaf, for orders are fewer 
The Texas market is taking more 8&better 
pattern No. 117. Ceiling sells slowly but 
stocks are comparatively low particularly in 
%x4-inch. Of %x4-inch there is a fair sur- 
plus in practically all grades except No. 2 
shortleaf. Partition stocks are being held 
low on account of curtailed consumption of 
this item. Bevel and square edge siding or- 
ders have been coming in fair volume, and 
stocks have been reduced. Mixed car orders 
for pine molding are keeping the mills fairly 
busy, but prices asked by mills in this section 
are apparently keeping them from getting 
straight car orders. Country yard orders for 
finish are in very good volume. Orders for 
car siding, lining and roofing are taking large 
quantities of B&better finish stock in certain 
widths and lengths. Bé&better finish stocks 
are fairly low in practically all sizes of both 
longleaf and shortleaf, as the export markets 
have been contributing heavily of orders. 
There is a very heavy oversale of 1x3-, 1x4- 
and i1x6-inch saps, particularly for South 


America. No. 1 and C finish stocks are fairly 
low, and poorly assorted. 

Of 4-inch No. 2 longleaf fencing there are 
fair stocks, but those of shortleaf are very 
low. Orders continue in fair volume. 


No. 2 


“I PACIFIC COAST CI 








TRY OUR 
No. 2 Common S4S 


Dimension 
_ The grade is good—You will 


ke it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Mi 

. James A. Harrison, P.O. Box 745, Sioux Falls, S. D, 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E. Wade, - - - =~ « Lincoln, Nebraska 




















SULLIVAN 


LUMBER CO. 
Portland, Oregon 


Soft Yellow Fir 


Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 
Factory and Industrial Stock 
Fir Plywood 


SPRUCE, CEDAR, 
WESTERN PINE 
AND HEMLOCK 








—— 











Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 


Old 
Growth 


Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 


Western Wood Products Co., 2251 S. Loomis St. 











y 
HIGH LINE STRUCTURAL _ GRADE 


DOUGLAS FIR 
Low Cost in Place. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 











66 —- 


AMERICAN LUMBERMAN 


December 29, 1998 





CI PACIFIC COAST Co 
( Alaska Cypress 


Pleases Factory 
Buyers 


HE natural qualities of this 
wonderful wood make it 
especially well adapted 


to the needs of factory operators. It 
offers big value when used for— 


AIRPLANE CONSTRUCTION— 
Fuselage Decking and Planking, 
Trusses, Wing Veneering, Propeller, etc. 
FURNITURE, BATTERY SEPARATORS, 
ENGINEERS’ INSTRUMENTS— 
Transit Tripods, Level Markers, 
Levels and all places where entire 
absence of contraction and 
expansion is imperative. 


MUSICAL INSTRUMENTS 













Write now for a sample 
of thislumberand let # 














us prove to you 
that Alaska 
Cypress truly 
belongs to the 
Cypress 
family. 


























umber Exchan 
ATTLE, WASH. 


Raryor Services 


FURNISHING WASH- 
INGTON LUMBER TO 
RETAIL LUMBER 
DEALERS 


When the Northern Pacific 
was laying its initial line, our 
first sawmill was cutting material for 
that railroad Both we and the N. P. 
are still giving dependable service, 
We deal with the better mills and com- 
bine their lumber, shingles, doors, panels 
and other items in one car. 
Put your future needs up to us. 

“Our main point is quality 

—our next is price.” 


l FOSTER-MOoRGAN LUMBER (0., 


, ee 















SEATTLE,WASH. 





vy, 





Your loan 
won't be called 


and you know it, if you have 
looked forward and provided 
ample operating capital 


through long term timber 


bonds. Write and ask for our 
record in furnishing capital for 
West Coast lumber and log- 
ging operations. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
S07 STARK CROCKER-FIRGT NAT. BK. BOG. BARTLETT BLOG. 


CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from i1xl to 15x15 inches square and 29 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 60 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 
white paper, is 4x7 Inches and is bound in cloth. 
Price, delivered, $4. 








6-inch fencing and flooring stocks have been 
selling in excellent volume in both longleaf 
and shortleaf. Stocks are drying rather 
slowly. No. 2, 8- and 10-inch longleaf are in 
good supply, but heavy export orders often 
absorb the surplus. No. 2 12-inch longleaf 
stocks are low, and prices are firm. No. 2 8- 
and 10-inch shortleaf has been selling quite 
well. No. 2 12-inch shortleaf has been “sell- 
ing like hot cakes,” and stocks are extremely 
low. The oil trade in Oklahoma seems to be 
opening up, and wants 12-, 14-, 16- and 20-foot 
lengths. Stocks of No. 2 5/ and 6/¢ are very 
low, and orders have been coming rather 
freely. Of No. 3, 4-inch fencing there is no 
unsold and there are unshipped orders. No. 3, 
6-inch fencing and flooring has been selling 
in excellent volume and is extremely firm. 
No. 3, 8- and 10-inch longleaf stocks are very 
low, and orders have been coming at any ex- 
cellent rate. No. 3, 12-inch longleaf has been 
selling in good volume, and stocks are low. 
Another contract placed for 8-, 10- and 12-inch 
No. 3 shortleaf at an attractive price will take 
care of production over the next sixty days. 
Prices of No. 4 for grain doors is extremely 
firm, and is $10 f. o. b. bill, based on board 
measure and not grain door count. ‘There is 
very little No. 4 lumber at the mills. Box 
shook orders keep the mills fairly busy. 

Dimension is very firm, as orders have 
been in excellent volume and stocks are un- 
usually low in both longleaf and shortleaf No. 
1. A number of lengths are sold right up to 
green stock, and some items are oversold. 
Customers are sometimes taking green stock. 
Stocks of longleaf and shortleaf No. 2 are 
badly broken and very low, and those of No. 
3 are lower than in a number of years. 

The going market for No. 1 kiln dried lath 
appears to be $3.75 f. o. b. mill, and $3.25 for 
No. 2. Both are sold ahead. There is a heavy 
inquiry for No. 2 and orders are being booked 
rather freely, and though buyers seek lower 
prices the mills are holding pretty firm. The 
No. 1 heart and select heart shingles continue 
sold well ahead, but there are fair stocks of 
No. 2 saps. 


Birmingham, Ala. 


Dec. 24.—While several large building con- 
tracts were placed last week, and new con- 
tracts and estimates totaled more than $21,- 
000,000, this amount covered less than ten 
projects. The retailer will get very little 
business from them directly. Manufacturers 
have been using the pruning knife on their 
price lists. Cuts ranging from 50 cents to $3 
are not uncommon, Stocks show increases 
all along the line. The lowest prices of the 
last four months were quoted this week on 
1-4-inch No. 3 flooring, and 1x6-inch No. 3 
center matched stock, which sold at $15.50 
and $18.50, delivered Fairfield district. Air 
dried 1x6-inch S2S&CM sold as low as $23 
for No. 2, and $19 for No. 3. Dimension 
stiffened a little since last week. No. 1 and 
C finish stock eased off, but B&better kept 
about even. Stocks of No. 1 and C rift floor- 
ing show accumulation and price has slipped 
about $1. Longleaf timbers remain strong. 
Car decking is slow but price is holding firm. 
Car siding and lining are off about $1. Sills 
and stringer stock are strong, with demand 
fair. There is an active market in long joist 
and heavy timbers in shortleaf and longleaf. 
Industrial stocks and crating are active, most 
business being placed for January delivery. 
Lath sales were reported at as low as $4 
delivered, with prices showing a variation of 
75 cents. Lath were going on demurrage. 
Some calls have been noted for %x1%-inch, 
4-foot No. 1 pine, which are unusual for pine 
territory. 

West Coast woods continue to filter through. 
One or two orders for large timbers have 
been placed. One contractor purchased thirty 
ears of timbers for a couple of factories in 
the Gadsden district and an operation in 
Tennessee. Pine will be used for all except 
the heavy joists. One of the larger yards 
reports buying a fair stock of redwood. Sugar 
pine for factory and foundry use finds a fair 
market here. 

Hardwood sales have been fairly satisfac- 
tory. Increased volume was reported, with 
dealers getting low on stocks. Calls for 2x2- 
inch, 30-inch clear gum squares, also 4/ and 
8/4 poplar, gum and magnolia, continue brisk, 
mostly for delivery in January and February. 
Lower grade poplar and gum are in demand. 
Small quantities of hickory and ash are being 
used, Hardwood prices have been strengthen- 


emma 
ing. Local mills are getting plenty logs and 
log prices are very good so far. Oak floori . 
demand last week was sluggish, ng 
J. W. McWilliams, formerly with the Wa 
rior River Lumber Co., has been made a 
ager of the Fairfield Builders Supply 4 
succeeding H. S. Hopper. 7 
The Acme Woodwork Co. has increased its 
capital stock and will enlarge its plant, 


Jacksonville, Fla. 


Dec. 24.—Business has been slack, and Mills 
have been concentrating on getting their order 
files cleaned up. Several will close down for 
about ten days for repairs and _ re-condition. 
ing. It is believed that any soft spots will 
be eliminated before they resume operations 
The latest reports from the manufacturers of 
Ilorida pine are that the betterment of the 
last five months is going to permit them to 
show a little profit for their year’s operations, 

The cypress manufacturers, by carefully 
watching their production, have manageq to 
keep stocks balanced, and prices up to where 
they could see a little daylight even though 
their volume was not up to that of previous 


Seattle, Wash. 


Dec. 22.—-Lumbermen in this district are 
marking time to a large extent. Sawmills and 
shingle mills generally are closing down to- 
night for an extended period. Wholesalers 
state that it is next to impossible to inter- 
est anyone in buying at this time. It is 
reported that there is considerable railroad 
business being offered in small quantities, 
with the prospect of larger orders to follow 
early the coming year. Cargo trade is quiet, 
with little lumber moving. United Kingdom 
inquiry continues rather plentiful, with little 
business being taken by the sawmills 

Lumbermen of this section feel encouraged 
over the outlook. California has 20 percent 
less lumber on its docks than it had a year 
ago, and reports from the Atlantic coast in- 
dicate less unsold footage there than at this 
time last year. The outlook for car material 
is splendid. In addition to the regular re- 
placements of freight cars, which average 
125,000 a year, the agreement reached by the 
railways, which becomes effective Jan. 1, 1931, 
to discontinue the interchange between. rail- 
road companies of all-wood cars, is expected 
rapidly to accelerate building of cars to re- 
place the estimated one million such cars now 
in use. The approved type to be built is the 
composite car of steel and wood. Reports 
from sales connections indicate good lumber 
sales in the farming sections of the nation, 
as well as in many of the cities. They also 
report a normal demand may be expected from 
the lumber-using industries in their sections. 

Export demand is expected to call for a 
larger volume of lumber during the coming 
twelve months, and at higher prices. Stocks 
of lumber in Australia, and also in Japan, 
are below normal, and requirements should 
be equal to, or greater than, those for 1928. 
The Chinese situation is better; stocks are 
low, and all Chinese railways need material 
to carry out their maintenance programs. If 
finances are satisfactorily adjusted, China 
should call for heavy shipments. The United 
Kingdom demand is expected to continue, 
with an increase likely in calls for upper 
grades. While there is some competition to 
be met there from European lumber, in this 
there can not be had the clear grades and 
range of dimensions and lengths obtainable 
from the Northwest. Indications point to 4 
steadily increasing demand from the east 
coast of South America. In the Argentine, 
particularly, railroad companies which have 
not bought much West Coast lumber hereto- 
fore are now beginning to increase their pur- 
chases. 

H. M. (Marfield) Bolcom, of the Globe-Ex- 
port Lumber Co., has returned home in time 
for the holidays after two months spent in 
the Orient looking into lumber conditions 
there. He reports that there will be consid- 
erable business from China and Japan. 

L. C. van der Meulen, of Ambagtsheer & 
van de Meulen, of Amsterdam, Holland, was 
a visitor to the head office of the Douglas Fir 
ixploitation & Export Co. here during the 
week. He is on a trip around the world and, 
since arriving in this country via a Gulf 
port, has stopped off in California and in Se- 


attle in the interests of his firm. Northwest’ 


lumber is liked in his country, he says, but 
consumption has not reached its maximum 
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2: 
yolume. Mr. van der Meulen will sail for 
Japan during the week. 

Ralph. A. Clark, sales manager Bloedel 
Donovan Lumber Mills, is back from an ex- 
tended trip to the East and middle West. 
He reports less lumber on hand and a better 
outlook for 1929 on the Atlantic coast. He 
says that market should take at least 2,500,- 
900,000 feet from this section next year. 
Among the 150 retail lumber dealers he called 
on, many of whom were in the middle West, 
he found none but had had a satisfactory 
trade, and all felt 1929 should yield better re- 
turns. Stocks in the yards are low. 


Kansas City, Mo. 


Dec. 24.—Sales managers are looking for a 
considerable volume of business to be placed 
in the next two weeks, particlarly by line- 
vard companies and larger retailers. There 
are a large number of inquiries already in, 
some of them running to 75 and 100 cars. 
West Coast mills are getting their share of 
the inquiry, mostly for California pine and 
fir. Prices all around are firm. While busi- 
ness was slow last week, as it usually is the 
week preceding Christmas, the volume was 
quite a bit better than in the same week a 
year ago. Companies here say that mill 
forces will be increased above the present 
only as the volume of orders made such ac- 
tion necessary. The impression among lum- 
bermen appears to be that prices will tend 
to be higher in 1929. 


Boston, Mass. 


Dec. 24.—Local wholesalers report that both 
dimension and random spruce prices are firm, 
although demand is quiet. Both spruce and 
hemlock boards continue scarce, and prices 
are strong. Shingles are steady; lath, easy. 








animals they had won. 
exciting finish. 

E. C. Parsons, Toronto, who represents the 
Canadian Puget Sound Lumber Co., of Vic- 
toria, B. C., left recently on a business trip 
to the Pacific coast. 

E. M. Barrett, Barrett Bros., Ottawa, Ont., 
has been appointed Vicegerent Snark for east- 
ern Ontario, to succeed Mayno Davis. 

A. S. Nicholson, of Terry-Nicholson-Cates 
(Ltd.), Toronto, is on a business trip to Brit- 
ish Columbia, 

F. E. Reid, president Barnet Lumber Co., 
Barnet, B. C., paid a business visit recently 
to eastern Canada. 


Norfolk, Va. 


Dec. 24.—Most saw and planing mills shut 
down Dec, 22 until after Jan. 1 for needed re- 
pairs. This let-up in production comes at a 
very opportune time with many mills, for 
they have begun to pile up unsold surplus 
stock, and are inclined to be over-anxious to 
sell. Most mills had a good year, and while 
some have been hit by a weakening in price 
of some items during December, it is felt that 
prices have now hit bottom and are likely to 
be higher next year. Many large buyers are 
working on this assumption, an:1 are placing 
rather large orders, but mostly for a limited 
number of low grade items. 

There has not been much demand for edge 
4/4 No. 2 and better, band or circular sawn. 
The small mills have weakened the price on 
circular stock. No. 2 and better 4/4 stock 
widths, both band and circular sawn, have 
been rather quiet. New England is buying 
little. Edge 4/4 No. 3, also No. 3 stock widths, 
have been very quiet recently. There is some 
demand for 5/4 and thicker stock widths, but 
these are far from active. Inquiries for 
dressed bark strips have increased. 

Sales of 4/4 edge 


This made a most 





No. 1 box, kiln dried 





rough, for future ship- 
ment, have picked up 
and large contracts 
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have been frequent. 
Good air dried can also 
be sold for delivery 
next year at an attrac- 
tive figure. Edge 4/4 
No. 2 box continues 
very quiet. No. 1 4/4 
stock box, air or kiln 
dried rough, has been 
moving better. Box 
makers are paying $25 
for 6-inch kiln dried, 
$26 for 8-inch and $27 
for 10-inch, while air 
dried is being bought 





Seventy thousand feet of yellow pine 2x8s were used in the skeleton 

of the roof over four coal silos shown in the picture. 

timbers were all set as shown they were covered with galvanized 

The work was done for the Park Ridge (Ill.) Fuel & 

Material Co., the layout of which in yards, silos, offices, and other 
buildings has been completed within the last year 


sheet iron. 


for a little less. More 
rough box will be 
available for several 
weeks, as demand for 
roofers has been very 
light. No. 2 4/4 stock 
box has not been very 
active recently. Edge 
and stock box, 5/ and 
6/4, have been quiet. 


After the 





Pacific coast fir is steadier here, and mill 
shipment orders are more plentiful. The 
prices asked by the larger manufacturers of 
oak flooring are being shaded. The southern 
pine flooring market is quiet. The market 
for roofers is soft. Inquiry from abroad for 
hardwood lumber continues to improve. 

Irving N. Chase, of the I. N. Chase Lum- 
ber Co., is retiring from business on Dec. 
31, after forty-one years of activity in the 
local lumber market. 


Toronto, Ont. 


Dec. 24.—Toronto lumbermen held a Christ- 
mas get-together dinner, under the auspices 
of Hoo-Hoo, on Friday night, Dec. 21, at 
Brown’s Restaurant, Ford Hotel, There was 
a record attendance and the evening was very 
enjoyable. The outstanding event was an 
interesting address by R. H. Grier, K. C., who 
save many interesting reminiscences of his 
legal experience. F. A. Hofheins, of North 
Tonawanda, gave an excellent talk upon the 
aims and accomplishments of Hoo-Hoo. Vo- 
cal numbers were contributed by Frank Old- 
field and Duncan Cowan. J. L. Macfarlane, of 
the Canadian General Lumber Co., Toronto, 
presided. The most amusing feature of the 
evening was a raffle for a number of turkeys, 
geese, ducks and a sucking pig. The winners 
Were obliged to enter the pen and secure the 


Box bark strips, 4/4, 
continue to move well, and are very firm. 

The dressed lumber market has been rather 
quiet. Most of the planing mills will be inac- 
tive but will ship out as many old orders as 
possible. Roofers, kiln or air dried, have been 
rather quiet. Prices changed but little dur- 
ing the week, and many predict that the bot- 
tom has seen reached. For air dried 6-inch 
roofers, f. o. b. car Georgia main line rate, 
$18.50 seems to be market. Not so many roof- 
ers are being offered. 


Shreveport, La. 


Dec. 24.—A rather severe cold spell has 
bothered the mills somewhat, and as the pre- 
vious week was about the wettest period in 
the year, production has suffered. Drying has 
been slow, and shipping of board, dimension 
and other yard items has been hindered. De- 
mand has not been active, but there have been 
some orders for immediate shipment. Prices 
have slipped a little on straight car orders. 
Mill stocks are not large, however, and there 
is a disinclination to ship in transit. A num- 
ber of mills have announced their intention 
to shut down between. Christmas and New 
Year for their annual overhauling, and the 
week following this will not see much activ- 
ity in production. 

Hardwoods are undoubtedly bullish. The 


oak buyers are suddenly aware of having lost 
their advantage. As a result, prices have 
advanced several dollars. There is not a 
great deal of stock available, as the price 
has been so low that there has been no in- 
ducement to cut oak. 

E. A. Frost, president Frost Lumber In- 
dustries (Inc.), and S. H. Bolinger, president 
S. H. Bolinger & Co, were last week 
re-elected directors of the Louisiana State 


Fair. 
(Concluded on Page 75) 
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C= White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1295 














California Sugar 
and White Pine 


California Redwood 
WENDLING - NATHAN CO. 


Established 1914 
Lumbermen’s Bldg., 110 Market St., 
SAN FRANCISCO, CALIF. 
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Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg , - - Los Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, . : 

306 North Michigan Avenue Chicago 
W. O. W. Building, - - Omaha 
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SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
oints that are stronger than the wood itself. 
haped or square edges. Also furnish cutstock 
for legs and frames. Kiln dried, dressed and 
sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephone: Franklin 3485-6 


Loose Leaf Tally Books 


TALLY SHEETS WITH 
WATER-PROOF LINES 


Sample Sheets, Price List and Cata- 
og of Other Supplies will 
be sent on request. 


FRANK R. BUCK & CO. 
2133 Kenilworth Ave., CHICAGO, ILL. 


Collections 


If you can’t collect it let the 


people handle it for you. They are the peo 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy’s Red Book Service for accurate 
credit ratings. 
LUMBERMEN’S CREDIT 
ASSOCIATION 
608 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. Wiiliam St., NEW YORK CITY 



























































































FIGURE 
Any House 


in te Minutes 


With the wonder book, “ Automatic 
Building Costs,” you can figure the 
cost of any house, frame, brick, or tile, 
any price,in 5 minutes. Simple to use, 
absolutely reliable. Sounds unbeliev- 
able, but it’s true. 


We will send this book for 10 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 
action is closed. 


SEND NO MONEY 
Just Mail This Coupon J 


a A LS A A TTT 
American Lumberman 


431 South Dearborn St. | 
Chicago, Ilhnois. 








| Send “Automatic Building Costs.” After 10 days I | 
| will either return the book by parcel post insured or 
remit $15 in full payment. | 


SE civhiarcramersenqenasenitinunainiesinineews ‘ | 
Subject to approval of the management. 


Address..... 
* 


Damon Wheeler, of Mt. Vernon, Ill. repre- 
senting the Great Southern Lumber Co., visited 
in Jackson, Miss., last week. 


E. K. Bishop, president of the E. K. Bishop 
Lumber Co., Aberdeen, Wash., returned _re- 
cently from a business trip to New York City. 


W. G. Wheeler, wholesaler of Rockford, IIL, 
spent a few days in Portland, Ore., recently, in 
the course of a business trip to the Pacific 
coast. 


L. B. Aterburn, manager of the Alexander 
Lumber Co. yard at Champaign, IIl., recently 
has been elected president of the Kiwanis Club 
in that city. 


C. H. Chenoweth, of the Davenport-Evans 
Co., Boston, Mass., arrived in Chicago on Dec. 
22 with his wife to spend the Christmas holi- 
days with relatives. 


S. B. Marvin, sales representative in Chicago 
territory for the Pacific States Lumber Co., 
spent the Christmas holidays with his wife’s 
parents at Bourbon, Ind. 


Burt Gronen, of the C. O. Gronen Lumber 
Co., Waterloo, Iowa, is on an extended trip to 
the Pacific coast and visited among some of the 
lumbermen of Portland, Ore., last week. 


Gordon Tebb, who assists his father, T. W. 
Tebb, as sales manager of the Pacific Lumber 
Agency, Aberdeen, Wash., returned last week 
from a business trip to the various branch 
offices of the company. 


Francis Donovan, manager of the Donovan 
Lumber Co., Aberdeen, Wash., is back at his 
desk following a six weeks’ trip to the east 
coast and Florida, on which he was accompa- 
nied by Mrs. Donovan. 


The Manhattan Rubber Manufacturing Co., 
of Passaic, N. J., announces the payment of a 
bonus to all of its employees. The bonus, 
amounting to 2 percent of the employees’ yearly 
salary, was distributed on Dec. 21. 


J. L. Tildsley, jr., formerly with the Amer- 
ican Cyanamid Co., is now identified with the 
tar products division of the International 
Combustion Tar & Chemical Corporation, 200 
Madison Avenue, New York, N. Y. 


John J. Smogor, president of the Smogor 
Lumber Co., South Bend, Ind., and Democratic 
nominee for sheriff in the November election, 
has been appointed a member of the board of 
public works by Mayor Chester R. Mont- 
gomery, 


L. C. Huey, an official of the Capitol Lum- 
ber Co., of Indianapolis, Ind., has been named 
a member of the board of directors of the 
Indianapolis Chamber of Commerce for a 
period of one year. Mr. Huey always has 
been active in civic work. 


J. H. Curtin, of Madison, Wis., sales man- 
ager of the Foster Creek Lumber & Manufac- 
turing Co., who paid a visit last week to the 
operations of the company at Stephenson, Miss., 
expressed himself as optimistic over the out- 
look for the next few months. 


V. L. Finley, of Mt. Sterling, Ohio, who has 
recently joined the sales force of the Hilgard 
Lumber Co. to represent. the company in cen- 
tral Ohio, was in Chicago for a couple of days 
last week getting lined up at headquarters on 
his new duties. Mr. Finley has been covering 
that territory for several years, and is well and 
favorably known to the consuming trade. 


Lester Carr, sales representative for the Ex- 
change Sawmills Sales Co. at Oakland, Calif., 
arrived in Chicago Dec. 21 to spend the holi- 
days with his parents. Mr. Carr was formerly 
connected with the Chicago office of the Ex- 
change company, and left about two years ago 
for the California white pine mill at Pine 





Ridge, Ore., to learn something about lumber 
manufacturing. 


Edward A. Richards, vice president of the 
H. H. Richards Lumber Co., of West Haven, 
Conn., has been re-elected State vice president 
of the National Rivers & Harbors Association 
Mr. Richards has been interested in this work 
tor a number of years and has advised in har. 
bor and river work at New Haven, West 
Haven and elsewhere in the State. At present 
a Richards is recovering from an extended 
illness, 


Mr. and Mrs. Dumas Poisson, Belle River 
Ont., recently celebrated the fiftieth anniver. 
sary of their wedding. Mr. Poisson is widely 
known in Belle River and vicinity. As a 
young man, he was engaged in farming, and 
subsequently went into the lumber and con- 
tracting business, as well as operating a hard- 
ware store. One of his sons, E. C. Poisson, 
formerly mayor of Ford, Ont., operates a suc- 
cessful retail lumber business at Ford. 


H. D. Savage, president of the Combustion 
Corporation of America, announces the election 
of Carl F. Weigel as vice president and gen- 
eral manager of the subsidiary company, 
Hedges - Walsh- Weidner Co., Chattanooga, 
Tenn. Prior to the combination of the Walsh 
& Weidner Boiler Co. and the Casey-Hedges 
Co., which occurred the early part of this 
year, Mr. Weigel was chief engineer of the 
Walsh & Weidner Boiler Co., which position 
he had occupied for many years. From the 
date of the combination of these two com- 
panies up to the present, Mr. Weigel has 
served as chief engineer of the combined or- 
ganization. 


Twin sons of Frank M. Hendricks, vice 
president of the Hendricks-Caskey Co., lum- 
ber wholesaler of Buffalo, N. Y., were or- 
dained to the priesthood on Dec. 22 by the 
Rt. Rev. Bishop William Turner. The service 
took place at St. Joseph’s new cathedral and 
this is said to have ‘been the first occasion 
that twins have been elevated to the priesthood 
in the United States. The young men are the 
Rev. Francis and the Rev. Paul Hendricks. 
They graduated at the Canisius high school, 
Canisius College and Our Lady of the Angels 
Seminary of Niagara University. For several 
years they were prominent in athletics, includ- 
ing football, baseball and basketball. 


Calendar Features Dry Kilns 


The Moore Dry Kiln Co. of Jacksonville, 
Fla., and North Portland, Ore., announces the 
publishing of a unique and attractive calendar 
for 1929, containing a large picture drawn by 
J. P. Alley, famous artist and originator of the 
“Hambone” series of pictures and stories. Mr. 
Alley has drawn the pictures for the Moore 
calendars for a number of years and his latest 
work is remarkably true to life. He thor- 
oughly understands the lore of the Old South 
and ‘his brush faithfully portrays the humorous 
side of the old-time southern darkey’s fife. 
These calendars will be off the press the latter 
part of December and copies will be mailed 
free upon request. 


Interesting Features of The Saw Kerf 


The holiday number of The Saw Kerf, pub- 
lished for the friends of E. C. Atkins & ©, 
(Inc.), makers of the famous “Silver Steel 
saws, Indianapolis, Ind., contains 20 pages 
of interesting reading matter, prominent among 
which are the following articles: “The Manu- 
facture of ‘Silver Steel’ Band Saws,” by 
Joseph E. Whitten; “Reforestation in Louisi- 
ana,” by Arthur D. Read, resident forester, 
Long-Bell Lumber Co., DeRidder, La.; “Wey- 
erhaeuser’s Achievement—Wasteless Lumber 
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a 
and the Type of Saw Used to Cut It;” illus- 
trated story on the operations of the Little 
River Redwood Co. at Crannell, Humboldt 
County, California, by G. D. Gowan; “An At- 
gins Cross Cut Saw 40 Years Old;” “The 
Royal Brisbane Show and the Part Played by 
Atkins Cross Cut Saws.” This latest issue 
of The Saw Kerf, which was distributed 
among more than 40,000 readers the world 
over, also contains a table of strain of band 
saws and how to figure it; two poems, “The 
Rime of the Saw” and “Pity the Filer,” to- 
gether with other novel features. 


Basswood Cards for Tractor Salesmen 


San Leanpro, Cauir., Dec. 22.—With the 
object of boosting wood, James Howell, gen- 
eral supervisor of logging sales of the Cater- 
pillar Tractor Co., has just had printed bass- 
wood cards for each of the four men on the 
“Caterpillar” logging 
staff. These cards are 
beautiful and  distinc- 
tive, and for that rea- 
son are more likely to 
be preserved than the 
ordinary business card, 





GAIL SPAIN, 

San Leandro, Calif.; 
Who Will Join 
“Caterpillar” 
Sales Staff on 
Jan. 1 








These “Caterpillar” 
chips will fall through- 
out the United States 
and Canada during the 
next few months, and 
will undoubtedly do a 
lot of good for the 
cause of wood, as these salesmen visit loggers’ 
camps, lumber manufacturers, leading hotels, 
editors etc. and present these basswood cards. 

An addition will be made on Jan. 1 to the 
“Caterpillar” sales staff in the person of Gail 
Spain, who is well known in the logging in- 
dustry through his connection for the last 
eight years with the Willamette Iron & Steel 
Works. Mr. Spain’s new duties will keep 
him in contact with his logging friends, and 
give him greater fields to conquer with the 
“Caterpillar” power at his hand. 


Acquires Road Building Machine Firm 


Announcement is made by R. C. Force, presi- 
dent of the Caterpillar Tractor Co., that the 
company has concluded negotiations with the 
Russell Grader Manufacturing ‘Co.; of Minne- 
apolis, Minn., whereby it has acquired the busi- 
ness and facilities of the latter concern. The 
Russell line of road building machines - will 
henceforth be manufactured by the road ma- 
chinery division of the Caterpillar Tractor Co. 
at the plant formerly occupied by the Russell 
company at Minneapolis. 

The Caterpillar Tractor Co.’s dealers 
throughout this country and abroad will handle 
sales of “Caterpillar”. tractors, Russell road 
machinery and Holt combined harvesters, the 
latter being produced in the harvester division 
of the Caterpillar Tractor Co. located at Stock- 
ton, Calif 
_ The Caterpillar Tractor Co. has announced 
its intention to build an eastern combined har- 
vester factory at Peoria, Ill., where its principal 
tractor plant is now located. 


Large Contribution to Worthy Cause 


At this season of the year when the Christ- 
mas spirit pervades every community, many 
worthy projects are launched to raise funds to 
Provide food and clothing for needy families. 
The lumber industry has always done its share 
_ these campaigns, and in this connection it 
18 gratifying to record the fact that a contribu- 





tion of $1,000 was made by the Douglas Lum- 
ber Co., of Chicago, to the “Forty Neediest 
Families Fund” sponsored by the Daily News. 
The purpose of this fund is to provide food 
and shelter, clothing and education, the whole 
year through for the most unfortunate families 
of the city, widows and children, in direst 
poverty. The Dec. 20 issue of the Chicago 
Daily News contained a picture of J. L. Sam- 
uels, vice president of the Douglas Lumber Co., 
handing check for $1,000 to James L. Hough- 
teling of the Daily News for the benefit of 
this fund, together with facsimile of the check. 


To Retire From Lumber Business 


Boston, Mass., Dec. 24.—Irving N. Chase, 
of the I. N. Chase Lumber Co., wholesaler 
with headquarters in Boston, is to retire from 
active business on the last day of this year. 
Mr. Chase’s long and successful career in the 
lumber industry began in 1887 as an employee 
of Otis Smith, later Smith & Blanchard, and 
shortly afterward he became foreman for A. 
H. Bolton & Co., operating a yard on Albany 
Street. In 1890 Mr. Chase entered the employ 
of A. W. Hayford, with whom he remained 
for eighteen years, when he started in business 
for himself as a lumber wholesaler with office 
at 33 Broad Street. In August, 1909, Mr. 
Chase combined his business with that of A. 
W. Hayford, the firm name becoming Hayford 
& Chase. In 1910 the firm was incorporated 
as the Hayford & Chase Co. Two years later 
Mr. Hayford was forced to withdraw because 
of poor health and the business was reorgan- 
ized as the I. N. Chase Lumber Co. 

Mr. Chase now retires from active -connec- 
tion with the lumber trade with the best wishes 
of all from whom he bought and everyone 
to whom he sold. 


Making Progress Toward Recovery 


SEATTLE, WasuH., Dec. 22.—Friends of the 
veteran lumbermen’s association secretary, 
Victor H. Beckman of this city, will be very 
pleased to learn of the rapid improvement be- 
ing made by Mrs. Beckman who recently 
underwent a major operation in a Seattle hos- 
pital.. Mrs..Beckman’s recovery has progressed 
very rapidly and she is now able to be up, and 
it is expected that she will be in normal condi- 
tion within a few weeks. 

Victor H. Beckman, formerly a publisher of 
a lumber newspaper, was the organizer of the 
Pacific Coast Lumber Manufacturers’ Associa- 
tion, and was its secretary and manager for 
many years, and practically until. that organ- 
ization was merged with the Oregon & Wash- 
ington Lumber Manufacturers’ Association 
and the Southwest Washington Lumber Manu- 
facturers’ Association, at which time the name 
was changed to the West Coast Lumbermen’s 
Association. Mr. Beckman is now engaged in 
the sale of timber lands, and is one of the most 
widely known figures in the lumber industry 
of the north Pacific coast. 


Salesman Should Know His Wares 


Burrato,, N. Y., Dec. 24.—A biographical 
sketch of Harry J. Bryant, traffic manager 
and manager of purchases and sales of south- 
ern pine at the yard of Taylor & Crate, ap- 
pears in the Courier-Express of Dec. 23, under 
the head of “Men You Ought to Know.” Mr. 
Bryant was born on a Niagara County farm 
and came to Buffalo in 1907, becoming a 
stenographer for the Goodyear interests. He 
thus gained his first knowledge of lumber and 
railroads. In 1911 he joined the Pearson 
Engineering Co., a British firm, and was sent 
to the lumber town of Chihuahua, Mexico. 
Returning to Buffalo in 1913 he was associated 
with the traffic department of the New York 
Central Railroad for several years and in the 
World War was with the Government railroad 
administration here. In 1920 he joined Taylor 
& Crate, where he has since remained. He 
greatly enjoys selling and says the first prin- 
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Wineygar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 


Lake Linden, Michigan 
Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Office:— 
39 So. LaSalle St. CHICAGO, ILL. 





INLAND EMPIRE 
LUMBER Co. 


— SPECIALISTS— 
INLAND EMPIRE PRODUCTS 


Idaho White Pine 
Pondosa Pine 
Fir & Larch 
Telephone Central 5691 


111 W. Washington St., 


Englemann Spruce 
White Fir 
Cedar 


CHICAGO 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 

Soo Brand” Maple, Beech and Birch Flooring. 





Kiln Dried 


‘ and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Spruce, Sitka Spruce and am hang Pine. 


We represent Nicola Pine Mills, Ltd., Merritt, B.C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 


PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 

Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 








GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2444 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, IIL 





DONALD F. KAEHLER 
LUMBER CO., Inc. 


COMMISSION 
310 So. Michigan Ave., CHICAGO 
Telephones, Harrison 1289 - 1686 


White Pine. Fir. Yellow Pine 











O TIMBER ESTIMATORS DO 





JAMES W. SEWALL 


Consulting Forester 
Old Town, tt 


Maine 








asper Lemieux 


TIMBER ~ ty 
ESTIMATORS _F.H. Day 
Lemieux Brothers & Co. 


ESTABLISHED 1906 
1441-42 Canal Bank Bldg., NEW ORLEANS 








Phone Main 2479 
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Is Worth 
DOLLARS 
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Think of the sales getting in- 
ducement of being able to say to 
your customers, “The Home WE 
offer you is backed by a specifica- 
tion protection policy which 
guarantees you in black and white 
that materials and construction 
will be exactly as represented.” 

You can do this by using the 
Specification Protection Policy 
illustrated above. This covers the 
history of the home from the 
excavation of the foundation, 
thru every step in construction, 
to the finished job. 

In selling his home the owner 
has a decided advantage in that 
this policy gives him definite, 
convincing proof to offer buyers 
regarding all materials and con- 
struction. 

Customer confidence in you is 
half the sales battle. This policy 
creates it. Start offering a Pro- 
tection Policy today with every 
house bill you sell. You'll find 
this idea worth real dollats and 
cents in the extra business it’ll 
bring you. SEND NO MONEY! 
JUST MAIL THIS COUPON. 
AMERICAN LUMBERMAN, 

431 South Dearborn St., CHICAGO, ILL. 





Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 
to remit 50c to cover cost of this sample or 
return same to you. 


























ciple of salesmanship, in this opinion, is thor- 
ough knowledge of the article one is selling 
and the assurance that one can stand back of 
it. 

Seeeeceaeaaaani 


Lumberman Plays Santa to Orphans 

LouisviLLe, Ky., Dec. 24.—J. G. Brown, presi- 
dent W. B. Brown & Sons Lumber Co., and 
head of the Brown Hotel and other large in- 
terests of Louisville, featured his usual Christ- 
mas cheer to the orphan children of the city 
and county institutions on Dec. 21, when he 
entertained them at the Brown Hotel, in the 
large Crystal ballroom, which had been deco- 
rated with greens, and two huge Christmas 
trees for the occasion. There was a special 
Santa Claus house in a room just off the ball- 
room, which the youngsters inspected, enjoyed 
ice cream and cake, received a toy and a large 
stocking of candies, etc. The first group was 
received at 1 o’clock, and consisted of about 600 
youngsters, followed later by others, there hav- 
ing been over 1,000 children entertained, while 
ice cream, cake, stockings and toys were sent 
to about 1,000 others, whe were unable to 
attend. 


Remembered by Our Friends 


One of the pleasant things at a Christmas 
season to individuals or business concerns is 
the assurance that friends will have them in 
special remembrance at that time. The AMERI- 
CAN LUMBERMAN wishes to express its appre- 
ciation of the many tokens of good will and 
greetings that have come to it during this holi- 
day season. Among those from whom it has 
received such greetings are: 

Great Southern Lumber Co. and associated 
enterprises, Bogalusa, La.; Fred G. Steenberg, 
Fond du Lac, Wis.; Robert G. Kay, Philadel- 
phia; M. E. Meacham and L. W. Lease, presi- 
dent and secretary, St. Louis Hoo-Hoo Club: 
R. G. Kimbell, Washington, D. C.; Paul Grady, 
secretary, National Association of Wooden 
Box Manufacturers; L. R. Putman, merchan- 
dising counsel, Southern Pine Association; 
Charles Green, Eastman, Gardiner & Co., 
Laurel, Miss.; Herbert C. Berckes, secretary, 
Southern Pine Association, New Orleans: W. 
A. Priddie Lumber Co., Beaumont, Tex.: 
Herbert F. Adey, New York City; the secretary 
and official family of the Illinois Lumber & 
Material Dealers’ Association, Chicago; Victor 
Thrane, Chicago; G. J. Cherry, president, G. 
L. Hume, secretary, North Carolina Pine Asso- 
ciation, Norfolk, Va.; Charles S. Keith, presi- 
dent, Central Coal & Coke Co., Kansas City, 
Mo.; M. Harris Mitchell, secretary, Virginia 
Lumber & Building Supply Dealers’ Associa- 
tion, Roanoke, Va.; N. C. Mather, Lord & Bush- 
nell Co., Chicago; W. “Waddy” Wood, New 
York City; L. E. Sigur, Southern Pine Associa- 
tion, New Orleans; Charles W. Jacob, presi- 
dent, Lumbermen’s Club of Chicago; Newt 
Olson and “The Lumber Yard That’s Differ- 
ent,” Arvada, Colo.; American Lumber & 
Treating Corporation, Chicago; W. B. Earle, 
Wisconsin Land & Lumber Co., Hermansville, 
Mich.; J. W. Link, vice president, Kirby Lum- 
ber Co., Houston, Tex.; Wilson Compton, sec- 
retary-manager, National Lumber Manufac- 
turers’ Association, Washington, D. C.; D. R. 
McDonald, president, Art Alden Curtis, secre- 
tary, Central Wisconsin Lumbermen’s Club, 
Schofield, Wis.; Northwestern Lumbermen’s 
Association, Minneapolis; P. A. Gordon Co., 
Detroit; Paul Bunyan, Westwood, Calif.; Elmer 
BE. Perkins Co., Bradley, Ill.; Owen-Oregon 
Lumber Co., Medford, Ore.; P. T. Langan, 
Cairo, Ill.; Long Leaf Yellow Pine Manufac- 
turers’ Association, New Orleans, La.; Starks 
Stained Shingles (Inc.), Seattle, Wash.; C. W. 
Bodge & Co., Buffalo, N. Y.: Standard Hard- 
wood Lumber Co., Buffalo, N. Y.; Eastern Mill- 
work Bureau (Inc.), New York City; John 
Bair, sales manager, Jackson Lumber Co., 
Lockhart, Ala.; The J. B. Doppes Sons Lumber 
Co., Cincinnati; Hammond Lumber Co. (Ltd.), 
Hammond, La.; Poole Bros. (Inc.), Chicago; 
Irving Swayze Paull, Washington, D. C.; T. P. 
Wier, secretary, R. W. Wier Lumber Co., 
Houston, Tex.; R. L. Withnell & Co., London, 
England; Roscoe C. Clark, sales agent in Chi- 
eago territory for Tremont Lumber Co.,, of 
Rochelle, La.; Barker-Fall Lumber Co., Chi- 
cago; L. W. Wilson, manager of the Chicago 
office of the Sugar Pine Lumber Co., of Pine- 
dale, Calif.; Booth-Kelly Lumber Co., Eugene, 
Ore.; Paul Miller Co., Chicago; Louis Wuichet, 
Chicago. 





Trouble and Litigation _ 


ELKINS, W. VA., Dec. 24.—Suit 
instituted by the Guarantee Trust Co been 
York against the Whitmer-Parsons Py) ™ 
Lumber Co. in the United States district pA 
for the northern district of West Virginia 4 
this city for the foreclosure of a bond & 
sue of $1,500,000, on properties of the cor” 
pany in West Virginia and North Caroling 
Other concerns have been named ag defend. 
ants in the suit, including the Spears Lun 
ber Co., of Elkins, but that is said to be, 
formality and merely as incidental to the Suit. 
The . Whitmer interests operated for many 
years in Dry Fork district of Randolph 
County and also took over the large pul 
mill plant at Parsons which has not operate} 
for several years, being in the hand of Johy 
F. Brown, receiver, also made party to the 
suit. The mill of the Whitmer interests was 
at Whitmer, which with certain timber tracts 
was purchased more than a year-ago by tha 
Spears Lumber Co. of this city. The Whitmer 
company was one of the early operating com- 
panies in this section of West Virginia, 


BOSTON, MASS., Dec. 24.—John S. Slater. 
a Boston attorney, has mailed to creditors of 
the Washburn Lumber Co., circular letters 
stating that the officers of the company have 
executed an assignment to Charles M. Gold. 
man of all its property in trust for the bene- 
fit of its creditors, without preference or 
priority except as provided by law. This pro- 
cedure was made necessary, according to At- 
torney Slater, because the Washburn Lumber 

o., in doing business with builders was com- 
Soiled to take second mortgages as security 
for the payment of all its open accounts. 
This necessarily tied up all the lumber -com- 
pany’s cash and credit. “Because of the gen- 
eral inactive and poor real estate conditions,” 
Attorney Slater states in his letter, “the 
company has been forced to take over some 
of the property on foreclosure. Immediate 
and concentrated action is necessary to pro- 
tect these real estate assets. Since it is 
realized that there would be little left over 
for the general creditors if a petittion in 
bankruptcy were filed, the assignment was de- 
cided upon as the best method of protecting 
the assets of the corporation for the benefit 
of all its assenting creditors. The assignee 
is now making a complete examination of the 
properties and will immediately proceed to 
liquidate the estate under the terms of the 
assignment in the manner best calculated to 
benefit the creditors.” 


PITTSBURGH, PA., Dec. 24.—Appraisers in 


- the bankruptcy case of the Charles H. Haney 


Lumber Co. at Rochester, Pa., have made 
their return to the Federal referee in bank- 
ruptcy, F. G. Moorehead, of Beaver, Pa. The 
Haney concern is located in Beaver County. 
The appraisal places the assets at about 
$60,000, while exclusive of mortgages, the 
company’s note indebtedness is $59,608 and 
open accounts $12,539. Mortgages on the 
assets amount to about $50,000, and the assets 
include accounts receivable of $21,338, about 
50 percent good. Receiver J. B. Montgomery, 
of J. B. Montgomery & Co., wholesale lum- 
ber dealers of Pittsburgh, is of the opinion 
that the bankrupt concern will pay. perhaps 
10 to 15 cents on the dollar after the mort- 
gage creditors have been paid. Included with 
its planing mill and lumber yard business 
is a box factory, which has not been a los- 
ing game, the receiver says, and he is con- 
tinuing its operation. 





EVANSVILLE, IND., Dec. 24.—An involan. 
tary petition in bankruptcy has been file 
in the United States district court a < 
against the Evansville Top & Panel Co. Mi 
the Evansville Veneer Co. and the Centra 
Veneer Co., of Indianapolis. Non-payment 
of accounts amounting to more than $1,000 Is 
charged by the two firms filing the petition. 
The Evansville Top & Panel Co. mortgage. 
and deeded its entire holdings to the Wes 
Side Bank here, according to the allegation 
in the information filed. 





NEW YORK, N. Y., Dec. 24.—Harry H. 
Hicks, of Woodhaven, L. I., has filed a volun- 
tary petition in bankruptcy, listing liabilities 
of $382,252 and assets consisting only of = 
clothing, valued at $15. Liabilities consis 
for the most part of 200 notes to fifty or mers 
individuals in connection with building an 
real estate operations. Mr. Hicks was_for- 
merly a member of the firm of Hicks, Hicks 
& Hicks, for years in the lumber business. 
The firm ceased operation some time ago. 





IN THE FIRST ten months of 1928, 800,000 
cedar poles were cut and shipped by members 
of the Western Red Cedar Association in Spo 
kane (Wash.) territory. As the poles aver- 
aged $5 each, this amounts to $4,000,000 worth 
of cedar poles shipped ‘from that district ™ 
that time. 
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is Week’s 


Lumber Prices 








Following are f. o. b. mill sales prices as 


Flooring | Finish, All 10-20’ 
1x3” E.G.— — Rough: 
)-20’ 66.41 | >. Maree eee 43.75 
er * ~~ ll ee | 1x5 and 10”.. 44.00 
No. | 5/4x4, 6&8”... °62.00 
1x3” F.G.— 5/4x5, 10&12” 62.00 
B&Btr, 10-20’ .. 38.74 | BE better Surfaced: 
ao, 16-00"... S008 | IRE” ..s0-.s. 48.02 
No. 2, 6-20’. 22.75 | ixe” Se Pee 46.97 
ixi” E.G— | 1x8” ..... ++ 46.33 
p&Btr, 10-20’ 63.88 | a 3"... ee 
No. 1, 6-20’.... 46.50 | 5 74x4, 6&8”... 60.90 
ix4” F.G.— | 5/4x8, 10&12” 73.84 
B&Btr, 10-20’ .. 40.76 | b/ 4x4, 
No. 1, 10-20’... 34.92 | . a ar 65.81 
Jo. 2, 10-20’... 24054 Surface 
> * - 2 37.75 
Ceili Tie reese 38.26 
%x4”, Pea 1x5 and 10”... 44.31 
aimee 32.04 1x12" «++... 58.00 
at RSE 30.78 Casing and Base 
Ee ne ou'ee’ 21.12 | B&better: 
4 and 6”..... 55.25 
Partition | =e ee 2 52.00 
1x4”— } J: bs 
ES, tae owe ace 41.50 | ag © 
Bt oa 3 as'o s 88.00 | 1%, 1% & 2x4 
No. 2 iS a” “2 ieee 65.75 


| 
| 
| 
| 


SOUTHERN PINE 





Drop Siding Byrkit Lath 
1x6”, 10-20’— € ab@ @50..--. 14.00 
ees 39.55 | 8 and 10’...... 14.00 
Nol 2 SILI aes | Mo. 1, Dimension, 

Fencing, 818, 

10-20 Short- Long- | 
No. 1— leaf leaf 
POTS 35.67 | 2x4”, 10’. 27.32 31.00 
ES 37.15 12’ ... 27.46 30.27 
No. 2— 16° 111 2971 32:08 
Me 20.43 18&20’. 31.96 33.43 
1x6” ....-..- 32, 37 | 2x6”, 10’. 24.47 32.00 
No. 3— aie 12’ ... 25.48 27.12 
1x4” covecrses yt 16’ . 26.36 27.79 
Bit comes aor 18&20’. 29.36 30.13 
oards, or 2x8” , 
No. 1 (all 10-20’): ee Sek ee 
ee at 7 16’... 25.69 29.97 
 ereeee . 18&20’, 28.49 29.86 | 
x12" ona 50.57 | ox10", 10° 30.67 
N 10 t 20’): - ’ . eeee 
. 5.8 © ee ee 12’’ ... 30.00 33.73 
Se pxasnns 24.86 | 16’ ... 31.74 32.83 
‘Same cs: 6.80 | 18&20’. 31.39 35.75 
No. 3 (all 6-20’): | 2x12”, 10’ 36.31 32.50 
IEE 17.85 | rs Tee 
NE eit situa 18.25 | Pe eee 
BON svtsare 18.76 | 18&20'. 37.42 45.50 


| 





| 


reported from Kansas City, Mo., for the week ended Dec, 21: 


No. 2, Shortleaf 


Shiplap 
Dimension, SISIE | No. 1 (all 10-20’ de 








” , | 1x8” eeesevee 57 
Bats 10" srr BBG | No. 2 (10-20) 
| SRS RO 26.48 | 1X8") weeeeeee 24.40 
18480 ...... 27.02 | 1x10” ....... 24.77 
axe", 10° ..;... 31.05 | MOS, CoH ©2002. 
12 eoeeeeeeee 20.89 oar ON ae ee 18.21 
alii aan Bi ga il Ee Pe ry eke. ? 
18&20’ ...... 21.35 ae bers 
x8", 10’ ...... 23.46 | ‘Gag 90 and 
rrr a 23.76 
a - 29°69 under: 26.6 
18830" 1122: $5.87) see 30°77? Ee 
SURO 5 BB cwtses 24.29 ie wcburebes 42.34 
16’ wesc eens 25.37 Car Material 
SO hewiewes 25.69 (All 1x4 & 6”): 
+ ie ghee 24.50 — 9 and 
Tee” ‘peaase 28.00 + NS SE 47.00 
10 and 20’. 42.98 
Wo. 3 Dimension, | 56’ ....ccccees 34.58 
SIS1E oe and 14’, 42.50 
SEE 4 cn ewsws 17.64 | 16’ ......200. 2.50 
De Seance 16.62 By —_ 
See 40.00 
Plaster Lath oe shawnee aces 40.00 
No. 1, %”, 4’ 4.02 o svense meee 28.75 
No. 2, %”, 4 1 **  9'89 | No. 2 random... 19.84 











ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 

Inch— 
—s 
1& 


hee. 
No. ts 
No. 2., 
No. 3., 
No. 4., 


12” 
$87.00 
82.00 


4” 6” 8” 10” 
6-16’.$51.00 $56.00 $56.00 $72.00 


6-16’. 49.00 64.00 64.00 67.00 
6-16’. 50.00 64.00 653.00 
41.50 41.50 


8-16’. 42.50 

8-20’. 34.00 37.50 37.50 
4-20’. 32.50 34.50 35.50 35.50 
4"&wdr. 4,6&8” 10” 19” 
-- $67.00 $69.00 $72.00 $82.00 
- 64.00 66.00 69.00 79.00 
60.00 62.00 65.00 75.00 


For 5/&6’4 in No. 2, 4-, 8- or 12-inch oe 
$6; 6-inch, $9; 10-inch, add $8; in No. 3, all 
widths, add $6; No. 4, $4. 

§Furnished when available. 

*Contains 40 to 50 percent Dé&better. 

Specified jengthe—-ta Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20- foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 8- to 20- 

foot, but not over 20 percent shorter than 


10-foot: 
D&btr., 4-inch. .$28.00 B, 4-inch..... Oat 00 
6-inch oo Gaae 


6-inch.. 31.00 
serene, one pine lath, 4-foot; No. 1, $7.75; No. 


No. 1., 6 





RED CEDAR SHINGLES 


Seattle, Wash., Dec. 22.— Eastern prices, 
four or five bunches, f. o. b. mill are: 


Pirst Grades, Standard Stock 


Mixed with 

Straight lumber or 

cars shingles 

Extra stars, 6/2....$ 2.45@ 2.60 $ 2.60@ 2.70 

Extra clears, +s ... 2.70@ 3.00 3.00@ 3.15 

EE, se Saw vale ce 3.55@ 3.75 3.75 3.90 

SEAR 3.80@ 3.90 3.80 3.90 

Perfections ........ 4.50@ 4.80 4.80@ 4.90 

| a pes tee 10.75@11.25 11.25@11.50 
Dimensions, 5” 5/2. 3.40@ 3.65 


Pirst Grades, Rite-Grade Inspected Stock 


Extra clears, 6/2... 2.60 

Extra clears ...... 3.15@ 3.35 
ME | 3 cos% «5 dee 3.90 4.00 
SN oo so oe 4.35 4.45 
Perfections ........ 4.90@ 5.00 


Second ee Standard Stock 


Common Stars, 6/2. 1.05@ 1.15 1.15@ 1.25 
Common stars, 5/2. 1.35@ 1.45 1.40@ 1.50 
Common clears 2.00@ 2.05 2.10@ 2.25 
ee Columbia Stock, Seattle Market 
NN peboseaacoge = 
Eurekas ........... 4.80 
Perfections ........ 5.00 
Oyals (Ne 1's) 11.75 








NORTH CAROLINA PINE 


Norfolk, Va., Dec. 24.—Following are typi- 
ical average f. o. b. Norfolk prices, made dur- 
ing the week ended Dec. 8, as reported by the 
North Carolina Pine Association: 


Rough 
Haze, 4/4— 
Ri et Tian Rae cea ote eae arpa to Rep $44.32 
= ee ee ee ny eer 25.10 
SE Ny ANS ao ao wn a bo a ace ee a en anaes 22.13 
No. 1 No. 2 
B&better No.1 box box 
Oo a $43.87 oske ae aoe 
eS eS ee. F 46.7 anes mee saci 
"7 Se 47.43 $38.40 $28.55 $23.30 
> ieee 52.0 ee eves RE 
 * ae 50.00 39.03 eee 25.00 
RE Fvex ese 54.25 40.75 ais 26.50 
| 67.08 46.85 30.05 24.00 
Edge, B&better— 
EE a lacie oie Diane ee om etna $64.25 
I Fa 52 Sg, hath ada Bl ad wile Tw RGR here Te 68.70 
Bark Strips— 
a ahanglchs aa a ory sass Wi aetna aad ke alee te $16.93 
Dressed 2144” 3” & 
Flooring— Width Wider 
eda edad coma whee $43.00 $41.65 
De. 2 GONG a 6.050 cic n0 ce 37.60 37.48 
Bark strip partition, B&better ......... $35.75 
Box bark strips, dressed or resawn..... 19.88 
No. 2 *Air 
Roofers dressed dried 
EE Reg EAS ay hese $29.00 $21.45 
RN in ig rs Sammie SO 29.30 22.15 
oe ee ee es aaa s 6 Lee 29.45 22.85 
ST 8 ard oes au name wae ae 31.42 22.80 
*F. o. b. Macon, Ga. 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Sees. 81s— 


12’ 14’ 16’ 
are $28.00 $29.00 $29.00 $30.00 
SE Vee vews 30.50 31.50 31.50 33.00 
oS eer $2.50 $3.50 33.50 35.00 
” EE 34.00 $5.00 35.00 36.50 
BE «a eee 35.00 36.00 36.00 37.50 

For merchantable S1S deduct $2 from price 


of No. 1; for No. 2, deduct 
For shiplap or flooring, 
prices on No. 1 boards. 
Crating stock, S1 or 2S, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $23. 


No. 1 Hemlock, sislE— 


add 60 cents to 


8 10’ 14’ 16’ 
> Ee parr rTe ere $32.00 $32.00 $31.00 $32.00 
BE 6” cc ccccee 29.0 30.0 30.00 32.00 
BO” ccccse -- 31.00 32.00 31.00 $2.00 
2X10” wee eeee 31.00 33.00 33.00 84.00 
SELB" wwe cece 31.00 34.00 34.00 85.00 


For No. 2 dimension, deduct $4 from price 
of No. 1. 





| 
| 
| 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Dec. 26.—F. o. b. mill prices 
on actual sales of fir, Dec. 21, 22 and 24, direct 
and wholesale, reported by West Coast mills 
to the Davis Statistical Bureau, were as fol- 


lows: 
Vertical Grain Flooring 
B B&btr Cc 
CS csv ere HERS $39.50 $42.00 $29.50 
Oe oe wets he eeek chee 39.50 ree 
2 gr, 37.00 
Flat Grain Flooring 
cn ag arack «ular nee 23.75 20.25 
BE 6K VaRecdetas rere 32.00 28.50 
Mixed waeas inated 
ET by ct aaa 'e el $15.00 
Cciting 
ere sha 24.50 20.50 
Se Wis datcane eh sete 24.50 18.00 
mp witing 1x6” 
cs. eadeae 3 27.50 2... 
SEP 36 subse Kiw das 30:78 28.75 bonis 
ra ya f 17.25 
Finish, Kiln ‘ Driea and ‘surfaced 
1x6” 1x8” 1x12” 
BEES, é3550i0a shanna $44.00 $44.50 $57.25 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
OS Seer a $6 00 $15.75 $15.75 $22.50 
? eae a 12.50 12.25 13.75 13.50 
DEE. tend x edere 10.00 8.50 8.50 
Dimension 
No. 1, 2” thick— 


4’ es ,. F canpinl 26-32’ 

.$16.25 $16.50 $17.75 $18.25 $19 

"15.50 15.50 16.75 17.25 17. 30 $20. 50 $24. 25 

. 16.25 16.00 17.25 18.25 17.50 20.00 25.00 

. 17.50 17.25 17.75 18.25 18.50 23.00 22.75 
. 17.50 17.50 18.50 18.50 19.50 22.50 23.50 

2x4”, 8’, $16.50; wed $17.50; 2x6”, 10’, $16.25 


Random— 2x4” 2x8” 2x10” 2x12” 
a eis X 25 $10. 75 $13.50 oi. a 7 si 
| i ae 8.25 .  apnue 


No. 1 Common Timbers 


3x3 to 4x12” to 20’, surfaced........... $19.00 
Gab td 12513" to 60%, TOUBD. 266s ccecenes 17.50 
6x5 to 12x12” to 40’, surfaced........... 19.50 
Fir Lath 
Mos 1, RU 7EE, eT inc dc ceeds cedeidecdvss'’s $2.75 
B&better, Flat Grain Car Siding, 9 or 18’ 
Ns as 6 ti 4 pein oe ESS Dar Ce ee $36.00 
BE a os OE oe ae wa kt ocncet gk A health tee 39.00 





SOUTHERN PINE TIES 


New York, Dec. 24.—lFollowing are quota- 
tions on southern pine railroad ties f. o. Db. 


New York: 

All 8’ 6”— Sa Heart 
a ee ae . $1.35 $1.70 
acc SeeD Oe eaSe ES Cae She 1.25 1.60 
re asaane ° 1.05 1,40 
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WEST COAST SPRUCE 


[Special telegram to American LumBerman] 


Portland, Ore., Dec. 25.—The following are 
prices for mixed carlots prevailing here today: 





Finish— me stock— 
DEE”  scvever = | ee eet er ee $31@33 
1x4—10” coe Ce 604 Ra ee 31@32 

ee siding— on secexomel 33.50 

ccecceun 24.00 8/4 sscetecs SEE 
ox5-, Fiat gr. 37.00 Lath ..ccceccce 4.2 


h 5 
Green ‘box. ‘si7@18: 50 


WEST COAST LOGS 


[Special telegram to American LumBErman] 


Portland, Ore., Dec. 25.—Log market quota- 
tions: 


Fir, yellow: Pry 1, $21@22; 

16.50; No. 3, $12 

Fir, red: Ungraded, $15 @16. 

Cedar: $15@16 

Hemlock: Ungraded, $10@11 

Spruce: No. 1, $25@30; No. 2, $19@20; No. 
3, $12@13. 


Vert. gr. 30.00 





No. 2, $16@ 


Everett, Wash., Dec. 22.—-Log quotations: 
Fir: No, 1, $25; No. 2, $18; No. 3, 2. 
Cedar: Rafts of shingle logs only, $21; lum- 

ber logs, $35. 

Hemlock: No. 2, $12@14; No. 3, $11@13. 
Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., Dec. 22.—Latest log mar- 
ket quotations are as got 

Fir: No. 1, $20; No. 2, $15; 

Cedar, shingle booms, $25, 
ber logs, $27 and $20. 

Hemlock: $11. 

Spruce: $27 and $14. 

Pine: $25, $19 and $12. 


INLAND EMPIRE PINES 


Portland, Ore., Dec. 22.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, 
Dec. 19. Reports of prices shown as S2S in- 
clude sales of stock worked other than S2S on 
which the prices have been reduced to an 
$2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine 


3, $10 
$19 ‘and $10; lum- 





Feet Average 
Sold Price 
10,000 1x8” No, 1 common S2S AL..$38.56 
329,000 1x8” No. 2 common S2S AL.. 25.39 
311,000 1x8” No. 3 common 82S AL.. 20.58 
271,000 4/4 No. 4 common 82S RW RL. 15.47 
56,500 1x6” D select S2S RL........ 43.60 


6,000 5&6/4x4”"&wdr D sel S2S AL.. 53.25 
55,000 1x6” C select S2S RL........ 9.15 
13,000 5&6/4x4”"&wdr C sel S2S RL. 64.3 
45,000 6” C bevel siding............ 35.39 
1,184,000 5&6/4 No. 3&btr. shop S2S— 

ih -.Sene enews ated 6 oe nemo as 37.41 

OS RRA ee Fee ae 27.41 

le et enbdlcanécedeubssdenavan 21.06 

Idaho White Pine 
10,500 1x8” No. 1 common 82S RL.. 43.00 
136,600 1x8” No. 2 common 82S RL.. 31.82 
78,500 1x8” No..3 common 82S AL 23.76 
20,000 4/4 No. 4 common 82S RW RL 19.70 
17,000 1x6” D select S2S RL....... 6.97 
10,000 5&6/4x4”"&wdr D sel S2S RL. 74.00 
4,500 1x6” C select 82S RL....... 4.97 
2,500 5&6/4x4”"&wdr C sel S2S RL.. 89.60 
7.000 © © DOVER GOGEEE: cccscceecss 43.00 
Larch and Pir 

19,500 2x6” 16’ No. 1 dimension..... 19.94 
1,500 2x10” 16’ No. 1 dimension. 21.25 
2,000 1x8” No. 3 common 82S RL. 19,50 
13,500 4” C&btr vert. gr. fig. RL. 24.68 
35,000 6” C&btr D/S or rustic RL... 29.66 





POPLAR BEVEL SIDING 


Louisville, Ky., Dec. 24.—The poplar siding 


market is steady, with the movement slow. 
Prices read: 

No.1 No.2 

FAS Select com. com. 

Sd asian eee $50 $40 $30 $24 

SE ea ineman oan ee oe 50 38 28 22 

GENE cccce secccces 50 35 24 20 


WESTERN RED CEDAR 


Seattle, Wash., Dec. 22.— Prices for red 
cedar siding in mixed cars, new bundling, 
8- to 18-foot f. o. b. mill: 


Bevel Siding, 

Clear -“ ” “B” 
4-inch aceeeceia $26.00 $23.00 $18.00 
OS ere e--- 30.00 25.00 22.00 
GINGER .cecevee «++ 34,00 30.00 23.00 

Clear Bungalow 
%-inch %-inch 
DD . s ccccudRacveceveractaed $46.00 $39.00 
DE -06s-s0se6nbeseoaubes - 55.00 43.00 
TRGNER 3 ccveccenaconsounewes - 65.00 ea 
Clear Finish, 8- to 16’ 
$2 or by Rough 
1x8-10” Re eee eer $ 75.0 $ 71.00 
DET ‘siendveestéestncoewekd 40:00 76.00 
3. + eee -- 90.00 86.00 
Eee G0 BO” cccces SP re 105.00 101.00 
Clear Ceiling o Wisestng, Cue Gile V oe 5 
1x3 and 4-inch, 10 OW Etats vetsecces - $45.00 
Discount on Moldings 
Made from 1x3” and under.............+- 50% 
Made from other sizes........-+ssecceecs 40% 
For 50,000 feet or more, additional apn 
Re a ene ‘ 5 
Clear Lattice, S48, 4- to 16’ 
100 ) ft. 
ifs Chitin ce cedrikercebkdiceent aren = 
DE” ictcdaennbenscncdasendewenseuieae mae 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Dec. 15: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better........ $62.50 $64.75 
Flat grain—Bé&better........ 40.50 39.75 
Ee OSes eee ones 33.75 
Oe ree eee 26.50 

Partition and siding 
Boston partition, B&better, 1x4”........ $40.25 
Drop siding, B&better, 1x6”............. 39.00 

Finish and Moldings 
Finish, 1x5410° Ba&better.............. $63.25 
Discount on moldings, 1%” and under.. 39% 
1%” and over... 32% 

Boards and Shiplap 
Boards and shiplap, 1x12”, No. 2....... $27.50 
EE Se 

Dimension 
ek a ee ee RE Ob Sicietwacwevene $24.50 
OE gle OE aA ere ‘,. 29.50 
ee es EE OU Kees ctdceccents as 23.25 
a SS I ine nak Seer: wack ecm ae 24.50 
Lath 

Ss Se, Ed, g cewankeeandeavdesaaeeeee $4.50 





NORTHERN PINE 


Duluth, Minn., Dec. 24.—Following are 
prices on northern white pine f. o. b. Duluth: 
CoMMON RouGH BOARDS AND FENCING— 


10&12 ft 14 ft. 16 ft 

We. 1, 12 OP. cccccvcs $43.00 43.00 $49.00 

SE Po ccccccce 46.00 46.00 48.00 

oR wireeeerer 50.00 50.00 48.00 

pot! PTET 58.00 55.00 53.00 

po 3) eee 76.00 74.00 72.00 

No. 3, 18 7 ..cccccece 35.00 35.00 40.00 

BE SP cccccces 36.00 36.00 39.00 

BE BP. cc cccce 39.00 38.00 37.00 

Ce Pee 42.00 40.00 38.00 

1813? cc cccee 50.00 46.00 45.00 

No, 3, 1% 4%. ..cccces 27.50 27.50 28.50 

BS CP ccccvces 30.50 80.50 31.50 

TS BF. cccccce $2.00 32.00 32.00 

1510"... cceccce 33.00 32.00 32.00 
1218"... cccces 34.00 


x12 
For all white pine Nos. 1 and 2, add $1; 
for S18 or 82S add $1. For resawing add $1. 
S4S, D&M, drop siding etc., add $1.50. 
No. 4, mixed, 6-foot and longer, 4-inch, $26; 
6-inch, "$28. No. 4, 6- to 20-foot, 8-inch, 29; 
10- inch, $29; 12- inch, $30; 1x4- inch and wider, 


$27.50. 
No. 1 Prece STurr, $1SiE— 

12’ 14’ 16’ 18&20’ 
oe - O86. 50 $33.50 $32.50 $33.50 $35.50 
2x 6” 33.50 33.50 32.50 32.50 34.50 
2x 8” 35.50 35.50 33.50 33.50 35.50 
2x10” .... 37.50 38.50 38.50 37.50 37.50 
2x12” .... 38.50 39.50 39.50 38.50 39.50 


No. 2 piece stuff, $3 less than No. 1. 
rough, deduct $1. For D&M, add $1.50. 


SIDING 4- AND 6-INCH, 4- TO 20-FrooT— 





HP scese - 46.00 41.00 30.00 0.00 














Bé&bt Cc EB C&bt. 
4° oo 000 S41. 50 $35.00 $25. 00 on. 00 oe. re 
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CALIFORNIA PINES 


The following average prices f. 0. b, m 
those on commons covering 1-inch stock on) 
were reported by the California White & Seen 
Pine Manufacturers’ Association for the Period 
ended Dec. 19: 


California White Pine 





All widths— 

No. 1&2 clr. C sel. Dsel. No.3 clr 
oe $69.05 $64.95 51.50 $42.05 
Ep sekaerg ok 70. 61.35 50.20 47.45 
Beveee 68.90 57.30 44.85 53.60 
Se ssivecs 74,25 66.70 52.85 65.25 

California Sugar Pine 
ES 92.90 82.25 68.95 51.05 
RPE 86.45 73.90 59.10 61.05 
 Apeptisietens $3.25 66.65 51.65 60.95 
ae. seceens 96.20 79.40 69.75 18.15 
White Pine Shop Mixed Pines 
BOGE cicenccecast 1.76 
No. 1, /4xa.w.. 38.75 Common— 
No. 2, 6/4xa.w.. 28.05 — 2 ttt teees $44.05 
Sugar Pine Shop No $......... an 
Inch . Sjéssia’ $42.55 PP 21.15 
o. 1, xXa.w.. 46. 
No. 2, 6/4xa.w.. 32.60 ae B&btr, a 

ao Sie oe o's tv'e 6s a 

Cé&btr, all sizes.$37.10 
ae Ee 4.30 
Cedar BM Beno ncart 3.80 
Pencil stock... .$26.00 No, 1 dim 
Australian LEBER. 2.00 19.50 
I. sonweed $51.70 
CFERO.We coccves 45.85 Douglas Pir 
S/ERB.W. ccccove 56.45 Dimension . 17.95 
Cincinnati, Ohio, Dec. 22—Average whole- 


sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 
4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— : 
Bae seveseves $135@145 ne er $155 
Selects ..... - 105@110 115 in 
No. 1 com.... 80@ 85 1S rT; 
No. 2 com.... 45@ 50 64@ 59 6 60 
Sound wormy. 43@ 45 62@ 67 
QUARTERED RED VAK— 
F jéawcéee tee” ocs oe» os 2am 
No, 1 com.... 65 we wee eto ese bee 
BS Geese GE BO cee cose cee. Gm 
PLAIN bipseunel AND RED OAK— 
F - -$100@110 at > $130@135 
Selects ...... 70@ 75 95@100 


No. 1 com.... 60@ 68 és 33 Ht fet 
No. 2 com.... 40 45 48@ 55 28 i 


No. 3 com.... 26 28 27 29 28 


Sound wormy. 49@ 51 57@ 60 60@ 65 
Basswoop— 
OO aE 715@ 77 75@ 80 85@ 90 
No. 1 com.... 57@ 60 62@ 67 70@ 15 
No. 2 com -. 82@ 35 87@ 42 42@ 47 
CHESTNUT— 
dindiinnes $ 89@ 85 $ 95@100 $105@113 
No. 1 com.... 48@ 54 54 9 60@ 65 
hy 3 com.. ao. 22@ 23 23@ 24 23@ 24 
wormyan 

No. 2 com.. 382@ 34 386@ 38 388@ 40 

™ oF py ee 
etter, 
sound wormy 35@ 38 38@ 40 40@ 42 
BircH— 
FAS ........-.$100@110 $105@115 $110@120 
No. 1 common 

and sel. ... 60@ 65 65@ 70 10@ 76 

No. 2 com.... 85@ 37 40@ 42 42@ 44 
BEECH— 

PAB cccce ...-$ 600 65 $ se 78 70 $ 70@ 15 

No. 1 com.... 40@ 48 45@ 48 45@ 50 

No. 2 com.... 25 28 28@ 30 30 
oo - 

ane oO. 

13” & a $140 $150 $160 
EE Stina h Geo © 106 120 18 
Saps & apnea 80 95 ar 
wh DB scecece 60 65 7 
ak - Mcseens '$ 38@ 41 440 46 46@ 48 
No. 2 B...... 30@ 32 32@ 84 84 

MAPLE— 
DE téeunies $ 70@ 75 $ 76@ 80 $ 87@ 92 
No. 1 coramon 

and sel. ... 46@ 51 58@ 63 65 10 

No. 2 com.... 34@ 3@ 40 40@ 42 





BLACK WALNUT 


Cincinnati, Ohio, Dec. 24.—The following 
are today’s prices on American black walnut, 
f. = Cincinnati: 


69%" wide: 4/4, $240; 5/4, $250; 6/4, 
$256: 717 . $/4 
Select: ie e160: 5/4, $165; 6/4, $170; 8/4, 
180. 
No. 1: 4/4, $95; 5/4, $110; 6/4, $120; 8/4 
3 


135. ’ 
No. 2: 4/4, $40@42.50; 5/4, $45; 6/4, $45; 
8/4, $55. 








Decem 












ring 
ut, 


6/4, 
B/4, 
8/4, 
45; 
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NORTHERN HARDWOODS 


Following *ta prices of northern hardwoods, f. o. b. Wausau, Wis.: 





Asa a. oe ween Se a Sel. No. 1&Sel 
oO. oO. oO. el, oO. él. 
ys 8 Ab $ Goo 8 Beu0 6 BHO 5 Bead gy. GAS htt, Wah Boab Neat PAS ear. WENGE No.2 No.8 
5/4 .-+ _ 95.00 65.00 40.00 21.00 574 °°. 70.00 60.00 48.00 28.00 23.00 4/4 ...$ 65.00 $ 55.00 $ 44.00 $ 31.00 $ 17.00 
6/4... 110.00 95.00 65.00 40.00 21.00 674 [7° 80.00 70.00 58.00 28.00 23.00 65/4 80.00 65.00 50.00 34.00 19.00 
8/4 115.00 100.00 75.00 45.00 22.00 74 °°) 35.00 75.00 63.00 35.00 23.00 674 8800 68.00 655 19.0 
/ : Y .00 34.00 .00 
BasswooD— 10/4 ... 95.00 56.00 - 70.00 40.09 ... 8/4 ... 95.00 75.00 63.00 34.00 21.00 
4/4 ..- 176.00 66.00 48.00 32.00 24.00 12/4 ... 100.00 90.00 75.00 45.00 40/4 11000 90.00 7800 45.60 30.60 
5/4 12. 77.00 67.00 50.00 34.00 25.00 . . . . . . 
6/4 80.00 70.00 63.00 35.00 25.00 Rock Etm— 12/4 ... 118.00 98.00 83.00 560.00 30.00 
8/4 84.00 74.00 60.00 35.00 25.00 4/4 ... 70.00 . 45.00 26.00 19.00 14/4 ... 135.00 125.00 110.00 60.00 36.00 
10/4 ..- .90.00 80.00 65.00 45.00 .... 5/4 . 75.00 50.00 28.00 20.00 16/4 ... 170.00 145.00 130.00 60.00 35.00 
12/4 100.00 90.00 76.00 65.00 .... 6/4 75.00 -- 50.00 28.00 20.00 Add for 8-inch and wider, $12; 10-inch and 
Key stock, 4/4, $75; 6/4, $80 or on grade; ,/4 --- $o00  -: 80.00 35.00 °26.00 wider, $30; 12-inch and wider, $40. 
FAS, $905. No. ‘1 face clr. & btr., $66; 1x5- 12/4 32 105.00 > 85.00 65.00 30.00 Regular stock contains 50 percent or more 
inch, $76. *Bridge plank. 14 and 16 foot, and the following percentages 
BircH— of 12-inch and wider, 4/4, 10 percent; 6/, 6/ 
4/4... 86.00 66.00 44.00 28.00 20.00 Sorr MaPLe— and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
aoc MSS tate Gate $458 583 S/d cos HRC ERM) GE8) Hah 888 mon 
| oom Y f . ' 5/4... : : : ’ . 
4 *** 101.00 81.00 70.00 44.00 21.00 6/4 80.00 70.00 58.00 30.00 20.00 FAS Sel. No.1&Sel. No.2 No.3 
10/4 110.00 100.00 90.00 60.00 ,... 8/4 88.00 78.00 63.00 34.00 21.00 5/4 No. 2 com. & better. .... 3.00 $16.00 
12/4 ... 115.00 105.00 95.00 60.00 .... 4/4 ...$ 55.00 $40.00 $35.00 25.00 19.00 
3/4 ... 80.00 65.00 40.00 25.00 .... Rep Oak— 5/4 ... 60.00 50.00 40.00 30.00 22.00 
5/8 ..- 76.00 61.00 35.00 25.00 rae 4/4 ... 100.00 80.00 65.00 40.00 17.00 6/4 ... 70.00 60.00 50.00 35.00 22.00 
For 10-inch & wdr., add $30; 8-inch & wér., 5/4 ... 105.00 85.00 70.00 42.00 19.00 8/4 ... 80.00 «e+ 60.00 40.00 25.00 
add $15; for 56-inch & war., 8-foot & lgr., add 6/4 ... 110.00 90.00 75.00 45.00 19.00 syp prarep WuiTe Map 
$2. 8/4 ... 115.00 95.00 80.00 60.00 21.00 a -_ 
eh ad $18. 4 & 6-foot lengths, $28. For sel. Harp MAPLE ROUGH FLOORING STOCK— Nos.1 & 2 Nos.1 & 2 
Rough birch, 1x4-inch, two face clear, $80; No.1 No.2 No. 3A OOS iL.cicodvasecnsess - -$110.00 $ 85.00 
one and two face clear, $65; 1x5-inch, two face com. com. com. De niece cece waneen ee ee 90.00 
clear, $90; one and two face clear, $70; run of OO ccvewsesewe coecegccdenee oa. 00 $20.00 Di tbeévaneseeureeneeae 120.0 95.0 
pile, $68 Se cinese anictaaaie »— See GB aewtensnnceassececs 130. 00 105.00 
Following are sales price ranges on southern hardwoods during the week ended Dec. 11, Chicago basis: 
Rep GuM— Rep Oak— 
4/4 5/4 6 8/4 4/4 6/4 8/4 
Qtd. FAS. .101.00 106.75 104.75 111.00@104.75 Qtd. FAS. -105. 00@107.25 110.00 Ne. °: ceveeweders ; 
No. 1&sel 53. 00@ 57.00 58.00@ 60.00 ............ 62.00@ 63.75 No. 1&sel. 62.50@ 70.00 ........-.-- a 68} Sop eeeeee 
Pin. FAS. 75@101.00 108.00 102.50@106.25 .1......+06 ae papal eceperpennet Atego Ra ee 
No. 1&sel 3100 54.00 58.00@ —— . sanccarkanes Pin. FAS.. 69.00@ 79.25 83.75@ 85.00 108.00 103.25 @128.00 
i C.cc, SEE EE «Guenacasiecs sckeeckobake oadabeeroMs No. 1&sel. 51.75@ 58.25 54.75@ 62.00 64.75 75.00@ 80.25 
ie Geen No. 2 ... 41.25@ 47.50 48.50@ 48.75 58.50 =—«—siceeeeevecees 
Qtd. FAS.. 61.00@ 72.00 66.00@ 71.00 59.50@ 73.50 64.50@ 70.75 Mrixep Oak— 
No. 1&sel. 43.75@ 52.75 50.50 45. 50@ 52.75 49.50@ 56.00 Oe RR - GERD cbcccicccecd- <edskeetiens 59.25 
Pin. FAS.. 60.00@ 63.00 67.50 Oe CC) eco orewnS' Shieiien 
No. 1&sel. 40.50@ 51.00 41.25@ 49.75 49. 75@ 52.00 53.25 
No. 2 ... 25.25@ 27.00 28.50@ 29.50 25.25 |= 9 .rcseeceeeee Or i i ci a el 
TUPELO— “'Baps & sel 6180@ 6716 B8EO@ 68.75 “GOB” TH.b0 
Pin, FAS.. 45.50@ 53.00 ........... 47.75 59.25 oy 9.00@ 56.00 56.75 ec RL 
No. l&sel. 35.75@ 41.50 ............ 37.75 49.25 No. 3A! 36 RU 
eae 5 TRpaeonprseeteawa etter sa otc ree No. 2-B.. 27.00@ 28.50 29.00@ 30.00 29.00@ 32.75 29.00 
“PAS 73.50@ 79.75 88.00@ 97.00 96.00@ 98.50 -95.00 — 
saeece . 50 - @106.50 Sa a 68.75 69.75 
oon es. settee ee eee 0 4 ad 78.50 0 _ ho ”  pehinepres 63.75 47.75 8.75 
0. jo MibReKAenEe Seeetetosids | or oe 3 .«. 6.58 39.75@ 42.50 30.75@ 39.75 ........+0.. 
WHITE OAkK— BEECH— 
Qtd. FAS. .128.25@132.00 129.75@131.25 134.75@148.75 156.25 FAS 56.25 61.50 
No. 1&sel. 80.00@ 80.50 83.75 Sinan eee oe SPN ie wo =| eee rekeaeees a> . Sere 
Pin. FAS... 85.50@ 97.75 102.50 107.00@115.00 111.75@133.00 No. 2 et. pee eee’ A peste i iho 
No: 1&sel. 52.50@ 71.00 70.00 68.00@ 77.75 78.00@ 83.75 —. a. |. , | NETS eRe. ye |, RAREST EES 
“Swe $ ° eer 53.25 59.75 ELM— 
No. SG, EEE pcbeedsacnes  cabennddedat’ Gaumiieeis. Tn cle el ree Re 67.25@ 68.75 
3 nnn conch aun, -edensind hime Maemo a ak ioe by GE Bl acid sled 52.25@ 53.75 
FAS eC oo cwenannca tate eee a ae 26. 35 @ ee See as . Wevnaedeecie 5 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Dec. 24.—Prices of west 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 

Ash: FAS 4/4, $100@105; 5, Ry 6/4, $115@ 
120; 8/4, $125; i0/ and 12/4, so t4e Com- 
mon, 4/4, $62; 5/ and 6/4, $16: 8/4, $85. 

Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 
$110@115. Common, 4/4, $55@57; 5/ and 6/4, 
1088. | So Sound wormy, 4/4, $38@40. No. 2, 


Poplar: FAS, 4/4, $115@120; 5/ and 6/4, 
$130. Clear saps, 4- .) and up, 4/4, $82; 5/ 
ona 6/4, $87@90; 8/4, 395 Common, 4/4, $62@ 

; B/ and 6/4, $70 97 «f/': $78@80. No. 2— 
ny common, 4/4, 453 ang 6/4, 348; 8/4 

Smmon, 
6/4, 4, s3t@38; 8/4, PeuOte ™ 
Oak: FAS, 4/4, $100@105; 5/ and 6/4, 
eats 8/4, $120@i25. Common and select, 
i $62.5 0@6s; : 5/ 5/ and 6/6, $72Q75; 8/4, $10@ 
674, $7950; “ors, gS0@ Ss. “5@ des 


White : FAS, 4/4, $115@120; 5/ and 6/4, 
f128@130. 8/4, $130@140. Common and select, 
Mer Fermin dt Woah Saal WANN 

0. on 
58; 8/4, $60@63. @ an ,$ Oo 








MonTANa counties will receive in 1928, $33,- 
887.75, and Idaho counties, $169,705.85 as their 
25 percent share of receipts from sales from 
the national forests in those counties. 








PHILADELPHIA PRICES 


Philadelphia, Pa., Dec. 24.—Wholesale prices 
secured in authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 
Mississippi 
Southern Northern and 

Florida Florida Georgia 

OE bv <ebwew ees $40.00 $44.50 $55.00 
SE cin eenctows 39.00 42.50 51.00 
ST oes bh ewe ens 40.00 44.50 51.00 
SS 50.00 52.50 56.00 
i, re 48.00 49.50 54.00 
. i'wewewerens 60.00 64.00 64.00 
CE | s'vc.c< nee 56.00 61.00 62.00 
_ wate 67.50 71.00 
EE” —Cckerenas 64.50 69.00 
SE Vicncy 6 sk wone “ae 83.00 
Ge” bieheecene ° 77.00 


Lengths 22 to 24 neti ‘add $2. 
Each 2 feet additional, add $1.00 to 82-foot 


price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 
No. 1 sap flat. .$42.00 


B&btr, ht. rift..$84.00 
B&btr, sap rift. 69.00 
B&btr, flat...... 49.00 


No. 
No. 


2 sap flat.. 28.00 
3 sap flat.. 18.00 


Air Dried No. 2 Common Roofers 


1x6” 
1x8” 


5%....$29.50 
“xe - #3060 


1x10” %x 9% 
1x12” %x11%.. 


° “031.8 
31. 80 


Shortleaf ae oe \%-inch Scant, 


to 1 
Pr ccncgugeay $30.00 Sl Seesaw vee $31.50 
BEY, Pariatemee we Bee. GEES” svcesenne 32.50 
Mm sbscweswan 0.00 

North Carolina Pine Flooring 

No. 2&btr. No.3 No. 4 
5 (=e $67.00 $62,00 arr 
Met” DBRs vec c wes 47.50 40.00 $29.00 

Kiln Dried North Carolina Roofers 

1x6”, %x5%....$32.00 1x10”, %x 9%..$33.50 
1x8”, %x7%.... 32.00 1x12”, %x11%.. 34.50 
t3 -inch thick, $1 more. 

Red Cedar Bevel Siding 
ss ate Siete dru oko Grade leanne $39.00 
ET EN a ies 6. 6. 0-4 oh ose dele a ome 55.00 
TG hc6 caro hopes s>sa ee Ans eon 64.00 


Maple Flooring f.0.b. Philadelphia 
G9x2%" 1yyx2%” 


MFMA First grade .......... $84.75 $88.25 
MFMA Second grade ........ 70.50 74.25 
MFMA Third grade .......... 50.75 64.25 
Pondosa Pine Dressed 
Cc D No. 2 No. 
a $ 69.50 $59.50 $46.25 $37.75 
TOPE wick aces one 79.50 64.50 44.25 38.25 
Se. sth ba de 80.0% 74.50 64.60 44.25 39.25 
De wie «thane 84.50 74.50 44.25 39.25 
BES dian Sem eas 99.50 89.50 48.25 40.25 
Te” GE UD. ods 104.50 94.50 653.25 43.25 
Lath, 4-foot No. 1 
Spruce ........ ew or as c.i.f.—$6.75 delivered 
Hemlock ...cccccce 4.90 c.i.f.— 5.50 delivered 
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ALES during the past 25 years show 

an imposing list of representative 

lumber companies among the users 
of ORTON cranes. Many are repeat 
orders. 


This widespread use of ORTON cranes 
comes as a result of combining an un- 
derstanding of the requirements of the 
lumber industry with a thorough knowl- 
edge of the design and manufacture of 
material handling equipment. 

Models and sizes are available for any ;: 
individual purpose. Send im your speci- 
fications or write for Bulletin 51. 


ORTON CRANE & SHOVEL CO. 
608 S. Dearborn St., Chicago, II. 
Representatives in Principal Cities 








(i 











HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
cars flooring mill basis, during the week ended 
Dec, 22: 


MFMA MFMA MFMA 


First Second Third 
itwedthedaaes $76.17 $62.38 $41.30 


Maple— 
q§x2%” 





For Editorial Review of Current Market 
Conditions See Page 33 


NORTHERN PINE 


BUFFALO, N. Y., Dec. 24.—The northern 
pine market is not doing much, but inquiries 
lead wholesalers to look for a fairly good de- 
mand next month. There is scarcity of some 
stocks, particularly lower grades, and it seems 
likely that a strong market will continue. 
Buyers are taking small lots and have diffi- 
culty in locating any large amounts. 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 24.—Buying of spruce 
frames is very conservative but production is 


now so light that the base price continues 
firm at $42. Growing scarcity of random, es- 
pecially 3-inch or thicker, keeps the market 
firm. Desirable lots of scantling may be had 


for $33, but $34 is occasionally paid. 3oards 
are scarce, quiet and firm. Lath supplies are 
ample, demand quiet and prices rather weak. 


HARDWOODS 


CHICAGO, Dec. 26.—Inquiries for hard- 
woods are more numerous than for several 
weeks. Automobile body interests are tak- 
ing fair amounts of birch, maple and elm. 
The furniture trade is rather quiet, and other 
consumers are holding back on account of 
inventory. Prices are firm. 


CINCINNATI, OHIO, Dec. 24.—This week 
little business- was attempted.. A few. cars 
here and there were purchased where stocks 


a, 
were low. Prices were unchanged and Zen. 
erally firm. Wholesalers were expecting goog 
business to develop following the turn of the 
year. Export dealers reported severa] 800d 
inquiries but not much business. 


BUFFALO, N. Y., Dec. 24.—The hardwood 
trade has quieted down. That buying wil] be 
resumed in a fairly satisfactory way is jp. 
dicated by the increased number of inquiries 
lately received by the wholesalers. Prices 
in most woods are quite firm and some aq. 
vances are shown. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 26.—The fir market shows 
no particular change from a week ago, There 
are a few scattering orders from retail anq 
industrial consumers, which is likely to be 
the rule until after the first of the year when 
the holiday celebrations are out of the way, 
Mill stocks of common grades are notably 
short, and prices are about $1 higher, with 
further advances in prospect. The upper 
grades are stiff in price, as stocks are scarce 
and broken, and producers are not eager for 
orders. 


KANSAS CITY, MO., Dec. 24.—While buy- 
ing is not active, there is a large inquiry for 
fir, and a good lot of placements are expected 
this week. Present orders are mostly for 
fill-in purposes or immediate requirements. 
There is a good industrial business, present 
and prospective. 


BALTIMORE, MD., Dec. 24.—The demand 
for fir has held up fairly well. The quota- 
tions are quite steady with the mills in- 
clined to refuse concessions of consequence. 


NEW YORK, Dec. 24,—Coast fir, despite 
competition and an oversupply, is closing out 
the year in a relatively much better position 
than it occupied when the year opened, and 
with every prospect for continued improve- 
ment in the New Year. Prices are very firm. 


CYPRESS 


CINCINNATI, OHIO, Dec. 24.—Buying for 
industrial purposes was noted in cypress this 
week, but retail trade was quiet. Factories 
are taking on tank cypress and heavy lumber 
for factory repair work. Stocks are low. 
Prices are steady. 


HEMLOCK 


CHICAGO, Dec. 26.—Northern hemlock re- 
mains strong at $3 off the Broughton list. 
The demand from country yards and factory 
interests is on a seasonable basis. Dry mill 
stocks remain scarce at most mills. 


BOSTON, MASS., Dec. 24.—There are few 
customers for native hemlock, but offerings 
are so light that prices keep firm. Eastern 
clipped boards are $34; northern clipped, $33; 
random, $31@32. Transits from the Coast 
are scarce. Western hemlock prices run about 
$1 under fir lists.. 


NEW YORK, Dec. 24.—The year has un- 
questionably been profitable for metropolitan 
handlers of hemlock, especially western lum- 
ber. Demand for timbers is much greater 
than at the beginning of the year. Sales of 
western hemlock have held up substantially 
the last few months. Prices remain firm. 


WESTERN PINES 


CHICAGO, Dec. 26.—A holiday lull is ap- 
parent in the California white pine market. 
Mill stocks are well balanced, and _ prices 
hold firm. The demand for Idaho and Pon- 
dosa pines is on a seasonable basis. Some 
orders are being placed by retailers and in- 
dustrial consumers. The price situation 18 
unchanged. California sugar pine is in fair 
demand for pattern lumber, and 5/4 and 6/4 
No. 2 shop has advanced $1, due to scarcity 
at the mills. 


KANSAS CITY, MO., Dec. 24.—Most of the 
present demand for western pines is coming 
from industrial consumers, chief interest be- 
ing in the California product. There is more 
inquiry from retailers, and buying probably 
will be heavy after the first of the year. 


NEW YORK, Dec. 24.—There are scant sup- 
plies of Idaho common in the market. Few 
mills have any lumber to offer the eastern sea 
board. Prices of Idaho have advanced quite 
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eee 
steadily the last few months, and today are 
nolding firm. -- 

BUFFALO, N. Y., Dec. 24.—Demand for the 
western pines is limited, as building has been 
curtailed considerably by cold weather, and 
many retailers have as much lumber as they 
need. The market shows a strong tendency. 
Leading items are expected to be quite scarce 
for some time ahead. 


SOUTHERN PINE 


CHICAGO, Dec. 26.—Yard items of south- 
ern pine are moving fairly freely to retailers. 
The market is holding on a steady basis. 
City and country yards are placing orders 
for delivery after the first of the year, most 
of the items specified being for spring trade. 
Mill stocks are well assorted. 


CINCINNATI, OHIO, Dec. 24.— Inventory 
taking reduced orders to the minimum this 
week, but wholesalers reported a few cars 
purchased, mostly for repair work. Wholesal- 
ers were eager for bargains, and were taking 
on common lumber and millwork if offered 
at concessions. 


KANSAS CITY, MO., Dee. 24.—Southern 
pine demand last week was slow, but is ex- 
pected to pick up strong after tomorrow. 
Some of the mills have been turning down 
orders for 12-inch No. 2 dimension, on which 
they are oversold, and 10-inch also is a little 
scarce. Other items are in fair assortment, 
although it is said that few mills have sur- 
plus of anything. Price are firm all through 
the list. 


BOSTON, MASS., Dec. 24.—Southern pine 
trade is seasonably quiet. Prices show no 
definite change. Retailers are buying very 
little but some replacement orders are looked 
for after inventories. 


‘SHINGLES AND LATH 


NEW YORK, Dec. 24.—A 10 percent ad- 
vance in the price of eastern spruce lath in 
the last fortnight had been foreseen as a re- 
sult of a slowing down of arrivals and con- 
tinued normal sales. It is believed that the 
increased price will stimulate shipments at 
once. Stocks in hand are none too plentful, 
and shipments by water will be hampered, if 
not altogether stopped, by weather conditions 
in Canada. There are abundant supplies of 
western shingles, and there is a fair demand 
for them at firm prices. 


KANSAS CITY, MO., Dec. 24.—It is said 
there were some offerings of cheap shingles 
last week, but all of the larger handlers were 
holding prices firmly on all grades. Demand 
is slow. Call for lath is a little better than 
it was. All prices are firm. Siding demand 
is light and some grades are a little soft in 


sili CLAPBOARDS 


BOSTON, MASS., Dec. 24.—Clapboards are 
dull, but prices show little change. Retail 
stocks are generally very light. Eastern 
spruce and native white pine are very scarce. 
Plenty of clapboards from the Coast are of- 


fered, 
BOXBOARDS 


BOSTON, MASS., Dec. 24.—Boxboards have 
been selling rather slowly. Producers are 
carrying comparatively light unsold stocks 
and there is not much selling pressure, hence 
quotations remain steady to firm. The pres- 
ent outlook is for a rather light cut this 
winter. Round edge white pine inch box- 
boards are $27@30. 





News Letters 


(Continued from page 67) 


Albuquerque, N. M. 


__Dec. 24.—Demand of the American Metals 
Co. for mine timbers at its Pecos (N. M.) 
mines, which reached 65,000 linear feet in 
April, has steadily increased to between 
12,000 and 80,000 linear feet a month. Tim- 
bers up to 15 inches in diameter are used— 
white fir, cork bark fir, and blue spruce be- 
a used with the pine and Douglas fir and 
Engelmann spruce. Sales are made by tree 
measurement. 


Al Sherrill, of Beaumont, Tex., arrived 


Many 
New Friends 


During the year just drawing to a 
close Craig Mountain Pondosa Pine 
has made many new friends as well 
as strengthened old friendships. 


We've had a good volume of busi- 
ness and we want all customers and 
friends to know our appreciation. 
We hope that during 1929 we may 
continue to enjoy the same good 
patronage. We promise the best of 
service and the same reliable Craig 


Mountain quality. 


Let us quote on YOUR 1929 Spring Needs 


CRAIG MOUNTAIN LUMBER CO. 


WINCHESTER, IDAHO 


W. C. GEDDES, Vice-Pres. & Gen. Mgr. 
SALES REPRESENTATIVES : 


E. H. VAN OSTRAND, Pres. 


G. S. Patterson, P. O. Box 96 Oconomowoc, Wis. 

W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 

Alex W. Stewart, 931 Lumber Exch. Bidg., Minneapolis, Minn. 
D. Clinton Van Ostrind, P. OQ Box 99, Omaha, Nebr. 

W. H. Lewis, 406 Chamber of Commerce Bidg., Denver, Colo. 


MOUNTAIN | 
PONDOSA 


é 


Pe ee ae ee ee 











Monday to spend the holidays with Mrs. H. V. 
Sherrill and family. 

The R. A. Nickerson Lumber Co. of which 
Roy A. Nickerson, vice president and mana- 
ger of the Saginaw & Manistee Lumber Co., 
Williams, Ariz., is the head, has established 
an office in Phoenix for the wholesaling of 
Pacific coast products. 

West Wuichet, son of Louis Wuichet, and 
Paul Grady, secretary of the National Asso- 
ciation of Wooden Box Manufacturers, visited 
R. V. Wickens, Southwest representative of 
Louis Wuichet, Chicago, and W. G. Ramshaw 
and R. L. Watson, of the Southwest Lumber 
Sales Corporation, and other Albuquerque 
lumbermen Thursday and Friday. They at- 
tended the: meeting of the Pacific coast divi- 
sion of the association, San Francisco, and 
visited other California points, stopping at 
the Saginaw & Manistee and Arizona Lum- 
ber & Timber Co. mills at Williams and Flag- 
staff, Ariz., en route. Mr. Wuichet reports 
dry lumber of all kinds very scarce in both 
California and Arizona. 


New York, N. Y. 


Dec. 24.—The lumber business has improved 
with slow but steady strides in the last few 
months, and a number of elements that have 
held things in check have been obliterated. 
The average New York lumberman will say 
that 1928 has been marked by a scant margin 
of profit and by the worst competition in years. 
The market in West Coast products, chiefly 
shingles and fir, was hampered by over-supply. 

The merger of Long Island yards, effected a 
year ago, has been a marked success. The 
merger has added at least one new yard to 
its string during the year, and constituent 
firms have had no regrets. Most of the estab- 
lishments embraced in the Nassau & Suffolk 
Lumber Corporation were old-line yards, with 
leng years of business experience back of 
them. A new merger is said to be in contem- 
plation in Westchester County. 

A shipment embracing more than 2,000,000 
feet of Philippine mahogany arrived recently, 
constituting perhaps the largest cargo of this 
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Railroad 
Cross Ties 
Lumber 
Poles 


Carbondale, IIl. 





Ayer & Lord Tie Co. 


Incorporated 1893 


CHICAGO 
— 


TREATING PLANTS:— 


Grenada, Miss. North Little Rock, Ark. Montgomery, Ala. 
Louisville, Ky. 


“FROM THE TREE TO THE JOB” 


Bridge Timbers 
Car Stocks 
Piling 
Posts 








Order ““KILMOTH’ 
Closet Lining in L.C.L. 
or carlots mixed with 


“QUALITY” 
Oak Flooring 


Sledge Ave. and Southern Ry. 





Make Homes Vermin-proof 


Every clothes closet, in old and new homes, should bc made 
oe vermin-proof by the use of 


“KILMOTH” Red Cedar Closet Lining 
Here is a profitable side-line for your business. Go after the 
orders today and we wi 
famous Tenn. Aromatic Red Cedar. 


“Kilmoth” lining is made in %x2, 2% and 8% inch widths. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


keep you supplied with stock made from 


MEMPHIS, TENN. 





. exhibit 





ing them. 








Planer and jointer knives that bear our trade mark 
never roll or turn on the edge when you are sharpen- 


It’s the high quality of the material and workmanship we 
put into them that makes the difference and results in a cut- 
ting steel that holds its edge. 
describes fully our line of 


Planer and Jointer Knives, Milled Cutters, Moulding 
Gatheve, Wien, tanener eens: 


Taylor, Stiles & Co. 


RIEGELSVILLE, N. J., U. S.A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo , Western Agents. 


Write for our catalog which 3 


ives, etc. 











product ever to reach the Atlantic seaboard. 

George Armstrong is now covering the Al- 
bany territory for the Krauss Bros. Lumber 
Co., replacing H. S. Gartshore, who has re- 
turned to the company’s office in Seattle. 

The Cameron Yard Supply Co., Maspeth, 
Long Island, has just completed extensive im- 
provements, including the construction of two 
new sheds. Gilbert A. Cameron is president, 
and W. R. Coffee, treasurer. 

Chester G. Given has been appointed sales 
representative of the Sterling Lumber Co., 
Philadelphia, to cover the northern New Jer- 
sey territory. 

Milton L. Dake, the new Vicegerent Snark 
of the New Jersey Hoo-Hoo, will hold a con- 
ecatenation in Jersey City during January. 
Spencer D. Baldwin has promised a class of 
kittens drawn entirely from Jersey City ter- 
ritory. 

Lucien A. Hold, president Hold-Meredith 
Lumber Corporation, returned recently with 
Mrs. Hold from a stay of two months in 
France and Italy. 

The Polytechnic Institute of Brooklyn is 
arranging for its annual “Open House,” which 
will be held on Friday, Jan, 11, 1929, between 


4:30 and 10 p. m. The laboratories and shops 
of the institute will be in operation, and 
there will be student guides to take visitors 
through the building. A moving picture, 
“Opportunity,” portraying the four large 
fields of engineering—civil, electrical, me- 
chanical and chemical—will be presented. 


Minneapolis, Minn. 


Dec. 26.—A Christmas eve dinner and musi- 
cal was given in the home of Mr. and Mrs. 
Elbert L. Carpenter of this city. Among those 
present were Henri Verbruggen, director of the 
Minneapolis Symphony orchestra, Mrs. Ver- 
bruggen and a score of others, including Miss 
Marie Goll of Melbourne, Australia. In addi- 
tion to occupying a dominant position in the 
lumber industry of the nation, Mr, Carpenter 
is the Northwest’s most notable patron of 
music and it is through his sponsorship that 
the Minneapolis Symphony orchestra has 
achieved a position of first importance in 
music circles in this country. 

Many manufacturers are taking space this 
year for the Northwestern Lumbermen’s As- 
sociation Thirty-ninth annual convention as 


a, 
an experiment, according to W. H. Badeaux 
secretary. The amount of business they Se. 
cure will determine whether or not they will 

their wares at future conventions 
For that reason it is regarded as important 
to the members’ own interest to attend the 
convention and help make it a success, 
Offices formerly occupied by D. H. Mac- 
Mullen, wholesale and commission lumber and 
coal shipper, on the first floor of the Minne- 
apolis Lumber Exchange have been Moved to 
200-201 of the same building. 


Duluth, Minn. 


Dec, 24.—Demand for box lumber has been 
a feature during the last ten days and 
some of the smaller operators over northern 
Minnesota have directed their energies to cut- 
ting the lower grades. Sales Officials of Min- 
nesota interior sawmills report that they have 
a fair inquiry for medium grades of northern 
pine in hand, and expect to turn a good Many 
into orders. Inventory taking by dealers js 
said to have disclosed that stocks are low. 


St. Louis, Mo. 


Dec. 24.—The southern pine market is ex- 
pected to show great activity after the holi- 
days and the end of the inventory-taking 
period by retailers. Stocks in retailers’ hands 
are exceedingly low, and it is felt that buying 
will be decidedly more liberal and placed 
earlier the coming year than a year ago. Many 
dealers found it difficult a year ago to get dry 
stocks because they waited too long, and they 
have indicated that they do not want to get 
caught short again this year. Mill stocks are 
in good condition, and they are inclined to 
hold firm. 

N. C. Waggoner, sales manager of the south- 
ern pine department of the W. T. Ferguson 
Lumber Co., believes that 1929 will be an 
exceptionally good year for that wood. He 
reports that dealers in the larger cities such 
as Cleveland, Detroit, Chicago, have indicated 
that they will buy shortly and in large quanti- 
ties. He also expects that line yards, which 
have begun to make inquiries, will buy shortly. 

Frank J. Shields, a well known commission 
salesman trom Detroit, and formerly well 
known in St. Louis, where he operated for 
many years, was here for the holidays, with 
reports of good outlook in Detroit. 

M. E. Comer, president of the M. E. Leming 
Lumber Co., Cape Girardeau, Mo., spent sev- 
eral days calling on the trade here. He re- 
ports that -the company is operating its plan- 
ing mill and dry kilns to full capacity. 

The hardwood lumber yards in St. Louis 
and manufacturers are still apart on the price 
of lumber, the difference in what the mills 
ask and what the yards are willing to pay 
being about 10 percent. The item in which 
the yards seem most interested is 4/4 FAS 
plain white oak. 


Aberdeen-Hoquiam, Wash. 


Dec. 22.—Frank H. Lamb of Hoquiam re- 


turned last week from the Orient. Mr. Lamb 
was accompanied by A. W. Callow. Both are 
prominent in the logging industry. A trade 
dinner was _ arranged by the Hoquiam 


Chamber of Commerce to hear Mr. Lamb's 
recital of his impressions. Japan, which is 
now one of the heaviest buyers of West Coast 
lumber, will impose a tariff early in the com- 
ing year, and this may reduce imports, he 
said. » 

“Board feet,” a wooden novelty got out by 
the Hoquiam Chamber of Commerce, has been 
mailed to members of Congress, as a novelty 
to attract attention to the industries in this 
district. 

Rapid work at the new plant of the Grays 
Harbor Plywood Co. has resulted in completion 
of the floor timbering, laying of subfloors and 
starting of side walls. The plant was partly 
destroyed by fire several weeks ago. A large 
amount of debris had to be removed before the 
reconstruction work could get under way. The 
plant will be enlarged by the addition of a new 
section to the east wing. : 

Thorp Babcock, for several years vice 
president and general manager of the North- 
western Lumber Co., Hoquiam, has resigned, 
effective Jan. 1. Mr. Babcock’s plans are in- 
definite. 

The tallymen of Grays Harbor held their an- 
nual banquet the latter part of November. 
Thorpe Babcock, manager of the North West- 
ern Lumber Co., was the principal speaker. 
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; 7 Square Edge Third 
Hundreds of dealers are selling Diamond Hard Maple Flooring. 
Maple Flooring with utmost satisfaction to them- 20M _25'32x 3-1/4" 
selves and their customers. yates Third Maple 
Dealers are well satisfied with Diamond Hard hel 
, 20M 33/32 x 2-1/4 
profits and home builders are well satisfied with Matched Second Maple 
Diamond Hard service. Flooring. 
It will pay you to get acquainted with Diamond ae ee Fas teante 


ard. 


Need Maple Flooring? 
Get Acquainted with ag Fae he 
DIAMOND HARD! Pep 


Write for samples and prices. 


J. W. WELLS LUMBER Co. Flooring (2-3 1/2'). 


MENOMINEE, MICHIGAN. 


Also Manufacturers of NORTHERN HARDWOODS. 






\ 


Flooring. 


50M 25/32 x 1-1/2" 
Matched First Maple 


100M 25/32 x 2-1/4’ 
Matched First Birch 
Flooring. 
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Droralblle . P 
Ou las Fir Sitka Spruce 


America’s Permanent 


Lumber Supply 

Vertical Grain Finish Flat Grain Flooring 
Flat Grain Finish Mouldings 
Vertical Grain Stepping Dimension, Boards 
al oe ee 

cal Gra se and Fa 
Vertical Grain Flooring Lumber. 

BRANCHES : 


Chicago Office :. 332 South Michigan Ave. 
San Francisco Office: 260 California St. 
Los Angeles Office: 403 Petroleum Securities Bldg. 














Finish, 4/4 to 8/4 

4 to 6 inch Bevel Siding 

8 to 10 inch Bungalow 
Siding 

4/4 to 12/4 Kiln Dried 
Factory Lumber 
Box Lamber 


Old Growth Sitka Spruce 


Door and Window Frames 


are in big demand today because builders recognize the 
similarity between this soft textured, durable wood and 
the old fashioned White Pine from the Lake States. 

Operators of sash and door plants, as well-as retail 
lumber dealers, have noticed this steadily increasing de- 
mand for Sitka Spruce K. D. door and window frames 
and they are taking advantage of this opportunity to 
increase their. sales and profits. In fact, many buyers 
say that few woods can compare with Sitka Spruce for 
beauty, soft texture, lightness or durability. 

Retail lumber dealers should carry good stocks of Sitka 
Spruce door and window frames. Order them from your 
favorite sash and door plant. 


Investigate our mixed car service in the various 
big value items shown on the left. Write our 
nearest office for full particulars and prices. 


16 
[p> 


C. D. Johnson Lumber Co. ‘frag 
American Bank Building, PORTLAND, ORE. WY 
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All those marked with an asterisk main- 
tain a well stocked warehouse and can give 
you immediate service. 


The first time you need Maple or Birch 
Flooring in a hurry, telephone the firm 
nearest you. You'll find our quality in 
every way equal to our service. 


Need any flooring today? 


Holt Hardwood Co. 


Oconto, Wis. 


Members Maple Flooring Manufacturers Association. 





FOR QUALITY NORTHERN HARDWOODS 
Address Holt Lumber Co., Oconto, Wis. 





Clip This List for Reference! 


These Firms Offer You Quick Service 
On Holt Maple and Birch Flooring 











S. W. Morrison Co., Salt Lake City, Utah. 
Stitzinger Lumber Co., Philadelphia, Pa. 

Jno. Taylor, Catonsville, Md. 

“Appalachian Hardwood Lumber Co., Cleveland, Ohio. 
*Edward Hines Lumber Co., Chicago, Ill. 

*Burns Lumber Co., Chicago, III. 

*Tozer Lumber Company, Minneapolis, Minn. 

A. C. Bryant & Son, Chattanooga, Tenn. 
*Addison-Rudesal Co., Atlanta, Ga. 

Betty & Sons Lumber Co., Montgomery, Ala. 
*Rounds & Porter, Wichita, Kansas. 

*Rounds & Porter, Tulsa, Okla. 

Continental Import & Export Co., El Paso, Texas. 
*D. A. Johnsen Hardwood Co., Seattle, Wash. 
*Strable Hardwood Co., Oakland, Calif. 

*E. J. Stanton & Son, Los Angeles, Calif. 
*National Lumber Co., Buffalo, N. Y. 

"Emerson Hardwood Co., Portland, Oregon. 




































Sales Offices:— 
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Send Your Inquiries to This Mill 


The stock this fine mill is producing is widely known for its uniform 
quality, its softness, light weight and ability to deliver satisfaction to the 
customer. Mixed cars a specialty. Let us quote. 


PELICAN BAY LUMBER COMPANY 


824 New York Life Building, Chicago, Illinois | Klamath Falls, 
806 Southwestern Life Building, Dallas, Texas Oregon 
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¢ ye, dhis Giant Organization 
ae i.) Welcomes $ the New w Year 


~~ 1975 oe i 


It not only brings the promise of good business, but 
also gives us the opportunity to demonstrate what 
this big organization can do for buyers on the East 
Coast. Let us all get better acquainted and then work 
together to make 1929 a most prosperous year. 














This big sales organization is backed by twenty 
sawmills. This means that we are always in a posi- 
tion to supply your needs in 


NORTH CAROLINA PINE 
Deep Swamp CYPRESS and 
New Year! SOUTHERN HARDWOODS 


We wish one and all 


A Happy and 


Prosperous 











Our corps of twenty salesmen are very familiar with the 





needs of retail lumber yards, woodworking factories and in- 
dustrial plants. They have access to 75,000,000 feet of lum- 
ber at all times. Surely, you cannot afford to pass up such 
a dependable source of supply. Again we say, “Let’s work 
together.” Your inquiries and orders are solicited. 


Southern Pine Sales Corporation 


Suite 1236, Woolworth Building, . . NEW YORK CITY 
CHARLES HILL, General Sales Manager 
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Start the New Year 
RIGHT 


Resolve right now to give your trade during 1929 
the best Shortleaf Pine lumber that has ever grown 
—Bude Quality. 


This famous Shortleaf reaches back more than a 
quarter of a century with its sales record. Through- 
out this entire period its record has been one of 
consistent satisfaction to dealer, to contractor and 
carpenter, to home owner. 


Bude Quality will prove a money-maker—a trade 
builder and trade holder—for you during 1929. 


Let us quote on a mixed car of finish, casing, base, 
ceiling, siding, mouldings, shiplap, boards, lath, etc. 


Homochitto Lumber Co. 


BROOKHAVEN, MISS. 
Eastern Representatives, SCRANTON, PA. 


Also selling famous ‘‘ Newman” Brand Dense Southern Pine Timbers 











Inquire of Us for 


SOUTHERN 
HARDWOODS 


We have a separate 
plant at Bude, Miss., 
where we are manufac- 
turing Poplar, Red and 
Sap Gum, Cypress, red 
and white, plain and 

uartered Oak, Ash, 

ech, Hickory, Soft 
Maple, plain and quar- 
tered Tupelo and Syca- 
more. Let us have your 
inquiries. 


Short Stock 


Right now we have a 
small accumulation of 
short stock suitable for 
working into short cas- 
ing, ceiling, flooring, 
crating, etc. or can work 
into special patterns if 
desired. There’s extra 
profit in this stock for 
you. 


Some “Bude 
Quality” Wide 
Finish Lumber 
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ANNOUNCEMENT 


As of January 1, 1929, we are removing our Executive, Ac- 
counting and Pine Sales Departments to our new plant location 
at Shamrock, Dixie County, Florida. This new and modern 
town is now a United States postoffice and Western Union tele- 
graph station, and we will be fully equipped to give far better. 
service in handling the details incident to the manufacture and 


shipping of our products than we have been in the past. 
4 


Until our present stock of cypress lumber (aggregating some 
15 million feet) at the Ortega plant, Jacksonville, Florida, is 
liquidated, we shall continue to maintain our cypress sales 
office in Jacksonville, but when this shall have been accom- 
plished all of the Company’s business (including the sales of 
the Cypress mill at Glenwood, Florida) will be transacted 
from its new location, SHAMROCK, Dixie County, FLORIDA. 


An early issue of this paper will contain an illustrated and de- 
tailed description of the most modern facilities we have pro- 
vided in this location for the manufacture of LONG LEAF 
YELLOW PINE AND TIDEWATER RED CYPRESS 
Lumber, Lath and Shingles, which we will be prepared to sup- 
ply the trade in straight or mixed cars, and for which we solicit 
your inquiries and orders. 


We take this occasion to extend Holiday Greetings and all 
good wishes for the New Year, to our friends and patrons, and 
shall exert every effort to continue to merit the confidence you 
have shown us in the past. 


PUTNAM LUMBER COMPANY 


JACKSONVILLE, FLORIDA 
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HE best thing we could wish the re- 
tail lumber merchants is a new year 
full of sales at good prices and no 


the b es + we complaints. 


] d r While there may be a a ae 
it, we suggest that to build the founda- 
cou wish a ou tion of better prices and less trouble is 
to stock good lumber. Peavy Products 
include every item that a retail lumber 
dealer can need, and it is all uniform in 
milling, accurate in grading, and correct 
in drying. 


We wish you satisfied customers, a lov- 
ing family, and money in the bank. | 
Then we know you'll be happy. 








PEAVY-WILSON LUMBER COMPANY, INC. 
SHREVEPORT, LA. 


VIRGIN LONG LEAF SOUTHERN PINE 
SHORT LEAF SOUTHERN PINE 
SOUTHERN HARDWOODS 


MEMBER SOUTHERN PINE ASSOCIATION AND HARDWOODS: 
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Arkansas 


Shortleaf 


BRADLEY BRAND 
Oak, Beech 
and Gum 
Flooring 








Gum and Oak 
Mouldings, Casing, 
Base, Etc. 





Aromatique 
Red Cedar Clothes 
Closet Lining. 





Scientific kiln drying 
preserves within our 
products nature’s sturdy 
and beautiful qualities, 













How Much Money Should 
a Dealer Tie Up in Stock? 


Every year at inventory time this is a vital question to 
hundreds of dealers. On taking inventory they are fre- 
or ey surprised at the quantity of odd lots they have on 
hand. 


Our idea is that to make money a dealer should’nt carry 
any larger stock than is absolutely necessary to serve his 
trade well. Our most successful customers figure that 
surplus stock is money that isn’t earning any profit. 


They buy only to equalize their stocks. Bradley variety 
enables them to do this. The result is bigger turnover 
and bigger profits on a smaller investment. 


Are you interested? Write us without obliga- 
tion. We believe our experience in helping 
dealers reduce stock investment will interest you. 


Bradley Lumber Company of ARKANSAS 


Office, Mills, Factories & Warehouses 


WARREN, ARKANSAS 





irs BRADLEY’S neti 
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For many years carpenters, builders and 
dealers on the East Coast have known that 
Camp’s North Carolina Pine was suited 
to every building need from sills to roof 
boards. It has the beautiful grain, soft tex- 
ture, light weight and easy working qual- 
ities desired by present day builders. 








Being so generally adaptable, Camp’s 
North Carolina Pine enables you to curtail 
your investment because you can order a 
wide variety of items from one source. You 
can buy any quantities of Finish, Flooring, 
Ceiling, Siding, Partition, Mouldings, etc., 
in mixed cars to suit your requirements. 





Dealers also have another advantage 
when they buy Camp’s N. C. Pine planing 
mill items—they always receive bright, 
clean lumber. We manufacture this stock 
only as orders are received and load your car 
direct from the grading chains. 











The excellent oy and soft texture of “CAMP’S” 
North Carolina Pine lumber can be traced directly to our 
virgin growth, big bodied trees. Note the size of the trees 
shown above. 

















Send us a trial order today and let us prove that our 
sole aim in business is to satisfactorily serve YOU 


Camp Manufacturing Co., Franklin, Virginia 


EASTERN SALES OFFICES: 

NEW YORK: 51 East a St.. Nandorbilt Ave. pase. D. WOOD, Megr., MILLS 
one Murray Fil Franklin, Va. Marion, S.C. 
PHILADELPHIA: Otis Bldg., E. D. WOOD, Mgr. Wattace 14 c oe eemiee Sc 
PITTSBURGH : Oliver Bldg.. GEORGE L. CAMP, Mgr. pane SE NED —a 
TAMPA, FLA., 3504 Barcelona St., B. J. WILKINS, Sales Rep. 


| 


DAILY CAPACITY 
Saw Mills . . 500,000 Feet 
Planing Mills . 600,000 Feet 
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EALERS in Long-Bell trade- 
marked lumber products are 
using the trade-mark to sales 

advantage. They point out to the 
buyer that it means unusual care in 
manufacture and proper seasoning, 
the two most important essentials 
of construction requirements. Those 
dealers are finding that such sales 
points often are the most effective 
means of stressing quality rather 
than price. ... and that, once con- 
vinced, the consumer appreciates in 
increasing degree the value of buy- 
ing maximum construction value. 


The Long-Bell Lumber Company 
R. A. Long Bldg. Kansas City, Mo. 
Lumbermen since 1875 


Douglas Fir Lumber, Timbers, Door and Window 
Frames, Trimpak; Western Hemlock Lumber; 
Western Red Cedar Siding and Shingles; Southern 
Pine Lumber and Timbers; Southern Hardwood 
Lumber and Timbers; Oak Flooring, *CELLized 
Oak Flooring Strips, *CELLized Oak Floor Planks, 
*CELLized Oak Floor Blocks; California White 
Pine Lumber, Sash and Doors, Box Shooks; Creo- 
soted Lumber, Timbers, Posts, Poles, Ties, Guard- 
Rail Posts, Piling. 
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You Can Use This Trade Mark 


———___ 
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Trade Marked 
and GradeMarked, 





The trade and grade mark is your 
protection. We wouldn’t dare put 
it there if our stock wasn’t right. 
People would soon find us out 
and have no further confidence in 
us. Therefore, when you see this 
mark, you know the stock bear. 
ing it must be right. 


to Build Customer-Confidence 


You know how people go into a grocery store and de- 
mand trademarked products in preference to lower priced 
unidentified articles. The same “human nature” will bring 
these same people to your yard to buy Booth-Kelly Douglas 
Fir lumber bearing the association trade and grade mark. 


Let us quote you on a mixed car of Booth-Kelly guaran- 
teed Douglas Fir dimension, flooring, ceiling, siding, 
finish, casing, base, mouldings, stepping, etc. 


General Sales Office: Failing Bldg., Portland, Ore. 


Mills at 
Springfield, Ore. 
Wendling, Ore. 


LUMBER CO 
SUGENE, ORE- 
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ESTABLISHED 1898 
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View of the loading shed at the Port Ludlow mill, Washington. 
This is an example of loading facilities at all McCormick mills. 


For special yard needs «+ 
when time is money + use 
McCormick lumber service 





Tue complete chain of McCormick service 
is at your command—a service that includes 
vast timber holdings in the Pacific Northwest, 
camps, logging railroads, four big mills, treat- 
ing plant, docks and a fleet of coast-wise and 
ocean vessels. 


McCormick steamships operate on a week- 
ly schedule to the Atlantic seaboard and on 
about a daily schedule to Pacific Coast 
ports, In addition, we load cars at our 


own gridirons, delivering them at terminals of 
the great trans-continental railroads for rapid 
delivery to inland markets. 


These facilities place us in a particularly 
fortunate position to fulfill your needs prompt- 
ly for either yard stock or special sizes and 


lengths. 


Ask our nearest representative or sales 
office to explain our service in relation to 


your yard needs. 


We also specialize in Idaho White Pine and Pondosa Pine 


Chas. R. McCormick Lumber Co. 


SALES OFFICES: Portland, San Francisco, Seattle, Los 
Angeles, San Diego, New York, Philadelphia. MILLS: 
St. Helens, Oregon; Port Ludlow and Port Gamble, Wash- 
ington. TREATING PLANT: St. Helens, Oregon. 


Douglas Fir . 








Hemlock 
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The Final Bond 
of Friendship— 


Ts builder or purchaser of a home, 
made more completely and truly a 
better home by the use of Long Lake 
Pondosa Pine as the principle material, 
becomes the final link in the chain of Long 
Lake friendships ... a friendship that also 
becomes a good will asset to the architect, 
contractor, dealer and all others who par- 
ticipated in the construction of the home. 
Make your lumber... 


Attention ! 


We are soliciting 
mixed carloads of 
D, C, and B & Ber. 
Pondosa Selects and 
Bevel Siding. 


Get in touch with 


LONG LAKE LUMBER 
— Spokane, 


J. M. Brown, President E. C. Wert, Vice-President 
D. E. Brown, Secretary 





























More Selling 


Points than 
any other Flooring 


What other flooring offers your 
customers all these important 
merits? 


1. Selected Rock Maple Stock. 


. Thorough air drying before kiln 
drying. 


3. Wonderfully precise manufacture. 


4. Full back—no cracking, cupping or 
creaking. 

. Wedge tongue and groove, insuring 
a moisture-proof, dust-proof floor. 


. Laying with an absolute minimum 


of labor. 
. A finer finished floor that actually 
costs less. 


IXL is the flooring for dealers 
who take pride in giving their 
customers the best values obtain- 
able. 


Write for our booklet, ‘Floor- 
ing Excellence for 40 Years” 


WISCONSIN LAND 
& LUMBER Co. 
H ERMANSVILLE, MICH. 
Flooring 


Excellence 


for40Years 
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“Producers of White Pine for Over Half a Century” 


©) he RED RIVER LUMBER CO. 


REGISTERED 


Mixed Cars of White Pine 


Lumber, Doors, Sash, Frames, Etc. 
Mean Big Savings—Quick Turnover 


Mail Coupon Below for Delivered Prices 





The increasing uses of California White Pine 
for Yard trade make mixed cars of lumber, 
doors, windows, mouldings and frames almost 
a necessity. Up to the minute dealers are tak- 
ing advantage of Red River’s service and 
prices. Many retailers hesitated to send in 
their first order, but are now ordering two to 
three cars per year and write us voluntarily of 
their satisfaction and increased profit. 


It is really a simple matter to make up a car 
(see example of average car in lower left-hand 


All of these items are sold to you just as 
cheap as if you bought a straight car of that 
particular item. It really puts you on a par 
with the largest buyer. 


Particular attention is called to the advan- 
tages of California White Pine Dimension in 
No. 1 and No. 2 Dimension grades. Dealers 
are finding stocking of this dimension extreme- 
ly satisfactory. White Pine Dimension means 
greater satisfaction to you and your trade. 


Just check on coupon below, noting items you 








corner). In lumber there are: are interested in, mail coupon to us at 360 


North Michigan Avenue, Chicago, and we will 
Selects. Bungalow Donets ant quote your delivered prices at your station. 
Bevel Siding Siding Shiplap “ i : 

: : You will be under no obligation and you will 
Shop Dimension 4 . - 

be surprised at the big savings we can make 
Then include such items as: you. 
Doors Windows Frames If you want to know more about Paul Bun- 
Mouldings Panels Screens yan’s—just say—“Send Paul.” 


oP LRT Semnplete, stock “Producers of White Pine for Over Half a Century” 
Calif. White and 


=e: The RED RIVER LUMBER CO. 


Mill, Factories and Sales, WESTWOOD, CALIFORNIA 
Distributing Yards, CHICAGO, LOS ANGELES and MINNEAPOLIS 


SALES OFFICES: 


807 Hennepin Avenue, 360 N. Bihige Ave. 702 E. Slausen A 
MINNEAPOLIS CHICAGO LOS ANGELES ” 


If interested we will 
send you catalog show- 
ing millwork items car- 


ried and delivered prices. Monadnock Buildin 
Check here. [() SAN FRANCISCO 


Detach and Mail This Coupon to The Red River Lumber Co., 360 No. Michigan Ave., Chicago 


An Average Mixed Car Order 


4,000 Feet Selects, average 

weight, 2,000 Ibs. per 

I, oo. ctnatiaeenats 8,000 Ibs. 
5,000 Feet Bungalow Siding, 

average weight 1,200 Ibs. 

per thousand ............ 6,000 Ibe. 
10,000 Feet Bevel Siding, aver- 


Check items on which you aesire prices. 
THE RED RIVER LUMBER CoO., 
360 N. Michigan Ave., Chicago 
Please give us delivered Prices in cars on items checked. 


age weight 600 Ibs. per Lumber [] Mouldings [] Moulded Sash Stock [] 
ES ee eee 6,000 Ibs. 
30 Thousand feet Mouldings, Doors [) Frames (] Cut Sash Stock [ 
a —o = Ibs. 7 
wien Windows [J Panels () Cut Door Stock [) 
Ibs., per door........ z+ 5,250 Ibs. 
we ee ar, 6,000 Ibe. 4 copy of Paul Bunyan will be sent if so requested. 
300 Window or Sash, average Name 
weight 10 lbs Be ee Me 3,000 Ibs. See eee SEETHER HEHEHE HEHEHE EEE HEHEHE HEHEHE HEHEHE HEHEHE 
— Dimension, Lath, Wiici cc ccc ccescceutnneésesedncadens stdbabsebhabbbatesetends etree 
only » a She reels MOE. 3,000 Ibs. eeeeeeeeeeeeeeeeeeeeeeeeeeet eae e eee eeeeeeeeeeeaeeeeeeaeteeeeeeeeeePeeeeeeeeeeeee 
41,750 Ibs. n+ sc enenansviebsuweebekedewanasbebebsadb eases babieiiibconeentaael 
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Wilson Compton says: 


“Lumber will be much more completely refined, 
seasoned and fabricated before shipment.” 











4. Mr. Compton was talking about the future of the lumber 
' : industry. 

Note This PALCO Mixed Car: And we want buyers of lumber everywhere to know that The 
00) Wate Verne conte oi eee Pacific Lumber Company is one of the leaders in this direction. 
40-50 0. S. Door Frames complete with or with- : ; 
150 ry "peer Frames Already PALCO Redwood is highly refined. It is seasoned 
ee e. Cxnate Wiles, sates with exceptional care. We are making many finished products 

A gg such as Frames, Doors, Cut Stock, Lindermann Stock. 

- Id lineal sill stock, lineal ¥ 

pulley stile stock, Tattion, and. screen’ midge When you want well-manufactured lumber that will endure, 
2500 BM Clear 14” & wdr. for boat lumber and : P : - 
1000" BM Iie", to" or 2°x8"-10"-12" 18-20" - that is free from shrinking, swelling and warping, order PALCO 

24°-26° verge or show rafters Redwood. Cheapest in the long run for all outside and inside 
3500’ -4000' BM 1x4” to 12” Finish Clear or 
1500’ aM Ne Shop 4/4, 5/4, 6/4, 8/4, 12/4,, ae, 

16/4, oF 26/4 fer brackets and miscstianseus The PALCO merchandising plan will enable you to keep 
- oy Siding pci — your stock investment down and turn-over up. Ask us 

about it. 
OF ILLINOIS 


atin 
VA 
QA 3 





The Largest Manufacturers and Distributors net Guiienale Selene. 
MEMBER CALIFORNIA REDWOOD ASSOCIATION 
CHICAGO: 332 S. Michigan Avenue NEW YORK: 100 E. 42nd Street 
SAN FRANCISCO: 311 California St. LOS ANGELES: 706 Standard Oil Bldg. 
Mills: Scotia, Humboldt County, Calif 




















One Glance Tells You 
It’s from Pinedale 


Pretty nice looking stock, isn’t it? 
You know this picture tells a big story 
for Pinedale Sugar Pine. If you had 
ever seen our dry sheds, this view 
would call up in your mind long rows 
of bins of carefully piled thick Sugar 
Pine pattern stock; sash, door and in- 
terior trim stock. You’d know in a 
minute this picture was taken at Pine- 
dale. The stock here is all so; care- 
fully arranged, so orderly. Its precise 
piling just seems to tell you of its su- 
perior quality and texture. 





Ask Pinedale to quote you 
on all Sugar Pine Items. 


Sugar Pine Lumber Co. 


(Fresno County) 
PINEDALE, CALIFORNIA 


New York Office: 2112 The French Bldg., 1551 Fifth Ave. 
Chicago Office: 1708 Conway Bldg., Washington and Clark Sts. 
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Not “lumber,” 


not even “pine’— but 


[= Pine 





this 
pine tree 
Says SO 





LUMBER, one of the most essential of all 
building materials, has always been the for- 
lorn orphan of industry. A material on whose 
wise selection so much depends has gone to 
market, and into construction, uncertified and 
without identity. 


This has been a disadvantage to the lumber 
industry and the consumer as well. The lum- 
ber manufacturer has produced his lumber i 4 a 
with utmost care and sent it to the market a ; <j} 
carefully milled, rigidly graded, and thor- 
oughly seasoned. The lumber dealer has ex- 
ercised caution in choosing mills from which 
to buy his stock. The architect has specified 
the best woods available; the builder has 
bought with both eyes open. But there has 
been no way to establish the identity of all 
this quality so carefully developed. 


ES 


That condition, however, has been changed. 
A machine recently perfected and installed in 
Pondosa mills will now mark the pine tree 
trade-mark on the end grain of Pondosa Pine. 
The home owner, architect and builder can 
now order Pondosa Pine with the same cer- 
tainty that he orders hardware, electric fix- 
tures, plumbing or heating appliances carry- 
ing the certification of the maker’s name, 








Pondosa Pine is no longer an orphan. The 
trade-mark carries with it the assurance that 
the Western Pine Manufacturers Association 
stands back of every piece of Pondosa Pine, 
certifying to its excellence for any soft-wood 
requirement. Buy by the Mark. Western 
Pine Manufacturers Association of Portland, 
Oregon. 











Pondosa Pine 


The Pick o'the Pines 

















This advertisement, in page and half-page sizes ir. national magazines, architects’ and builders’ papers, is one of a series 
featuring Pondosa’s trade-mark campaign. The public has long known of this famous wood; this advertising tells how 
simply Pondosa can be purchased. “Buy the lumber that carries the pine tree trade-mark.” If you’re the Pondosa dealer 
in your community, this advertising is working to your advantage. If you don’t handle Pondosa Pine, you're miss- 
ing the tremendous business that could be yours. Why not stock this trade-marked, nationally advertised lumber today? 
Western Pine Manufacturers’ Association of Portland, Oregon. ' 
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\ FOWua& California Mhite Pine 
> wae mg Re i? 








Bird’s-eye View of Our Sawmill, Remanufacturing Plant and Yards at Algoma, Oregon. 
20) \ ear Su ] of fine soft textured, virgin growth timber is back of this plant. 
pp y Surely, this is sufficient guarantee of a dependable connection for 
CLEARS, SELECTS, FACTORY PLANK, BEVEL SIDING, COMMON LUMBER AND BOX SHOOK 


Algoma Lumber Co., *ti Fay Building, Los Angeles, Cal. 
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END MATCHED! 


IND Flooring, Ceiling, Siding and Sheathing lumber— 
Lays without waste in all grades—Practically no cut- 
ting—Joints mechanically squared — Requires less 


Southern labor to lay—Stronger, better and makes a better job. 
; ' AUL 
Yellow Pine ei ia gues UmBe a 


ce = ee ee a ee a ee a a a a a a a a a ae 
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Our Specialties Are 


Uniform Grading Even Color and Texture eed Cis 
ria Courteous and Equitable Dealings at 
ESS rrademarkee-GULF RED CYPRESS 

o 


peice, Purton- Swartz 


of Flon 
wine: ii. —————- GULF RED CYPRESS CO. 
THE BEST CYPRESS Perry, If Ia. JACKSONVILLE, FLA. 





Address all inquiries to our Selling Agent, 
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BROOKS-SCANLON 


LUMBER Co. 
BEND, OREGON 





PONDOSA PINE 


YARD AND SHED STOCK SILLS AND JAMBS 


; . FACTORY LUMBER CORE BLOCKS 
) MOULDINGS SHADE ROLLER STOCK 


CUT SASH AND DOOR STOCK BOX SHOOKS, LATH 


ANNUAL CAPACITY, 200 MILLION FEET. 





A ee ae ae aes 








! Peasesesesz 


REPRESENTATIVES: 


L. W. DAVIS, District Sales Manager, 311 E. 14th St., Minneapolis, Minn. 

C. C. FYDELL, District Sales Manager, Grand Central Terminal, New York City 
WINNE & CARHART, Grand Central Terminal, New York City 

M. J. THEISEN, Eaton Tower Bldg., Detroit, Mich. 

BRAUN, RAY BROS. & FINLEY CO., Grain Exchange, Omaha, Neb. 
NISSEN-McGUFFIN LBR. CO., Cooper Bldg., Denver, Colo. 

C. O. GRONEN LBR. CO., Waterloo, Iowa 

ROBERT K. EATON LBR. CO., 222 West Adams St., Chicago, II. 
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“GOSH, SHE'LL BE 
WORN OUT BEFORE 
SHE’S Paip For’” 





Jim, the carpenter, 
said he found a 
horseshoe the other 
day. 






You know, since 
most of the travel- 
ing is done on rubber 
and on credit, a 
horse’s hiking boots 
are rather scarce. 


” Stands the gaff 


from attic to basement” 


—says the contractor who has used a lot of it. 
It’s got so that even 
the boys who pitch 
barnyard golf use 
synthetic ones—not 
the real honest-to- 
goodness kind. 


Bcc need to worry about “Will they stick! Say—I 
ampness warping Pa-Co Fir know a fellow who built a 
Plywood or causing it to duck bl; i 
buckle or come apart.” uck blind of Pa-Co—where 
“Will the sheets stay glued to- pipiens the sor amy 
gether when they get wet?” weather all the time and your 
queried the man who wanted basement won’t be that wet.” 


Well, anyhow, Jim 
said he threw the 


to build. 
PA-CO FIR PLYWOOD 


REAL LUMBER 
ral 


ouglas Fir 


Pa-Co Fir Plywood is carefully manufactured from 
old growth yellow fir timber, scientifically glued with 
casein glue. It comes in dust-proof wood-fiber cartons - 


enabling the dealer to always keep the stock bright 
and clean. 





one he found over 
his shoulder ‘for 
luck. It was one of 
the big, horny kinds, 
and it hit his 
mother - in - law. 
Made her so mad she 
went home. 


Pacific Coast Plywood Mfrs., Inc. 
1013 Liggett Bldg., Seattle, Wash. 





Jim says that was | FACTORIES 
"4 othe Elliott Bay Mill Co... ... Seattle, Wn. || 
the best of luck he’s Pordend bli. Co. .... Pecdend, One. | 
ad since he found Walton Veneer Co... .. Everett, Wn. | 





out about Pa-Co Fir 
Plywood. 


He says he always 
uses it when he 
needs a thin, wide 
board and that it 
saves him lots of 
hard work and fig- 
uring. 






1000 PA-CO Fir PLy wooo 
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Opportunity for Dealers Everywhere 


The opportunity to make money han- 
dling Pamudo Doors and Millwork is 
unsurpassed. Quality is right; price is 
right; service is right. You need carry 


On jobs where the size of the pos- 
sible sale warrants it, we even prepare 
special estimates for you. We sell deal- 
ers and recognized distributors only. 


only a minimum investment in stock. 
Close by branch warehouses and stocks 
in jobbers’ hands enable us to give 
practically over night delivery to almost 
any point in the United States. 


You are fully protected in your com- 
munity. No order too large, none too 
small. Write our nearest branch for 
mixed car and L. C L. catalog or to 
Tacoma direct for carlot catalog. 


PACIFIC MUTUAL DOOR Co. 


TACOMA, WASH. 


Warehouses and Shops: 
St. Paul, Minn. Chicago, Il. 


Philadelphia, Pa. 
Kansas City, Kan. Indianapolis, Ind. Brooklyn, N.Y. 


Door and Window Frames, Panels, Moulding, Finish, 
Casing, Base, ‘Columns, Porch Posts, Garage Doors, 


Plywood, Porch Rails, Case Work, Sash, Newels. 
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1$ HERE 


We are now on the threshold of another year 
with its promises of good business for the dealer 
who carries fine quality lumber products in stock. 
This leads us to believe that 1929 will be a “banner” 
year for 


Om AK-KQWALITY 
OKANOGAN FRAMES 


We started our frame factory in 1924 and during 
that year we made 10 carloads of frames. During 
the past year we produced 354 carloads of Omak- 
Kwality window, door and cellar frames. This tre- 
mendous increase in business is directly traceable 
to our policy of making the very finest frame it is 
possible to produce from beautiful soft textured, 
long wearing Pondosa Pine. These frames are ac- 
curately milled and come to you assembled in two 
bundles. They are easy to handle in your yard and 
always arrive on the job in perfect condition. 


Ask Your Jobber for Them 


If he can’t supply you write us for name of a jobber in 
your locality who carries these frames in stock. 





Automobile Ty pe Construction 
makes the “‘AMERICAN GO- 
PHER’”’ Shovel-Crane more re- 
liable 


The automobile has reached its high stage of 
reliability because manufacturers developed 
new and “bomb proof” ways of making vital 
parts. The “AMERICAN GOPHER” Shovel- 
Crane embodies many automobile features 
which cost more to make, but which add im- 
measurably to the life and dependable service 
of the machine. 

For instance, all shafts transmitting heavy 
loads have splines cut from the solid. That is, 
the ends of the shafts are enlarged and then cut 
down except solid ridges which take the place 
of keys. The keyways are in the gears and the 
keys are part of the shaft. There is nothing to 
fall out and let things come loose. 

Another feature borrowed from the automo- 
tive industry is the stub gear tooth; all gear 
teeth are of the same “‘Stub’”’ type used in auto- 
mobiles. 

We have spared no expense to produce the 
most Shovel-Crane for the money. The 
“AMERICAN GOPHER” actually costs you 
less than any other machine of corresponding 
capacity and quality. 


American Hoist & Derrick Co. 
St. Paul, Minn. 


NewYork Chicago Pittsburgh New Orleans St. Louis 
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The General Dry Kiln Caisse, Tne. 


A CONSOLIDATION OF 


THE WELCH DRY KILN COMPANY, Inc. 


of New Orleans, La. 


THE NORTHWEST BLOWER KILN CO., Inc. 


of Portland, Ore., Seattle,Wash., and San Francisco, Cal. 


THE NORTH COAST DRY KILN CO., Inc. 
of Portland, Oregon. 


Wish You the Season’s Greeting 
and a Year of Prosperity 


Thru this consolidation, the Lumber Manufacturers and all other 
woodworkers of the United States and Canada can now procure 
from one organization a nation-wide dry kiln engineering service 
of outstanding merit, plus a complete range of the dry kiln types 
and designs most highly regarded from which to select that best 
suited to their individual needs. 





The WELCH Forced Recirculation Progressive and 
Compartment kilns. 


The NORTHWEST External Blower Compart- 
ment Kilns, and 


The NORTH COAST Internal Fan Kilns 


not only embody every feature of scientific design and complete 
control of every drying factor to be found in any forced circulation 
dry kiln, but also surpass in economy, volume of production, and 
uniformly high quality ofd rying. 


Address your inquiries for information, prices, and 
service for all types of kilns and for all dry kiln 
equipment to the nearest divisional offices. 


The General Dry Kiln Company, Inc. 


WELCH DRY KILN CO., DIVISION 


613 Maritime Bldg., New Orleans, La. 
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California White Pine 


Lumber and Box Shooks 


Annual Production 50,000,000 Feet 
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Mount Lassen in Eruption 


Lassen Lumber and Box Co. 


Sales Office: Monadnock Building, 
Mills: Susanville, Cal. SAN FRANCISCO. CAL. 


Prosperous 


1929 




















ESTABLISHED 1817 


—=— 








Still Cutting 
Pennsylvania Old Growth 


White Pine 


and Hemlock 
and also Second Growth 


from our earlier cut-over lands 














; 


















































Your inquiries solicited for Hardwood 


ae 4 Aa: Piling, Poles, Posts, Ties 
‘LONG LAKE LUMBER CO. 


long Lake ymperoa| 77m also SAP PINE 











Eastern Representatives for 
Little River Redwood Co., Crannell, Calif. 


Wheeler & Dusenbury 


ENDEAVOR, PENNSYLVANIA 
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best building paper 


ever made _ seem sores 


ONTRACTORS are glad to find such a quality 
product as Sisalkraft, and lumber dealers are 
proud to supply this material because they can cnoss 


recommend and guarantee it. nara i LONGITUDINAL 
| [ | i SISAL FIBRES 


Sisalkraft is different. It is an absolutely water- 
proof, air-tight product which can be used eco- 
nomically for the protection of all buildings. It has 
many uses— under roofs, over sheathing, under 





floors, for membrane waterproofing, to cover fin- sail og gla 
: © ° n Udndda 
ished work or protect supplies and it can be ap Pose: SN a 
plied in place of building paper with a big saving Montreal, Toronto, St. John, N. B., 
an shee oan d labor. Halifax, Winnipeg and Vancouver 
In East 

There are more than 8,000 dealers now making 55 W. 42nd Street, New York City 
good profits and getting the business of the best In Northwest 
contractors by handling Sisalkraft. Start with a The John Leslie Paper Co. 

. a ’ é . Minneapolis, Minnesota 
trial order. Get into the Sisalkraft family now. The Nassau Paper Co. 


St. Paul, Minnesota 


THE SISALKRAFT CO. mang a yt eogeins 


The John Leslie Paper Co. 


205 West Wacker Drive (Canal Station) Great Falls, Montana 
. “be The Northern Lumber Co. 
Chicago, Illinois n= 
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Maple, Bitch and Beech 
Turning Squares 


We have for years been large pro- 
ducers of Hardwood Turning Squares 
for the Furniture, Dowel and Broom 
Handle Trade—principally 4/4, 5/4 and 
6/4” in lengths from 18 to 48”. 

We have now an exceptionally nice 
stock of— 


1x 1"-36’ 


and if you are interested suggest you 
get in touch with us, 


conto ompany 
817 Ry. Exch. Chicago, Ill. 
Mills and Yards at: 
Oconto, Wis. Nahma, Mich. 


RHINELANDER, — :: 
























MICHIGAN 
LUMBER CO. 


Eagle River, Wis. 


We are quoting special 
prices to move this stock: 


150 M’ 6/4 No. | & Btr. Hard Maple 

150 M’ 6/4 No. | & No. 2 Com. Hard Maple 
100 M’ 6/4 Ne. | & Btr. Soft Elm 

50 M’ 6/4 No. 2 Com. Soft Elm 

50 M’ 6/4 No. 3 Com. Soft Elm 

100 M’ 4/4 No. 2 Com. Birch, 8 ft. & longer 
100 M’ 4/4 No. 2 Com. Birch, 4 & 6’ 





e sell only what we ake 
is.—Hardwoods - ich. 
















We manufacture the very highest 
quality — 


4/4 to 16/4 
Birch, Maple, Elm 
and Basswood 





“Old Faithful” Hemlock 
and Perfectly Manufactured 


Maple Flooring 


Get our proposition on Mixed Cars. 


Sawyer Goodman Co. 


Marinette, Wis. 





Contented 
Customers 
Continue 

Calling for 


Cc. C. COLLINS 


LUMBER 


Manufactured at 
WISCONSIN 





Profits In 
Birch Commons 


Ordinary care in 
your plant will produce 
a good percentage of 
clear cuttings from 
Birch Commons with a 
small amount of waste. 
Get in touch with the 
manufacturers on this 
page. 


Rust-Owen 
Lumber Co. 


DRUMMOND, WISCONSIN 


Manufacturers of 
WISCONSIN 


White Pine 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty. 


Dressed “EXTRA STANDARD” 








Stange Lumber Co. 


MERRILL, WISCONSIN 


Would like to move promptly the fol- 
lowing Wisconsin Pine : 


2 cars 5/4” No. 1 Shop and Better Soft 
Cork White Pine 


1 car 6/4” No. 1Shop and Better Soft 
Cork White Pine 
Above will run about 40% C Select & Better 


and 60% D Select & No.1 Shop. Nice wide 
stock free from shake. 


NORTHERN PINE 


1 car 1x4" 8-16’ No. 3 Common 
1 car 1x6" 8-16’ No. 3 Common 
3 cars 1x8" 8-16’ No. 3 Common 
1 car 1x10" 8-16’ No. 3 Common 
1 car 1x12’ 8-16’ No. 3 Common 





complete assortment of thoroughly dry 





At a time when Hemlock stocks are 
becoming badly broken, we can offer a 





Rib Lake Quality Hemlock 


2x4—8’ to 20’ No. 1. 

2x6—8’ to 14’ No. 1. 

2x8—8’ to 20’ No. 1. 

2x4 & 2x8—8’ to 20’ No. 2. 
2x4 & 2x8—8’ to 20’ No. 3. 

3 cars 1x4—6’ No. 3. 

5 cars 1x4 & Wdr. 4 “Old 

Grade” No. 3. 


WRITE FOR PRICES. 


Rib Lake Lumber Co. 


OF DELAWARE 
General Sales Dept.: APPLETON, WIS. 
Mills at Rib Lake, Wis. 





- In thickness the table begins at 1 inch 





The American 
Hardwood Reckoner 


The American Hardwood Reckoner 
gives the footage for one lineal foot in 
pieces, beginning with 44-inch in width 
and extending up to 18 inches in width. 


and runs up to 12 inches. Both widths 
and thicknesses progress by quarter 
inches. 


The table is printed on heavy manilla 
paper, 4%x% inches. The type is easily 
legible. 

SENT POSTPAID, 
35c per copy; $2.50 for ten copies. | 


For Sale by 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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For only two and one-half cents per hundred 
pounds—plus a nominal handling charge— 
over the through freight rate we can ship your 
orders out of our Chicago yard. Are you 
taking advantage of this rate out of Chicago? 


And are you getting your orders shipped the 


Just Above the Through Rate 


seventy-five million feet of long-leaf Yellow 
Pine timbers, dimension, flooring, crating ma- 
terial, etc.; there is Fir up to 30 x 30, one hun- 
dred feet long; Soft Northern Cork White 
Pine; Elm; Basswood; Spruce; Maple; “Beau- 
tiful” Birch; Hemlock and others. There’s 
pattern and flask lumber; any kind, anything 


same day the orders are given? : 
y 6 you need in lumber. 


We ship the same day—or within twenty-four 
hours. This is routine for us, because the 
Hines main yard in Chicago is the largest 
lumber yard in the world. 


Write, telegraph or telephone your require- 
ments. No order is too large for Hines to 
handle promptly. None is too small to de- 


In this one Edward Hines yard there are mand our most careful service. 


Edward Hines 
Lumber 
Co. 


2431 South Lincoln Street Chicago, Illinois 
Telephone Canal 0349 Western Union and Postal Wires Direct to Our Office 















































Quick Shipments of Northern Cork White Pine 


Twenty-four hours is all we require to fill the most com- 
plicated or exacting order for the softest of Northern 
Cork White Pine, Yellow Norway or Rainy Lake Spruce. 





Soft White and 
Norway Pine 

| Spruce 

Larch 


The largest concentration of shipping dry stock is always 
at the service of our growing list of customers. 


Emergency needs find our shipping facilities through 
the Duluth Gateway the greatest to be had in me 
Northern forests—a money and time saver for the 
careful buyer. 


Four railroads and our vast water frontage insure ready 
equipment and quick movement by land or water. 





Our finest of standing timber and modern manufactur- 
ing plants make us leaders in the Northern Woods. 


| Dependable Lumber from a Dependable Source of Supply. 
The Virginia and Rainy Lake Company 


Virginia, Minnesota 























28 AMERICAN 


LUMBERMAN 





December g9, 1998 











Reinforce four (redtt 


‘hat’s the use of denying it? Lumbermen have 

not enjoyed, generally, the “high credit” found in 

other basic industries. They have had to pay a 
higher rate for money and meet more severe conditions. 


Why? Principally because they have been under the neces- 
sity of “seasonal selling” and short-term borrowing against 
shipments. 


But they have neglected the credit potential of vast stands 
of virgin timber, suitable to secure the best of funded 
loans at long-term and on favorable - rates. 


Take advantage of the capital resources you have in your 
stumpage assets and Reinforce your General Credit! 


Consult us about a Bond Issue. 


$akerfenes Company 


Portland, Oregon Chicago 
Pacific Building 208 South LaSalle Street 


THE ONLY HOUSE IN AMERICA ORIGINATING AND 
DEALING EXCLUSIVELY IN LUMBER SECURITIES 





















Odoriess—Coloriess— Paintable 
Will Not Rot and Resists White Ants 


For detailed information address: 


CURTIN-HOWE CORPORATION 
Timber Preservation Engineers 

11 PARK PLACE NEW YORK CITY 

Crozer Bidg., Philadelphia, Pa.—New Orleans Bank Bide... New Orleans, La. 


















SLOW SPEED 
ER 


STERLIN LOW POW 
BLOWER SYSTEMS 
Handling SAW DUST and SHAVINGS 


Designs and Estimates free of charge. Results guaranteed. 
BLOWERS. CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 
Sterling BlowerCompany, fw co 
Branches:—New York and Philadelphia. 








We want to sell the following 


Mchiaen FLardwoods 


Michigan 


5/4 No. 2 Common. 5M’ 
110M’ 6/4 No. 3 Common. 8M’ 


DRY 


BIRCH 
4/4 Ne. | Common... 


2x 6 No. 2 Common. 13M’ 
2x10 & 2x!2 Hearts.. 10M’ 


444 & 6 Ne 2 10/4 No. | & Better 9M’ =e Hearts eerste yd 
SE lS 15M x BES  ceoviveces z 
a, o> tar te SOFT MAPLE 
Common ........ 15M’ 4/4 FAS ........... 8M’ ASH 
IE. ivviccuatuan 80M’ 4/4 Selects & No. | 4/4 F , 
5/44 & 6 No. 2 Common ....... 80 v4 one's ta ee 
Common ........ 5M’ 4/4 No. 2 Common..115M’ ; : 
6/4 Ne. 2 Common.. 84M’ 5/4 No. | & Better... 5M’ OAK 
6/4 No. 2 Common.. 30M’ 
BASSWOOD ' 4/4 No. 2 & Better. 15M’ 
en 30M’ HARD MAPLE 


BASSWOOD LATH 


4/4 Ne. | & selects. SOM’ 5/4 No. | & Better.. 85M’ 


4/4 No. 2 Common. 22M’ 5/4 Flooring Stock ..575M’  %xl'/2—32” ........ 114M 
Pet schelisence 28M’ 6/4 No, | Common... 24M’ %xi'ro—4’ .......... 177M 
Hard Maple Flooring Stock for Rail or Water Shipment. 

19 So. La Salle St.,. CHICAGO 


C. H. WORCESTER CO., Not Inc. 


Band Mills at Chassell and Ontonagon, Mich. 








— hE 


“MARATHON” 


MAPLE FLOORING| 


Manufactured fror wer Michigan Maple—the 


WRITE US FOR PRICES 


WARD BROTHERS, Manvfacturers) BIG RAPIDS, MIcH | 


Finest in the Wo, 





INSTALLED at the DRY SORTER CHAINS 
Save Labor Cost—Double Sorter Capacity 


Write for Information 


LEITELT IRON WORKS, Grand Rapids, Mich. 


















‘herman th. thettler Dumber Co, 


2601 Elston Avenue, 
Chicago, Til. 


Wishes you a 


Prosperous Rew Year 











Automobile, Compensation, Liability, 
Plate Glass and Burglary Insurance 
and Fidelity Bonds written in 
this legal reserve, dividend 
paying, mutual company. 


AMENS MUTUAL CASUALTY (OF 


James S. Kemper, President 
Pantheon Building, Chicago, U.S.A. 











Anything You 
Need— Quickly 


We have the backing of 
two big firms—the Eastman- 
Gardiner Hardwood Co., and 
the Pascagoula Hardwood 
Co. These mills carry very 
complete assortments of the 
different hardwoods listed 
on the left and can, there- 
fore, quickly fill all orders. 


BAND SAWED 


Southern 
Hardwoods 


OAK BEECH 
GUM HICKORY 
ASH POPLAR 


We are exclusive sales 


agents for these mills and 
MAGNOLIA will give your orders our 
TUPELO personal attention. Write 


us now about your require- 
ments. 


Eastman, Gardiner & Co. 


LAUREL, MISSISSIPPI 
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Advertisements will be inserted in 
this department at the following rates: 


30 cents a line for one week. 
55 cents a line for two consecutive weeks. 
75 cents a lime for three consecutive weeks. 
90 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 
line. Count in signature. 
Heading counts as two lines. 
No display except the heading can be ad- 
mitt 
Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 




















Wanted—Employees 


WANTED: BY AN ARCHITECTURAL 


Woodworking plant employing thirty to thirty- 
five men, man capable of accurate cost keeping 
and assisting with detailing and billing. 
Address “R. 2,” care American Lumberman. 








WANTED ASSISTANT YARD MANAGER 


In one of the smaller yards of Chicago. Must 
understand the city trade. Must know how to 
hold trade and increase sales and be capable all 
around man. State experience, salary expected, 
age, etc. 

Address “P. 17,’ care American Lumberman., 





WANTED 
Experienced manager for retail lumber yard in 
Buffalo with established business who can invest 
$25,000.00. 
Address “‘P. 10,” care American Lumberman. 





ARE YOU THE MAN? 


We want a man who can estimate almost any 
kind of contracting job—especially in figuring 
the costs of remodeling, making old homes mod- 
ern—to look new. Must be able to sell the job. 
For particulars address “P. 19,” care American 
Lumberman, 





WANTED SALES MANAGER 


Who can also act as assistant to General Manager 
in modern retail yard located in city over 100,000, 
northern Indiana. Investment required $15,000. 
Age limit 40. 

Address ‘“‘M. 20," care American Lumberman. 











Special 





























THE GREATEST MARKET PLACE 


For people in the lumber and woodworking 
industries to advertise in, is the Wanted and 
For Sale department of the AMERICAN 
LUMBERMAN. Read the ads in the Classi- 
fied section—many opportunities are offered 
for buyer and seller. 

When you want employees or employment or 
when you want anything or have something 
to sell, advertise in the AMERICAN LUM- 
_—" Greatest Lumber Newspaper on 
Sarth, 


Our address is—431 S. Dearborn &t., 
Chicago, Illinois. 











j Wanted—Employees 


WANTED 


Young man with operating or engineering experi- 
ence in the Lumber Drying Industry, to become 
Sales Engineer for long established manufacturer 
of recording instruments for pressure, tempera- 
ture, electricity and motion; and automatic con- 
trollers for temperature, pressure and humidity 
(doth air ard electrically operated types). Candi- 
dates preferred who have had both industrial ex- 
perience and scientific education, and who are 
free to travel through the great industrial districts. 
Highest character references required. Write, 
stating experience, age and salary desired. 
Address ‘“‘P, 8,’ care American Lumberman. 




















WANTED—YOUNG MAN BOOKKEEPER 


To go to lumber yard in oil field town. Must 
be single, good health, experienced in bookkeeping 
and retail yard. Positively must be single and 
not over twenty-five years of age, as there will 
be no place for family to live at this point. 
Address “P. 1," care American Lumberman. 





HELP WANTED 


Competent and experienced man to list from plans, 
Prepare shop orders and details, keep cost records, 
by eastern millwork corporation doing good volume 
of business. Address with full particulars. 

“M. 6,” care American Lumberman, 





WANTED 


Bookkeeper who has general lumber experience for 
& yard near Chicago. Must be ambitious, ener- 
getic, systematic and producer. 

Address “M. 2,” care American Lumberman. 





WANTED BAND SAWYER AND FILER 


Se want a man to take care of saws and saw logs. 
1 year employment. Electric band mill. Loca- 


tion, a few miles west of Milwaukee. 





Wanted—Salesmen 


WANTED SALESMEN 


Experienced Lumber Salesmen in Pennsylvania, 
New York, New Jersey, Connecticut, and Massa- 
chusetts to sell North Carolina Pine, Yellow Pine 
and Cypress lumber on a commission basis. 
Address “B. 3,’ care American Lumberman. 




















WANTED—GOOD, HIGH-CLASS 


Lumber salesmen, familiar with yellow pine, white 
pine, fir, hemlock and redwoo.i, to cover eastern 
Ohio north of Zanesville. References required and 
prefer one familiar with trade and who has auto- 
mobile. Address G. G. STITZINGER & CO., New 
Castle, Pa. 


Wanted—Employment 


ESTIMATOR, BILLER, DETAILER 
and Salesman wants position, 10 years’ experience. 
Desires position with reliable Manufacturing Co. 
Address “L. W. H.,” care American Lumberman. 





























BAND SAW FILER WANTS POSITION 


20 years’ experience; can give good reference, 
double band or single band, or factory. Can come 
at once. Wire or write T. M. MABE, Belva, W. Va. 


BAND SAW FILER FIRST CLASS 


wants position with reliable company. State what 
you have and what you pay. R. B. HUPP, 619 
Yokum §&t., Elkins, W. Va. 


YOUNG MAN WANTS SITUATION 


Have had four years’ experience as assistant to 
sales manager for large wholesale concern. Fa- 
miliar with all details. 

Address “‘P, 4,” care American Lumberman. 


BAND SAW FILER 


Open for position. State what you have and 
wages. Address A. H. FIELD, West Point, Va. 


RETAIL YARD MANAGER 


15 years’ experience both city and suburban man- 
agement. Proven ability and clean record. Will 
accept other than management. 

Address “P. 5,” care American Lumberman. 


MANAGER RETAIL BUSINESS 
By man of wide experience and unquestioned abil- 
ity. Larger the business the better. 
Address “‘R. 10,” care American Lumberman. 




















CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 
white paper, is 4x7 inches and is bound in cloth. 
Price, delivered, $4. 
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Address “L. 12," care American Lumberman. 


431 South Dearborn St., Chicago, Illinois 





Wanted—Employment 























POSITION WANTED ss 


By a competent general millwork Superintendent. 
Fully experienced in detailing, billing, listing, esti- 
mating and costs, also high class diversfied mill- 
work. Possessing thorough knowledge of wood- 
working machinery, ability to handle efficiently 
crew of 75 to 130 men, sober and reliable. I feel 
myself a perfectly capable applicant. Married. 
Age 37. Reliable references upon request. Will 
be available January ist. Will accept position in 
either capacity. Prefer Superintendency, as my 
experience is based on 16 solid years. Northern 
Middle West, North and Southwest considered. 
Address “P. 12,” care American Lumberman. 





ENERGETIC YOUNG MAN—MARRIED 
Available on reasonable notice. Nine years whole- 
sale lumber Traffic Mgr., Asst. Sales Mgr. Good 
character. Prefer connection large manufacturer. 
Future advantages prime importance. 

Address “P, 9,’’ care American Lumberman. 








SALESMAN NOW EMPLOYED 


Will consider proposition of merit from Pacific 
Coast. Sold yellow pine in Kansas for 18 years. 
Capable directing manufacture to produce best re- 
sults. Write me if you can handle mixed car busi- 
ness and want to increase your mill average. 
Address “‘M. 4,” care American Lumberman. 


BAND SAW FILER WANTS POSITION 


After first of the year. Twenty-five years’ experi- 
ence. State what you have and wages. 
Address “M. 29,’ care American Lumberman. 


ACCOUNTANT, CORRESPONDENT 
AND OFFICE MANAGER 


Seeks new connection. Twenty years’ experience 
in wholesale office and at the mills. Thoroughly 
familiar with both yellow pine and hardwoods. 
Under forty. Married, healthy, ambitious and 
aggressive. Get the facts. 

Address “M. 30,’ care American Lumberman. 


SALESMAN WANTS POSITION 


With manufacturer or reputable wholesaler. Thor- 

oughly experienced, with established trade in north- 

eastern Ohio, among industrials and yards, 
Address “L, 20,’"" care American Lumberman. 


WANTED POSITION BY 


experienced hardwood buyer and inspector. Thir- 
teen years experience, both North and South. Ref- 
erences. Preferably road. 

Address “K. 15,” care American Lumberman. 

















EXPERIENCED LADY 


Willing, conscientious worker, five years’ wholesale 
lumber office, desires employment. 
Address “P. 16,’’ care American Lumberman. 


SALES MANAGER OPEN JAN. FIRST 


Can give exceptional service to Fir or Inland Empire 
manufacturer seeking a better market in States 
which were formerly yellow pine. Best of reference 
as to energy, character and ability. 

Address “M. 3,” care American Lumberman, 


BAND SAW FILER 


Now employed, wants to change. Strictly sober. 

Seventeen years best mills, both hardwood and 

pine. Work guaranteed no pay. Come at once. 
Address “P. 14,’ care American Lumberman. 











BAND SAWYER WANTS JOB 


Right hand rig. Hard or softwood. Good grader. 
Best of reference. Address BOX 193, Sheffield, Pa. 





EXPERT BAND AND RESAW 


Filer desires position. 
Address “‘P. 15,’”’ care American Lumberman. 





WANTED POSITION AS MANAGER 


Of retail yard in city or good sized town by man 
with years of the best of experience in manage- 
ment of retail yards. Age forty-five. 

Address “P. 23,’”’ care American Lumberman. 





WANTED POSITION AS PLANT MANAGER, 


by thorough Lumberman of outstanding ability, 
with seasoned experience in both pine and hard- 
wood; capable directing manufacture of both. 
Capable logger. Best of references. Address 
“Pp, 24,” care American Lumberman. 


SALES MANAGER 


Twenty years personal acquaintance with Con- 
sumers and Manufacturers of Hardwoods and 
Cypress. Desires operate Hardwood and Cypress 
Department for good Yellow Pine or West Coast 
Wholesaler on Profit Sharing Basis, or will con- 
sider salaried position with Mill or Wholesaler. 
Address ‘‘M. 19,” care American Lumberman, 








WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the “Wanted 
Columns” of the AMERICAN LUMBERMAN, Man- 
hattan Building, Chicago, Ill, 
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- Wanted— Employment 























Wanted-Business Opportunities 








Wanted-Second Hand Machinery 











EXPERIENCED RETAIL LUMBERMAN 
Desires connection with large company. Forty 
years of age, of Scotch descent, ten years general 
superintendent for one of largest and best line 


yard companies in America, four years general 
manager twenty retail lumber yards, at present 
head of large retail yard in New Jersey Metro- 
politan District wants’ to get back with larger 
lumber interest in any capacity where past ex- 
perience will be valuable. Will go any place 
in North America and do anything honorable 
which will yield good, substantial salary. Sug- 
gest you wire at once arranging for personal 


interview if you need a capable, sober, hard-work- 
ing and dependable executive whose services will 
be cheap at any price, 

Address “R. 1,” care American Lumberman. 





WANTED POSITION BY YOUNG MAN 


As salesman with Southern Manufacturer of Hard- 
woods. Ten years selling through Pennsylyania, 
New York State, Canada and New England. Will- 
ing to work. Can get results. Now employed. 
Best of reference. Work from yard up. Eight 
years with one house. Willing to go anywhere. 
Address “R. 5," care American Lumberman. 





POSITION WANTED—MANAGER 


Fourteen years’ experience in retail lumber and 
building. Age 34, married. Employed at pres- 
ent. Would like to locate with a good retail lum- 


ber company 


Address “M. 25," care American Lumberman. 





WANTED POSITION AS MANAGER 


By modern, efficient retailer capable of handling 
business at a profit. Age 29, 10 years’ thorough 
experience in all phases of business. References 
and past record will show ability and character. 
Available after January ist. 

Address “M. 31,” care American Lumberman. 





POSITION WANTED 


Yard foreman, office work, bookkeeping, 15 years’ 


experience. 
Address “M, 


32,” care American Lumberman. 





FILER 20 YEARS ON BANDS AND, 


Horizontal Resaws. Best of references. Can g0 
anywhere. 


Address ‘“‘L. 2,” care American Lumberman. 





BAND SAW FILER WANTS POSITION 
15 years’ experience. Give description of mill and 
salary. Write or wire 1028 7th AVE., BOX 835, 
St. Albans, W. Va. 





MAN—AGE 28 WANTS JOB 


In saw mill or woods work: thoroughly experi- 
enced. Can keep books and do most any general 
work around mill. 

Address “P. 21,’’ care American Lumberman. 





WANTED—SALES ENGAGEMENT 


By experienced, reliable and thoroughly competent 
lumber salesman, having good record covering more 
than ten consecutive years with last connection, to 
sell output of first-class mill or group of mills, in 
central, middle west or eastern states. Nominal 
salary and bonus arrangement preferred; available 
Jan. Ist. 


Address “L. 16,"" care American Lumbherman., 


‘Wanted-Business Opportunities 


WANT TO BUY A GOOD LUMBER YARD 


In Illinois, Iowa or Northern Missouri. Must be in 
a fairly good town. 
Address “P. 22,’ care American Lumberman. 


ESTABLISHED AND REPUTABLE 
MILLWORK CONCERN 


Wants to represent manufacturer of Hardwood and 
Pine Doors, Sash. Frames, and Garage Doors in 
western suburbs of Chicago or will lease suitable 
space for this purpose to good concern looking 
for centrally located western suburb with easy 
access to Chicago. 

Address ‘‘P. 18,” 


























Lumberman. 


care American 





A WELL-KNOWN MANUFACTURER 
AND WHOLESALER 


In Texas has storage facilities on 
a prominent Texas city and would like to make 
arrangements with a West Coast manufacturer 
to represent him in that territory and handle the 


deep water in 


product through his plant. Can furnish A-1 ref- 
erence and wish the connection to be with A-l 
concern. 


Address “‘P. 3,” care American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new atock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
slectrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at small cost by advertising in the “‘Want-Columns” 
of the AMERICAN LUMBERMAN, Manhattan 
Building, Chicago, Ill. 


RETAIL LUMBERMAN 


Experience in 


lumber millwork, building material 
and coal. Have $5,000.00 will invest in retail 
yard with position as Asst. Mgr. or Mgr. Go any- 


where. Write detail first letter. 
Address “P. 6,"’ care American Lumberman. 








EXPERIENCED LUMBER BUYER 


Who is active and buying from about sixty West 
Side Pine Mills wants to make a connection with 
Well Rated and Old Established Wholesaler on 
commission or salary basis. Al, reference. 
Address “L, 8,” care American Lumberman. 





OPPORTUNITY FOR DISTRIBUTORS 


Well rated manufacturer of built-in furniture 
needs distributors. in several of the larger Middle 
Western cities to handle business. Demand for our 
products growing rapidly. Want distributors who 
can grow with us. Write for details regarding ter- 
ritory, business available and full particulars on 
proposition. 


Address “L. 9," care American Lumberman. 





SELL OUR AROMATIC RED CEDAR 
IN YOUR TERRITORY 


Long established manufacturer of packaged Aro- 
matic Red Cedar Closet Lining now making plans 
to cover Middie Western territory more intensively. 
Offers opportunity to distributers in Chicago, In- 
dianapolis, St. Louis, Cleveland, Kansas City. At- 
tractive proposition to right firms. Write for de- 
tails. A 
10,” 


Wanted--Lumber and Shingles 


WANTED: ~SHORT LENGTHS 
2x4, 2x6 and 2x8—2’, 3’, 4’, 5’, 6’, 7’ and longer. 
No. 1 and 2 Common Yellow Pine S1S1E or S48. 
1x4 and 1x6—2’, 3’, 4’, 5’, 6’, 7’ and longer. 
No. 2 Common Yellow Pine, 82S, 84S, or SISI1E. 
1x6—2’, 3’, 4’, 5’, 6’, 7’ and longer, 
No. 2 Common Yellow Pine S28 & CM. 
This lumber may be air dried or kiln dried. 

BRAUN LUMBER CORP., 
Detroit, Mich. 


care American Lumberman. 





























WANTED—SHORTS! SHORTS!! SHORTS!!! 


Advertiser requires steady supply of FIR shorts 
in the rough. 2” thick and from 6” up and wider. 
Prices F. O. B. Winnipeg, Canada, 

Address ‘“‘M. 28," care American Lumberman. 





HARDWOOD AND YELLOW PINE MILL CUT 


We want to contract entire output and advance 
cash as lumber is put in pile. Write for infor- 
mation. 

Address “C, 23," care American Lumberman, 





WALNUT LOGS WANTED 
Five hundred cars walnut logs. Twelve inches and 
up diameter, eight feet and up ‘ong. We inspect 
at. shipping point and pay cash. 
GEO. W. HARTZELL, Piqua, O. 


Wanted-Timber a Timber Lands 


WANTED 


From fifty to two hundred million feet of timber. 
Give full particulars. H. H. WEFEL, JR., Mobile, 
Ala, 


























Milling In Transit 


MILLING AND KILN DRYING IN TRANSIT 


Poplar Bevel Siding and Dimension. Poplar Trim 
and Mouldings. K. D. Window and Door Frames 
Detail and special Woodwork. 

SERVICE LUMBER COMPANY, Corinth, Miss. 


_ Wanted—Miscellaneous 


WANTED TRANSIT KILN DRYING 
at Cairo, Ill New kilns, prompt expert handling, 
standard prices. 
R. J. WITHERELL LUMBER CO., Cairo, Illinois. 






































WANTED 10 OR 12 LUMBER BUGGIES 
Must be two wheeled buggies and in first 
condition. 

Address “R. 


class 


12,” 


eare American Lumberman. 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale department 
when you want to sell anything in the lumber 
industry. AMERICAN LUMBERMAN, 431 8. Dear- 
born, St., Chicago, Ill. 











WANTED FOR CASH 


Good, used woodworking machinery. 

in A No. 1 condition. % Must be 
1 Single Belt, Motor Drive Belt Sander, America 
No. 5, complete with motor, table and all] regulae 
equipment, . 
1 No. 51 Direct Draft Medium Swing Sa 

ing hung, Yates-American. .  o 
1 Hand -Jointer No. 10, 16” width, 3 knife head 
Yates-American, ‘ 
1 Yates-American Tenoner No. 2%. 

1 Yates-American Single Surfacer No. B-8, 

All machines complete with motors and all regular 
equipment. Communicate direct, describing each 
machine in detail. Similar machines of other 
makes considered if in good condition. Quote 
itemized prices crated and in car for shipment. 
A. K. LEUCKEL & COMPANY, 621 S,. Broad 
Street, Trenton, N. J. 








WANTED—SECOND HAND EDGER 


Good size, Prefer one that could be operated by 
two men—one on either side. Give price and de- 
tails as to condition. 


Address “R, 9,’ care American Lumberman. 








Wanted—-Locomotives and Cars 





—— 








60-65 TON GEARED LOCOMOTIVE 


Heisler preferred. 


Must be first class. Give age with 
specifications and photos. Will pay 
cash. Address “P. 2,’’ care American 
Lumberman. 














Wanted-Logging Ry. Equipment 


WANTED 


A carload of 16-lb. used rails. Quote price F. O. B. 
Pocomoke City, Md., or shipping point. 
R, C. PERDUE, Pocomoke City, Md. 


For Sale-Business Opportunities 


WE HAVE FIVE ACRES TO LEASE 


With switch track, suited for warehousing of 
lumber adjacent to our lumber yard; also, a build- 
ing with 6,000 square feet on one floor that could 
be used in light manufacturing. 

Address ‘“‘R. 4,” care American Lumberman. 


OWNER OFFERING WEST VIRGINIA MILL 


Lumber operation and 3.000 acres oak and white 
pine timber for sale at $75.00 per acre, or will take 
in responsible partner and _ operate. Address 
PROPRIETOR, Central Hotel, Point Pleasant, Pa. 


FOR SALE 


Canadian factory specializing in cut-up and dimen- 
sion stock, as going concern. Attractive proposi- 
tion. Good reason for selling. 

Address “F. 50,” care American Lumberman, 



































WOOD WORKING FACTORIES 


At sacrifice prices. Choice locations in Central 
States with low labor costs. Free industrial sites 


with switch to responsible manufacturers. Build- 
ings constructed and financed. $1.00 sq. ft. up- 
wards. Write us your requirements. FANTUS 


FACTORY LOCATING SERVICE, 139 N. Clark 


St., Chicago, Ill, 





SAW MILL FOR SALE 


Six-year-old plant, consisting of band mill, resaw, 
planer mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use. Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “B, 10,’ care American Lumberman. 





FOR SALE—WOODWORKING PLANT 


in Southeast on private railroad siding connecting 
with three Trunk Line Railroads at Milling in 
Transit point. Large fully enclosed Main Mill 
Building containing Matcher, Resaw, Moulders, ete. 
Good Boilers and Engines, Brick Dry Kilns. 
Timber and Lumber amply close in to plant. 
Priced low for immediate sale. Terms. 
Address ‘‘R. 7,” care American Lumberman. 


t 
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For Sale-Business Opportunities 




















For Sale-Timber and TimberLands 

















ForSale-Second Hand Machinery 

















RECEIVERS SALE 


All property of the White Lake Lumber Com- 
pany at Garland, N. C., will be sold at public sale 
on January 10th, 1929, at 11 a. m. A complete 
band saw mill with Corliss Engine, boilers, steel 
water tower and equipment. Itemized list will be 
furnished upon request to any of the undersigned. 

DANIEL W. DOUB, 
JOS. D. MISH, 
Receivers, Hagerstown, Md. 


A. McL., GRAHAM, Attorney, 
Clinton, N. C. 








or will join mill man that will put up mill on 
operating basis. 


When you waht a new stock of lumber or shingles, 


Columns” of the AMERICAN LUMBERMAN, Man- 


WANTED TO SELL 100 MILLION FEET 


Western Pine Logs—Delivered at M. P. R, R. for 
$13.50 per M. or G. N. or N. P. R. R. for $14.00 


Pine timber will average $26.00 
F. O. B. mill, 130 miles from Portland on Colum- 
bia river. Ship by water South and East at $3.00 
profit on Freight. Can furnish 600 million stump- 
age at $2.75 that will come to mill about same 
price. 

Address “L. 6," care American Lumberman. 


WHY WAIT WHEN YOU WANT SOMETHING? 





new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the “Wanted 


hattan Building, Chicago, Ill. 


SAWMILL MACHINERY AND 

LOGGING EQUIPMENT COMPLETE 

For sale about April 1, 1929. 

Located at Landisburg, West Virginia. 

1 Double Band Mill Complete—capacity 80,000’ 
Hardwood per day. 

6 Climax and Shay Locomotives, weight from 32 
to 47 tons, 36” gauge. 

Narrow gauge logging equipment including two 
American Log Loaders, 100 skeleton log cars 
and 30: flat cars, together with an up-to-date 
machine shop and blacksmith shop. 

All of the above equipment is in good serviceable 
condition, 


Also, about 20 miles of 35-lb. and 40-lb. steel rail. 


BABCOCK COAL & COKE COMPANY, 
908 Frick Bldg., Pittsburgh, Pa. 




















For Sale--Hardwood Timber | 











| For Sale--Retail Lumber Yards | 


LUMBER YARD FOR SALE 


Average yearly sales for the past five years $70,- 
000.00. Industrial city near Charleston, W. Va., 
with population of 100,000 within ten miles. Will 
make attractive deal with interested parties as I 
wish to close out to go into a larger organization. 
Will bear closest investigation. P. O. BOX 916, 
Charleston, W. Va. 














FOR SALE—LUMBER YARD 
Central Ohio town 1500. Closest yard 11 miles. 
Reason for selling wish to retire. 
Address “W. F. &S.,"" care American Lumberman. 





FOR SALE—RETAIL LUMBER YARD 
Detroit, Michigan. Good reasons for selling. If 
interested write for particulars. 

Address “H. 10,’’ care American Lumberman. 





LUMBER YARD FOR SALE 


Small yard on main Boulevard near Los Angeles. 
In good residence section and close to rapidly 
growing industrial district. Now doing $10,000 
per month business at a profit. $12,000 will buy 
buildings, equipment and stock. 

Address “L. 22,’ care American Lumberman. 





WILL SELL INTEREST 


In good small country yard in Wisconsin. Must 
have five to seven thousand. Must be hustler. 
In, good dairy country. 

Address “R. 3,” care American Lumberman. 


| For Sale~-Lumber and Shingles | 


ADVERTISER IN POSITION TO CUT 


Several million board feet of either Ohia or Koa 
Hardwood in Hawaii Islands. These hardwoods 
are a species of Mahogany. Land is being cleared 
for agricultural purposes and the lumber will be 























sold at reasonable prices. 
Address “R. 6," care American Lumberman. 
FOR SALE 
140,000 feet No. 2 & 3 common hickory, 5/4, 6/4, 
i(/4, widths from 4 to 12 inches, length 10 to 16 
feet. A bargain for quick sale. 


R, & J. STERN, 
Ironton, Ohio. 





HALF MILLION FEET OAK, ELM, SOFT MAPLE 
Want to cut and sell direct to user. Elm, soft 
maple, black ash, bolts any length. Dry oaks 
and elm. HILL, Box 165, Adrian, Mich. 





FOR SALE HARD MAPLE LUMBER 
200M ft. 8/4, 9/4 and 12/4 dry stock, one million 
feet to cut this fall and winter. 
BINGHAMTON HARDWOOD LUMBER CO., 
Binghamton, N. Y. 


CANOE BUILDERS AND 
LADDER MANUFACTURERS 
Wishing to purchase clear cedar and fir in car- 
Sad lots can do so to their advantage through 
L. A. BIRD, 11 Lafayette Park, Lynn, Mass. 


FOR SALE—OAK STACKING STRIPS 


1X1%x6’ used 1c ea. f. 0. b. Cairo. R. J. WITH- 
ERELL LBR. CO., Cairo, Iil. 

















500 MILLION FT. HARDWOOD TIMBER 
W. Va. Best eastern tract. 
BOX 653, Kansas City, Mo. 


FOR SALE—CANADIAN TIMBER 


50,000,000 ft. Hemlock, Birch, Basswood, Ash and 

Elm, 60% Hemlock, $3- per M trucking to R. R. 

200 miles North of Toronto. Splendid opportunity 

to operate very profitably. 

WARREN ROSS LUMBER COMPANY, 
Jamestown. New York 


For Sale--Southern Timber Lands 


TIMBER FOR SALE 


Seventy-five to Two Hundred million feet round 
long leaf pine, also Two Hundred million feet 
hardwood. Full information on request from op- 
erating buyers. 

J. W. BARNES, Box 228, Savannah, Ga. 


FOR SALE 


About four million (4,000,000) feet Virgin Timber. 
Two and one-quarter million (2,250,000) feet pine, 
balance in oak, hickory, gum and a small quan- 
tity of cypress. Convenient to two (2) railroads, 
on gravel road for hauling. P. O. BOX 161, Can- 
ton. Mississippi. 


For Sale-Pac.Coast Timber Lands| 


B. C. TIMBER FOR SALE 


Very fine tract of spruce timber, estimated cruise 
about 600,000,000 ft. Excellent location for rail- 
way shipment to Eastern Canada or U. S. A. Good 
millsite. Price $450,000 on terms. 
CANADIAN FINANCIERS TRUST COMPANY 
839 Hastings St., W., Vancouver, B. C. 


FOR P!NE AND FIR TIMBER LANDS 


Write FAVELL-UTLEY REALTY CoO., Lakeview, 
Ore, 


ForSale-Second Hand Machinery 


FOR SALE 


Lighting plant comprising 1 dynamo, 115 volts, 
38.6 amp. 

Switch bond Langstadt & Meyer. 

6 H.P. upright engine. 

Barnes saw gunner. 

Double surfacer, “American” make. 

6” band resaw. 

Small circular resaw. 

Automatic band saw grinder. 

75 H. P. Cooper engine, 

35 H. P. steam engine. 

Boilers. 

Smokestack 4’x80’ with spark arresier. 

Worthington Pump, 6x4x6. 

Swing slasher. 

Hand grinder for planing mill knives. 

Address “S. 53,’ care American Lumberman. 


FOR SALE 


No. 77 Yates-American Planer & Matcher. 
Ideal Mershon Resaw 5” blades. 
Mershon Band Rip. 
Mershon 66” style K Resaw 8” blades. 
Filing machinery, 
GEBOTT MFG. CO., 
Muskegon, Mich, 










































































NE el el el el el — 








FOR SALE 
bs posts, piling, ties. Specialties in white oak 
Piling. Prompt shipment on any amount. 
TIONESTA FOREST PRODUCTS CO., 
Tionesta, Pennsylvania. 





HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department 


industry. AMERICAN LUMBERMAN, 431 8S. Dear- 


when you want to sell anything in the lumber 


FOR SALE 
COMPLETE DOUBLE BAND MILL 
AND LOGGING EQUIPMENT 


One Filer and Stowell heavy duty double band mill 
complete with Power Plant, Krebs Traveling Log 
Derrick, and Machine Shop. 
Mill frame of cypress in good condition for re-use. 
Complete Logging Railroad and Logging Outfit 
consisting of— 
Twelve miles 56-lb. steel 
Two Porter Locomotives 
Two Heisler Locomotives 
Fifty Heavy Russell Skeleton Log Cars 
One Lidgerwood self-propelled Double End Skidder 
One McGiffert Self-propelled Log Loader 
One Lidgerwood Log Loader, 

CARRIER LUMBER & MFG. CO. 

Sardis, Mississippi, 





USED MACHINES FOR SALE 


Yates C3—4” Moulder 


Yates C4—8” Moulder 

Berlin 108—10” Moulder 

Woods 131—9” Moulder 

Woods 107 and 107B Moulders 

Also some good Planers, surfacers, Flooring Ma- 
chines, Timber Sizers, Gang Ripsaws, Cutoff Saws, 
Saw Tables, and some good Inside and Outside 
Moulders. 

Write at once if interested in good machines at 
reasonable prices. 


Address “M. 5,” care American Lumberman., 





MACHINERY FOR SALE 


1S. A. Woods Planer. 
2 Band resaws & Filing room equipment. 
1 Mereen-Johnson Squeezer. 
Steam power plant. 
Address “E. 1,’’ care American Lumberman. 





FOR SALE—ONE B. F. STURDIVANT 


50” Double Exhaust Fan, 10x9% pulley, 18” inlet, 

in first class condition, with a large quantity of 

pipe. Also one New York Blower Company ex- 

haust fan, 36x18, connected to heating coil chest, 

52x78x65, with 400 1” pipes. Cheap for quick sale. 

— & KIME LUMBER CO., Crestline, 
io. 





FOR SALE BARGAINS 


2 sets Sherman Double end matchers in good 
shape and now in operation. 
INDIANA FLOORING CO. 
Reed City, Mich, 





FOR SALE—INVESTIGATE 
COMPLETE BAND MILL PLANT 


Capacity 15,000,000 per year. Include five hundred 
H. P. Corliss engine, band and heavy Allis Resaw 
Band Mill, three logging! locomotives and forty log 
cars, also log loader and log skidding machine. 
Planing mill, American Fast Feed Machine, capac- 
ity 50 M. planed lumber per day. Also complete 
machine shop and welding plant. Also experienced 
plant operator will take down, move, set up and 
operate successfully. 

LATHROP LUMBER COMPANY, Reform, Alabama 





LOOSE LEAF ESTIMATE FORM 


At last! An estimate sheet of standard letter- 
head size, 8%x1l. Firms doing extensive estimat- 


ing find a single sheet ample for the most com- 
plicated estimate. Fits the typewriter, handy on 
the desk, convenient for filing, mailing. and bind- 
ing in standard equipment. Forms are padded 
25 triplicate sets, 75 sheets to a pad, and with 
three holes to fit standard binder. Original white, 
and duplicate and triplicate in colors. Five pads, 
$4; ten, $7; binder, $1.75. 

AMERICAN LUMBERMAN, 431 S. Dearborn St., 

Chicago, Illinois. 





born St., Chicago, 
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For Sale—Steel Rails || | For Sale-Electric Machinery | | COUNTERFEIT CHECKS 


| are frequent except where our 



































RAILS } 150 K.W. 3 PHASE GENERATOR Two Piece 
New and relaying 500 tons 60s, 500 tons 70s, prac- | 150 KW, 80% P. F., 900 RPM, General Electric, - 
tically new. Also large tonnage of light section Type ATB Form PB, 220 or 440 voit, 60 arama, 3 Geometrical 
relayers, frogs and _ switches, spikes, bolts, locomo- | phase, belt driven, A. c. generator, with direct B rt Cc ° 
Ssves, Cars, Otc. Rm ha Mt ad quoted. | connected exciter, switchboard, base and pulley. artet Voin 
Park Row Bids. ae Bldg Fine condition. Low Price. A. C. and D. C. Motors is in use, then 
New York City. Pittsburgh, Pa. —Al Sizes. Write for stock list. Special low prices. imitation isn’t 
V. M. NUSSBAUM & CO., Fort Wayne, Ind. Semi 
RELAYING RAILS le. > if you 








‘or it. 
All weights—8 to 130 lbs. per yard—Splices—Frogs 


“wis *hes-—Tia € 1s— . ives ¢ ars, ——— ] 
Switches Tie platoeLegomotives and ‘cara, For Sale—Miscellaneous | waits es 
. 




















RELAYING 40 LB. AND 60 LB. RAILS ' CHICAGO 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives. } ch mag me me! 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. WAGONS, TWO DOZEN, 31%” TIRE Log Has enc! 








BIRDSELL LUMBER WAGONS DEPARTMENT 2 


"a 
For Sale--Locomotives and Cars | Two and three years old only; wagons in splendid 


condition but we are motorizing our equipment. 


| $25.00 each F. O. B. our yard in half dozen lots. LOG S | A Mi PS 


REBUILT LOCOMOTIVES |F. M. SIBLEY LBR. CO., 15141 Hamilton Bivd., TRADE CHECKS, STENCILS 
Sa pon 5 sreee Ghar ansced, baits 1008. Highland Park, Mich BURNING BRANDS, ETC. 
70-ton 3-truck Shay geared, bui 911, 4 : 
60-ton 3-truck Shay geared, built 1918. } SEND FOR CATALOGUE 























50-ton 2-truck Shay geared, built 1923. 
50-ton 2-truck Shay geared, built 1918. M FYE 
24-ton 2-truck Shay geared, built 1907. EVERGREENS, SELECT STOCK 








31 NORTH CLARK ST. CHICAGO 


BIRMINGHAM RAIL & LOCOMOTIVE CoO. 


; Fine specimens for lining out and landscape work. 
Birmingham, Alabama. 


Rhododendron maximum and Mountain Laurel. 
Seedlings, 10 to 15 in., per 100, $10.00, per 1,000, 
| $75.00. Select clumps, 2 to 3 ft.., 25 for $14.00 per 
| 100 $50.00. 
FOR SALE STANDARD GAUGE LOCOMOTIVES Canadian Hemlock and Juniperus virginiana, 12 to 
One 60-ton Baldwin Mogul. 18 in., per — — ae 8 a 
i . } ash please. rite for carlo 8. 
One 50-ton Lime seas. RHODODENDRON SUPPLY CO., Doeville, Tenn. 














Tractor Gang Edgers $115 and Up 


68 Heavy Russell logging cars. 
2% track miles 60 Ib. rail, with connections 
Two carloads %x5 inch good used Track spikes, | 5000 LITHOGRAPHED ays AT — .RIABRLE BE . . . 
Above in good condition and available for im- Per thousand. Bond Paper. ungraving ree. i ee : 
mediate delivery BISSELL LUMBER COMPANY ane 7a Se, Soe J.H. Miner, P. 0. Drawer 630, Meridian, Miss. 


Ladysmith, Wisconsin. FOR S SED DRY-KILN TRUCKS 
450—6% ft. Roller Bearing Dry-Kiln trucks. Cross 

FOR SALE | Piling type. Good condition. .o. ft. — ——- 
One (1) 28-ton Lima Shay geared locomotive, re- | ing Dry-Kiln trucks. Cross iling ype 00 
built! TOMAHAWK STEEL & IRON WORKS, | condition. CHAS. N. BRAUN MACHINERY CO., 
Tomahawk, Wis. Fort Wayne, Ind. 




















RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St.. CHICAGO 











SLOW SPEED, LOW POWER G. Kluge, Pres. 
Shavings and oo. See oe 


Dust Collecting Systems 


POSITIVE Long Distance Conveyor Systems. 
as = pe Wood Waste Furnace 
tokers 


Central Blow Pipe Co. 
Engineers and Contractors 

3 1729-31 West Phone, Lafayette 6416 

Pershing Road, CHICAGO, ILL. 


a Steele Wire 


Company's 








ire Rope 


ad AERIAL 


TRAMWAYS 


SAVING in OPERATION COST THAT AMERICAN STEEL & WIRE COMPANY 


THE PLYMOUTH 


LINE OF GASOLINE AND DIESEL 


‘Melete) [ougi's=— 


Ss MPLETE FROM TWO TO FiFTY T 





SIZES WRITE FOR CATALOG AND PER. 
-f BL LET NS. TIME IS THE TEST 





Chicago, N ster, Phil in, Pittabargh. St 
Otiatomt Ce tla t Cincinns mac. Wil Wilkes: mire, ations, angen Cle. St as 
nm rm Dal r, e 

OY Stect'Products Ga Se" . Los Angeles, Portland, by SN 


8-Wheel Log Wagons Reduce Hauling Costs 40% .__ 


THOUSANDS OF THEM IN USE TODAY fe Brartion 


by some of the largest operators in the country— verify this 
statement. Built on a scientific principle, they require less 
power to pull a given weight over an uneven road than the 
ordinary wagon and thereby save ‘ou money by increasing 
your facilities and saving time. 


It’s all in the 8-wheel construction 


illustrated herewith are indis- } 
Our ge ensable in any logging camp. 
a or handiness, practical opera- 
Self-Loading tion and a time and money 
saver, a trial easily proves 
Skidd their worth. We should like 
ers to tell you more about them. 
Further particulars yours for 

the asking. 


LINDSEY WAGON Co. 


Sole Manufacturer, LAUREL. sacmemeien 


PLYMOUTH LOCOMOTIVE WORKS 


So TON DIESEL Plymouth, Ohio 
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Unbeatable Performance In The Logging 
Industry For Over Half A Century 


—is one reason why there are 
more Porters in this service 
than all other kinds combined. 
H., K. PORTER COMPANY 
PITTSBURGH. PA. 


comotives 











ft a ee 

rf 

Super-powerful 
Gauge 4’ 8%”; Service Weight 160,000 Ibs. ; 
Wheel _~ ad Le J wanes 44”  ¥ il fi | 
ameter; Tota eating Surface 1, sq. ft.; a d 
Grate Area 19.25 sq. ft.; Working Pressure 1@) | 1re aid 
200 Ibs.; Tractive Force 26,800 lbs.; Water Saas 


For over 50 years Vulcan has been in close touch with lum- 
bermen and loggers throughout the world. Careful study of 
their hauling problems and a corps of highly efficient engineers 
have enabled us to build locomotives which stand up under the 
most adverse conditions. That’s why lumbermen today say that 
Vulcan locomotives are the most dependable and economical. 


There is a Vulcan of the correct type and size for your 
operation. We will gladly send an engineer to study your 
hauling problem and recommend the correct locomotive for 


your use. 

VULCAN 22 
Write Now or 
for Latest Wilkes-Barre PaUSA 


STEAM 


VULCAN 
GASOLINE 
Catalos eczecn? LOCOMOTIVES 





Tank Capacity 1,800 gals.; Fuel Tank Cae 
pacity 775 gallons oil. 











Lumber Truck 


Roller Bearing Steel Wheels, 


WW 
a " Axles and Iron Parts 


| Ready to Ship 


-_ : 
" 3 
\ ] Build Your Own Truck 
\ y/ and Save Freight 
N y We will sell you a sample truck 
ww to build by. Send for circular. 










28, 30, 36, and 44-inch 


Complete Trucks 
also in Stock 


ARCHER 
IRON WORKS 


Chicago 















A Hog Without Knives 


Reduces trimmings, veneer scrap and other 
wood refuse for boiler fuel. No knives to break 
or require daily sharpening. Patented hammers 
cut by impact and require redressing only 3 or 4 
times a year. 
Saline River Hardwood Co. , Pine Bluff, Ark. say: 
“Twice we have gotten iron into the Williams 
which would have torn an ordinary hog all to 
Pieces. 20 sizes to select from. 
Williams Patent Crusher & Pulverizer Co. 
810 St. Louis Ave., ST. LOUIS, MO. 
New York 






San Francisco 
15 Park Row 415 5th St. 


Chicago 
37 W. Van Baten St. 








PATENTED NO-NIFE HOGS 





















No lagging boilers 


Put a Jenkins Automatic Equal- 
izing Valve on every boiler in 
the battery, and you can be sure 
that pressures will be kept uni- 
form. 


If a tube should burst or other 
internal rupture occur, these 
valves automatically shut off the 
steam to the boiler affected. 


The only way in which the 
valves can be opened is by the 
pressure in the boiler to which 
they are attached. Thus there 
can be no accidental turning of 
steam into a boiler which is 
being cleaned. 





JENKINS BROS. 

80 White Street.......New York, N. Y. 
524 Atlantic Avenue....... Boston, Mass. 
133 No. Seventh Street. .Philadelphia, Pa. 
646 Washington Boulevard...Chicago, Ill. 

JENKINS BROS., Limited 

Montreal, Canada London, England 


Fig. 203 


Flanged, Jenkins Extra 
Heavy Iron Body Auto- 
matic Equalizing Stop 
and Check (Non-Return) 
Angle Valve 








ee 






Always marked with the"Diamond" 


enkins Valves 


SINCE 1864 


<a 
y \\ 
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A—Northern Pine 
B—Northern Spruce 


C—Northern Hemlock 


D—Northern Cedar 


Babcock Lumber Co.. .abceio 
Bissell Lumber Co......... ac 
Brooks & Ross Lbr. Co..... © 
my River Boom & Lumber 
Cons Lhr. Co., C.C..... ac 
Connor Co., R......... acdjr 
Elias & Brother, G...... abce 
Emporium Forestry Co... abe 
Foster-Latimer Lbr. Co... .ac 
Grand Rapids Trust Co... .c 
Griffith-Hubbard Lbr. Co.. a 
Hettler Lbr. Co., H. H.. .ace 
Hines Lbr. Co., Edw..... acej 
Hines Hardwood & meer 
Jackson & Tindle, Ine. . pe 
Kneeland-McLarg Lbr. Co. x 
Mershon, Eddy, Parker Co 

PGR ER ES acrs 
Northwestern Cooperage & 

Lbr. Co., The. ......abede 
ME * Dicvscnccccened acd 
Pike-Dial Lumber Co. . .ajlor 
Rib Lake Lumber Co....... e 
Rust-Owen Lbr. Co........ 4 
Sawyer Goodman Co......ac 
Sh«-vlin, Carpenter & Clarke 

_ eRe aopr 
Stack Lumber Co.......... C] 
Stange Lumber Co........ ac 
Virginia & Rainy Lake Co.ab 
Von Platen-Fox Co....... ac 


Western Wood Products Co. . 

EE OO acjlor 
WeyerhaeuserSalcsCo ajlmrs. 
Wheeler & Dusenbury..... ac 
White Star Lbr. Co. .... .cejl 
Winegar-.orman Lbr. Co. .ac 
Wisconsin Land & Lbr. Co.acd 
Wisconsin - Michigan samep 


E—Southern Yellow 
Pine 


F—Cypress 


Angelina County Lbr. Co...¢ 
Atlantle Woodworking Mills, 


60 


26 


63 
69 
28 
27 


59 
59 
26 
69 
26 


26 


62 


| CAS acdimno 
Ayer & Lord Tie Ce... .... e 76 
Babcock Lbr. Co...... abcelo 60 
Barger Lbr. Co., Inc., P. M.ei 60 
Bradley Lbr. Co. of Ark...eh 9 
Braun Lumber Corp...... e 88 
Brooks-Seanlon Corp....... e 
Burton-Swarts Cypress Co. of 
SR ctance cas aknasiog’ 18 
Caddo River Lbr. Co...... eg 60 
Central Coal & Coke Co. . .¢j 
Dibert, Stark & Brown Cy- 
press Co., Ltd........... : 62 
Eastman, Gardiner & Co... 28 
Exchange Sawmills Sales — eo 
Frost Lor. Industries, Inc...¢ 
Garrett Ubr.Co..T. H...... ° 
Great Southern Lbr. Co » 
Gregertsen Bros. Company..f 2 
Griffith-Hubbard Lbr. Co...e 69 
Gulf Red Cypress Co....... f 
Hammond Lb. Co., Ltd... .¢ 
Hettler Lbr. Co., H. H....ace 28 
Hillyer Deutsch Edwards, 
SS eS eae? e 
Hines Lbr. Co., Edw... .. acej 27 
Hines Lumber Co., Edward.e 27 
Homochitto Lbr. Co....... e 6 
Industrial Lbr. Co......... ° 
Jackson Lbr. Co........... & 
Jackson Lbr. Co., E. E..... * 
Kaebler Lbr. Co., Donald F..c 69 
i ee e 18 
Kirby Lhe. Co............. e 
Long-Bell Lbr. Co... ... 11 
Long Leaf Yellow Pine Mis 
Satna ddd we exektiat 
Lutcher & Moore inoeniie 
ee Se ae f 62 
Luteher& MoereLbr.Co.The.e 
Lyon Lumber Uo.......... ef 60 
Marathon Lhe. Co......... . 
Natalbany Lbr. Co., Ltd....¢ 
Newman Lvr. Co,, J.J..... e 
Payne, Frank........00s. -e 60 


SOFTWOOD LUMBER—ADVERTISERS’ INDEX 


Peavy-W llson Lbr. Co... ... e 8 
Pine Plume Lbr. Co........ e 63 
Ploneer Lumber Co... ..... e 2 
Powel: Lbr .Co............ e 
Putnam Lumber Co......ef 7 
Sabine Lumber Co......... e 
Seidel Lbr. Co., Julius....... 

ee pees, ERR es efjlopqrs 


Southern Pine SalesCorp. .ef! 
Sumter Lumber Co., Inc... .e 
Tegze Lumber Co.,The. . . .ef 
Tremont Lumber Co...... e 
Vernon Parish Lumber Vo. .e 
Wausau Southern Lbr. Co. .e 
Wier Lumber Co., R W....¢ 
Wyatt Lumber Co......... . 


Sra 


G—Arkansas Soft Pine 


ArkansasSoft PineBureau.. .g 
Caddo River Lbr. Co...... eg 60 
Wisconsiné ArkansasLbr.Co.g 


H—Aromatic Red 
Cedar 


Bradley Lbr. Co. of Ark...eh 9 
Brown & Co., Geo. C...... b 62 
De Soto Hardwood Flg.Co.h 76 


I—North Carolina Pine 


Babcock Lbr. Co......abcelo 60 
Barger Lbr.Co.,Inc. P. M..el 69 
Camp Mfg. Co............. { 10 
Ellington & Guy, Inc...... el 
Johnson & Wimsatt........ 


Sonthern Pine Sales Corp..efi 5 
Willson Bros. Lbr. Co ..... al 63 


J—Fir 

K—Spruce (Western) 

L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedar 


Anaconda Copper Mining 
Co 


Ayer & Lord Tle Co....... j 76 
B C Spruce Mills, Limited..k 
Booth-Kelly Lbr. Co. ...... j 12 
Bratlie Bros. Mill Co....... 1 


Capilano Timber Co., ~~ 
Centra’ Coal & Coke Co. . 
Collins Lbr. Co., John D’. iim 


Connor Co., R......... acdjr 
Dempeey Lbr. Co........jm 
Dolge, Inc., Ernest......... j 65 
~~ Fir Exploitation & 
LS tandvendies im 
Bn sane Lumber Co... 66 
Gram-Willis Lbr. Co........ j 68 
Griswold Lbr. Co., The. .... j 
Hammond Cedar Co........1 
Hammond Lumber Co, Inc. . 

APR ORS SE Ras =o jmopq 
Hines Lbr. Co., Edw.....acej 27 
Inland Empire Lumber Co. 

PRE OREE RE SAR jkru 69 
Johnson Lumber Co.,C.D.jkm 3 
Kaehler Lbr. Co., Donald F.; 69 
Long-Bell Lumber Co...ejmo 11 
Lombermen’s Exchange. .jop 
McCormick Lbr Co. C. 

DE eicascb ewan jlmo 13 
Miller Co. Paul.... ...k 09 
Mumby Lumber & Shingle 

Te senahneukekeads 
Ostrander Railway & _— 
Pacific Mutual Door Co... .. 21 
Pacific States Lbr. Co... .. jm 65 
Pike-Dial Lumber Co...ajlor 69 
St. Paul & Tacoma Lbr. Co.. 

sche dab auiiia arti ta a ikim 
SeidelLbr.Co.,Julius efjlopqrs 
Silver Falls Timber Co... .jm 
Sullivan Lbr. Co....... jklm 65 
Thurston-Flavelle, Ltd...... , s 
Timberland Lbr. Co., Ltd... .j 
V alte-Rogers Lbr. Co.. . . jkir 
Western Wood Products Co. 

in mace ice eelkde tole ecnici ajlor 69 
WeyerhaeuserSalesCo.ajlmrs. 
White River Lumber Co jkim 
White Star Lumber Co..cej 69 
Willapa Lbr. Co.......... jk 65 
Winchester Bay Lbr. Co,. .jk 
Winton Lamber Co....... ks 


0—California White 


Pine 


P—California Sugar 


Pine 
Q—Redwood 


Algoma Lumber Co... .. —- 
California Redwood Assn. . 

California Sugar & White Fine 

Sth dsienttbannshd duaiand 

Chicago Lbr. Co. of Wash. on 
Clover Valley Lbr. Co...... ° 
Duffy-Hamacher Lbr. Co.opre 
Exchange Sawmill Sales Co eo 
Feather River Lumber Ca. .o 
Fruit Growers Supply Co. .op 
Great Southern Lumber Co.q 


Lumbermen’s Exchange... jop 
Madera Sugar Pine Co.... pr 
Pacific Lumber Co. of Illinois .q 





BR cccevevevess 
DE ssneeceen es 


CNET cccccocees 


BE - accuse ecneceues h 
GD ciccneseeoes 


DE tocaeeeus 


Philippine........ k 
Magnolia ........ 


Maple (Hard & 


aa m 


Dt sameceoaenad 
PS ceR ewe ewen 
Sycamore ....... 
TI. accesses 
Walnut 


Alger-Sullivan Lumber Co.ino 
Angelina Hardwood Co. . .ing 


Atlantic Lumber Co...... en 
Atlantie Woodworking Mills, 


ibisi xnwistasten ad acdimno 


Blakeslee, Perrin & Darling 

PEPER ECA abdefhijno 
Bradley Lumber Co. of Ark cin 
Brooks & Ross Lbr.Co.. .bdhm 


Caddo River Lumber Co. . 
—— & Sons’ Lbr. Co., n 


chery River Boom & eat 
bed 
ont Lbr. Co., C. C.. ohn 


Delphi Lbr.Co... abedefjmno . 
Dibert,Stark & Brown Cypress 


q 
Eakin Lbr.Co. “sholelinac. . 
Eastman, Gardiner & Co. 


eee eee ee eee ee 


Grand Rapids Trust Co. oh 
Gregertsen Brothers Co.. . 
Griffith HubLard Lumber - 





HARDWOOD 
FLOORING 
RE. vborsavwued 
i 
Me ahem ee 
Dy savecaeemad 
ME beer ednecdsees 


Arkansas Oak Flooring Co. .¢ 
Bradley Lumber Co. of Ark ¢ 
Brown Lumb rCompany... d 
Cherry Kiver B.om& Lumber 

_ A ee .de 


East Jordan Lumber os 
Elias & Brother, G 


Fordyce Lumber Co 
Foster-Latimer Lumber Co.bd 59 
Grand Rapids Trust Co... 


pie Geesinedi: <_< : 
Brooks-Scanlon Lbr. Co...r 
Craig Mountain Lbr. Co....r 
Sugar Pine Lbr. Co., The..op 16 Duffy-Hamacher Lbr. Co.opes 


HARDWOOD LUMBER 


Brown & Co., Geo C... .ahljn 
Brown Lumber Company.bdm 
Buffalo Hardwood Lumber 


62 Gulf Red Cypress Company 


Hettler Lumber Co., H. H.. 
ine Deutsch Edward, 


eee eee eee ee ee eee eee) 


Insular Lumber Company. .k 
Jackson & Tindle, Inc.abdhm 


Kirby Lumber Co. .. .acijinpq 


Ltd 
Lyon Lumber Co... ... acijino 


ERT ERO bd 
Long-Bell Lumber Co....... - 
Meadow River Lumber Co 

cients .abde 
Mitchell Bros.; Inc........ bd 


pheremined q &7 
Wendling-Nathan Co... opq 67 
Wuichet, Inc.. Louis... .. opt 67 


R—Pondosa Pine 

S—Idaho White Pine 
T—Arizona White Pine 
U—Western Larch 
V—Alaska Cypress 


Alaska Cypress Co......... v 
ed Copper ame 


es 


Inland Empire Lumber Co, 


Kachier-Lbr. Go. Donald 
Long-Lake Lumber Co... 
McGoldrick Lbr. Co..... n 


“we Carpenter & Clarke 


hadiieneexienesnaee aopr 


Southwest Lumber Sales 


Corp t 
Sulllvan Lumber Co... .jkimr 65 
Waite-Rogers Lbr. Co. .. jkir 
Western Pine Mfrs. Assn.. rv 


SalesCo. san. 


Weyerhaeuser 
Winton Lumber Co....... ks 
Wuichet. Inc., Louis..... opt 687 





Nichols & Cox Lumber Co... 
acdhimno 


eavy-Wilson Lumber Co. .in 


Rib Lake Lumber Co..abedm 2% 
Rust-Owen Lumber Co. .cdm 26 
Sawyer Goodman Co..abdhm 23 
Southern Pine Sales Corp.... 5 


Stange Lumber Co....abdhm 2% 
Taylor & Crate, Inc... . mno 
Tegge Lumber Co., The 


eet abdehljmaopr 8% 


Tremont Lumber Co... ...in 

Von Platen-Fox Co...abdhm 59 

Wells Lumber Co., J. W..... 
bedm 


Wilderness Lumber Co... mno, 
Willson Brcs. Lbr. Co....mn 63 
Winegar-Gorman Lbr. Co... 


abdhm 69 


Wyatt Lumber Co........- D 





Sawyer Goodman Co...... d 2% 


Wells Lumber Co., J. W...bd 3 





Wi sin& Ark Lbr.Co. 


Wisconsin Land & Lamber Cs 


eee eee eeereeerereeere 


— MILLWORK, VENEERS, SHINGLES, ETC.— 


SASH, DOORS, 


COLUMNS, TRELLIS, 


MILLWORK 


H 
Eee 
i 
$ 


ote 
“Et 
ey 
‘ 


fil 
(i 
rr 








WINDOW AND DOOR 


PaclficCoastPtywoodMfs.Inc. 20 


SHINGLES 


Northern Cedar ......a 
Western Red Cedar b 


Bratlie Bros. Mill Co... b 
Capilano Timber Co., Ltd. .b 


Carpenter Lumber Co.,W.1.b 
Collins Lbr. Co. C.C...... a 
Collins Lbr. Co., John D....b 
er 4 


Pyro-Proof Products Co....b 
St. Paul & Tacoma Lbr. Co.b 
Waite-Rogers Lbr. Co... .jkir 
Wentherbest Stained hinds 


Willson Bros. Lbr. Co lial a 63 
Wisconsin Land & Lbr. Co..a 14 


CEDAR POSTS AND 


Ayer & Lord Tle Co......-- 76 
Connor Co., R......---++* ° 
Hettler Lbr. Co., H. H...--- 28 
MeCormiek Lbr. Co.,C.R... 13 
Northwestern Cooperage 59 
Lhbr. Co., The...-..--++++ 
Weyerhaeuser Sales Co...... 


Wisconsin Land & Lbr.Co.. 14 


> 
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MACHINERY and EQUIPMENT—ADVERTISERS’ INDEX 


AXES AND 
LOGGING TOOLS 


Logging Tool Co... 
Warren Axe & Tool Co...... 


BELTS AND 
ACCESSORIES 


meen Rubber Manufac- 
turing Co.,The......---- 


BLOWERS, FANS, 
DUST COLLECTING 


OGRANES—Locomotive, 


Crawling Tractor, Gan- 


try and Cantilever; 
Hoists; Steam Shovels; 
Clam Shell Buckets 
and Parts 


American Hoist & Derrick Co. 22 
Lane Mani ss se6 

Orton Crane & Shovel Co.... 
Ottumwa Iron Works....... 


74 


DRY KILNS AND 
ACCESSORIES 


Dry Kiln Door Carrier Co... 
General Dry Kiln Co., Inc... 
Moore Dry Kiln Co......... 
National Dry Kiln Co....... 
Ottumwa Iron Works....... 


23 





SYSTEMS Standard Dry Kiln Co... 
80 Sturtevant Co., B. F........ 
Central Blow Pipe Cu....... Universal VacuumDryKllnCo. 
Cyclone Blow Pipe Co...... 
Kirk & Blum Mfg. Co..... 88 
National Blow Pipe & Mfg. Co DRY KILN CONTROL 
Sterling Blower Co.......... 28 INSTRUMENTS 
Moore Dry Kiln Co......... 
National Dry Kiln Co....... 
BOILERS Perkins Co., Elmer E....... 
~ hen -Weldner Co.. Standard Dry Kiln Co...... 
ceria aero eee & 86 Sturtevant Co., B Re 
a Boller Works..... 84 Taylor Instrument Companies 
Universal VacuumDryKlinCo. 
BURNERS 
Muskegon Boller Works... .. 8 ELECTRIC MOTORS 
AND GENERATORS 
CAMP BUNKS Allis-Chalmers Mfg. Co..... 85 
4 14M i one ea 
Pyle-National Co., The...... 
CONVEYING 
MACHINERY ENGINES 
Allis-Chalmers Mfg. Co 85 
All-Chalmers Mfg. Co...... 85 yu chumers Mie. 
Clark Brothers Co.......... Enterprise gph 88 
MeDonough Mfg. Co....... Fairbanke-Morse Co........ 
a ace Hedges -Walsh -Weldner Co 
, | ET ee 8 
CONVEYORS—Gravity GRADE MARKERS 
is ME ncteseeceoves AND TRADE 
icneninepsinnaee MARKERS 
Mathews Conveyer Co...... 
Standard Conveyor Co...... Smith's Stencil Works, Ed... 
ACCOUNTANTS Carpenter Lumber Co., W. I. 
Curtis Companies Service Bu- 
Nelson & Co., Gilbert....... rent, ThO.........000000 
Lehon Company, The....... 
AMERICAN- LUMBER crn ey ag a ” 5 
: sth Pacifie Door and Sash Co... 
Pyro-Proof Products Co..... 
Douglas Fir Exploitation & Reading Iron Company... ... 
Export Co.........ee.ee. Sisalkraft Co..The....... a 
Stewart Inso Board Co...... 
Stronach Nail Company..... 
APPRAISERS AND Trimpak Corporation....... 
TIMBER Vento Steel Sash Co... ..... 
ESTIMATORS — Stained Shingle 
Wood Conversion Company. 
Lacey & Co., James D...... 
Lemieux Bros. & Co........ 69 
Sewall, James W............ 69 BUILDING PAPER 
Spain & Co, H.M......... Stealkraft Co., The......... 25 
BUILDERS’ CARPENTER APRONS 
SPECIALTIES 


Pee ee eee eeeeeeee 


Carey Company, The Philip... 


Allled Cloth Speclaltles ,Inc.. 58 


COUPON BOOKS AND 
TRADING CHECKS 


Childs & Co., 8. D.......... 80 
Meyer & Wenthe........... 80 
Wileox Mfg. Co., W. W..... 


HAME FASTENERS 
GGG Metal Stamping Co .. 


HEADLIGHTS 
Pyle-Natlonal Co., The 


INJECTORS, VALVES 


STEAM PUMPS, 
PIPING 


Soule Steam Feed Works... . 


LOCOMOTIVES, CARS 


RAILS, ETC. 
Baldwin Locomotive Works. . 


Ottumwa Iron Works. ...... 
Pidgeon-Thomas Iron Co. ... 
Plymouth Locomotive Wks. . 


Pyle-National Co., The... ... 
Southern lron & Equip. Co. . 
Tolles, C. L. & Son.. ..... 
Vulcan Iron Works......... 


LOGGING 
EQUIPMENT 


American Hoist & Derrick Co. 


Electric Wheel 


ee eeeeeeee 


Plymouth Locomotive Works. 
Tolles, C. L. & Son.. ..... 


6 Warren Axe & Tool Co...... 


LOG STAMPS 
Meyer & Wenthe........... 


Smith’s Stencil Works, Ed... 
Wilcox Mfg. Co., W. W..... 


FINANCIAL 


American Credit Indemnity 
Co. of New York......... 


Freeman, Smith & Camp Co. 
Lumbermen’s Credit Assn... 


FIRE FIGHTING 
COMPOUNDS 


Solvay Sales Corporation ... 


22 


FOREIGN BROKERS 


Richards & Co.,C.B....... 


FOREIGN LUMBER 
MANUFACTURERS 


GLASS & GLASS 
GRINDING 
MACHINERY 


Lange Mach. Wks.. Henry G. 


64 


LUMBER HANDLING 
DEVICES 
Buck & Co., Frank R 


Dallas Machine & Locomotive 
Works. bee cegcees coeeester 


63 


Standard Conveyor Co...... 
Standard Machine Co., Inc. 84 


LUMBER LIFTS 


Leitelt Iron Works.......... 28 
Moore Dry Klin Co......... 
Standard Dry Kiln Co.... .- 
Standard Machine Co.,Inc,. 84 


MECHANICAL 
RUBBER GOODS, 
HOSE, PACKING, ETC. 


Cer Tire & Rubber Co., 


MILL SUPPLIES AND 
SPECIALTIES 


American Pulley Co., The... . 


Foley Saw Tool Co., Inc..... 
Gordon Hollow Blast Grate 
Co 


National Bearing Metals Corp. 


Vulean Iron Works......... 81 
Williams Patent Crusher & 


MISCELLANEOUS SUPPLIES AND 


HOTELS 


INSULATING AND 
SOUND-DEADENING 
MATERIAL 


INSURANCE 


Associated Lumber Mutuals... 
Banks & Company, A.B.... 58 
Lumbermen’s Mut. Cas.Co.. 28 
Rankin-Benedict Underwrit- 


LUMBER 
PRESERVATIVES 


MOTOR TRUCKS, 
TRACTORS, 
TRAILERS AND 
ACCESSORIES 


Caterpillar Tractor Co. 
Cleveland Tractor Co., The. . 
Dallas Ma-hine & Locomotive 
tcc: Atebbsabeve 
Electric Wheel Co......... 


SHAVINGS AND 
SAWDUST BALERS 


Famous Manufacturing Co.. . 


STEAM FEED® 





Federal Motor Truck Co.... ert cee oe as 
International Harvester Com- McDonough Mfg. — 
ana: of a can ooo  < oaunmbeg 
; aan Gie.....<.:. Prescott Co., The........... 
eo Midler Che Gamenen.. Soule Steam Feed Works. . 
Ross Carrier Co., The. 
Twin-Flex Corporation, The. 
Whitehead & Kales Co...... 
TRUCKS AND 
WAGONS 
RULES—Board 
and Log Archer Iron Works.......... 81 
Athey Trusewheel Co....... 87 
Cleveland Rule Co......... Electric Wheel Co.......... 
Lufkin Rule Co...........- Lindsey Wagon Co.......... 80 
Ottumwa Iron Works....... 
SAWMILL 
eve see: VENEER DRYING 
and Gangs, Etc. MACHINERY 
LATH AND SHINGLE 
Moore Dry Kiln Co......... 
MACHINERY Proctor & Schwarts, Ino... .. 
Altis-Chalmers Mfg. Co...... 85 
Amer. Saw Mill Mach. Co. . 
Bolinders Co., Inc.......... WATCHMEN’S 
Clark Brothers Co.......... CLOCKS 
Crescent Mach. Co., The. ... 
Enterprise Company, The.... 88 psvis-Paradis . 
Gordon Hollow Blast Grate — 
Hill-Curtis Co.............. 86 
pr ay a Co WIRE ROPE 
MeDonough Mfg. Co....... Amer. Steel & Wire Co...... 80 
|) Leschen & Sons Rope Co., A. 
Prescott Co., The........... Wick wire Spencer Steel Co. . . 
Standard Machine Co., Inc.. 84 Williamsport Wire Rope Co.. 
Thomas Grate Bar Co....... 
Tolles, C.L.& Son........ 88 
WOODWORKING 
SAWS, KNIVES,TOOLS MACHINERY 
Atkins & Co., Inc., E.C..... Amer. Saw Mill Mach. Co... 
Disston & Sons, Inc., Henry. . Atlas Manufacturing Co..... 
Foley Saw Tool Co., Inc... .. Bolinders Co., Inc.......... 
Hoe & Co., Inc., R.......... Crescent Mach. Co., The 
Huther Bros. Saw Mfg. Co... 88 Fisher Machine Works...... 
Simonds Saw & Steel Co..... Master Woodworker, The. 
Taylor, Stiles & Co......... 76 Onan & Sons, D. W......... 
Warren Axe & Tool Co...... 58 Shimer & Sons, Inc. 8.J.... 84 
LUMBER STORAGE RUBBER STAMPS 
Eastern Storage Co....... 83 STENCILS 
Childs & Co.. 8. D.......... 80 
NAILS Meyer & Wenthe........... 80 
’ Smith's Stencil Works, Ed... 
Reading Iron Company..... Wilcox Mfg. Co., W. W..... 
Stronach Nail Company... .. 


OFFICE BUILDINGS 
Metropolitan Building Co. ... 


OFFICE SUPPLIES 


Automatie Building Costs. . 
Buck & Co., Frank R 


eee meee ee eeweeeeee 


ROOFING AND 
SPECIALTIES 


TRUSSLESS 
ARCH ROOFS 


Lamella Roof Syndicate, Ine. 


TELEPHONE AND 
TELEGRAPH 
COMPANIES 


WALL BOARD 


Masonite Corporation... . 
Stewart Inso Board Co... 
Wood Conversion Co. ...... 
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MILLION “AMERICANS” 
must be right! 





If you would drive right— 
you must first buy right. 


Select the power transmis- 
sion equipment that is re- 
garded as the standard of 
quality, the world over. 


7 million “American” Pulleys 
have been put to work by 
the pace setters of industry.. 
because they save power and 
promote greater operating 
efficiency. 


How “American” Pulleys 
and Hangers will help you 
to drive right, is explained in 
a booklet which will be sent 


on request. 


THE 


AMERICAN PULLEY CO. 
PRESSED STEEL: 
PULLEY8 HANGERS 
HAND TRUCKS 
MISCELLANEOUS STAMPINGS. 
4200 Wissahickon Ave., Philadelphia 
For nearest distributor see 
MacRae’s Blue Book 








A Few Representative Users 
of “American” Pulleys 


Victor Talking Machine Co. 
Campbell Soup Company 
Postum Company, Inc. 
Gillette Safety Razor Co. 
Electric Storage Battery Co. 
Chrysler Motor Company 
Skinners Satin 
Remington Arms Co., Inc. 
Berkey & Gay Furniture Co. 
Kellogg Company 
International Harvester Co. 
Hudson Motor Car Co. 
Studebaker Corporation 
National Cash Register Co. 
American Tobacco Co. 
Durham Hosiery Mills 
American Woolen Co. 

- Endicott Johnson Shoe Co. 
Boott Mills 
Procter & Gamble Co. 
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AMERIC 


STEEL 


HANGERS 
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Strong, Solid, durable, easy running, and 
economical—alike in all styles, sizes and vari- 
eties. The Shimer Cutter Heads have won for 
themselves a permanent place in many large 
and small mills by this superior quality and 
performance. Consult the Shimer Catalogue 
for particulars about these Heads and if you 
have a special problem write us. 


Originators and manufacturers of circular 
formed bits of accuracy. See that our name is 
stamped on every Bit. 


Samuel J. Shimer & Sons 


MILTON, PENNA. 
Cutter Heads for every service since 1868 












IN YOUR NEW PLANT YOU WILL 
NEED BOILERS 


Have a modern power plant and let us 
build and install them in a steel casing. 


Ask us for information 
WE ALSO FURNISH 


Refuse Burners 
MUSKEGON BOILER WORKS 


MUSKEGON, MICH. 











Write for descriptive bulletins HYDRAULIC LIFTS—CAR TRANSFERS—EDGERS 
TRIMMERS—STEAM FEEDS 


STANDARD 
PRODUCTS: 






Eas IS HERAT fe 
eon Ff 
Sennneres 


ith 
gare 


STANDARD MACHINE CO. , lnc. 


BATON ROUGE, LA. 
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The Hedges-Walsh-Weidner Type X 7 


Two Drum Boiler 





A Few Installations of this type: 


Virgin Pine Lumber Co., Piare, Miss. 

Bradley Lumber Co. of Ark., Warren, Ark. 
Louisiana Central Lumber Co., Standard, La. 
J. W. McWilliams Lumber Co., Slater, Fla. 
W. G. Mitchell Lumber Co., Tuskeegee, Ala. ag. 
Nashville Hardwood Flooring Co., Nashville, Tenn. ' 
Good Pine Lumber Co., Good Pine, La. 

Standard Lumber Co., Keri, Fla. 

Goodyear Yellow Pine Co., Picayune, Miss. 
Arkansas Oak Flooring Co., Alexandria, La. 


“The Preferred type of 


GL ST CI ES aR te etd” AE 


° . ’ &, Rie ME SE ae 
Lumber Mill Boiler” ete ~~ 


ng , aon amen 
—— ~—< - - — 


The Hedges-Walsh-Weidner Co., Chattanooga, Tenn. 


A SUBSIDIARY OF 


INTERNATIONAL COMBUSTION ENGINEERING CORPORATION 
200 Madison Ave., New York 


























M&MHOGS & 


Cut any kind of wood refuse into good fuel 
chips that can be handled by conveyor or 
pipe and blower. 


There are twenty-three types and sizes of 
M & M Hogs built to meet requirements. 


MITTS & MERRILL 


1009 So. Water Street, SAGINAW, MICH. 
The Eby Machinery Co., Selling Agents in San Francisco 











Our GENUINE HILL Steam Feed with Hill Vertical End Valves 


are used and preferred by hundreds of sawmill opera- Our Steam Feed prices are always attractive. 


tors. We make all sizes. This Machine is one of our speci. 2s. Weare equip- 


If your Feed itself is O. K. but your Valves are not ped to make it economically and we pass the saving 
what they ought to be, try a set of Hill End Valves as_ on to the user. 

many other lumbermen have, and you will havean acy for circular A-10 

easier and smoother and more positive Feed. : 


“Everything from Jacker to Stacker” iz : i 3 ? Hs 
: , Co. x ——> — oan 
a E iad 


3 C Yor 



































1400 NORTH PITCHER STREET 




















De 























December 29, 1928 AMERICAN LUMBERMAN R7 


——— 





O back into the woods with 

Athey Truss Wheel Wagons and 
watch them in use. You'll notice 
how they handle 10-ton capacity 
loads through the deepest mud 
wherever animals or tractors can 
work—with half the tractive power. 
You'll see how easily they are 
loaded and unloaded—how quickly 
they are backed into position—how 
they are built to stand up under the 
hardest conditions. 





All these advantages result in low 
hauling costs. According to the 
careful records of one of our users, 
Atheys haul under all conditions— 
dry or wet—for at least 40% less 
cost than ordinary wagons or any 
other means for hauling. 


Atheys assure an ample supply of 
logs for your mills under all weather 
conditions at the lowest hauling 
cost. Let us give you complete in- 
formation. Please write. 





ATHEY TRUSS WHEEL CO. 
r | 130 N. Weils St., Chicago, U. S. A. 
Philadelphia, Pa. 


Cable Address: “‘Trusswheel,” Chicago 


g | SAIN EEL WAG 
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(1 Do you have ‘‘blower 
trouble ’’ ? 


Globe-Wernicke says: “We have had no 
shut-downs for repair on hundreds of feet of 
K. & B. piping.” Another concern says: 
“In 4 years’ operation blower trouble has 
never shut us down.” Improved cyclone 
design, better junctions, and skilled engineer- 
ing throughout the system are responsible. 
We design new systems or remodel old ones. 
Our engineers will advise you 
without obligation to you 
THE KIRK & BLUM MFG. co. 
2852 Spring Grove Ave., Cincinnati, O. 
Detroit Factory and Office, 4718 Burlingame 


Kirk & BLUM 


















Acleaner plant, 

lower fire risk, Blower Systems 

neta with a definite power guarantee 
in every proposal 














































From year to year new conditions 
develop that must be taken care 
of with practical machinery of new design. 


Investigate Today werc7 hit vorbie tin. 
The ENTERPRISE Co. 


2041 Main Street, COLUMBIANA, OHIO 












HUTHER SAWS 


: Dado Head 
Mitre Saws 
Band Saws 
Knives 
Lock Corner 
Cutters 














Write for Catalog 
HUTHER BROS. SAW MFG. CO. Inc. 
Rochester, N.Y. 


























WANTED: 
Short Lengths 


2x4, 2x6 and 2x8—2’, 3’, 4’, 5’, 6’, 7’ and 
longer, No. | and 2 Common Yellow 


Pine SISIE or S4S. 
1x4 and 1x6—2’, 3’, 4, 5, 6, 7 and 


longer, No. 2 Common Yellow Pine, 


S2S, S4S, or SISIE. 


1x6—2’, 3’, 4, 5’, 6, 7’ and longer, No. 2 
Common Yellow Pine S2S & CM. 


This lumber may be air dried or kiln dried. 


Braun Lumber Corporation 
DETROIT, MICH. 


Railway and Mill Supplies 


Shipped from Stock 
RAILS—BARS—SHEETS 


New and relay rails, track spikes, bolts, fish plates, push 
cars, hand cars, iron and steel bars in rounds, squares 
and flats. Steel beams, channels, angles and square 
twisted reinforcing bar. Wire rope. Heavy hardware. 


Distributors for BIRD’S PAROID ROOFS 
FOR DRY KILNS—FACTORIES—WAREHOUSES 


Low Dipge ee MA Quick 
Prices IRON COMPANY Shipments 
Memphis.Tenn. 





Make Unloading Logs Safe With 
Phoenix Car Stake Pockets 


Do away with dangerous practice of haggling stakes off and duck- 
ing under falling logs. _No cumbersome chains. Haul 40 per cent 
more logs. Write for circular. 


C. L. TOLLES & SON, Eau Claire, Wis. 


Also furnish Phoenix Steam Log Haulers and extra parts for — - 









Phoenix Sawmill Machinery. 
for LUMBER 


STORAGE in NEW ENGLAND 


COMPLETE BRANCH YARD SERVICE 
EASTERN STORAGE CO. Gfiises. Mass. 
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PROFITS 


Write today for our 
attractive Dealers’ pro- 
position and beauti- 
fully illustrated Cata- 
log of Garden Craft 
Furniture. 


The most attractive 
z line on the market 
* at attractive prices. 
Large stock. Prompt 
shipment. High class 
materials and work- 
manship. 























Rose Trellis, Arbors, / *(\.” 3 
House and Yard Decora- “ _* 
tions. Retail Price $1.50 


EXPRESS BODY CORPORATION 
GARDEN CRAFT Dept. 46 Lake St., CRYSTAL LAKE, ILL. 
An attractive side-line for high class salesmen. 







































